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SERVING THE 19 SOUTHERN AND SOUTHWESTERN STATES 


FOR LONGER 
LONGER 


Perfect 
Circle 


2 fim 4 


INSTALL 


PERFECT 
CIRCLE 


2-IN-1 CHROME PISTON RINGS 


One sure way to win satisfied cus- 
tomers is to install PC 2-in-1 Chrome 
Sets. More than double life of cyl- 
inders, pistons and rings is assured 
because BOTH the top compression 
ring and the oil ring are plated with 
thick, wear-resisting solid chrome. 

Top compression ring was specially 
designed to perform where pressures 
are greatest, heat is highest, lubrica- 
tion is poorest. 

Type “98” Chrome oil ring was 
specially designed to provide positive 
oil control for today’s high-compres- 
sion engines. 

PC 2-in-1 Chrome piston rings seat 
faster because they are lapped in at 
the factory. For longer life with sus- 


tained power, lasting oil economy 
and sure customer satisfaction, instal] 
PC 2-in-1 Chrome sets in your cus- 
tomers’ engines. Perfect Circle Cor- 
poration, Hagerstown, Indiana; The 
Perfect Circle Co., Ltd., 888 Don 
Mills Road, Don Mills, Ontario. 


Don't miss your 
Doctor of Motors Clinic! 


Sponsored by your PC Jobber, the 
Doctor of Motors Clinic is packed 
with facts of great benefit to you. 
Plan to attend the next one. For your 
added interest and enjoyment, you’ll 
see the exciting movie of the latest 
Indianapolis 500-Mile Race. 


PREFERRED BY MORE PEOPLE THAN ANY OTHER BRAND! 
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MONEY -MAKING 


CARBURETOR 
TUNE-UPS 
IN A SIFY 


Save time, prevent mistakes, make more money on 
every job, with HYGRADE’s convenient JIFFY KITS. 


JIFFY-RAKS ARE FREE 


Ask your jobber about JIFFY KITS 
in balanced JIFFY-RAK Merchan- 
dising assortments. It’s the handy 
way to keep your kits. You pay 
only for the kits. 


UST THE PARTS YOU NEED IN A JIFFY! Gaskets, 
ej pump pistons, needles and seats, extra parts 
where necessary, complete instructions for each 
kit, and even the gauges you need for the job! All 
in one compact package. It’s economical. (You only 
pay for the parts you always use.) You’ll want 
JIFFY KITS for every make and model car. 


HYGRADE 


Want details in a jiffy? Call your jobber today, or Jiffy Ki 


write HYGRADE PRODUCTS DIVISION, Standard Motor 
Products, Inc., Long Island City 1, N. Y. carburetor tune-ups in a jiffy! 
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a new,rubber-based cement 
that really seals gaskets 


STICK-N-SEAL 


STICK-N-SEAL is a quick-setting, brush- 


able liquid with outstanding tackiness and ad- 
hesion. Ideal for all assembling jobs! 


STICK-N-SEAL is made of Buna-N type 


synthetic rubber that resists gasoline, lubricat- 
ing oils, water, glycol and kerosene. Won't 
deteriorate like ordinary rubber cements! 


STICK-N-SEAL comes in 2 oz., %-pint, 


1-pint, 1-gallon and 5-gallon containers. Handy 
applicators are supplied with sizes up to 1-pint. 


STICK-N-SEAL can be ordered from your 


jobber now. 


— SEALS for good 
SS) 


No more 
“Delayed Reaction” leaks 
after the job is done 


PERMATEX COMPANY INC. 
GENERAL OFFICES * 300 BROADWAY * HUNTINGTON STATION * NEW YORK 
BROOKLYN 35, NEW YORK, U.S.A. » KANSAS CITY 15, KANSAS, U.S.A. 
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CHECK THESE FEATURES! 


Balance... Proportion ...Design * PROTOLLOY 
Steels * Good Obstruction Clearance * Tough, 
Non-Slip Finish - Plainly Marked Openings 


PROTO Flat Wrenches are truly “professional 
quality” tools, made of specially forged alloy 
steel, carefully heat treated. Designs are based on 
scientific study to make them as slim as possible 
for convenience in tight places, yet reinforced 
properly where it counts to eliminate breakage. 

And... you'll find that every flat wrench in the 
extensive PROTO line of types and sizes is 
unusually comfortable, feels right, reduces hand 
fatigue. Beautifully finished tools you'll be proud 
to own. See your nearby PROTO dealer today. 
Send 10¢ for catalog of entire tool line to 








. NEW! Whitworth Combination Box & 


Open End Wrenches. Four sizes commonly 
used on foreign automobiles and motor- 
cycles. Whitworth openings, 3/16” to %”. 
Lengths, 54” to 84”. Satin chrome plated. 


-. NEW! Long 6-Point Box & Open End 


Wrenches. Provide greater gripping area 
for heavier torque loads. 5/16” to 9/16” 
openings. 5%” to 9%” lengths. Satin 
chrome plated. 


. NEW! Ratcheting 12-Point Box Wrench. 


For oil filter work on new cars. 56” to %4” 
openings. 8-1/16” long. PROTO line now 
includes 6 tools in this series. 


. NEW! Double Head 12-Point 15° Box 


Wrench. Meets Mil. Spec. Designed for 
use on elastic stop nuts. Openings, 7/16” 
to 17/32”. Length, 5%”. Satin chrome 


plated. 
— sa 








PROTO TOOLS 


2217 Santa Fe Ave., Los Angeles 54, Calif. 
Eastern Factory, Jamestown, N.Y. » Canadian Factory, London, Ont. 


PROTO®=TOOLS 


PROTO means PROF: ssicna!t TOol- 
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CAN'T 

BE BEAT 
for 
“heat-up” 
body- 
BEAUTIFYING! 





Plastic-Fiberglass Paste 


BONDO was no “accident”. 
This modern miracle in auto 
body repair is the result of 
tireless research in our own 


laboratory as well as in field 





SEE tests under all conditions. 


BONDO 
at 


BOOTH 
310 


Southeast 
Automotive 
Show 


DINNER KEY 
EXPOSITION BLDG., 


MIAMI 
April 
25-6-7 


This miraculous fiberglass 

paste filler hardens like rock, 
makes auto body repairs of dents, 
fractures and “cancer” (corrosion) 
stronger and better than new in 

a matter of minutes . . . does it 
faster and easier than ever 


dreamed possible! 








if you haven't blessed your auto 
body repair profits with this 
modern miracle, WIRE or 
WRITE TODAY for full details 


2 . 
and the name of your distributor. 


BONDO DIVISION 





JAYCEE ‘CHEMICAL CORP., Northford, Conn. 
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? TO HIGHER PROFITS 


WITH AMERICA’S FAVORITE STOPPER 
Americans 


America’s Safety Brake Lining 


Sell a better job at a better price 
.. « let us show you how! 


Cut-rate “specials” may build traffic, but 
it’s the top-quality brake service job — from 
pedal to drums—that pays off in increased 
profits and more satisfied customers. And 
top-quality brake jobs start with a top-quality 
brake lining — American Brakeblok ... the 
lining that both you and your customers 
can depend on. 

Selling complete, quality brake service is 
easy. Thousands of dealers are doing it 
with the help of American Brakeblok tech- 
nical and sales “know-how,” and merchan- 
dising aid available through N. A. P. A. job- 
bers. Why not find out more about American 
Brakeblok’s “Stop that Customer” program? 
It’s the best road to increased brake service 
profits! Your nearest N.A. P.A. jobber will 
be glad to give you the facts. Phone him today. 
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Automotive 


SPOTLIGHT 





April 1957 


May is Safety-Check Month. It's your special opportun- 
ity to Sell Safety Service and begin a habit which 
can help whittle down carnage on our highways. 





Mechanical failures caused 6.2% of accidents in 1956 in 
Missouri, that state's highway department said. A small 
figure, some may say, but not if a person dear to 

you was in those statistics! In that state, as others 
over the Southland, the highway department is calling 
for a motor vehicle inspection law. 





Whither free-premium stamps for this industry? Some 
parts wholesalers have been giving "green stamps." 
Some car dealers have been trying the system. But, 
as one veteran automotive merchant pointed out last 
month, when you give these stamps you're giving 
1 to 3% of your net profit "and sometimes we would 
have been happy to have wound up the year with that much profit in our operation!" 





Dallas and Atlanta are getting the top spotlight in Edsel planning for the South. That's 
the word from George P. Montagnet, regional manager at New Orleans in charge of the 
area. Expanding economic conditions dictate that the largest district staffs will be 
situated in the two cities, the veteran Ford executive said. Louisville will be the 
only assembly plant in the South to bring out the car when it begins appearing, 
probably by mid-August for introduction as early as September. 





Marylanders are fed up with "bait" ads. Let any car dealer run a gimmick 

in any advertising media and a new law--supported by the Automobile Trade 
Association of Maryland--will be on his neck. It's a misdemeanor, punishable 
up to a year imprisonment and $500 fine, to disseminate or circulate in any 
way an ad describing merchandise with the intent not to sell such merchandise. 





Interest grows in training mechanics. The shortage of skilled labor has been increased 
by more and more repairmen staking out their future on service station leases to which 
they have been adding equipment in order to provide more than the usual TBA activity. 
While the 30 General Motors Training Schools over the nation have helped greatly, 
there remains the problem of being more accessible to men who might then be 

able to study at night and not miss earning their livelihood in daytime. 





Schools are being recommended for the Virginias and Carolinas. The con- 
vention of the Virginias-— Carolinas Automotive Wholesalers Association 
resolved March 29 to ask the state education departments to work out 
vocational training programs for mechanics and potential mechanics. The 
shortage of trained automotive labor has been estimated well above 100,000, 
with the number of motor vehicles per mechanic rapidly rising. 





An air-conditioning unit which retails for $240 installed is being produced by several 
citizens at Anniston, Ala. It has no moving parts and is reportedly bug-proof. Pro- 
duction this year has been estimated at 5,000 units. 
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Stainless Steel 


Stainless Steel maintains tension! 
Stainless Steel resists corrosion! 


Stainless Steel resists wear! 


DESIGN ADVANTAGES: 


<— RADIAL PRESSURE 
Circumferential abutment type de- 
sign makes the ring independent of 
contour and depth of piston groove. 
Consequently, it can exert its pres- 
sure uniformly and can conform more 
readily to the bore. The SS-50U 
is easy to assemble on piston. 

CHROME RAILS oa 
Full chrome-faced side rails assure 
long ring life. Special treatment of 

, these rails produces quick seating. 

~<— BETTER OIL CONTROL 
assured by uniform radial pressure. 
Full flow of oil back to crankcase 
obtained by maximum ventilation. 

SIDE SEALING > 
is assured by the proper axial pres- 
sure of rails against sides of groove. 
This provides smoke control under 
high vacuum conditions, 





Scaled Power Piston Rings 
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Selling Safety Knows No Season 


b he: THAT’S no pretty picture, but the patrolmen 
will tell you they see this in your state almost 
every day. 

You'd rest better, of course, if we could tell you 
this was not a car you had sold or serviced. But we 
don’t know who serviced this car. What’s more, we 
can’t even tell you if faulty mechanism caused this. 

Unsafe cars, however, are allowed too often to 
come out of your shop if yours is the average. We can 
tell you that, all right. 

Sure, you do the work ordered 
by the customer, but shop opera- 
tors generally admit that in many 
instances their men haven't both- 
ered to pull a wheel or other sim- 
ple inspections which would assure 
you that the customer will live to 
return for more work—at least as 
far as your efforts are concerned. 

Maybe a safety belt would have 
helped here and maybe it would 
not have. Possibly you have found 
customers unwilling to invest in 
them, but how many times do you 
get a refusal when you call atten- 
tion to serious front-end condi- 
tions, a lightless lamp or other 
obvious situation which, if allowed 
to continue, may propel your cus- 
tomer into eternity a block away 
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from your building? Yours is truly a responsible job. 

Selling Safety Service by a shop with a conscience 
will bring in a lot more than profits. It’ll scatter the 
word fast that a car serviced at your place can be 
expected to be a safe car. 

Next month is Vehicle Safety-Check Month, cover- 
ing brakes, front and rear lights, steering, tires, ex- 
haust system, glass, windshield wipers, rear-view 
mirror and horn. More than 2,000,000 vehicles were 

safety-checked during the 1956 
program and one out of five was 
found needing service on one or 
more parts affecting safe opera- 
tion. 

In addition, reports from nine of 
the 14 states conducting official ve- 
hicle inspection programs last year 
showed that up to 71% of all ve- 
hicles inspected were rejected be- 
cause one or more parts required 
immediate service attention. 

More than 46,000,000 of the na- 
tion’s 65,000,000 motor vehicles 
are wandering around, trusting to 
chance—or your  interest—that 
they’re in safe operating condi- 
tion. Consider, too, that 5,700,000 
cars are over 13 years old and that 
the average age of our cars is 5.9 
years. What a market! 
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YES! Better-than-ever Arco 45 quick-drying 
automotive enamel: 

* air dries for delivery in 45 minutes. 

* available in most popular '57 car colors. 

* will not wrinkle or waterspot. 

* can be taped within 3 hours for two-toning. 

* can be recoated if necessary, using Arco 45 Sealer. 

* weathers like baked enamel. 

* retains gloss without waxing or polishing. 





4 (CO 


PAINTS 
PESTED RST 10 LAST! 


THE ARCO COMPANY : 7301 Bessemer Avenue + Cleveland 27, Ohio 
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Automotive 





Show E. C 


. “Ed” Quinn where he can get in a little game hunting and 


he will drop every car he’s got to sell, even though he is president of 
Chrysler Division. Some friends arranged a South Georgia hunt for him 
during his recent visit in Atlanta, with the results shown here. At left 
is his proof that “we got our limit of quail each time out” and, 


at right, 


far right is Elmer Hatten, the guide on the turkey hunt, 


“I shot my first wild turkey while at Hazlehurst.” 


At the 
“and I guess 


rates as the ‘top’ turkey hunter in the state of Georgia! He can think 
like one, talk like one and outwit the best of them. It was the finest 
shooting I have ever had, and I hope to get back and do it again one of 


these days.” 


Virginian Goes to Edsel 


R. J. McGovern, a zone manager 


for Buick from 1939 to 1949 and 
formerly a franchised dealer at 
Richmond, Va., has been appoint- 
ed executive assistant to J. C. 
“Larry” Doyle, general sales and 
marketing manager of Edsel Divi- 
sion of Ford Motor Co. 


April 23-24—Convention of Motor 
and Equipment Wholesalers Asso- 
ciation, McAllister Hotel, Miami, 
Fla. 

April 25-27—International Automo- 
tive Exposition, Dinner Key Audi- 
torium, Miami, Fla. 

April 26-27 — Annual convention of 
South Carolina Automobile Deal- 
ers Association, Francis Marion 
Hotel, Charleston. 


Quinn has even bagged the fierce Alaskan Kodiak bear. 


May 6-7 — Annual convention of 
Missouri Automobile Dealers Asso- 
ciation, Chase Hotel, St. Louis. 

May 8 — National automotive sales- 
manship congress of Motor and 
Equipment Wholesalers Association, 
St. Louis, Mo 

May 9-12 — Midwest Automotive 
Service Industries Trade Show, 
Kiel Auditorium, St. Louis, Mo, 

May 12-14 — Annual convention of 
North Carolina Automotive Whole- 
salers Association, Sir Walter Ho- 
tel, Raleigh. 

May 12-15 — Annual convention of 
Automotive Engine Rebuilders As- 
sociation, Sheraton-Cadillac Hotel, 
Detroit. 

May 19-21 — Annual convention of 
North Carolina Automobile Dealers 
Association, Battery Park and 
George Vanderbilt Hotels, Ashe- 
ville. 

May 21-22 — Convention of Motor 
and Equipment Wholesalers Associ- 
ation, Sheraton-Plaza Hotel, Bos- 
ton, Mass. 

May 21-22 — Annual convention of 
National Standard Parts Associa- 
tion, The Somerset, Boston, Mass. 

May 23-26 — National Automotive 
Service Show, Commonwealth 
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Avenue Armory, Boston. 

May 26-28 — Annual convention of 
Tennessee Automotive Association, 
Peabody Hotel, Memphis. 

May 31-June 1—Spring convention of 
Automotive Wholesalers’ Associa- 
tion of Alabama, Admiral Semmes 
Hotel, Mobile. 

June 20-23 — Annual convention 
of Independent Garage Owners of 
America, Secor Hotel, Toledo, O. 

Aug. 18-19 — Annual convention of 
Georgia Automobile Dealers Asso- 
ciation, General Oglethorpe Hotel, 
near Savannah. 

Aug. 25-27—Annual convention of 
Automobile Dealers Association of 
West Virginia, Greenbrier Hotel, 
White Sulphur Springs. 

Sept. 8-10—Annual convention of 
Automotive Trade Association of 
Virginia, Hotel Roanoke, Roanoke. 

Sept. 12-14—Annual convention and 
Trade Show of Automotive Parts 
Rebuilders Association, Congress 
Hotel, Chicago. 

Sept. 15-16—Annual convention of 
Kentucky Automobile Dealers As- 
sociation, Sheraton-Seelback Hotel, 
Louisville. 

Sept. 26-28—Annual convention of 
Arkansas Automobile Dealers As- 
sociation, Marion Hotel, Little 
Rock. ie 

Oct. 2-4—Annual convention of Texas 
Automotive Dealers Association, 
Baker Hotel, Dallas. 

Oct. 14-16 — Annual] convention of 
Truck Body and Equipment Asso- 
ciation, Biltmore Hotel, Atlanta, 
Ga. 

Oct. 16-17—Fall convention of Virgin- 
ias-Carolinas Automotive Whole- 
salers Association, Robert E. Lee 
Hotel, Winston-Salem, N. C. 

Oct. 20-21—Annual convention of 
Oklahoma Automobile Dealers As- 
sociation, Tulsa. 

Oct. 20-22—Annual convention of 
Florida Automobile Dealers As- 
sociation, Balmoral Hotel, Bal Har- 
bour, Miami Beach. 

Nov. 3-4—Annual convention of Au- 
tomotive Wholesalers Association 
of Louisiana, Jung Hotel, New Or- 
leans. 

Nov. 3-5—Annual convention of Mis- 
sissippi Automobile Dealers As- 
sociation, Buena Hotel, 
Biloxi. 

Nov. 17-23—Convention cruise of 
North Carolina Automotive Whole- 
salers Association aboard the 
Stockholm from Wilmington, N. C., 
to Havana and Nassau and return. 

Jan. 11-15 — Annual convention of 
National Automobile Dealers Asso- 
ciation, Miami Beach, Fila. 

June 4-8, 1958 — Automotive Service 
Industries Show, Navy Pier, Chi- 
cago, Ill 


Vista 





MILLIONS OF /4e10-Seal,suPER CLAMPS 
ride America’s Super Highways... 


engineering and rugged interlocking construction 


All over the country — and outside it — you will 
that fastens precision gear to band — no spot weld- 


find AERO-SEALS doing their famous holding 


operation, topping their price-minded competitors 


with that precision engineered worm gear that, 


tightens smoothly and firmly. 


ing. Jobbers, service men and motorists all know 
these clamps never let go — they SELL FASTER 
and satisfy customers. No leaks in hose or profits 


AERO-SEALS show their quality in the careful when you stick with AERO-SEAL. 


For added quick-attach 


7/2 
Hers Seal a/ W773 A advantage, get AERO-SEAL 
Jets. Nothing like them! 


Si Quitk ATTACH RF Clamp 
Cte CAL vecvian WORM GEAR HOSE CLAMPS 


BREEZE CORPORATIONS INC., 700 LIBERTY AVENUE, UNION, NEW JERSEY 
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Automotive NEWS BRIEFS 


{Continued from page 9) 





The ball is already rolling toward what may prove to be the best- 
attended annual convention in the history of the National Automobile 
Dealers Association. Shown here drafting plans for the Jan. 11-15 con- 
clave at Miami Beach are these members of the program committee 
(lL. to r.): seated, Walter M. Kiplinger, director of promotion; Charles B. 
Tutan of Miami (Dodge-Plymouth), who is committee chairman; John H. 
Lander of Atlanta, vice-chairman, and W. S. Edwards, Jr., of Birming- 
ham, Ala.: standing. L. Flowers Hamrick of Greenwood. Miss.. J. W. 
Pickens of Orangeburg, S. C., L. J. Smith, who is the exhibition man- 
ager, and Walter C. Mallory of Orlando, general manager of the Florida 
Automobile Dealers Association. Kiplinger predicted attendance might 
reach 13,000. When the meeting was held in January 1954 at Miami, 
10,000 attended. Service clinics will kickoff the ‘58 convention. 


Labor Unions Drive Wedge 
Deeper into Dealerships 


E labor unions’ nationwide 

drive to organize automobile 
dealership employes last year 
reached a postwar peak when they 
won 104 of 139 dealership elec- 
tions, according to survey figures 
released by the National Automo- 
bile Dealers Association. 

This was more than triple the 
number of elections in either of the 
previous two years, it was said. In 
1954 the unions won 31% of the 
polls; in 1955, 68%, and in 1956, 
74%. 

Concern about union activity 
was expressed by NADA Executive 
Vice-President Frederick J. Bell 
at the NADA convention in San 
Francisco, when he noted that the 
Teamsters and Machinists voted a 
substantial fund for the organiza- 
tion of dealership employes. 

In last year’s labor activity, the 
Teamsters or Machinists partici- 
pated in 98 of the 139 elections. 
There were 70 Teamster polls, 22 
combined votes, and the Machin- 


ists won five of six polls. 

Of the 139 elections held, 89 
were among salesmen and 50 
among shop employes. The sales- 
men voted for the unions in 64 
elections and the mechanics in 35 
polls. 

NADA has urged dealers to im- 
prove their employe relations and 
working conditions, stating that at 
present the dealers’ problem ap- 
pears to be labor—not competition 
—as uppermost. 


AC's Replacement Sales 
Trample ‘56 Record 


|S geo ag some product sales 
gains topping 1956’s record 
pace by 14% were revealed by AC 
Spark Plug Division of General 
Motors last month. 

Joseph A. Anderson, general 
manager, said that sales are 
“matching the objectives set for 
the 1957-model year.” 

Anderson told a meeting of the 
division’s entire field force that 
“prospects ahead for our industry 
are very bright.” 
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Renault-Chartered Ship 
Docks in Pensacola 


bn S. S. Rivercrest, first ship 
to be chartered exclusively by 
Renault of France for delivery of 
cars to the United States, arrived 
in Pensacola, Fla., March 7, with 
reportedly the largest single ship- 
ment of French cars to this coun- 
try. 

The French Line cargo vessel 
sailed from Le Havre on Feb. 7 
with 282 Renault Dauphines. The 
previous record shipment of 238 
cars arrived in New York on the 
Indo Chinois last Nov. 13. 

The charter arrangement was 
made to expedite part of the great- 
ly increased number of Renault 
cars destined for the U. S. in 1957. 
The cars were scheduled for de- 
livery to southern and West Coast 
dealers by automobile trailers. 


Tennesseans Would Pool 
Automotive Interests 


JOINT resolution authorizing 

the legislative council to 
study all aspects of the motor ve- 
hicle industry in Tennessee with 
the idea of creating a department 
of motor vehicles headed by a 
commissioner of cabinet rank was 
adopted last month by the Tennes- 
see legislature. 

All motor vehicle activities 
would be consolidated under one 
department, under terms of the 
measure. 


Chevrolet Promotes Three 
in Wholesale Staff 


| Lape agg ~ in the wholesale 
staff affecting Chevrolet's 
Oklahoma City and Houston zones 
and the central office have been 
announced by General Sales Man- 
ager William E. Fish. 

L. C. Dorn, formerly assistant 
zone manager at Houston, has been 
named assistant national sales pro- 
motion manager in Detroit. He 
had been with the company 22 
years in the southwestern region. 
J. L. Abbe, formerly assistant zone 
manager in Oklahoma City, suc- 
ceeds Dorn, while W. H. McGuire, 
former assistant manager of the 
dealer organization and analysis 
department in Detroit, succeeds 
Abbe in Oklahoma City. 





Why Toledo Steel 
MICRO BEARINGS 


last longer, 
perform better 


Micro* bearings—the bearings with the thin bab- 
bitt lining—are best for normal service in cars, 
light trucks and tractors. Precision manufacturing of 
Toledo Steel Micro bearings assures proper fit, cor- 
rect tolerances and exact oil clearances. You can get 
them in standard sizes or proper undersizes to fit 


any engine. 
Compare the Construction 


Micro bearings are conventional 
BABBITT MICRO BABBITT 
(SB) sB 


constructed with a a 
020 ‘ 


steel back and an roos 
A 002/005 
extremely thin bab- pat mans 
bitt lining, .002”- ir nee smn once 
.005” thick on rod bearings and .004”-.007” thick 
on mains, as opposed to .020” or greater on conven- 
tional babbitt bearings. This Micro bearing feature 
greatly increases load carrying capacity and pro- 
vides almost double the fatigue life of regular 


babbitt bearings, , 
*T. M. of the Clevite Corp. 


For heavy-duty service 

... specify Toledo CL-77 bearings 
The great fatigue strength, load capacity, corrosion 
resistance and surface action of CL-77* bearings 


make them the finest heavy-duty bearings obtain- 
able. Specify CL-77 bearings for the tough jobs! 


@eeeeeeeoees eee ee eeeeeeeeeeceeeeee ee eeaeeeeeeecaoeae eee 


TOLEDO STEEL PRODUCTS 
Division of Thompson Products, Inc. 
6402 CEDAR AVE. + CLEVELAND 32, OHIO 
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he Ss 


Stormy Arkansas Session 
Passes Vehicle Bill 


FTER one of the stormiest bat- 

tles ever fought in a state 
legislature, Arkansas lawmakers 
passed a bill March 13 creating the 
Arkansas Motor Vehicle Commis- 
sion. Governor Faubus announced 
he would sign it. 

Intensive action came when the 
house voted down the bill on two 
votes. A vote to reconsider was al- 
so voted down and a later vote to 
reconsider prevailed. 

Copies of the bill were stolen. 
One representative accused the 
Arkansas Automobile Dealers As- 
sociation (by implication) of “pay- 
ing off two members of the house” 
to vote for the bill and retracted 
his statement the next day, saying 
he was “just kidding.” 

The Arkansas Independent Au- 
tomobile Dealers Association ran 
a full-page advertisement in the 
Arkansas Gazette urging motorists 
to fight passage of the bill, which, 
it said, would “fix prices by state 
officials.” 

The bill, widely publicized in 
the automobile industry, is a ver- 
sion of a “state licensing 
which is in effect in a number of 
states. 

AADA Executive Vice-President 
George Benjamin called the legis- 
lative battle “one of the most dif- 
ficult I ever waged.” 


What will the Edsel] look like when it appears, prob- 
ably in September? Editors speculating on the ap- 
pearance of Ford Motor Co.'s fifth line of vehicles 
are increasingly inclined to vote for this view— 


Lufkin Texans Elect Warren 


New president of the Lufkin 
(Texas) Automobile Dealers Asso- 


a sketch reflecting the opinions of Motor Trend. 
It incorporates the roll-down rear window and “fly- 
ing roof’ of the Turnpike Cruiser, It is expected to 
. have a curved windshield wrapping over top and sides. 


ciation is R. D. Warren (Chrysler- 
Plymouth). C. P. Sumners of Sum- 
ners Pontiac is secretary-treasur- 
er of the association. 


New elegance in interior design is featured in the Roadmaster 75, a new 
luxury series introduced by Buick. Seats and seatbacks are in glove- 
finish nylon or broadcloth, blocked and fitted over sculptured foam 
rubber. The bolster roll over the top of the seatback is in handbuffed 
leather. The door panels on the “75” are upholstered right up to the 
top and each rear door is fitted with a cigaret lighter and ashtray. In- 
sert shows the external markings which will identify the new model. 
Air-cooled aluminum brakes are featured on the front wheels. 


SOUTHERN AUTOMOTIVE JOURNAL for APRIL 1957 





For time-saving carbureter tune-ups 


CARTER 


Sure © 
It's just simple profit arithmetic! Since Carter is the world’s leading 
manufacturer of automotive fuel systems ...and so many of the cars on 
your roads have Carter Carbureters ... you'll save time and be sure 
of a perfect job when you use replacement parts made by Carter. 


Then add this: Carter sells your tune-up service for you in 
year-’round national advertising that brings extra service sales 
through your doors. 


To sum up, you'll make more money when you stock and sell 
Carter. For details, call your Carter supplier. 


MODERN FUEL SYSTEMS 


oy ae me — CARBURETOR 


DIVISION OF INDUSTRIES 


INCORPORATED 


ST. LOUIS 7, MISSOURI 
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Three months ahead of time they’re checking to make certain the food's 
good for the national convention of the Independent Garage Owners of 
America! Here Harold Grindle of Toledo, convention secretary, checks 
one of many special dishes Chef D’Amato of the Secor Hotel is ready and 
able to prepare at Toledo. Looking on with evident anticipation is Paul 
O. Wilson, also of Toledo, convention chairman and a vice-president of 
IGOA. The meeting. with 500 people expected, is set for June 20-23. 


Meetings of Board and Entertainment 
Shaping Up for Garagemen's Meeting 


ay eer board meetings to out- 
line further progress for the 
Independent Garage Owners of 
America will punctuate the now- 
developing program for the annual 
convention to be held June 20-23 
with the Secor Hotel in Toledo, 
Ohio, as headquarters. 

Heavy emphasis is on a cam- 
paign to “bring the ladies” and 
“bring the children,” according to 
members of the convention com- 
mittee. For example, supervised 
all-day entertainment for the 
younger set is planned the first 
two days, with additional enter- 
tainment for men not attending the 
board sessions as well as a pro- 
gram for the ladies. 

A general business session for 
the men will open at 1:30 p.m. 
Saturday, June 22. Later that day 
will follow a cocktail. hour, ban- 
quet, dance and installation of of- 
ficers. 

A final board meeting is planned 
Sunday morning, with the conven- 
tion itself ending at noon. 

Toledo members of the IGOA 
will guide the visitors in a tour of 
Toledo during their stay. 


Among the highlights of the en- 
tertainment phase of the program 
(other details, including speakers, 
to be announced later) are tours of 
the Libbey-Owens-Ford Glass 
plant and Champion Spark Plug 
factory, a tour of the Toledo zoo 
with a picnic lunch for everyone, 
evening receptions and a variety of 
parties. 

Any garageman interested in 
IGOA desiring further informa- 
tion, including data on hotel reser- 
vations, should write to Harold 
Grindle, 1843 Stahlwood Avenue, 
Toledo 13, Ohio. 


16 Southern Salesmen 
Earn De Soto Awards 


E Soto Division of Chrysler 

Corp. has released its first list 
of 54 annual top members in its 
national master salesman’s club. 
Sixteen are Southerners. 

Top award is a “treasure chest” 
with engraved nameplate, contain- 
ing $500 in silver dollars and pre- 
sented at honoring dinner cere- 
monies. Master salesman privileges 
include a distinguishing gold lapel 
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pin, specially engraved business 
cards, letter of recognition from 
J. B. Wagstaff, vice-president in 
charge of sales, club membership 
card and a signed scroll certifi- 
cate. Club members also have their 
own monthly magazine, the De 
Soto Report. 

Southern winners, by region 
were: Atlanta — James Etheridge, 
Thornton Motor Co., Columbus, 
Ga.; Harrel J.. Morgan, Calhoun 
Motor Co., Anniston, Ala.; Charles 
A. Sorter, Bush Motor Co., Gun- 
tersville, Ala.; Charlotte — E. E. 
Forrest, Southern Motor Co., High 
Point, N. C.; U. S. Lee, R. M. 
Davis Motors, Inc., Charlottesville, 
Va.; Henry Odom, Ray Bandy’s, 
Rocky Mount, N. C.; Dallas — J. 
R. Becker, Jr., Tim Carter De Soto, 
Fort Worth, Texas; Ralph Dickin- 
son, Maggard-Nall Motors, Plain- 
view, Texas; Norman G. Turner, 
Ross Motor Co., Valasco, Texas. 

Kansas City — Ray Loftin, Sites 
Bros. Motor Co., Overland Park, 
Kan.; Robert Cauthron, Parks Mo- 
tor Co., Augusta, Kan.; W. R. Can- 
non, Perkins-Cook Motor Co., 
Shawnee, Okla.; Memphis — Eu- 
gene Montagnet, Howard Motors, 
New Orleans, La., Jason T. Jer- 
myn, Sadler Motors, Biloxi, Miss.; 
Wilson Harrell, Bishop Bros., El 
Dorado, Ark.; St. Louis — Earl C. 
LaCroix, Goldbeck Motors, Inc., 
St. Louis, Mo. 


Chevy's Mobile Clinics 
Go into Fourth Year 


R the fourth consecutive year, 

Chevrolet has launched a pro- 
gram of mobile clinics designed to 
aid dealers in the reconditioning 
of used cars and trucks. 

This year new interior paints 
and tints and a new paint polish 
are being featured, as well as a 
new “plastic solder.”’ Every year 
since the clinics were started new 
and better materials have been 
found to improve the recondition- 
ing job, accoiJjing to Chevrolet’s 
general service manager, E. L. 
Harrig. 

Twelve half-ton panel trucks, 
engineered to accommodate the 
latest in modern reconditioning 
materials, are being used. One unit 
each is assigned to a region, with 
two to regions having the greatest 
population. 

(More News Briefs on page 156) 
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1 000,000 reacone for inetalli 
ROGERS Remanufactured ENGINES 





If your jobber does not 
handle Rogers engines, 
contact us—we'll contact him! 


ROGERS | 


Remanufactured 
ENGINES | 


300 Hunnicutt St., N.W., Atlanta, Ga. 





YOUR REPUTATION RIDES WITH THE ENGINES YOU INSTALL 
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Made of 100% combed 
virgin wool with a deep 
1%" pile permanently 
secured to a rugged 
duck backing with a re- 
inforced center hole. 
Each disc is individually 
sealed in a polyethe- 


lene bag. 


TRADE MARK 


ALL PURPOSE 


POLISHING DISCS 


The well-trained, well-ridden thoroughbred is right up there in front for 
the big stakes. “‘Official’’ Polishing Discs have the qualities which make a 
thoroughbred, too: they’re off to a good start; they give a smooth perform- 
ance; they out-last the rest of the field; and come down the stretch to a 
finish that brings cheers. Here is truly an all-purpose polishing disc which 
leaves nothing to be desired. You can wager with confidence on this cham- 


pion of polishing discs: just insist on “Official.” 


Write, wire or phone TODAY for complete details or see your nearest paint jobber or distributor. 











EV NEW PLASTIC SQUEEZE CONTAINER 


eer, 4 EASIER TO USE IN EVERY WAY 
pics sft Z : 
LU STRE = 


AAAGt6' Pdi uss 
EP 4 LIVES 


BOWES =) with thisNEWBOWES product 
SEAL WW) BEC4uSE - 
FAST | ] Bowes National Advertising will create demand. 


st squirt if On 2 Plastic container won’t break like glass nor 
_.and wipe "' scratch like metal. 


3 Can’t spill. 
4 Homogenized—can’t settle. 


5 Removes dirt and film . . . leaves long lasting 
luster . . . in ONE easy operation. 


| WHERE WILL YOUR CUSTOMERS 
—— BUY THE/R POLISH ? 


BOWES “SEAL FAST" CORPORATION, INDIANAPOLIS 7, INDIANA 
HAMILTON, ONTARIO, CANADA # LONDON, ENGLAND 


BOWES PACIFIC CORP., RIVERSIDE, CALIFORNIA 
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here’s why 
BOWES Dealers are 


than their share 
of the Profitable 
Polish Business 





as 
like this 


MN ! — LESS WORK 
TRUE | just SQUEEZE on - 


POPULAR MECHANICS | WIPE off 
: REMOVES DIRT AND FILM IN ONE EASY 


Outdoor Life itt mR OPERATION, Lees longer lasting lester 
Farm Journal | Bee 4-MADNG WOREMENTS 











POPULAR SCIENCE 2. Another removes dulling traffic flm and oxidation. 


3. Another makes Polish easy to wipe off. 
4. Still another produces a long lasting brilliant juster. 








are doing a Big selling 
job for BOWES Dealers ! 











BLOW-UP POSTER OF THIS AD 
WILL... 


1 Make our advertising work for YOU. 
2 Remind your customers to buy Polish. 


3 Bring you new, added profits. 


BOWES “SEAL FAST” CORPORATION, INDIANAPOLIS 7, IND. 
HAMILTON, ONTARIO, CANADA « LONDON, ENGLAND 


BOWES PACIFIC CORP., RIVERSIDE, CALIFORNIA 
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You're looking at the newest way 
to sell shocks... and it’s yours 


It takes but minutes for your customers to SEE WHY 
Columbus outperforms ordinary shock absorbers—with 
your new “SEE-THRU” demonstrator. 

A fullsize working model shock, made from produc- 
tion parts, encased in tough, clear plastic—with real 
hydraulic fluid inside. Yours with a handsome metal 
display (20” high, 1414” wide, 4” deep)—perfect for 
counter, window or wall. 


Ais a | ~] See your Columbus Jobber NOW— 


Heckethorn Monufacturing & Supply Co. | or mail this coupon for full information. 
Dept. SA, 101 W. Alamo Street, Littleton, Colo. 


Send me details on the “Inside Story” and how I may | 
receive my Plastic Shock Absorber complete with Display. 


COLUMBUS: 


Company Name a ena ae eo ee 
Address Sa 


Another Quality Heco Product 
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| QUALITY | 


Hydraulic Jacks 


Built for fast, easy, safe-handling of all heavy-duty jobs! 


For easy operation; dependable, trouble-free Check these features: 
performance; and safety — you can’t beat 


Hein-Werner Hydraulic Jacks! Compare them 
dollar-for-dollar and feature-for-feature with 


@ pressure tested malleable base 


e one-piece, hardened extension 
screw 
any other jacks on the market. See for yourself positive action release valve 


why Hein-Werner is the popular choice when integral pump is leak-proof 

it comes to offering more jack for the money. safety by-pass to prevent over- 
See your H-W Jobber for all facts, or write us travel of ram 

— you'll be way ahead when you put Hein- factory tested at 112 times 
Werner to work in your shop! rated capacity 


HEIN -WERNER 
MANUFACTURES AND 
SELLS MORE 

SACKS THAN ANT 
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PICK UP YOUR PENCIL... 


and puck up Lary 


"any mechanic who writes 25 words stands a chance to WIN 





R MECHANIC'S 


This is a different kind of contest—your kind, YOU CAN WIN ONE OF THESE BIG PRIZES 


because it requires no purchases, no cleverness First Prize.......................$1,000.00 
or special skill. It’s easy... just tell us in your Seoond Prise........2.2+2+20+0 coe 
own natural way, by completing this sentence Fourth Prise.. ....5T3-C Kit..... 230.30 value 
; Ae Fifth Prize... . .5T3_—s Kit 216.55 value 
in 25 words or less Sixth Prize. 5T2-C Kit..... 185.80 value 


“| prefer an impact wrench with optional eg haa S12 Kit. 172.08 value 
p p ith optiona Eighth Prize. 5T2 Kit..... 172.05 value 


TORSION BAR torque control because...”’ Ninth Prize. ‘sm Kit. 102 OR eales 

Tenth Prize....... .5UT-A Kit.... 157.50 value 

DON'T DELAY—ENTER TODAY—Nobody has a better Eleventh Prize.....SUT Kit..... 130.00 value 

chance of winning than YOU do. So enter today, or if you PLUS .. . 500 Additional Prizes of Impactool Pur- 

prefer, “get together” and talk it over with your I-R chase Certificates worth $15.00 each, on the pur- 
Impactool Salesman. 


chase of either a tool or accessories. 


READ THESE RULES CAREFULLY— 


. Contest open to ali mechanics and mechanics’ helpers in continental United States 

. Employees of Ingersoll-Rand and our advertising agencies are not eligible. 

. Salesmen and countermen employed by Impactool Sales Outlets are eligible to 
compete for separate cash awards for assisting mechanics. 

. All entries must be postmarked not earlier than April 1 and not later than June 30, 
1957. Address your entry to Tool Of Fortune Pay-Off, Ingersoll-Rand, Post Office 
Box 190, Phillipsburg, NJ. 

. Entries will be judged for originality and aptness of thought. Judges will be a 
panel of Editors of Automotive Trade Papers. Duplicate prizes will be awarded 
in case of ties. Decision of Judges will be final. Entries will not be returned and 
all become property of Ingersoll-Rand. 

. Contest winners will be notified by mail no later than July 31, 1957. Winner lists 
will be sent to those who send in stamped, self-addressed envelope. 

. Each contestant is limited to one entry. If more than one is sent in, only the first 
entry received Will be judged. 

. Any contestant who buys an Ingersoll-Rand Impactool or Kit during the period of 
the contest and then wins one of the Impactool or Kit prizes, may take the cash 
equivalent of the prize won. 


YOUR I-R IMPACTOOL SALESMAN WILL HELP YOU 
LOOK for your impactool Salesman. He will show you how this |-R 
Impactool with Torsion Bar Torque Control makes all other impact 
wrenches obsolete. He will give you facts about time-saving; eliminating 
“over-torque”; simple torque setting; reversible power; no clutch; 
longer tool life, etc. 


Ingersoll-Rand 


11 Broadway, New York 4, N.Y. 


OFFICIAL ENTRY 
Tool Of Fortune 

Ingersoll-Rand 

P. O. Box 190, Phillipsburg, N. J. 


I-R MECHANICS’ TOOL OF FORTUNE 
$10,000 PAY-OFF 


"| prefer an impact wrench with optional TORSION 


BAR torque control because 














Mechanic's Name 





Mechanic’s Address... ___ 





Impactool Salesman's Name 


Impactoo!l Salesman's 
Co. Address 








EE SS ee ee ee ee ee es eee eee ol 
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He's looking for the INVISIBLE THOUSANDTH 


that can make or break this overhaul 


The right tools mean a better bearing job, done faster 


When rods are out-of-round new bearings go out-of-round, too. It isn’t 

worth taking a chance! The Out-of-Round Gauge, with its accurate, 

easy-to-read dial, quickly checks rod bores, tells which must be replaced, 

eliminates guesswork! 

Other tools for faster, better overhauls: Bearing Oil Leak Detector, 

which checks all bearings, internal oil lines before tearing down the 

engine, checks finished work, pre-lubricates engine before turning it J ) 
over. Crankshaft Gauge checks journals for wear with shaft in the > hadi 
engine. Roll-out Pins permit removal, replacement of upper main FEDERAL-mogyy vy 
bearing halves with shaft in the engine. : 
Ask your Federal-Mogul Jobber about these useful, time-saving tools! 1508 SB -20 ’ 


ENGINE BEARINGS 
FEDERAL-MOGUL SERVICE + eee 
service bearing line 
DIVISION OF FEDERAL-MOGUL-BOWER BEARINGS, INC. 


RESEARCH ¢ DESIGN ¢ METALLURGY ¢ PRECISION MANUFACTURING ¢ SERVICE 
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Stop 

Radio -I'V 
Interference 
Without 


Gadgets! 
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exclusive VRS cable 


The same conductor that carries the current 


prevents ignition interference and 


increases spark plug life 


Packard Electric T.V.R.S. ignition 
cable has a non-metallic conductor 
that does two jobs simultaneously: It 
carries the current that makes the 
spark; and it controls the intensity of 
spark. Thus, with one essential part, 
you offer increased spark plug life and 
prevent ignition interference in the 
car radio or on nearby television sets. 


Extensive laboratory tests prove that 
by distributing resistance over the 
entire ignition wiring circuit, T.V.R.S. 
cable does a more effective job of 


Packard 


Warren, Ohio 


suppression than can be obtained by 
spot suppressors. As a result, there 
is far less broadcasting of interference 
and less spark plug erosion. 


Packard T.V.R.S. cable is original 
equipment on almost half of the cars 
made today. There is a potentially big 
and profitable replacement market. 
And, since no spot suppressor can 
equal its performance, T.V.R.S. is 
easy to sell as an improvement feature 
for vehicles not factory-equipped 
with T.V.RS. 


READY-TO-INSTALL KITS 


Complete packaged ignition wiring 
sets with terminals attached are 
available. Packard Electric T.V.R.S. 
Suppressor Cable is also available on 
spools with separate terminals and 
illustrated instructions for making 
fast, trouble-free attachments. Ask 
for Packard Kit 420-K. 


ae 
i. 


“Live Wire” division of General Motors 
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First, this man’s a topnotcher—a guy with 
plenty of savvy —a mechanic who knows an 
engine inside out — and a little more. 

He’s your heavyweight — your money-maker 
—a pusher who beats flat rate time by 25 per- 
cent day in, day out. 

But he needs more than just know-how to 
turn out the kind of work he does. He needs 
tools — good tools—tools that fit right — 
tools he can lay into — tools that won’t let him 
down. He knows all about this, too. That’s 
why he settled on Snap-on long ago. For his 
money, tools don’t come any better — they 
never did. 

Another thing, this mechanic is pretty close 
to the Snap-on man who calls at the shop. In 
addition to getting his regular tools, he finds 


out all about the timesaving specials Snap-on 
builds to speed up repair jobs —the curved 
and offset wrenches for slipping into spots ordi- 
nary tools can’t reach — the tools specially de- 
signed for specific operations on particular 
makes of cars or trucks. 


easy payments for hand tools, shop equipment 


You like more profits — so do your mechanics. 
That’s why it’s good business to welcome the 
Snap-on man and encourage your men to get 
the tools they need. Snap-on makes it simple, 
too, with an easy payment plan that covers 
hand tools, and shop equipment as well. Get 
the facts from your Snap-on man now. 


7 Shap-on Jot | 





8052-D 28th Avenue ® Kenosha, Wisconsin 


*Snap-on is the trademark of Snap-on Tools Corporation. 
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BRAKE LININGS and LINED SHOES 


For both power and manually operated brakes 


Raybestos lining will stand up under the most critical demands of today’s high-powered cars and congested 
traffic conditions! New manufacturing processes, new compounds, new resins, new binders, new high-speed 
proving ground testing, plus new “fire band” grooving for some cars, all combine to give Raybestos lining 


e New Quiet Performance e New Heat Resistance e New Positive Safety 
e New Long Life e New Fade Resistance e New Braking Power 


New Improved Raybestos PG Sets (left) and “Contour Ground” Lined Shoes are factory packaged for every make and model car. 


See your Raybestos jobber today for full details on how POINT 
YOU CAN SELL EVERY CAR YOU SERVICE ue A ieagpbobled BRAKE 
: CHECK 


includes adjustment 


Reline with 
1. Pull front wheels and inspect linings 


2. Check brake drums 

3. Inspect front wheel bearings 

4. Clean brake assembly 
AMERICA’S BIGGEST SELLING FRICTION MATERIAL 5. Check hydraulic system 


RAYBESTOS DIVISION of Raybestes-Manhattan, Inc., Bridgeport, Conn. 6. Adjust al . 


RAYBESTOS-MANHATTAN, INC., Brake Linings ¢ Brake Blocks « Clutch Facings « Fan Belts « Radiator Hose « In- 7. Read test brakes 
dustrial Rubber « Mechanical Packings « Asbestos Textiles « Engineered Plastics « Sintered Metal Products « Rubber 
Covered Equipment e Laundry Pads and Covers « Abrasive and Diamond Wheels « Industrial Adhesives « Bowling Balls You get paid for every car you check! 
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THE REVOLUTION 





COMPLETE LINE OF POWER TOOLS FOR AUTOMOTIVE USE 


Vy and 'z H.P. Heavy Duty Grinders / Standard and Heavy Duty | f 
y 
. ae ; Va" Electric Drills for every use. é 4 es | 
<< 


—i 
Heavy Duty \ ” 


- Heavy Duty _ 
Sander-Polishers A 


% and 1% HP le V2” Electric Drills 
aa Models for 3 for every use. 


Ns ‘ 
rie if 
A baie 
/ ; 


every need. ’ 
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N IMPACT WRENCHES 


IET "POWER CORE” 


DOES THE WORK OF 
2 ORDINARY WRENCHES 


VARY THE TORQUE WITH 


THE ADJUSTING CAP! Ee’ 


~ 


CALIBRATED NOSE 
FOR CORRECT TORQUE! 


REVERSE WITH A 
FINGER FLICK! 


meil te: GEORGE WEATHERBY, Sales Moneger 
PORTABLE ELECTRIC TOOLS, INC. 
320 West 83rd Street, Chicege 20, Illinois 


Please send me complete information on 
the revolutionary new PET Impact Wrench. 


en 
CC QQ 
ES 


ER es 
ee 
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Parko PREMIUM PARADE 
== for BIGGER PROFITS! 


Blue Magic Car Polish Concentrate 


Parko Blue Magic Car Polish Con- 

centrate is unexcelled for quality 

and ease of application — and it 

gives car owners lasting beauty for 

their automobiles. This new liquid 

silicon polish makes it possible to 
add super gloss brilliance to new car finishes . . . restore 
that ‘new car look to older models. Contains built-in 
cleaner which eliminates hard rubbing and buffing. It’s 
an all-climate, all-weather product. It has the reputation 
of being the world’s most durable and finest polish. Just 
apply—let dry—wipe off. You make the first sale... 
it'll sell itself from then on! 








Deep Lustre Car Wax 


An amazing new development for 

¥ car finishes of new automobiles and 

those automobiles which have a 

finish in good condition. Gives 

wonderful protection for present- 

day bright colors and acrylic 

finishes. Cleans and waxes in one “easy-does-it” oper- 

ation. Protects car finish with brilliant glass-like film. 

Weatherproofs finish against rain, snow, sun, salt spray, 

dew and dirt. There’s nothing better for new car finishes. 

Contains special built-in chemical cleaner which elimi- 
nates hard rubbing. It’s a high-volume seller. 





Supreme Pre-Polish Cleaner 
Provides “slick-as-a-whistle” 
removal of old oxidized paint and 
road film with completely non- 
abrasive action. Conditions surface 
for waxing and polishing to high 
lustre. 


Whitewall Liquid Spray Cleaner 


Magic new formula cleans white 
side wall tires, black tires, other 
rubber products, quickly and easily. 
No rubbing, no scrubbing. Each 
pint can comes with sprayer. 


Rust Inhibitor & Water Pump Lubricant 


Parko Pump Lube and Rust Inhibitor lubricates 
water pump bearings and seals. Prevents rust and 
corrosion in cooling system. Rust-proofs entire cool- 
ing system. 


. BEAUTIFUL 
& BENRUS WATCHES 
ft ’ the Lady Howe... 


: petite, gorgeous... 
i = a $65.00 value 


’ 


the handsome 
Prince Barry... 
a magnificent 


$71.50 value 


> FRE, with purchase of 10 cases, 


9 oz. Parko Deep Lustre Car Wax. 


Luxurious 5-piece Cannon Towel Set... a $4.50 value 


FREE with 2 cases (pints) Parko Blue Magic Car Polish. 
“eer 


a 


Beautiful 8-piece set of 
Libbey Safedge Glassware... 


« $6.00 value 


FREE wisn 2 cases (gal.) Parko White- 


wall Liquid Concentrate Spray Cleaner. 


BUY 5 CASES 
...GET 1 CASE FREE 


Blve Magic Car Polish 


f US... your choice of many other outstand- 


Cooling System Sealer and ing sales-combination offers! 
Radiator Cleaner 


Sealer quickly seals leaks and cracks 
in radiators, water jackets, engine 
blocks and cylinders—safely. Radi- 
ator Cleaner is a fast acting, liquid- 
type cleaner which removes grease 
and rust from cooling system. 


Your jobber has these offers available for immediate delivery. 
If he cannot supply you, write today for facts on combination 
sales offer that lets you make your regular profit . . . and still 
qualify for valuable premiums. 


PARK CHEMICAL COMPANY 
8074 Military Ave. . 





Detroit 4, Mich. 
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were a must” 


reports H. K. Copley 


Durham, North Carolina 








“In going over preliminary plans 
for this ultramodern new serv- 
ice station with our Phillips dis- 
tributor, Kenan Oil Company, 
one of the first things we decided 
was that Lincoln Overhead 
Lubreels were a must. Their 
functional design and striking 
appearance fit in perfectly with 
our concept of a station that 
promises customers efficiency— 
and delivers it in every way.” 


(signed) H. K. Copley 


building new...or modernizing... specify Linco/n 


eeeeeeeeeeoeoeoeeoeee eee eeeeeeeeeeeeeeeeeeeeeeee 


To LINCOLN ENGINEERING COMPANY 
5708 Natural Bridge Avenue, St. Lovis 20, Missouri. 


Lubricating Equipment. Handsome, efficient Lincoln 
lube installations start paying off from the day they 
go to work for you. For planning help, get your free 
copy of our new booklet, “Path To Profits In The 


Lube Room” 


mail this coupon TODAY 


“When we planned this 
ultramodern station, we decided 
Linco/m OVERHEAD LUBREELS* 


COPLEY’S PHILLIPS “66” SERVICE STATION 


This new four-bay, air conditioned station is equipped with five Lincoln Overhead Lubreels. 


*Trade Name Registered 


Please send me free booklet “Path To Profits In The Lube Room” 


Name 
Company 
Address 


City Zone State 
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BLACKHAWK “%.Vs 


Safe dependable hydraulic hand jacks 
1% te 100-ton capacities 


Time tested hydraulic service jocks 
1 te 10-ton capacities 





Heavy-Duty Portable 
Hydraulic Mechanical 


Modern hydraulic transmission lacks 


Lick every service lifting job with reece cnoaas 
a team of BLACKHAWKS 


Only Blackhawk — the world’s most fect answer for lifting all around the 
complete jack line — gives you the station, in the service department, 


right jack for every job ...for today’s and on the road. 
and tomorrow’s ly styles. For the best jack values you can get 


Select from over 30 job-designed ANYWHERE — BLACKHAWK 
Blackhawk jacks! You’ll find the perr HAS THE BUYS! capes ome Sam 








BLACKHAWK— the fastest growing and most complete line Hendy hydraulic 
utility jocks 


1Y2-ton capacities 





of mechanical and hydraulic jacks! 


Rugged Ratchets 
: 3 sizes, 1-ton 
é copacity 
Sturdy Bipod Popular Tripods 
1¥a-ton & 1 and 1%4-ton : 
capacity copacities ; 


MAKE YOUR NEXT JACK BUY a YOUR 


BLACKHAWK roDA 


GLACKHAWK MFG. CO., DEPT. J-447, MILWAUKEE, WISCONSIN 
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NO FRILLS-NO TRICKS- 


THE FAMOUS 


McQUAY-NORRIS 

















OIL 
RING 


\* IT’S IN EVERY 
. S HROME 
Sh Eonrrot  WeateRoor 


= -—«~PISTONN RING SET 
here’s a AKT Root. 


Set Specifically Designed 
or Every Make and Model. 
Top Chrome Rings Where Needed. 
















; 


 McQUAY-NORRIS MANUFACTURING CO. 


ST. LOUIS - TORONTO 
LARGEST PRODUCER OF SMALL RINGS IN THE AUTOMOTIVE INDUSTRY 





* eae 

























HROME 





INSTANT BREAK-IN! 





TOP PERFORMANCE 
IMMEDIATELY. 


Chrome Control rails are pre- 
pared for instant mating, before 
installation, by the exclusive 
McQuay-Norris heat shaping 
process, followed by lapping. They 
start with perfect bearing on the 
cylinder wall surface. To facili- 
tate immediate top performance, 
Chrome top rings are used only 
where needed. 





\EAKTRoor. 


HAVE CRACKED THE OIL MILEAGE BARRIER! 








PISTON 
RINGS 





NO OIL WASTE! 


AT HIGH SPEED DRIVING. 





Special patented flexible expander 
prevents high speed ring ‘‘flutter”’ 
and “‘surfboarding’’. Chrome 
Armored steel rails wipe oil from 
cylinder walls and safeguard 
cylinders. 


AT LOW SPEED DRIVING. 





Specially designed and machined 
separator ring supports and sta- 
bilizes Chrome Armored steel 
rails—prevents rocking—seals 
the groove—prevents low speed 
oil “‘c-r-e-e-p” around the ring 
due to high vacuum—yet per- 
mits free action in the groove. 


ee 





...and for Rugged Performance use 


Engineered ff 
YZ, and Built for 
.<seeeeeeeoeee Today's Grea 


Horsepower 


Race 


APPROVED ORIGINAL EQUIPMENT FOR CARS, 
TRUCKS, BUSES, AND TRACTORS 


McQUAY-NORRIS MANUFACTURING CO. 


ST. LOUIS - TORONTO 
LARGEST PRODUCER OF SMALL RINGS IN THE AUTOMOTIVE INDUSTRY 








Functional 


Automotive 


Accessories 





ROYAL JET KING WINDSHIELD WASHER 
The most power W hield washer I 
power 


“FOLD-AWAY” CLOTHES CARRIER 


Holds up to 12 garments and fits all hardtop 
cars and most other models. Folds away 
when not in use, but can be easily slipped 
off bracket fo allow user fo carry clothes 
— intact —from car fo motel, home, office. th WAY” wheel sp 
Also can be hung intact on closet hook sce for parking and slow turns 
for convenience. Chrome plated, FOLD-AWAY f th tor 
clothes carriers are individually “Bubble” 
a ~ in “Sell-on-sight” display cards. 
very owner a potential user. 


§antay is represented in the Southeast by SEE US AT 
Lawrence M. Hersig & Co. BOOTH 245 


American National Bank Bidg. * Jacksonville, Fla. International Automotive Exposition 


=1980 
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All under root : 


‘TRIPLEX pystO® 





Complete manufacturing 
facilities mean... 


@ UNIFORM HIGH QUALITY 
CONTROL! 

@ BETTER DELIVERY SERVICE! 

@ COMPETITIVE PRICES! 








Wi a power-packed sales 
story! TRIPLEX customers 
enjoy all the advantages of 

a completely self-contained source 
—including our own Smelter, 
Foundry, and Machine Shop! This 
single, massive production line 
makes possible direct control 
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throughout every manufacturing 
operation . . . resulting in unsur- 
passed quality and service. Yet 
TRIPLEX Pistons are competi- 
tively priced, to build volume sales 
and steady repeat profits for you! 


Order from your Jobber 


s 
Triplex OFFERS ALL 
THESE SALES FEATURES: 


® Classified Skirt Diameters 

® Color-Classified Pin Holes 

® Tin-Plated at No Extra Cost 

® Precision Weight-Balanced Sets 
® Passenger Car & Truck Pistons 
* Warehouse Distribution 


ES PS TRIPLEX CORPORATION OF AMERICA 


PUEBLO, COLORADO 
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ANNOUNCING 


a new Thor polisher 
for new car finishes 





Thor power polishers have long 
been recommended by leading 
automobile service clinics for 
the surest way to a shine that 
lasts. Now Thor sets the pace 
again with this new higher speed 
polisher—designed specifically 
for the new finishes on the new 
cars—and available with a 
pneumatic backing pad. 
Thor’s new EL-91 polisher 
means much more than a good 
shine—its high speed means you 
can finish the job in half the 
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time. You get more polish jobs 
out, save on labor costs. 


Remember, for those new car 
finishes, you need a high speed 
polisher —for those flaring fend- 
ers, you need a polisher which 
will get in and polish—main- 
taining high speed under load. 
Only Thor provides the proper 
tool. Ask your Thor automotive 
jobber for a demonstration of 
the new Thor EL-91 high speed 
polisher. Thor Power Tool Co., 
Prudential Plaza, Chicago 1, Ill. 


TOOLS 


THOR 
POWER TOOL 
COMPANY 


CHICAGO 


Branches in all principal cities 


Want more facts? Use Reader Service Card Page 118 











i eee 
jj 


—s 
1g: = 
ert || 


ee “ 





For 


MERCURY 





LINCOLN 


THE FIRST SPARK PLUG IGNITION-ENGINEERED 
FOR TODAY’S ENGINES AND TODAY’S DRIVING 


Only two numbers—BRF 42 and BRF 82— 
cover all 1955-56-57 Ford, Mercury, Lincoln, 
Continental and Thunderbird engines. You 
need only seven more Power Tip numbers for 
complete coverage of all these cars with over- 
head-valve V-8 engines and most overhead- 
valve 6’s— Buick, Cadillac, Chevrolet, Chrysler, 
De Soto, Dodge, Hudson, Ford, Imperial, Lincoln, 
Mercury, Oldsmobile, Nash, Packard, Plymouth, 
Pontiac, Rambler, Studebaker. 


Power Tip “fires up’ high-horsepower, high- 
compression engines for top performance at all 
speeds . . . and here’s why. At /ow speeds the 
projecting Power Tip gets hot fast, operates 
hotter to burn away fouling deposits which 


impair engine performance in city driving. At 
high speeds, the Power Tip is actually cooled by 
the richer air-fuel mixture to check costly and 
dangerous high-speed pre-ignition caused by 
overheated spark plugs. 


When you install Power Tip, you are sure the 
increased engine performance will give the satis- 
faction your customer expects... at all speeds. 


Stock up on Power Tip today . . . and remember 
that Auto-Lite makes a complete line of Stand- 
ard and Resistor Spark Plugs for all cars and 
Transport Spark Plugs for trucks and tractors. 


ORDER FROM YOUR WHOLESALER TODAY! 
THE ELECTRIC AUTO-LITE COMPANY © TOLEDO 1, OHIO 





AUTO-LITE 


RESISTOR SPARK PLUG WITH 


POWER TIP 


THUNDERBIRD CONTINENTAL rer 


SPECIAL NOTICE! 


POWER TIP...STANDARD 18 mm. 
Tapered Seat-BF 42 and BF 82-now 
in production for 1955-6-7 FORD— 
MERCURY—LINCOLN—CONTINENTAL 
and THUNDERBIRD engines. Same 
suggested retail price as other stand- 
ard type plugs. Order now from your 
wholesaler for earliest delivery. 





HOLMES’ NEW 8 TON WRECKER* 


HAS UNUSUAL EARNING CAPACITY 4 





| 
~ 


= 
~*~ 
—_ 
~~ 
— 





am) 


= freon Meant! | 


os 











x 
ESPECIALLY SUITED FOR WORK 
IN CONGESTED AREAS... TOwS 


The new 470 Model brings to the Holmes line another small, yet WITH SPEED P 
highly versatile Wrecker which can be very profitably used on a 1, AND SAFETY -~ 
1% or 2 ton truck. This unit has an 8 ton capacity with each boom , 
capable of lifting 8,000 Ibs. which is ample power for handling any a 
car or light truck. Although small and compact in size, the entire 8 
unit is sturdily built and has all the power-operated features of the 
larger, more expensive Holmes units. Being comparatively small and 


suitable for use on a short wheel base truck, the unit is fast, flexible HOLMES TOWING CRADLE 


and easy to maneuver in congested areas. 


iil 








Here is a much needed Wrecker attach- 


MEETS DIFFICULT SERVICE REQUIREMENTS ment for towing of all late model cars with- 
out damage. The Cradle is furnished with 


a —— i heer , 
Omar 5 a . |p Zar, 4 “ale adaptors and supports for lifting either front 
A tata “th > pa 2 or rear of car without touching bumper or 





grill. Lifting arms are adjustable in length 
with sufficient extension for all pick-ups. 
When securely on Cradle, car has ample 


Ideal for quick pick-ups and towing Built low in height with ample clear- — cjearance for high-speed towing without 
on city streets . . . fast, economical to ance for sharp turns into low door- . b AF: S 
use, easy to handle in traffic. ways and up winding ramps. swaying or jamming into Service Truck. 


The Holmes 470 Wrecker and Towing Cradle when installed on a 
1% or 2 Ton Truck provides the operator with the most advanced 
Wrecker engineering, and as such has unusual Earning Capacity for 

work either in the city or on the highway. Write factory for details. 


a, i er on omen. aw: ie 4 
Chattanooga 7, a Tennessee 
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The 


eY-Yol alate 3 


you need 


».. When 
you need 


them 
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It isn’t too late 
to sign up... 





BRAKE SERVICE, 
a 


7 ‘“ 
ae Se / ACT NOW..! \ 


‘\ 


fam | YOU TOO CAN | 
hag <— EASILY QUALIFY 


! 
/ 
Rae / 
4 7 a 





the Leot known natne in brake service 


See abner en ae Rec ee 
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increase your business... boost your profits! 


Wagner Lockheed 


FRANCHISED DEALER PROGRAM 
is designed to help you! 


One out of every three cars on the road today is in 
need of brake service. This fact makes a good brake 
repairman very important to his community. 


YOU can be the top brake expert in your commu- 
nity ...Wagner will help you—if you'll just take the 
few easy steps to qualify for a franchise. 


The Wagner Franchised Dealer Program is de- 
signed to (1) HELP YOU—and your mechanics— 
render better brake service, and (2) TELL YOUR 
CUSTOMERS that you are the top brake expert in 
your area. 


NO LARGE INVESTMENT IS REQUIRED OF YOU. 
When you agree to become a Wagner Franchised 
Dealer, you stock only a modest inventory of fast- 
moving Wagner brake products. 


HELP STARTS IMMEDIATELY. You get brake charts, 
bulletins and service data prepared by expert 
Wagner engineers who have been designing brake 
systems and solving brake service problems ever 
since hydraulic brakes were introduced more than 


33 years ago. 
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You will be supplied with plenty of identification. 
You'll get an official Wagner Franchised Dealer 
sign to hang outside your place of business. Wagner 
also supplies a plaque, decal, stickers, and uniform 
emblems for you and your men. 


NATIONAL ADVERTISING by Wagner appears in 
The Saturday Evening Post and directs business to 
you. And, so that you can tie into this program 
right in your own community, Wagner provides 
free newspaper mats and mailing cards for your 


own advertising. 


AN OPPORTUNITY is open to you. For full infor- 


mation, fill out the coupon and mail it to us today. 


Let these sales boosters help you! 


—— 
a 
oo —_ - 


pee “Winner Electric Corporation 
4, Me. 
Plymouth Ave. © %t- — 4 
Rm - principal cities in U- s. Caneda a 
of AU-607 containing el pRo . 

ewe ee a eehing FRANCHISED _ 

net Serstond that there is no obligation. 

_lw 


FIRM NAME__———— 


aADDRESS__—_—_—_— 


CITY & stAve_—__ —_ __ > ——_ —— , 
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U.S. Pat. No, 2,771,329 


of course I use Pedrick Formflex rings 
what else 7 Formflex rings are all-purpose rings! No 


matter what the job, whether the cylinder is 
new, rebored, worn or out of round, Pedrick’s 
exclusive ‘‘Equalizer’’ provides the conform- 
ability that assures a more perfect seal. That’s 
why, for maximum power and fuel and oil 
economy, you can depend on Formflex Chrome 
rings—the most imitated ring on the market 
today! 


PISTON RINGS 


WILKENING MANUFACTURING CO., Phila. 42, Pa. 
IN CANADA: Wilkening Mfg. Co. (Canada), Lid., Toronto 
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by cars that ‘shift for themselves’ 


Automatic transmissions are expensive. 
They require the finest lubrication protection 


they can get. 
And that is just what Texaco Texamatic Fluid gives! 


The proof ... Texamatic Fluid is the one 
which has been most widely used by the 


X | “4 manufacturers of automatic transmissions. 
A ha AT = Texaco research has worked closely with 
manufacturers from the very beginning in 


_ 4 F LU } D ; : developing the finest type of lubricant 
é * for this type of service. 


¥ matic TRANSMission FLUID: TYPE” fam The high quality of Texamatic is one reason 
why millions of motorists prefer Texaco Dealer 
automatic transmission service. 


TE Ge. The result is extra income and extra profit 
for Texaco Dealers. 


THE TEXAS COMPANY 
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HAT’S YOUR PROBLEM? 


IM 


Stock the line that "fills the bill" 


with the right answers to these merchandizing questions. 


VMC re-manufactured generators, starters, and armatures can be stocked 
with confidence; with the assurance that all phases of merchandizing 
have been considered to increase your profit—insure your reputation. 


se Gunes Se See eee eee Know what you buy— 
THE VMC SYSTEM, Station D, Atlanta 18, Ga. Buy what you know! 


Please send me more information on VMC generators, 


starters, and armatures. 


Nam beg ak Sy THE VC SYSTEM 


oan X 
Address alee } FACTORY METHOD RECONDITIONING 
isha LOCAL SERVICE © NATION-WIDE 











City 





State pean kee ATLANTA 18, GEORGIA 


Want more facts? Use Reader Service Card Page 118 SOUTHERN AUTOMOTIVE JOURNAL for April 1957 





SOUTHERN 
AUT@METIVE 
J@URNAL 


Selling Safety 
Is Endless Job 


~ ELLING safety as a year-’round proposition is in- 
creasing in the southern and southwestern states 
where safety inspection laws do not require periodic 
safety examinations of motor vehicles. 

In Delaware, District of Columbia, New Mexico, 
Texas, Virginia and West Virginia, where the statutes 
prevail, there’s a growin awareness of the impor- 
tance of safety-inspecting vehicles. The resulting 
profits from this emphasis have been helping to bal- 
ance the shops’ books, too. 

North Carolina, Oklahoma and Tennessee are push- 
ing for bills which would require safety inspections, 
while a measure in the Texas legislature would add 
steering mechanism to the weak examination law 
there. 

Meanwhile, the annual National Vehicle Safety- 
Check (see page 57) comes up in May, with more 
tens of thousands of vehicles than ever before ex- 
pected to undergo the voluntary tests in states not 
requiring inspections. More than 46,000,000 of the na- 
tion’s 65,000,000 vehicles—exceeding two out of three 
—operate without any official check. 

The push for voluntary safety inspections in their 
own shops by car dealers and garagemen has gen- 
erally been a growing thing, according to reports 
received from readers in a survey directed to 800 
dealers and garagemen over the South and South- 
west. The gradual nature of the campaign has been 
influenced by a desire to avoid promoting “safety 
inspections” with an eye more on the cash register 
than the car owner’s personal safety. 

Safety belts, for example, have frequently found 
the going rough from a promotional standpoint, be- 
cause new-car salesmen have turned to the bigge1 
market potentialities of other larger accessories. 
However, belts properly displayed have been known 
to sell themselves, as evidenced by the report of 
what has been happening in Dallas Texas (page 62). 

Greater attention to safety may be expected from 
the lawmakers—state and federal—as the multi-bil- 
lion-dollar federal road-building program begins to 
take concrete shape. Already some groups, like the 
North Carolina State Automobile 
(not Dealers) Association and the 
Georgia Association of Petroleum 
Retailers have urged a federal law 
to limit the maximum speed a 
manufacturer can put in a car. 

But, as Vic Dyer of Dyer Broth- 
ers Chevrolet Co., Toronto, Kan., 
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pointed out, “There is no safe speed to drive a car 
carelessly,” and often the driver—not the car—is at 
fault in a collision. 

Newspaper advertising and windshield stickers are 
employed at that dealership to promote safety inspec- 
tions. The same is true in many other localities where 
a one-firm campaign is waged to help the driver get 
home safely from every trip. 

At Crews Garage, Live Oak, Fla., “Nearly every 
car serviced in our service department is road-tested 
for two purposes: 1.—to check work performed and, 
2.—to check the car from the safety angle,” according 
to L. M. Crews. Radio and newspaper ads there 
stress safety. 

“I do not believe the answer to the question is 
limiting the speed of vehicles,” the Floridian com- 
mented. “The records show that even though speed 
is the cause of some of the accidents, the No. 1 cause 
I believe is following too closely. It seems to me 
that if the law enforcement officers would spread 
out the traffic or pull us in for following too closely 
to the car in front, a great deal of the accidents would 
be prevented throughout the country. 

“More education through all ages 
would help. Some blame the teen- 
agers. In many ways they are 
safer than some of us older drivers. 
One way they are safer is they can 
think faster and see better and 
respond better in emergencies than 
even I, and I’m only 45!” 





This 3%4” sticker has been used as 
part of the successful safety-sell- 
ing program at this Atlanta, Ga., 
dealership. Says a message on the 
reverse side: “You have the right 
to be sure your car is safe! To this 
end, brakes, lights, horn, wind- 
shield wipers and steering have 
been safety-serviced and safety- 
tested by Wagstaff Motors.” 


Increasingly the reports show 
that shop managers are calling to 
the owner’s attention any threats 
to a car’s safe operation. For ex- 
ample, J. H. Miichell of Mitchell’s, 
Lake City, Ga., reported: 

“We road-check all cars every 
5,000 miles for any repairs to be 
made and explain to the customer 
the danger. 

“We check all cars that are going 
on long trips and service in such a 
way that, as far as we can, the 
owner will be assured of no trouble 
on his trip. 

“This is all the advertising we 
do.” 

How many service salesmen ask 
the owner about the safe operation 
of his car? Nobbs Garage, Cleve- 
land, Okla., follows a policy of al- 
Ways inquiring and subsequently 
follows that up with a check on the 
front-end, brakes and lights. 

Lee H. Davis of Lee H. Davis 
Garage, Paducah, Ky., checks for 
wheel alignment, balancing, brakes 
and frame straightening to assure 
safe operation of cars. 

He added, “I don’t think cars 
should be built to run any faster 
than today’s 1957 models.” 

There are strong indications (see 
page 55) that factory engineers 
go along with this thinking. 

Situated in Daytona Beach, Fla., 
where a flood of tourist cars head- 
ed for southern Florida is con- 
stantly outpouring, L. A. Driggers, 
service manager of Cox Motor 
Co. (Lincoln-Mercury), promotes 
safety checks through newspaper 
and radio ads, with every unit en- 
tering his shop being safety- 
checked. 


“It is my opinion,” he said, “that 
should an effort be made to limit 
speed of cars by manufacturers 
this would accomplish absolutely 
no change in the death rate caused 
on our highways today. The only 
cure is better and safer roads and 
enforcing a minimum speed law. 

“Should manufacturers be forced 

to install governing units on new 
cars, how would this eliminate ga- 
rages, hot-rod artists and others 
from pepping up the unit or ruin- 
ing the governor? 
“*All southern states should have 
inspections at least once each year 
or oftener on all units operating 
on our roads. There is a large per- 
centage of cars in Georgia and 
Florida operated in an unsafe con- 
dition and could not be made safe 
for any speed, even 25mph. Such 
cars should be removed from the 
highways.” 

Some service stations have done 
what a number of garages and 
dealerships have: they have open- 
ed safety inspection lanes. Mont- 
gomery Hills Texaco Service in 
Silver Spring, Md., is one station 
planning to enter that field soon. 

Steering and other safety-re- 
lated items are checked on cars go- 
ing through Van Pelt’s Garage, Hot 
Springs, Ark. 

Commented Harold Van Pelt: 

“IT do not think speed and fast 
cars are the cause of so many ac- 
cidents. In my way of thinking 
the power and speed of an automo- 
bile are, when used right, a safety 
measure and will save lives. 

“The big reason is that too many 
people do not take heed to signs 
and do not have the ability to drive 
properly.” 

A Virginian, J. C. Runions of 
Giles Motor Sales (Dodge-Ply- 
mouth), Pearisburg, observed that 
“if you sell a customer what he 
needs when he needs it, you have 
a better chance of selling safety.” 


“If you can’t stop, don’t start,” 
is emphasized in the safety promo- 
tion of Waller’s Auto Service, Ba- 
ton Rouge, La., H. M. Waller re- 
ported. Brakes, steering and lights 
get attention »n cars going through 
his shop. 

The ten-point safety check—just 
like the points checked in the vol- 
untary program set for next month 
—is carried out at Rountree Olds- 
Cadillac, Shreveport, La., Warren 
F. Day said. 

“Safety inspections — twice an- 
nually — should become law,” he 
added. 

Walter E. Mercer of Mercer Su- 
per Service, Paducah, Ky., who’s 
been servicing cars 32 years, 
checks brakes, lights and battery 
on every lube job. 

“T think the Kentucky state law 
of 60mph in day and 50mph at 
night should not only be national 
but enforced,” he said. “This would 
encourage economy instead of 
speed in new cars.” 

Large safety service signs in the 
reception area and multi-color 
safety stickers, such as the one 
shown with this article, have won 
his staff recognition for safety pro- 
motion, Service Director Jack S. 
Reid of Wagstaff Motor Co. (De- 
Soto-Plymouth), Atlanta, Ga., re- 
ported. 

A small brochure handed cus- 
tomers, stressing safety service, 
points out that brakes, lights, 
windshield wipers, horn and steer- 
ing have been examined. 

Free safety inspections have 
been promoted by House’s Garage, 
Tuscaloosa, Ala. There a program 
of safety inspections prior to vaca- 
tions has also been carried out, 
Owner H. B. House reported. 

His firm specializes in brake re- 
lining and wheel alignment. All 
tie-rods and linkage are checked 
before a job is started. 

(Continued on page 95) 
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Do you—or the customer—watch for grease on your floor? 


eo old saying about charity 
may well be applied to Safety, 
because Safety surely should be- 
gin “at home.” 

The shop whose management 
and employes give no thought to 
their own safety will never do 
much in the way of safety inspec- 
tion and maintenance service on 
customers’ Cars. 

Many of our customers like to 
see things done, particularly in the 
lubrication department. But we 
have seen some walk away in dis- 
gust after stepping in a “wad” of 
grease and getting it all over their 
shoes. We have also seen others 
perform a spectacular contortion- 
ist act in an effort to prevent seri- 
ous bodily injury because of slip- 
ping on an oil- or grease-covered 
floor. 

Our customers are more likely 
to accept our safety maintenance 
lube recommendation if they see a 
clean lubrication department. 
“Clean” in this case means clean 
floor, clean lifts, clean tools and 
equipment, clean personnel. Just a 
few seconds to wipe up during the 
job will accomplish this. 

We can recall several instances 
where, because of grease being 
transferred from the mechanic's 
shoe to the foot brake pedal pad, 
the owner’s foot slipped off the 
brake pedal and cars were dam- 
aged while in the shop. Naturally, 
in such cases the repairs are “on 
the house.” 

Neither is the customer going to 
think much of our safety recom- 


mendations when he sees a me- 
chanic using an electric power 
tool whose frayed leads are lying 
on the floor and covered with 
water. Or when he sees welding 
torch hose left scattered about on 
the floor waiting to be severed 
when a heavy jack or vehicle is 
passed over them. Such tactics pro- 
mote “murder on mechanics row.” 
It could be mechanic or customer. 

Customers like a clean, well- 
kept shop and will listen when 
suggestions are given for this or 
that service. We know this to be 
true, because we know several me- 
chanics whose working area is al- 
ways clean, whose tools are al- 
ways clean and in place before 
starting on the next job. They 
have no trouble “selling” the cus- 
tomer that, as a safety measure, 
this or that service should be per- 
formed. They have the customers’ 
confidence and usually the cus- 
tomers compliment their work. 

Since the repair shop has a very 
definite responsibility with regard 
to the safety of its customers, each 
should get its own house in order 
and then inaugurate a program 
which will, as near as possible, as- 
sure customers of a safe vehicle in 
which to drive. This cannot be 
done without the mechanic giving 
strict attention to every detail of a 
job. Sloppy workmanship will not 
get the job done. 

Records show that “out of gaso- 
line” causes more stalled cars than 
any other single item. Being in a 
stalled car on one of our through- 
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—By— 
E. M. LOWERY 
Technical Editor 


Millions of dollars in customer 
labor has poured through the huge 
Lander Motors, Inc. (Dodge-Plym- 
outh}), shop in Atlanta since Ed 
Lowery became director of service. 
His department employs about 100. 


ways today is inviting sudden 
death. Yet, we have seen mechan- 
ics laugh when being told to cor- 
rect a gasoline gauge which did not 
register properly. Such an attitude 
does not promote Safety. 

Brake trouble causes many ac- 
cidents. We know of several shops 
which pull a front wheel on every 
car whose speedometer reads over 
10,000. This one act of the safety 
check uncovers many brake de- 
fects, resulting in additional reve- 
nue for the shop and accident pre- 
vention for the operator. 

We recall a recent case where 
this procedure paid off to both 
parties. The car had been driven 


around 40,000 miles and was in for 
a routine lube job. A wheel was 
pulled and the brake units were in 
such bad condition that all wheels 
were pulled, revealing all brake 
units in dire need of repair. The 
owner was Called. 

Being skeptical, he said the 
brakes were all right when he 
drove the car in, but to hold up 
everything and he would come see 
for himself. He did, and authorized 
a complete brake repair, and at the 
same time expressed his apprecia- 

(Continued on page 98) 








H’’ likely is fire to be an un- 
wanted visitor in your shop, 
damaging—if not leveling—what 
you may have taken years to 
build? 

The best answer may be read in 
where that villain has visited, 
spewing destruction and some- 
times death along his trail. An 


Heating defects 

Smoking and Sie 
bustible material) (see al 

Spontaneous ignition of oily 
(including sweepings) . 

Misuse of electricity building 
on 


alert fire inspector, armed with 
proper ordinances, can be a right- 
hand counselor, but a study of 
what set off fires in automotive 
shops over the South and South- 
west, and elsewhere, may arouse 
you to a hazard lurking right this 
minute outside your office door. 
Let's scrutinize these fires re- 


ported by the National Fire Pro- 
tection Association which have 
flamed away fortunes in the last 
several years: 

Aug. 30, 1950, Williamson, W. 
Va., $30,000—Fire in a neon sign 
in the office was discovered at 
8:45 p.m. by occupants who at- 
tempted to extinguish the blaze 
with first-aid extinguishers and a 
11%” hose. When flames continued 
to spread, the fire department was 
called and the rear door opened to 
facilitate the removal of cars from 
the building. Ventilation through 
the open door increased flame 
spread until the salesroom and 
shop were also involved. Firemen 
confined the fire to the first floor 
of the two-story unsprinklered 
masonry structure. 

Sept. 21, 1951, Bowling Green, 
Ky., $100,00 filling a 
truck fuel tank from a pump just 
outside the garage the driver 
wedged the nozzle open with a 
stick and walked away. A few 
minutes later fire involved gaso- 
line that overflowed the fuel tank. 
Flames spread through open doors 
into the one- and two-story mason- 
ry, wood-joisted building. The 
pump could not be approached be- 
cause of the flames and continued 
to pump gasoline until the main 
switch in the basement was pulled. 

July 28, 1952, Spartanburg. S. 
C., $129,100—A mild explosion of 
flammable vapors, possibly ig- 
nited by welding equipment being 
used adjacent to the paint spray 
area, caused fire that destroyed 

















two-thirds of the unsprinklered 
one-story brick, wood-joisted ga- 
rage. Although brick walls en- 
closed the paint area, a window 
opening in one of the walls al- 
lowed fire to spread into the ad- 
joining repair section. 

April 9, 1952, Baltimore, Md., 
$325,500—Minutes after employes 
had left the second floor repair 
shop to wash up on the first floor, 
fire was discovered in the second 
story that had reached such pro- 
portions that a 9,000-square-foot 
section of the unsprinklered two- 
story building could not be en- 
tered. The alarm was delayed as 
employes removed new cars from 
the first floor, and when an at- 
tempt was made to telephone the 
alarm, the telephone was dead. 

The fire department responded 
without delay to an _ outsider’s 
alarm but due to the delayed noti- 
fication, lack of sprinklers and the 


several factors contributing to a 
rapidly spreading fire (oil-soaked 
wood floor, gasoline in fuel tanks, 
lack of subdivisions), fire was be- 
yond control. Eventually, the roof, 
second floor and part of one wall 
collapsed. Eighteen cars and a 
large stock of parts were de- 
stroyed. 

June 24, 1953, Charlottesville, 
Va., $175,000 — Since no private 
protection had been provided for 
prompt detection and control of 
any fire that might break out dur- 
ing the night, fire originating in 
the third-story paint shop made 
considerable headway before sev- 
eral passersby noticed flames and 
smoke bursting from the building 
at 10:20 p.m. By then the fire was 
of such magnitude that exposure 
protection was the principal con- 
cern of firemen. 


November 24, Bristol, 


1950, 
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“See the sensational new 1952 Chevrolet. Come in NOW for a Power- 
Glide demonstration.” the outside sign urged. An unnecessary-to- 
confirm report said there were few takers. The official tabulation 


. 


on the opposite page and individual fires reported here may aid you. 


Tenn., $22,000 — On discovering 
fire on the mezzanine floor of the 
unsprinklered one-story _ brick, 
wood-joisted garage, employes at- 
tacked the blaze with hand ex- 
tinguishers for approximately ten 
minutes before telephoning the 
alarm, and then gave the wrong 
address. Fire was through the roof 
when apparatus arrived. 

May 9, 1951, Hays, Kan., $95,000 
—Ignition of vapors from gasoline 
being drained from an automobile 
tank caused fire that totally de- 
stroyed the 6,400-square-foot one- 
story masonry and wood building. 
Exploding gasoline tanks and de- 
lay in response of apparatus due 
to an error in reporting the loca- 
tion of the fire over the telephone 
allowed flames to involve the en- 
tire structure before firemen ar- 
rived. 

Feb. 7, 1954, Miami, Fla., 1 dead, 
$40,000—While a taxi fuel tank 
was being filled from a pump 
located inside the 7,500-square- 
foot, one-story masonry, wood- 
joisted garage, gasoline spilled on 
the floor was ignited by a cigarette 
or match. Fire enveloped the cloth- 
ing of the attendant, inflicting 
fatal burns and spread rapidly 
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through the building, feeding on 
gasoline, grease and oil spilled on 
the floor. 

Mar. 14, 1952, Wichita Falls, 
Texas, $80,000 The two-story 
brick, wood-joisted bus garage, 
five buses and a truck were de- 
stroyed by fire that broke out 
while a gasoline storage tank was 
being filled. A 750-gallon tank 
truck was in the building, dis- 
charging to a pipe inside the 
garage, and the vent pipe termi- 
nated inside the building. 

June 25, 1953, Baltimore, Md., 
$500,000 The need for extreme 
care in handling gasoline was em- 
phasized by fire that destroyed 
the one-story brick, steel-framed 
garage and 15 buses. In some as 
yet unreported manner gasoline 
ignited as it was being drained into 
an open container from an auxil- 
iary fuel tank on a bus. Since 
there were no sprinklers or fire 
walls, fire spread rapidly to all 
parts of the building, intensified by 
gasoline released from bus fuel 
tanks. 

Nov. 29, 1950, near Goodland, 
Kan., $85,000 Sparks from a 
welding torch being used on a 

(Continued on page 108) 





The job’s a lot easier to sell if you point 


hecking Exhausts 


uffs Up Business 


We sold 2,000 mufflers and pipes in 
"56. Sales are running higher now. 
Watch the station wagons especially! 





By PHILIP PAUL BUCKLER 


out why a replacement here is the safe step. 


W: MAKE it a habit to check 
every car’s exhaust system— 
for safety’s sake alone. 

We round out about 10,000 safe- 
ty inspections on cars and trucks 
in a year’s time, major portion of 
which comes our way because of 
a Virginia law requiring it. 

As a consequence we have be- 
come sensitively aware of some 25 
to 30 car items which may not op- 





erate safely. All shop operators 
know what they are: brakes, 
clutch, wheel bearings and cylin- 
ders, headlights, taillights, wind- 
shield wipers and exhaust systems, 
to mention a few. 

Unfortunately, not all garages 
think it profitable to take an ex- 
tra minute to check an exhaust 
system for leaks, particularly 
when that garage is not respon- 


sible under state law for a car’s 
safety. 

However, we find it altogether 
worthwhile and have the setup 
and equipment to handle a muffler 
and tailpipe replacement on an 
average car within 30 minutes. 
Some 2,000 inspections done by us 
are not required by law, but we do 
them voluntarily for customer’s 
safety—and our profit. 

We sold 2,000 mufflers and tail- 
pipes in 56, a volume gain of 1570 
over ’55. The gain has continued 
over the first quarter of ’57. 

Checking an exhaust system is 
a vital precaution. We have seen 
drivers come in with tears stream- 
ing from their eyes, wondering 
what caused the irritation. 

Carbon monoxide inhalation 
from a leaking exhaust system 











With a lift and proper tools, a tailpipe goes in in about 30 minutes! 


Co-Partner, Anderson and Buckler 
Arlington, Va. 


can easily cause death; it often 
causes illness. We caution station 
wagon drivers, in particular, to 
close tailgates when front win- 
dows are closed, because a vacuum 
is created which sucks in exhaust 
fumes. Although drivers may be 
unaffected by fumes, rear passen- 
gers have been known to suffer 
therefrom. 

Motor popping and a noisy- 
starting engine frequently are 
sure clues that an exhaust system 
leak is present. 

Merely point out a muffler or 
exhaust system hole and the 
average customer will take your 
word for it and ask that replace- 
ment be made. You must show 
him to sell him, however. 

On volume cars a muffler re- 

(Continued on page 96) 















S JOHN Q. getting a big, fat 

bellyful of Horsepower? 

A growing number of factory 
executives believe the desire to be 
a real scatcat is scatting out of 
those would-be daredevils of all 
ages who would show that other 
guy! 

It’s been a steady climb (and for 
sane reasons) since World War II, 
this horsepower race thing, but 
there are signs clearly along the 
road now that the industry lead- 
ers believe a plateau has been 
reached. 

In fact, that’s just about what L. 
L. “Tex” Colbert said the other 
day in Atlanta when the president 
of Chrysler Corporation was talk- 
ing with SOUTHERN AUTOMOTIVE 
JOURNAL editors: 

“We tried to get ‘torque’ rather 
than ‘horsepower’ across for a long 
time; most people didn’t know 
what we were talking about. My 
idea is that the public’s craze for 
horsepower has about reached a 
plateau.” 

Of course you might shoot right 
back and say that this virile Texan 
can talk that way because the 1957 
Chrysler 300C has the industry’s 
top rating of 375hp. Maybe, you 
say, he’s just waiting to see if it’s 
going to be necessary to whittle 
some more power out of that 
Chrysler engine. There have been 
engineering appraisals, you know, 
that with some fine carving that 
powerplant could be hiked above 
400hp. There’s little doubt many 
58s will stable a few more horses. 

Ed Quinn, the jovial and popu- 
lar president of Chrysler Division, 


told SAJ editors he knew of 
“nothing in the wind” for stepping- 
up the 300C. 

As for that word “torque,” the 
industry understands it and knows 
that the horsepower rating doesn’t 
tell the whoie story. 

Richard E. “Dick” Krafve, the 
Ford vice-president who is groom- 
ing the Edsel for its appearance 
(probably in September), told SAJ 
editors a few weeks ago: 

“ *Torque’ is what you feel in the 
seat of your breeches when you 
really step down on the accelera- 
tor.” 

He, too, pointed out that all the 
talk about horsepower shouldn’t be 
overemphasized because it’s the 
available power at lower rpm— 
usually around 2,000 to 2,100— 
that counts and where efficiency is 
greatest. Ramming an_ engine 
through its dizziest speed is just 
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one excellent way of sucking in- 
creasingly expensive gasoline out 
of the tank. Even the commend- 
able rising compression ratios with 
their resultant efficiency and fuel 
economy can’t be appreciated 
when a jackrabbit has got to caress 
the bottom of the floorboard with 
the accelerator. 

Incidentally, while Krafve 
wasn’t talking as to whether the 
Edsel would have more than one 
type of engine, his scorn for the 
horsepower race settled for edi- 
tors, at least, what kind of power 
can be expected to propel the 
Edsel when it appears. They con- 
cluded that something in the high 
200hp range could be anticipated 
at best, with expectations that the 
car would have plenty of the old 
oomph to take off with the change 
of the traffic light. But as for a 
300hp-plus, the Edsel just isn’t go- 
ing to have it, apparently. Even the 
Continental lists its horsepower 
merely as “adequate.” 

Another factor is the cost of a 
brand-new engine to Ford. Look at 
the $50,000,000, highly-automated 
engine plant built just for Plym- 
outh. As engineers know, a fac- 
tory expects ta get production 
from those terribly expensive tools 
in an engine plant for several 
years. If Plymouth should want to 
begin producing the Chrysler 
300C’s engine, the cost of doing 
that in the Plymouth engine plant 
would be almost as much as erect- 
ing an entirely new plant and 
tools, as so many tools would have 
to be designed from the start out. 
The building roof could be re- 








President L. L. Colbert of Chrysler 
Corp. believes the public’s “craze” 
for more horsepower has leveled. 


tained, no doubt, at no additional 
ante. 

But let’s look back at John Q. 
Public and what some other execu- 
tives think he thinks. 

Are you one of those souls so 
rare that neither you nor your 
friends have experienced shock 
when you looked down to see the 
needle on 45 when you would 
have sworn you were doing 30? Or 
maybe you thought you were do- 
ing 60 and to your consternation 
saw an unmistakable 80 eying 
right back at you when you 
thought to check? Such situations 
point up the need for more atten- 
tion to the job of driving and wise 
use of the available power only 
when necessary and with full 
awareness of its employment. (Six- 
ty is 88 feet a second and 80mph 
is 117, you know. You wouldn’t 
want to recommend either as the 
ideal gait for dear old Aunt 
Agatha.) 


President Ed Quinn of Chrysler 
Division knows of no plans to 
raise pace-leading 300C’s 375hp. 


The seriousness of this sort of 
thing was sized up simply and un- 
contestably by a well-known vet- 
eran automotive executive. Ralph 
Teetor, president of Perfect Circle 
Corp. and a past president of the 
Society of Automotive Engineers, 
was talking a couple of years ago 
to the Atlanta S.A.E. 

Blind for many years, he ex- 
hibited his invention to sound 
warnings at pre-set speed limits on 
a car. There used to be a time, he 
went on, when his ears and whole 
body—made more sensitive to 
sounds and body vibrations after 
the loss of sight—could tell him 
almost to the very mile the speed 
of a car in which he was a pas- 
senger. But the smooth, almost 
noiseless and nearly vibration-free 
operations of engines and car 


Vice-President E. N. Cole of Chev- 
rolet deplored two years ago the 
public’s growing power demand. 


bodies today have robbed him of 
that capacity, he said. 

E. N. Cole, Chevrolet’s vice- 
president today but chief engineer 
at the time two years ago, told 
SAJ editors out at the GM proving 
grounds near Detroit that certain- 
ly a lot of cars, including the 
Chevrolet then, were being pow- 
ered far beyond what was neces- 
sary. Of course, he (like other fac- 
tory executives) pointed out the 
public sets the pace and the engi- 
neers keep up or a competitor 
somewhere else will. 

His remark came after his 
startling demonstration of a new 
Chevrolet with a brand-new pow- 
er pack. Clomping down on the 
accelerator, the youthful Cole 
made rubber smoke and groan off 
the tires before the wheels could 


President George Romney of 
American Motors now offers a 
Rambler rated as high as 288hp. 


get enough traction to shoot the 
car forward. 

There’s hardly any reason why 
a car should have such power, he 
pointed out, except to cater to the 
public’s whims. 

The same views came also when 
SAJ editors were talking with 
Harold Metzel, Oldsmobile’s chief 
engineer, in November at GM’s 
desert proving ground near Mesa, 
Ariz. The new multi-carburetored 
engine could really turn out the 
power, he said, but haven’t cars 
already ample power? he wanted 
to know. But if higher horsepower 
is needed to sell cars, Olds wasn’t 
going to be the laggard, he added. 

He, too, expressed the opinion 
that the horsepower race was lev- 
eling and he discounted that much 
more would be attempted. 

“The cars will hardly stay on the 
road now, so what can they do with 
any more power,” he commented 

(Continued on page 138) 


Vice-President Richard E. Krafve 
is not talking, but he hints that the 
Edsel won't shame present ratings. 
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Would Safety-Checking by You 
Help to Minimize Such Things? 


To save your life, 
You couldn't do better! 


May I|s Safety-Check Month 


ia mad Your Ride — Drive 
Safely in a Safety-Checked 
Car” will be the featured slogan of 
automotive outlets during May. 

New-car dealers, independent 
garage owners, tire dealers and 
service station operators will offer 
free Vehicle Safety-Checks in an 
effort to encourage all motorists to 
maintain their vehicles in safe 
driving condition. 

Their support of the annual Na- 
tional Vehicle Safety-Check pro- 
gram, sponsored by the Inter-In- 
dustry Highway Safety Commit- 
tee, will aid in reaching owners of 
46,000,000 vehicles now being op- 
erated on the streets and highways 
with no official check made of ve- 
hicle condition. 

Ten items affecting safe vehicle 
operation included in the volun- 
tary checks are brakes, front and 
rear lights, steering, tires, exhaust 
system, glass, windshield wiper, 
rear-view mirror and horn. It is 
anticipated dealer support will not 
only encourage safe vehicle condi- 
tion and use immediately prior to 
summer and vacation travel, but 
also bolster the national effort to 
“Back the Attack on Traffic Acci- 
dents.” 

No one knows how many deaths 
and injuries are caused by ve- 
hicles being driven in unsafe con- 
dition due to maintenance neglect. 
The reasons for this include: 

1.—Lack of uniform reporting. 

2.—The tendency in accident in- 
vestigation to concentrate on the 
driver and driving conditions, ex- 
clusive of vehicle condition. 

3.—Accident investigators who 


By M. R. "Bud" DARLINGTON, Jr. 
Managing Director 
Inter-Industry Highway Safety 
Committee 
Washington, D. C. 


are not trained to recognize evi- 
dence of unsafe vehicle conditions. 
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4.—Vehicles damaged beyond 
the point of determining condition 
at the time of the accident. 

5.—Unwillingness of many driv- 
ers to admit maintenance neglect 
because of possible involvement in 
contributory negligence. 

However, in 1955 reports from 
nine states conducting official ve- 
hicle inspections showed up to 
71% of all vehicles inspected were 
rejected because one or more parts 
required immediate service for 
safe operation. During the 1956 
National Vehicle Safety-Check, of 
more than 2,000,000 vehicles 
checked in dealer service depart- 
ments and at voluntary community 
Safety-Check lanes, ONE out of 
every FIVE needed attention to 
one or more of the ten items af- 
fecting safe driving condition. 
Leading items in need of service 
attention were rear lights, brakes, 
front lights, exhaust system and 
tires, in that order. 

Only 14 states and the District 
of Columbia require motorists to 
keep their vehicles in safe driving 
condition by providing official pro- 
grams of periodic motor vehicle 
inspection. This means that two 
out of three, or more. than 
46,000,000 of the nation’s 65,- 
000,000 vehicles, operate with no 
official check on their condition. 
Thus, the lives of millions of 
Americans depend on the chance 
that owners will keep their ve- 
hicles in safe driving condition. 

(The 14 states are Colorado, Del- 
aware, Maine, Massachusetts, New 
Hampshire, New Jersey, New 

(Continued on page 110) 





H. B. Maxwell points out to customer a new headlight safety feature. 


ur Car Owners Can See! 


VERY car that rolls into our 
driveway gets an immediate 
visual safety checkup. 

If we get it into the shop or on 
a grease rack, the checkup be- 
comes a complete one, including 
headlights, taillights, signal lights, 
windshield wipers, tires and 
brakes. 

Safety is something which Vir- 
ginia car drivers cherish. Safety 
does not have to be sold. An item 
which increases visibility in all 
kinds of weather, for instance, 
needs only be brought to a cus- 
tomer’s attention. He’ll usually 
buy it. 

Point out the fact that a better 
headlamp is on the market or that 
headlights are dim and need re- 
placing or that a wiper is scratch- 
ing the windshield, and his re- 
sponse is your green light, in six 
cases out of ten. 

This is not alone because the 
customer wants to meet Virginia’s 


By M. B. MAXWELL 


Owner, Maxwell’s Amoco Service 
Arlington, Va. 


Checking taillights is routine pro- 
cedure on every car hitting drive- 
ways of Maxwell's service station. 





vehicle safety inspection laws. 
Most drivers want a safe car — 
safe for themselves and others. 

During December 1955 a new 
all-weather lamp was introduced. 
We had a 300% sales volume gain 
in bulbs by May ’56 as compared 
with that during the previous six 
months. We were so enthusiastic 
about the lamp that we demon- 
strated it to every car owner that 
came in after dark. During the day 
we talked up its features, recom- 
mending that customers try it on 
a money-back-guarantee basis. We 
sold an average of five a day and 
asked customers particularly to 
note light differences on foggy, 
dark days. 

When the lamp was introduced 
we pushed its safety features in 
direct-mail circulars to regular 
customers and used radio spot an- 
nouncements, inviting listeners to 
come in and try it. Station win- 
dow signs were also a help. At 
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Maxwell convinces driver that the average wiper needs replacement every six months. 


Christmas we even got up a lamp 
gift certificate which proved pop- 
ular among wives and car-pool 
passengers. 

One headlamp sale usually gave 
us opportunity to check all lights. 
We soon observed that our over- 
all car bulb sales had shot up 50%. 

We are just as conscientious a- 
bout selling wiper blades. A 
scratched windshield, rejected by 
inspectors because of poor visibil- 
ity, may cost $150 to replace. Nat- 
urally, we use this sort of thing 
as a talking point and now sell 
30 wiper blade sets a week. With 
so many new cars standing out all 
winter and summer, we see even 
a larger potential ahead. Such ex- 
posure may wreck a wiper blade 
after six months. 

Six weeks before inspection time 
we begin our safety checkup cam- 
paign. This includes word-of- 
mouth advertising as well as radio 
spots, urging customers to come 
in for a thorough safety check be- 
fore inspection deadline. 

Two factors are instrumental in 
increasing our sales volume: 

The first is our year-’round 
radio program when we plug sea- 
sonal and current items at various 


hours to get widest possible cov- 
erage. Headlights, wiper blades, 
brakes, snow tires, etc., are ad- 
vertised at a breakfast hour one 
day and at a dinner hour the next. 
If advertising came at the same 
hour each day, we would be talk- 
ing to the same people all the time. 

A second important factor is an 
incentive bonus awarded our me- 
chanics on safety item sales: 10¢ 
on each headlamp sold, 25¢ for a 
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wiper blade set and 50¢ on a set 
of snow tires, for example. Dur- 
ing state inspection periods our 
top mechanic may earn in bonuses 
as high as $150 a month, and $20 
to $30 during slack months. 

On a brake job our piece-work 
mechanic gets 10% on all parts 
sold. Incentive bonus is discon- 
tinued on items which have 
reached saturation sales point in 
our trading area. When we sub- 
stitute new items that we want 
mechanics to sell, they are the ones 
drawing incentive pay. 

We have weekly meetings, last- 
ing 15 minutes to an hour, during 
which we discuss our sales prob- 
lems. We talk about our approach- 
es, compare mechanics’ sales tick- 
ets, report successful gimmicks 
and review featured items. Under 
no circumstance are we to resort 
to high - pressure selling. Our 
steady clientele in a certain fixed 
trading area would lose faith in 
us if we pushed them into buying 
what they don’t want or need. 

Here’s one recommendation that 
every shop and station should ob- 
serve: it is better to take a cus- 
tomer’s phone number and call 

(Continued on page 102) 





No Brakes on His Brake Jobs 


By C. Thomas 


si? "ee you driving a 100mph 
car with 40mph brakes?” 

“If you’re driving an average 
car, statistics would indicate that 
your brakes are poor... danger- 
ously so!” 

So read provocative two-column 
34%” ads which regularly smack 
the eyes of Monday sports-page 
readers of an El Paso (Texas) 
newspaper and do a safety selling 
job for Brake Specialists Earl C. 
Brown, Jr., and father, owners and 
operators of the El Paso Safety 
Lane. 

“Selling safety has really paid 
off in increased brake business for 
us,” asserted the younger Brown, 
“and our Monday sports page ad, 
52 weeks a year, has had a lot to 
do with it, along with periodic 
radio spot announcements.” 

Brown accepts the fact that his 
customers—present and potential 
—are safety-conscious. But he 
maintains that unsafe cars are 
clogging today’s highways be- 
cause “drivers don’t know just 
what to ask for when driving into 
a garage for service, and too few 
mechanics take time to diagnose 
complaints because of pressure 
under which they operate.” 

For instance, Brown likes to tell 
about a man who recently came 
into his shop for wheel balancing 
because the car, when hitting 
80mph, “acted like it was drunk.” 

“Had we merely taken that cus- 
tomer’s word for it and balanced 
the wheels,” Brown mused, “the 
man, after leaving our shop, would 
have continued to have a ‘drunk 
car’. It was the shocks which 
needed attention, not the wheels. 

“Without freedom to talk with 
mechanics,” said Brown, “the cus- 
tomers often leave, thinking 
they’ve had their car properly 


Top: This safety-conscious cus- 
tomer leans over the rail to hear 
what Shop Owner Earl Brown, 
Jr., has to say about wheel-bal- 
ancing his car. Left: Brake linings 
get re-arcing by mechanic while 
this interested driver looks on to 
determine how specific contours 
are measured. 
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serviced. But they just don’t 
know.” 

One pit is reserved in Brown’s 
shop for car inspections. The firm 
does not encourage a customer’s 
getting down into the pit with the 
mechanic during inspections. It 
does, however, have a protective 
rail beside the pit so that an in- 
terested customer may lean on it 
and closely observe the mechanic 
or talk with him about the job at 
hand. 

This facility has proved to be a 


selling aid and “prevents accidents 
to customers, as well as unsightly 
grease spots on their clothes,” 
Brown commented. 

Every car in the pit gets a 
thorough going-over. On cars up 
to 55 models, it is not uncommon 
to find worn-out tie-rod ends, not 
serious enough in most cases to 
catch a driver’s attention. But 
there is danger involved and 
motorists are usually glad to have 
it corrected even though the en- 


This brake specialist turns drums, one safety pre- 
caution which, because of expense involved, some 
customers balk at until furnished the reasons why. 


Willingness to circulate among customers gives Brown, right, an oppor- 
tunity to clear up misunderstandings among them. This driver was un- 
aware that a malfunctioning shock was the culprit behind his car’s high- 
speed sway until Brown, with sample in hand, briefs him on situation. 


suing alignment may cost $10 to 
$15. 

When an inspector knocks and 
scrapes caked mud and grease 
from brake hoses, he often dis- 
covers that deterioration has be- 
gun. When proper explanation is 
given to customers that any sud- 
den brake pedal application may 
break the hose, they ordinarily are 
quick to request replacement, re- 
gardless of cost. 

For understandable reasons, too 
few service station attendants 
check master cylinder reservoirs, 
some being troublesome to get at. 
But this is an important safety 
factor to consider. 

When adjusting brakes, wheels 
are pulled to examine lining. At 
this time wheel bearings may be 
profitably examined, Brown said. 
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Merely giving a driver more 
brake “pedal” and leaving it there 
without additional diagnosis is 
asking for trouble. Better take time 
to look for uneven or heavy lining 
wear, in which case a reline job 
would be recommended, he cau- 
tioned. 

Some customers balk at expense 
involved in drum-turning. Once it 
is explained, however, that brake 
drums may wear out-of-round, 
they willingly go along with a 
diagnosis. Those who refuse get the 
reline job done elsewhere, he said. 

Brown is proud of the fact that 
his shop has few comebacks, even 
for conventional first checks and 
free adjustments. 

He attributes the record to two 
important facts: 

(Continued on page 98) 


Frame man goes to work on this car before proper 
alignment can be undertaken. Although Brown avoids 
major wreck jobs, a minimum frame service pays off. 





$6,000 Sales in 


By Baron Creager 
Southwestern Editor 


FTER months of spot-checking 

throughout many establish- 
ments where car owners drive in 
for service, the editors of SOUTH- 
ERN AUTOMOTIVE JOURNAL are left 
with these convictions on safety 
belts: 

1.—Few, if any, establishments 
are making any effort whatsoever 
actually to sell safety belts to 
either new-car or service custom- 
ers, 

2.—Nevertheless, belts are be- 
ing bought daily by the thousands, 
by car owners who recognize the 
value of this safety factor. The 
emphasis is obviously on the word 
“bought.” 

3.—With a margin of 100% and 
a possible additional profit from 
installation, many automotive es- 
tablishments are neglecting this 
easy volume if not stocking and 
displaying safety belts, because. . . 

4.—Safety belts often sell them- 
selves. 

Statement No. 4 can be substan- 
tiated by relating the experience 
of the parts department of the C. S. 
Hamilton Motor Co., Chrysler-Ply- 


G. P. 


Safety Belts 


This display is the only “salesman” for belts at Hamilton’s. It is a 
portion of the counter in the parts department on the service floor. 


mouth dealership of Dallas, Texas. 

SOUTHERN AUTOMOTIVE JOURNAL 
had searched both the South and 
Southwest for either a new-car 
dealer or an independent doing a 
good selling job with safety belts. 


“Cookie” Goode, assistant parts manager, discusses belt with 


a customer, Note location of display in relation to cashier's office. 


ARTS AN ND 
CESSORIEs 


RETAIL 


Finally, reliable information in- 
dicated that the Hamilton company 
had “sold a carload of safety belts” 
through service salesmen. This re- 
port inspired visions of service 
salesmen trained in the technique 
of selling safety belts and alert 
to every opportunity on the floor. 
But this condition does not exist. 

The facts are that the service 
department of this dealership has 
installed a large number of safety 
belts. It is possible that in this 
activity, this dealer is a leader. Yet 
the truth is that hardly any sales 
effort is expended by anyone in 
the dealership. Belts are displayed 
and that is about all. Demand does 
the rest. Demand—stimulated by 
statistics on the living and dead 
after grinding wrecks involving 
cars equipped and not equipped 
with safety belts. 

The story of safety belt sales at 
the C. S. Hamilton Motor Co. is told 
by G. P. “Cookie” Goode, assistant 
parts manager, responsible for the 
original stock of belts here, a total 
of two belts. He was asked what 
kind of training for service sales- 
men, and how much, was required 
to produce consistent sales. 

“No sales training,” he said. 
“Service salesmen seldom sell a 
belt. Much less new-car salesmen. 
Safety belts sell themselves. All 
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you need to do is have them on 
display. 

“In 1955, after a salesman had 
made a number of calls, I agreed 
to try his belts and we put two 
on display. Customers saw them 
or inquired for them and bought, 
so we ordered more. And that’s the 
way it goes. 

“No, there aren’t so many sold 
by service salesmen. They get 5% 
on a sale and 5% is only about 60 
cents, so I guess you can’t blame a 
service salesman much. As fol 
new-car salesmen, it doesn’t seem 
logical they should be much con- 
cerned with a $10 or $12 extra 
in a $3,000 transaction. So, actual- 
ly, there isn’t much sales effort in- 
volved. Customers read about safe- 
ty belts, the lives they save and the 
serious injuries they prevent, or 
have a friend who has belts and 
was in a wreck. So they want 
belts.” 


Goode’s parts department now 
carries a stock of about 20 belts, 
half of which are usually on dis- 
play in a modest manner. The belts 
simply rest side by side in their 
box behind glass, under the parts 
counter. No printed promotion, no 
dramatization, merely a price tag. 
However, a customer on his way to 
the cashier can hardly miss seeing 
this display. 

Last year was good for safety 
belt sales at Hamilton’s but this 
year may be better. Goode had tc 
buy from three suppliers to keep 
up with demand. He had no handy 
records of ’56 sales, but estimated 
no less than one or maybe two a 
day, on an average. He would have 
to dig out many invoices to get the 
accurate figure. 

The belt Hamilton sells is one of 
the most popular, at least in price. 
The dealer’s cost is $5.95 and it re- 
tails, single, for $10.95. It is a type 


After belts are installed to floorboard, service salesman explains ad- 
justment to owner. Mark-up on belts runs as high as 100% for a dealer. 


that attaches to the floorboard be- 
hind the front seat and the instal- 
lation charge is $2. In pairs there 
is a price of $24.95, installed. 

It may be that Hamilton’s parts 
department moved as many as 500 
belts in 1956. If these were all in- 
stalled in pairs or sets of four, the 
volume, including installation fee, 
would be slightly more than $6,000. 
If there were a lot of single instal- 
lations, volume would be more. 

But with 500 belts moving out in 
a year, this little facet of the busi- 
ness would show $2,500 profit. 

That used to be peanuts for an 
automobile dealer. More recently, 
with net profit going down and 
overhead going up, $2,500 may 
look more important. 

The belt sold by Hamilton is not 
alone on the market. They are 
ranging in price per pair from the 
lowest at $24.95, installed, up to 
$36.50, plus $4.50 installation, for 
the ultra de luxe belt that anchors 
to a bar under the flcorboards and 
then to the frame. However, the 
same company makes a frame- 
anchored belt for $11.95 each. 

The manufacturers of this lat- 
ter belt, perhaps most expensive 
of all, asserts his product is the 
only one fully approved by the 
testing laboratory of Cornell Uni- 
versity. This is because attaching 
cables go through the floorboards 
and connect with a bar, which in 
turn is connected to the car frame. 
The contention is that, being at- 
tached to the frame, these belts can 
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withstand the heaviest impact and, 
consequently, are safety belts in 
the fullest sense of the words. Dif- 
ferentiation between the frame-at- 
tached and _  floorboard-attached 
belts should be remembered in 
view of what follows. 

When an _ individual knows 
someone who held 13 spades in a 
hand of bridge, a royal flush in a 
poker game, or came clean from 
a wreck that destroyed an automo- 
bile, that individual feels closer to 
the facts, more willing to believe. 
So the experience of Howard Wed- 
dington is related here. 

Weddington, also of Dallas, is an 
attorney, secretary-treasurer for 
the Texas Wholesale Hardware As- 
sociation and holds the same office 
for the Texas Hardware Boosters 
Club. 

On last Feb. 19, Weddington and 
Mrs. Weddington, in their new car 
and with safety belts buckled, were 
returning to Dallas from Houston. 
Near Huntsville they were climb- 
ing a long hill when a truck ap- 
peared at the top, coming from 
the opposite direction. And from 
behind the truck came a car, seek- 
ing to pass the truck on Wedding- 
ton’s side of the road. 

The driver of the oncoming car 
had misjudged, as it was impos- 
sible for him to make the pass with 
safety. Sensing the situation, Wed- 
dington stopned as soon as possible. 
With deep ditches to either side 
he could not pull out. All he could 

(Continued on page 140) 
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SOUTHERN JOBBERS 
and FACTORY MEN 





By TROY JONES 


Advertising Manager 
Keenan Auto Parts Co. 
Ibany, Ga. 


| be 1848, old Adolph, squinting up 
at the blue sky through watery 
blue eyes, said, “Winter is coming 
early.” 

Winter had come early for some 
years in Flammersfield, Germany, 
and the farmers waited anxiously, 
afraid that their crops could not be 
harvested, wondering what the 
coming months would bring. For 
starvation was a very real thing to 
them, and taut belts, sharp cheeks 
and hungry children were mute 
testimony to the dreadful condi- 
tions that prevailed over most of 
Europe in 1848. 

“We'll never get out of debt,” 
said Hans, bitterly. “The money 
lenders have us in their clutches. 
We’re losing our cattle, and we’ll 
soon lose our farms. What are we 
going to do?” 

There was a concerted murmur 
of assent from the crowd. “Let’s 
ask the mayor,” Adolph suggested. 
“He may be able to work out some 
plan.” 

The mayor of Flammersfield, 
William Raiffeison, was a kindly 
man, and he was concerned with 
his people’s troubles. He had 
thought seriously for months, try- 
ing to find a way to relieve their 
lot. When they came to him he 
greeted them cheerily. “The rich 
people in the village have agreed 
to loan you money,” he told the 
villagers. 

“But how can we pay the high 
rate of interest they will ask?” 
was the querulous reply. 

“There won’t be any high rate 
of interest,” Raiffeison answered. 
“These men do not expect a big 
return on their investment.” 
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Poecwa ae 


Keenan’s Credit Union is 20 years old and going stronger than ever, 
with assets at the end of 1956 totaling $64,669.20 and with the re- 
serve fund and undivided earnings combined aggregating $7,805.64. 
Credit union officials shown here are (l. to r.): Troy Jones, presi- 
dent; Guy A. Finlayson, secretary-treasurer, and Julian Joyner (stand- 
ing), vice-president. Annual dividends lately have amounted to 542%. 


This wasn’t the answer to the 
problem, time proved. The rich 
men soon tired of the experiment, 
but William Raiffeison found that 
a strange thing had happened: the 
people wanted to help themselves. 

They were anxious to put their 
own meager savings into the com- 
mon pool and help each other. 
They realized that this way they 
could accomplish a great deal more 
than by working as individuals. 

Almost a hundred years later, in 
the late fall of 1936, a small group 
of aggressive and farsighted men, 
all employes of Keenan Auto 
Parts Co., an up-and-coming parts 
jobber with headquarters in Al- 
bany, Ga., petitioned the Honor- 
able John B. Wilson, then secre- 
tary of the state of Georgia, for 
permission to organize a credit 


union, very similar to that formed 
in Germany 88 years previously. 

Strangely enough, the circum- 
stances which brought about the 
decision to organize Keenan’s 
Credit Union were not unlike those 
that stirred the group in Germany 
in that these men too desired to 
pool their assets in an effort to as- 
sist one another in a manner quite 
different from that which they 
were experiencing following the 
depression of ’33. 

The movement had the approval 
of the management of Keenan 
Auto Parts Co. The boss, Mr. P. A. 
Keenan, realized all too well the 
fact that when the financial situa- 
tion of employes became so in- 
volved — sometimes through no 
fault of their own — that it led to 
preoccupation that not only af- 
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And Does the Boss Like the Credit Union! 





a EDITORS asked Troy Jones to include in his report some statement 
of his own opinion of the value of the credit union. “I just couldn’t 


think of anything I thought good enough, but maybe you can for me 


was his reply. 


? 


However, his employer, P. A. Keenan, president of the firm—which 
has stores at Americus, Bainbridge, Blakely, Cairo, Cuthbert, Hawkins- 
ville, Montezuma, Moultrie, Thomaston, Thomasville and Tifton in 
Georgia and Marianna, Quincy and Tallahassee in Florida—had this to 


say: 


“Back in 1936, when it was organized, many of the employes owed 
considerable money. Fact is, they owed Keenan Auto Parts Co. a stag- 
gering amount that ran into four figures. Their intentions were good, 
always have been and they, like everyone else, wanted to do better. 
They have. Today the employes cwe Keenan Auto Parts Co. nothing. 

“Personally, I think a credit union is one of the finest things available 
to any group of employes. I know Keenan’s Credit Union has been a 
great advantage to our employes in many ways. 

“It is owned and operated by the employes of Keenan Auto Parts Co. 
I own only one $5 share, and have never had any large amount on de- 


posit. 


“Our folks have done a fine job and I congratulate them for it.” 


fected the particular individual but 
fellow workers as well. 

To a company which had defi- 
nite plans for further expansion— 
it had already experienced “grow- 
ing pains,” opening four stores in 
nearby towns—the lack of ambi- 
tion, mental alertness, poor atti- 
tudes and personal problems could 
not be allowed to engulf employes 
to the extent that the company 
would suffer in serving the area 
that was so vitally in need of the 
service offered by Keenan Auto 
Parts Co. 

Immediately upon receiving the 
charter, the group went into ac- 
tion. Fellow employes and mem- 
bers of their immediate family 
were invited to join Keenan’s 
Credit Union. By paying an en- 
trance fee of 25¢, members were 
allowed to purchase one $5 share 
of stock, as authorized by the 
charter. Members were allowed to 
place on deposit whatever amount 
they desired, however. 

Keenan’s Credit Union was thus 
in business. 

It proved a hit from the begin- 
ning. In many cases members who 
joined and deposited money turned 
right around and borrowed it back, 
and in some instances more to clear 
up existing obligations. 

At the end of the first year of 
operations, the total assets of the 
credit union amounted to exactly 
$1,276.17. At the end of the second 
year its assets had increased to 
$2,992.51, and the board of direc- 
tors rewarded the members for a 
successful year by declaring a 
dividend of 6%. 


The success of Keenan’s Credit 
Union was assured. Each year its 
members increased and the de- 
posits increased also. 

The debit side of the ledger car- 
ried many entries also, as evi- 
denced by the fact that the board 
of directors continued to declare 
dividends, the amount of which, of 
course, depended entirely upon the 
success of the operation during the 
year. In 1942 a 4% dividend was 
paid, in 1947 5%, and 6% in 1948, 
1949, 1950 and 1951. From 1952 
through 1956 they have been some- 
what more conservative, declaring 
a 512% dividend each year. 

One might ask, “How safe are 
Savings deposited in a _ credit 
union?” 

First, there are two types of 
credit unions—a federal- and a 
state-chartered. Both are operated 
under the supervision of and are 
audited by appropriate banking 
departments, exactly as_ state- 
chartered commercial banks and 
federal banks. 

Second, during the 20 years of 
operation Keenan’s Credit Union 
has charged off to “bad debts” 
just over $500. 

Third, the financial statement is- 
sued for 1956 showed assets in the 
amount of $64,669.20, with the re- 
serve fund and undivided earnings 
combined totaling $7,805.64. 

In addition to providing mem- 
bers with a savings and loan serv- 
ice, Keenan’s Credit Union has as- 
sisted greatly in making the mem- 
bers aware of their economic 
potentialities; it has contributed 
considerably toward educating the 
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members to manage their own 
finances better, and it has af- 
forded Keenan employes an op- 
portunity to assume responsibili- 
ties on their own, thereby qualify- 
ing them for better jobs. 

More specifically, take the case 
of Joe Blow, a presentable and 
capable parts man. How he ever 
acquired his vast and able experi- 
ences is a dark mystery, and how 
he concealed his financial deliri- 
ums until he was settled on the job 
is even more mysterious. He was a 
real Joe Blow if there ever was 
one. When pay day came he blew 
it all on just about everything ex- 
cept the necessities of everyday 
life, which he and his family 
needed most. 

His ability to increase persona! 
debts to the extent that monthly 
payments alone exceeded his in- 
come was amazing. He was con- 
stantly borrowing from Peter to 
pay Paul, so to speak, and at the 
same time fending off bill col- 
lectors—right on the job, too. It 
was plain that something had to be 
done. And Keenan’s Credit Union 
did it. 

Consolidating Joe's Debts 


A loan in a sufficient amount to 
clear up Joe’s large debts was ar- 
ranged, consolidating them into 
one debt with just one reasonable 
monthly payment. 

Joe is not now associated with 
the Keenan Auto Parts Co. or 
Keenan’s Credit Union. He does, 
however, hold a responsible and 
trustworthy position, and he is an 
asset to his new company. 

Then there was one John Doe, 
who chose not to participate in the 
company group insurance plan. 
Keenan’s Credit Union enabled 
him to provide his family and him- 
self with proper and adequate 
medical attention, not once but 
time and time again. It proved 
rather expensive for John, but it 
was his choice and still is. 

By no means are all or even a 
large percentage of the loans made 
by Keenan’s Credit Union as- 
sociated with weird circumstances. 
Its members have long enjoyed 
many worthwhile advantages and 
luxuries which would have been 
impossible in some cases and a 
tremendous burden in other in- 
stances. 

Keenan’s Credit Union is as 
modern today as it was 20 years 
ago, perhaps more so. Today the 
members have loan protection in- 
surance, and are active in the 
Georgia Credit Union League and 
the Southwest Georgia Chapter. 
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Appointment of Everett W. George 
(top) as western zone manager and 
E. F. Herman (bottom) as eastern 
wholesale sales zone manager of 
Walker Mfg. Co. of Wisconsin has 
been announced by Vice-President 
and Wholesale Sales Manager 
Wayne E. Rapp. George joined the 
company in 1937 and for the past 
1l years was southwestern district 
sales manager. From 1937 to 1943 
he was a sales representative in 
Texas. Herman also joined the 
company in 1937 and since 1946 
was manager of its northeastern 
district. 


Eight Southerners Meet 
On UMS Council 


EMBERS of the 1957 United 
Motors Distributors Council, 
eight of whom are Southerners, 
arranged to hold their first meet- 
ing in Detroit early this month. 
Southern members are: O. D. 
Bleakley, Frank & Murray, St. 
Petersburg, Fla.; K. V. Browne, 
Ozburn, Crow and Yantis Co., 
Little Rock, Ark.; C. H. Callahan, 
S. X. Callahan Co., San Antonio, 
Texas; William Eberhart, United 
Service, Baton Rouge, La.; F. A. 
McHugh, Fred Campbell Auto 
Supply Co., St. Louis, Mo.; W. D. 
Myers, Jr., Myers Motor Equip- 
ment Co., Joplin, Mo.; M. D. 
“Buck” Taylor, Taylor Parts & 
Supply, Andalusia, Ala., and H. B. 
Truslow, Richmond Auto Parts, 
Inc., Richmond, Va. 
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P & D Divides Country 
Into Three Regions 


& D Mrc. Co., Inc., of Long 
Island City, N. Y., has an- 
nounced the regional break-up of 
the United States into three 
separate territories in a move to 
realign natural geographic divi- 
sions so that each will be assured 
of the highest degree of service. 
Sales managers appointed for 
the eastern and central states, re- 
spectively, are Peter Putz, who 
will work out of the New York of- 
fice, and Wally Koslo, who will be 
located in Kansas City. 


Pulliam Succeeds Patrick 
At Borg-Warner Corp. 


NDREW B. Pulliam has been 

appointed vice-president and 
general manager of Borg-Warner 
Corp.’s Marvel-Schebler Products 
Division in Decatur, IIl., succeed- 
ing G. V. Patrick, recently named 
managing director of Coote & Jor- 
gensen, Ltd., a new Australian af- 
filiate. 

Before joining the corporation’s 
Chicago central offices in Febru- 
ary 1956, Pulliam was for 26 years 
associated with Genera] Motors. 


Mississippi Firm Appointed 


Southern Sales Co., Jackson, 
Miss., has been appointed repre- 
sentative for Borg-Warner Service 
Parts Co., subsidiary of Borg- 
Warner Corp., in Alabama, Arkan- 
sas, Louisiana, Mississippi and 
western Tennessee. Warren A. 
Todd, J. W. Raidt, E. S. Hallman, 
Paul Stubblefield and James New- 
man will represent the company 
in that area. 


Robert V. “Bob” Bush, formerly 
special sales representative for 
Keenan Auto Parts Co., Albany, 
Ga., has been promoted to man- 
ager of its Moultrie, Ga., branch. 
Bush has had more than 23 years’ 
experience in wholesaling. 
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Binks Moves Texas Branch 
To New Location 


HE Dallas, Texas, branch office 

of the Binks Mfg. Co, has 
moved to a new building at 8005 
Sovereign Row, officials of the 
company announced. 

The 7,000-square-foot building 
will house air-conditioned offices, 
a complete parts stock and repair 
facilities staffed by factory-trained 
specialists. 

Other features include off-the- 
street parking and attractive land- 
scaping of the surroundings. 

Occupying a 23,920-square-foot 
tract in the Brook Hollow in- 
dustrial area, the branch services 
Texas, Oklahoma, Arkansas and 
Louisiana. 


Hayes & Hopson Shifts 
Personnel in Sales 


| pose Greene, former counter- 
man for Hayes & Hopson, Inc., 
Asheville, N. C., has been pro- 
moted to outside city sales, ac- 
cording to Secretary-Treasurer O. 
L. “Pete” Garner. 

Wates Whitaker, former assist- 
ant automotive buyer, has been 
moved to outside territory sales, 
while Boyd Hensley, former head 
counterman, is now assistant buy- 
er. 

Jim Harrison transferred from 
territory to city sales upon retire- 
ment of former city salesman Roy 
Stewart. 


Mitchener of AP Parts Dies 


Jerry Mitchener, 37, died last 
month in Nashville, Tenn. He 
joined AP Parts Corp. in 1953 as 
territory representative working 
Kentucky and Missouri, and in 
1954 became territory manager for 
Tennessee, part of Georgia and the 
Carolinas. 


Clayton-Mattie Adds Two 


Bob Black and Tom Wilkerson 
have joined Clayton-Mattie Co., 
manufacturers’ representatives, 
Atlanta, Ga. Black will cover the 
Carolinas and Virginia, while 
Wilkerson’s territory includes 
Alabama, Mississippi and western 
Tennessee. 


“We have added John Mouton, 
a newcomer in the automotive 
parts business, to our shipping de- 
partment,” announced L. Raoul 
Gerac, president and manager of 
Auto Parts House, Inc., LaFayette, 
La. 
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A RECORD number of sponsoring 
wholesalers and a new peak in 
attendance loomed in mid-March 
for the International Automotive 
Exposition to be held at Dinner 
Key Exhibit Building in Miami, 
Fla., April 25-27, President M. D. 
“Buck” Taylor of Andalusia, Ala., 
announced. 

By March 15 the sponsors had 
totaled 261 and daily additions 
were going on the list. 

The previous attendance record 
for a Southeast Show was 30,000 
and this probably will be shaded 
this year, Taylor predicted. 

By mid-March 182 exhibiting 
manufacturers had signed up for 
285 booths in the building, which 
includes two and a half acres of 
display space. 

On each of the three days the 
show will be reserved from 10 a.m. 
to 1 p.m. for closed conferences be- 
tween exhibitors and sponsoring 
wholesalers. From 1 p.m. to 10 p.m. 
on Thursday and Friday, April 25 
and 26, and from 1 p.m. to 6 p.m. 
on Saturday will be the visiting 
hours for tradesmen, non-sponsor- 
ing wholesalers and invited guests. 

The pre-show program will be 
highlighted by one of two national 
conventions planned this year by 
Motor and Equipment Wholesalers 
Association (the other being ar- 
ranged for Boston next month). 
All MEWA events will be at the 
McAllister Hotel. 


The McAllister Hotel (indicated by numeral 1) in downtown Miami will 
be the scene of MEWA’s two-day conference preceding show's opening. 


Mammoth Dinner Key Auditorium on Miami's south side affords not 
only ample booth space but nearby a pedestrian can wet a fish hook. 


President “Buck” Taylor 
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The MEWA president’s reception 
will be held from 4 to 6 p.m. April 
22 in the McAllister’s Latin-Amer- 
ica Room. Virgil C. Smith, pres- 
ident of Auto Parts Co., Inc., Ann 
Arbor, Mich., is the president, and 
sharing honors with him will be: 

Vice-President Jay T. Davis of 
Motor Parts Co., Corpus Christi, 
a past president of the Automotive 
Wholesalers of Texas and who, un- 
der usual] procedure, may be ad- 
vanced to the presidency of ME- 
WA; Treasurer Marshal G. Luce of 
Electrical Equipment Co., Miami, 
and Secretary Bruce B. Cameron 
of MacMillan & Cameron Co., Wil- 
mington, N. C. 

A full program of speakers, as 
announced last month in these 
columns, has been arranged by 
MEWA, with manufacturers, job- 
bers and staff members participat- 
ing. 

Wednesday night, April 24, the 
show authorities and MEWA will 
jointly stage the kick-off banquet 
at the Municipal Auditorium, with 
a thousand or more expected to be 
on hand. An elaborate entertain- 
ment program has been arranged 
by Committee Chairman Frank J. 
Merryman, manufacturers’ repre- 
sentative of Atlanta. Cocktails will 
begin at 6:45 p.m., the dinner at 
7:45 p.m. and the floor show at 
8:45 p.m. 

Heavy emphasis has come this 
year on interesting aftermarket of- 
ficials of Latin America in the ex- 

(Continued on page 144) 





SERVICE and MAINTENANCE 





By E. M. Lowery 
Technical Editor 


Me more thought has been 
given as to how to propel a 
14%4- to two-ton car 90 to 100mph 
than to stopping within a reason- 
able distance. Such speeds are not 
uncommon, the result being that 
frequent application of the brakes 
are necessary. 

After several such _ applica- 
tions the driver may find that the 
pedal reserve has disappeared and 
he has no brakes. Circumstances 
under which this condition occurs 
will determine whether or not 
there is a serious accident. 

Whether or not it is true, many 
accidents are blamed on “brake 
failure.”’ So, in doing a brake job, 
we should go all the way, and not 
overlook one single item that may 
impair the efficiency of the brakes. 
Here, if anywhere, we_ should 
really Sell Safety Service! 

In all cases of brake complaints, 
a complete diagnosis of the condi- 
tions and possible causes should 
be made. The following will help 
in this diagnosis: 

A. Spongy or rubbery pedal: 

Possible causes: 

1.—Use of  low-boiling-point 
brake fluid. 

2.—Air in system. 

3.—Improper major shoe ad- 
justment. 

4.—Broken or cracked drum. 

5.—Excessively refaced drums. 

6.—Swollen rubber parts due to 
improper fluid. 

B. Chattering brakes: 

Possible causes: 

1.—Improper major adjustment 
of brake shoes. 

2.—Loose front wheel bearings. 

3.—Loose backing plate bolts. 

4.—Loose control arm bolts. 
5.—Cracked or broken drum. 
6.—Hard spots on brake drum. 


Fig. 1—When they’‘re in this condition they'll need the works! 


7.—Spiral machine groove in 
drum. 

8.—Out-of-round brake drum. 

9.—Grease or brake fluid on 
lining. 

C. No pedal reserve: 

Possible causes: 

1.—Air in system. 

2.—Normal wear of lining. 

3.—Brake drums refaced exces- 
sively. 

4.—Low on brake fluid. 

5.—Overheated brakes. 

6.—Incorrect major adjustment. 

7.—Improper push rod adjust- 
ment. 


8.—Loose brake pedal bracket 
mounting. 

D. Loss of pressure: 

Possible causes: 

1—Use of low-boiling-point 
brake fluid. 

2.—Leak of primary cup of 
master cylinder. 

3.—Leak in wheel cylinder (in- 
ternal). 

4.—Brake cylinder bleed screws 
not tight. 

5.—External leak in lines. 

6.—Brake connections not tight. 

7.—Leak at stop light switch. 

8.—Leak in master cylinder 
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check valve. 

E. Hard pedal: 

Possible causes: 

1.—Wrong master cylinder. 

2.—Brake pedal cross_ shaft 
binding. 

3.—-Improper lining. 

4.—Piston cups swollen due to 
fluid contamination. 

5.—Restriction in bypass port of 
master cylinder. 

6.—Improper 
justment. 

7.—Incorrect adjustment of push 
rod. 

8.—Linings not ground under 
drum diameter. 

F. Pumping of 
sary: 

Possible causes: 

1.—Worn linings. 

2.—Overheated brakes. 

3.—Excessively refaced drums. 

4.—Leakage. 

5.—Use_. of 
brake fluid. 

G. Binding brake pedal: 

Possible causes: 

1.—Bent piston push rod. 

2.—Tight pedal cross shaft. 

3.—Loose master _ cylinder 
mounting bolts. 

H. Brake pedal fails to return: 

Possible causes: 

1.—Weak pedal return spring. 

2.—Broken brake shoe return 
spring. 
3.—Bent piston push rod. 


major shoe ad- 


pedal neces- 


low-boiling-point 
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Fig. 2—Checking for wear and out-of-round. It may be ground or turned 


























4——Brake shoes binding on 
anchor bolts. 
5.—Loose master cylinder 


mounting bolts. 
6.—Swollen rubber piston cups. 
I. Poor brakes: 
Possible causes: 
1.—Use of 
brake fluid. 
2.—Grease on linings. 
3.—Water-soaked linings. 
4.—Incorrect linings. 
5.—Glazed linings. 
6.—Improper shoe adjustment. 
7.—Improper pedal push rod ad- 
justment. 
8.—Overheated brakes. 


low-boiling-point 
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9.—Excessively refaced drums. 
10.—Air in system. 
11.—Shoes not properly ground. 
J. Grabbing brakes: 
Possible causes: 
1.—Grease, oil or brake fluid on 
linings. 
2.—Charred linings. 
3.—Scored or cracked drums. 
4.—Incorrect lining. 
5.—Improper shoe adjustment. 
6.—Hard spots on drums. 
7.—Incorrect cam pin heights. 
K. Side pull: 
Possible causes: 
1.—Grease, oil or brake fluid on 
linings. 
2.—Improper major shoe adjust- 
ment. 
3.—Loose anchor pins. 
4.—Clogged or crimped wheel 
brake line. 
5.—Cracked drum. 
6.—Loose wheel bearings. 
















7.—Incorrect cam pin heights. 

8.—Bent frame. 

9.—Variation in tire tread. 

10.—Different makes of lining. 

11.—Tires improperly inflated. 

12.—Charred linings. 

13.—Scored drums. 

14.—Water and mud in brakes. 

15.—Weak chassis springs. 

L. Squealing brakes: 

Possible causes: 

1.—Incorrect lining. 

2.—Distorted brake drum. 

3.—Bent brake support plate. 

4.—Sprung or bent brake shoes. 

5.—Foreign material embedded 
in lining. 

6.—Shoes not properly ground. 

7.—Springs not on brake drums. 

8.—Incorrect major adjust- 
ment. 

9.—Dirt in brake drum. 

10.—Shoes scraping on support 
plate. 

11.—Loose anchor bolts. 








Fig. 3—Reconditioning a wheel cylinder. 


12.—Brake shoe cocked by cam 
post. 

13.—Broken brake shoe return 
spring. 

M. Overheating brakes: 

Possible causes: 

1.—Dragging brakes due to ex- 
cessive adjustment, swollen cylin- 
der cups, binding brake pedal or 
broken shoe return spring. 

N. Fading brakes: 

Possible causes: 

1.—Use of low-boiling-point 
brake fluid. 

2.—Improper lining. 

3.—Poor lining contact. 

4.—Overheated brakes. 

5.—Excessively refaced brake 
drums. 

O. Dragging brake: 

Possible causes: 

1.—Improper brake adjustment. 

2.—Brake shoe seized on anchor 
bolt. 

3.—Swollen cylinder cups. 

4.—Weak or broken brake shoe 
return spring. 

5.—Anchor bolts loose or im- 
properly installed. 

6.—Sprung brake shoes. 

7.—Loose wheel bearings. 

8.—Obstruction in brake line. 

9.—Warped brake drum. 

10.—Incorrect push rod adjust- 
ment. 

P. Wheel locks: 

Possible causes: 

1.—Oil or fluid on linings. 

2.—Torn brake lining. 

3.—Loose lining. 

4.—Loose or improperly in- 
stalled anchor bolts. 
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5.—Swollen wheel cylinder 
cups. 
6.—Foreign material in drum. 
7.—Tight wheel bearings. 
Q. All brakes drag: 
Possible causes: 


1.—Improper adjustment. 


2.—Improperly adjusted push 
rod. 
3.—No free pedal travel. 


4—Swollen master cylinder 


cups. 


5.—Lining too thick. 

6.—Weak brake shoe 
springs. 

7.—Brake pedal binding. 

Should the diagnosis show that 
anything more than a minor or 
major adjustment is necessary, 
the brake drums should be re- 
moved and before disassembly of 
the shoes from the support plate, 
all lining should be inspected for 
wear, improper alignment, oil or 
grease, or brake fluid on the lin- 
ing. If any of these conditions ex- 
ist, it will be necessary to replace 
shoes and lining. 

When replacement is necessary, 
all shoes and lining should be re- 
placed. In no case should only one 
single lining and shoe be replaced. 
In exceptional cases it may be 
satisfactory to replace the shoes 
and lining on both front wheels or 
both rear wheels. 

Brake drums—inspecting and 
reconditioning: 

Whenever brake drums are re- 
moved they should be thoroughly 
cleaned and inspected for cracks, 
scores, deep grooves and out-of- 
round. Any of these conditions 
must be corrected as they can im- 
pair the efficiency of brake opera- 
tion and also cause premature fail- 
ure of other parts. Smooth up any 
slight scores by polishing with fine 
emery cloth. Heavy or extensive 
scoring will cause excessive brake 
lining wear and it will probably 
be necessary to re-grind or rebore 
in order to true-up the surface. 


return 


Fig. 4—Always install new grease seals. 
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An out-of-round drum makes 
accurate brake shoe adjustment 
impossible and is likely to cause 
excessive wear on other parts due 
to its eccentric action. A drum that 
is more than .010” out-of-round on 
the diameter is unfit for service 
and should be trued-up. 

Out-of-round, as well as wear 
and taper, can be accurately 
measured with the proper tools 
(Fig. 2). It must be remembered 
that if the drum is rebored more 
than .010”, oversize brake lining 
or shims must be used to com- 
pensate for the additional drum 
diameter. In no case should the 
drum be rebored to more than 
.060” over the maximum standard 
diameter, since removal of more 
metal will effect dissipation of 
heat and may cause distortion of 
the drum. 

Wheel cylinders—inspection and 
reconditioning: 

Thoroughly clean all parts. 
Cylinder pistons that are badly 
scored or corroded should be re- 
placed. Old piston cups should be 
discarded when reconditioning the 
hydraulic system. Cylinder walls 
that show light scratches or show 
signs of corrosion can usually be 
cleaned with crocus cloth. How- 
ever, cylinders that have deep 
scratches or scores may be honed 
(Fig. 3), providing the diameter of 
the cylinder bore is not increased 
more than .002”. A cylinder that 
does not clean up at .002” should 
be discarded and a new one used. 

The master cylinder: 

Should the master cylinder show 
signs of fluid leakage, it should be 
reconditioned in the same man- 
ner as the wheel cylinder, using 
extreme care in cleaning all parts 
before and during assembly. 

Grease seals (Fig. 4): 

When doing a complete brake 
job, all old grease seals should be 
discarded and new ones installed. 
This is good insurance that grease 
will not leak through ~nd ruin the 
brake lining. 

Shoes and lining: 

After the shoes and lining are in 
place, they should be surfaced. 
This will remove any high spots 
and allow more complete lining 


Fig. 5—Resurfacing lining. New and used lining may often require this. 


and drum contact (Fig. 5). 

Brake hose replacement: 

A flexible hose should be re- 
placed if it shows signs of soften- 
ing, cracking or other indications 
of damage. 

When installing a new brake 
hose always position it so that it 
will not come in contact with other 
chassis parts. 

The metal lines: 

These lines should be inspected 
for damage. Only entire sections 
should be replaced. Always use 
new gaskets and tighten connec- 
tions securely. 

Hydraulic system bleeding: 

When any part of the hydraulic 
system has been disconnected for 
repair or replacement, air may get 
into the lines and cause brake 
pedal to have a spongy action. 
Bleed the hydraulic system after it 
has been properly connected to be 
sure that all air is expelled from 








May: Controlling Generator Output 


Technical Editor Lowery next month writes about one of his 
favorite subjects, voltage regulators. He'll include quick 





checks for charging-circuit ailments, among the many angles. 
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the brake cylinders and lines at 
this point. 

The hydraulic system can be 
bled manually or with pressure 
bleeding equipment. 

Manual bleeding: 

Bleed the longest lines first. 
Keep the master cylinder reservoir 
filled with new heavy-duty brake 
fluid during the bleeding opera- 
tion. Never use brake fluid which 
has been drained from the hy- 
draulic system. 

1.—Attach a rubber drain tube 
to the bleeder screw at one of the 
brake cylinders. The end of the 
tube should fit snugly around the 
bleeder screw. If the hydraulic 
system equipped with power 
brakes is being bled, push the 
brake pedal down several times to 
eliminate the vacuum in the 
booster, then attach the tube to the 
booster bleeder screw before 
bleeding any of the brake cylin- 
ders. 

2.—Submerge the free end of the 
tube in a container partially filled 
with clean brake fluid, then 
loosen the bleeder screw. 

3.—Push the brake pedal down 
slowly by hand, then allow it to 
return slowly to the fully-released 
position. Repeat this operation un- 
til air bubbles cease to appear at 

(Continued on page 98) 





Wheel Alignment Has Come a Long Way 


Since the Days of the Spring Surrey! 


Servicing Front Suspensions 


ty EVERY red-blooded American 
mechanic knows, front sus- 
pension and wheel alignment go 
hand in hand, and the fuller 
knowledge the mechanic has of the 
“master plan” of the front suspen- 
sion system, the more surely he 
can maintain and build in Safety 
while he adjusts and repairs to 
give the customer the correction he 
ordered, be it tire wear, faulty or 
hard steering, or what have you. 

Seldom indeed does a driver 
order a “make it safe” job; he as- 
sumes that regardless of the type 
of job he does order, the mechanic 
will see that it is safe. 

Likewise, the mechanic knows 
he will likely be the only indi- 
vidual crawling around the steer- 
ing and suspension system, so he 
makes it part of the procedure to 
check and inspect for looseness or 
wear in vital points. But of equal, 
if not greater, importance is the 
background knowledge the me- 
chanic has gained by study and 
experience which allows him to 


By E. S. Harris 


make the repairs and adjustments 
without “building in” an unsafe 
angle himself, or by discovering 
that an unsafe adjustment has been 
made or occurred because of some 
accidental impact or other. 

The mechanic doesn’t get this 
kind of knowledge from the repair 
manual which tells him to adjust 
this and shim that to obtain a 
given angle. He learns the princi- 
ples of each system at the time it 
is developed, and then he learns 
what changes are made and how 
they conflict or differ with older 
systems when subsequent systems 
are introduced. By. thus keeping 
abreast of the evolution of each 
system, he is able to diagnose and 
prescribe properly for a complaint 
in them, and he is automatically 
on guard against any unsafe ad- 
justment or condition that he en- 
counters during his inspection. 

Camber: 


The Nash-type suspension is used on the Hudson this year, with knuckle 
assembly pivoting on anti-friction bearings contributing to improved 
steering. Note also some components of power steering portrayed here. 
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Almost every alignment angle 
has an interesting history and 
background, and it has been in- 
creased or decreased from model to 
model and from make to make to 
obtain a certain driving improve- 
ment under given conditions, in 
regard to the functioning of the 


particular suspension system. 
Camber, for instance, was strongly 
on the “plus” side when weight 
and loading deflected the front 
axle beam and tended to decrease 
the camber angle when the vehicle 
was in operation. 

But when independent springing 
of the front wheels came along, 
some systems operated so that in- 
creased loading of the vehicle did 
not affect the camber of the front 
wheels, so little or no camber was 
required. Or, if the camber of one 
front wheel characteristically 
tended to increase when cornering, 
the adjustment for camber was 
sometimes angled to the negative 
side to better maintain a zero “run- 
ning camber,” which is easier on 
tires. Adjustments made while the 
vehicle is standing are made ac- 
cording to the known behavior of 
the suspension system when the 
vehicle is in motion. 

Camber is the angle of the 
wheel in relation to the true 
vertical. The wheelwright and 
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ANTIBRAKE 
DIP MOUNTING 


NEW RUBBER-ISOLATED 
FRONT SWAY BAR 


LOWER CONTROL 
ARM STRUT 


CAR HEIGHT MANUAL 
LEVELING DEVICE 


TORSION BAR 
SPRINGS 


BALL JOINT 
SUSPENSION 


Chrysler products this year feature torsion bar suspension as standard. 


blacksmith first utilized positive 
camber as a sort of “splint for a 
crutch” situation. They first built 
high wheels for light buggies only 
to have the side thrust of the axles 
push the hub through the thin 
spokes and collapse the wheel. To 
strengthen the wheel against side 
thrust, they “dished” it by angling 
all the spokes inward from the rim 
to set the hub inside the rim’s 
vertical line. 

Side thrust was now supported 
but the spokes were standing at 
such an angle from the vertical 
that they could not support the 
weight of the vehicle and again 
the wheel broke down. To get the 
spokes back in a vertical position 
and under the hub load, they sim- 
ply turned the spindle ends of the 
axle downward, giving the wheels 
several degrees of positive cam- 
ber and solving the problem. 


When automobile makers pro- 
gressed beyond the buggy’s center- 
pivoted axle to the Ackerman 
principle of steering so the center 
part of the front axle was held 
parallel to the rear axle by the 
springs and the front wheels were 
placed on spindles pivoted to each 
end of the axle, positive camber 
was used for a different purpose. 
The kingpins were vertical in these 
early cars, the wheels high and the 
tires hard (high pressure). 

When the wheels were vertical 
there was a tendency to bind the 
kingpins in their bearings, making 
steering difficult and increasing 
wear, and the wheels would pull 
and fight on uneven road surfaces. 
Again, the simple expedient of 
angling the outer end of the spin- 
dle downward to give the front 
wheels positive camber solved the 
problem, though it’s unlikely the 


first mechanics who tried it knew 
they were reducing the “scrub 
radius” as well as relieving the 
bind at the kingpins, but this 
wasn’t too important a point with 
the hard, minimum road-contact- 
area type of tires they used then. 
More about scrub radius later. 

Caster: 

Both furniture and bicycle de- 
signers got the lead on the auto- 
mobile in the matter of caster 
angles. A bureau was found to 
roll in the direction of applied 
force if its wheels (casters) were 
offset from their pivot, as the 
wheel tends to trail behind its 
pivot line. 

On the motor vehicle and the 
bicycle this same trailing effect is 
true, though not as easily seen. 
But by running an imaginary line 
through the center of the kingpin 
or fork pivot, it will be seen that 


This simplified ball joint suspension on Chrysler products aids the torsion bar suspension to achieve stability. 
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\COIL SPRING 
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Ford’s ball joint suspension has the modified trailing-arm design. It 
allows the wheels to be pulled over bumps to lessen road-shock. 


the line strikes the road ahead of 


the wheel point of contact to pro- 


duce the same trailing effect. To 
obtain positive camber and this 
“trailing effect,’ the original ver- 
tical kingpins had to be slanted 
backwards at the top. This was ac- 
complished by tipping the whole 
axle beam. Usually adjustments 
were made by inserting wedge- 
shaped shims between the front 
springs and their seats on the axle 
beam. (Negative caster is obtained 
by tipping the top of the kingpin 
forward from the vertical.) 

Caster also caused the front 
wheels to return to the straight 
ahead after turning, as the spin- 
dle end tends to lower on a turn 
with camber present. Thus the 
weight of the car is the force 
exerted against the spindle to 
right itself after a turn. 

With the advent of independent 
springing in the front suspension, 
both the trailing and righting ef- 
fects of caster were not so neces- 
sary, since self-alignment and di- 
rectional stability are inherent in 
varying degrees in these systems, 
so less positive caster or zero 
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caster or reverse caster may be the 
ticket for proper driving. Tire 
wear is little affected by caster 
adjustment on _ independently- 
sprung front wheels, whereas it 
caused cupping wear on solid axle 
jobs when not properly adjusted. 

Kingpin inclination: 

While caster takes care of the 
tilt of the kingpin towards the 
back or front of the vehicle, there 
is another angle for positioning the 
kingpin, called kingpin inclina- 
nation, which came into the pic- 
ture out of necessity with the in- 
troduction of balloon tires, smaller 
wheels and four-wheel brakes. 
Kingpin inclination is the amount 
in degrees that the kingpin is in- 
clined in a transverse plane so 
that the lower part of the pin is 
sitting farther out at the bottom 
than at the top. 

As we mentioned in describing 
how camber solved a_ steering 
problem in the early cars by re- 
ducing “scrub radius,” which is 
the distance between the point 
where the kingpin pivot centerline 
and the point where the tire cen- 
terline intersect the road surface, 


kingpin inclination reduced the 
scrub radius even further. 

In fact, it would have been im- 
possible to have brought the cen- 
ter of the tread under the center- 
line of the kingpin by the use of 
camber alone after the wheels 
were made smaller and the addi- 
tion of the front brake drum 
necessitating a longer’ spindle 
which moved the wheel farther 
outward from the kingpin. Such 
an extreme of positive camber 
would have been murder for low- 
pressure tires with their wide road 
contact area. 

Kingpin inclination angle was 
introduced by Lutz and has been 
widely used in front suspension de- 
sign. It’s particularly interesting 
because of the wide effect it has 
on the combination of all align- 
ment angles, its influence on di- 
rectional stability, in that it al- 
lowed for the use of front wheel 
brakes, and its “assist” in return- 
ing the wheels to the straight- 
ahead position after a turn. 


lt Wants to Go Elsewhere 


Its effect on changing caster and 
camber on a turn tends to bank 
the car in the opposite direction of 
a turn, and by inclining both 
front wheels in the direction of the 
turn, makes the car roll easily 
around it. 

Accurate gauges and great care 
must be taken in making the king- 
pin inclination readings, for any 
change in this angle can cause a 
change in the camber angle. A 
comparison of these two readings 
will indicate when an axle, spindle 
or suspension unit is bent. 

Turning radius angle: 

Similar to the case of the bum- 
blebee who flies about his business 
only because he is unable to read 
and thus find from all calculations 
and rules of aerodynamics that he 
cannot fly, turning radius (toe-out 
on curves) was firmly in use before 
the mathematicians turned their 
calculating machines loose on the 
problem and proved that the turn- 
ing angles of the two front wheels 
wouldn’t jibe throughout their full 
travel. 

To describe a smaller circle in 
making a turn, naturally the inside 
wheel must turn sharper than the 
outside one, which means that the 
front of the wheels must spread 
apart a greater amount as the turn 
shortens. Front wheels sitting 
parallel or perhaps with a 1/16” or 
lg” toe-in in the straight-ahead 
position may spread apart for any 
place from 3” to 5” on a sharp 
turn. 
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Today's carefully designed front suspensions require 
completely accurate adjustments. Hydraulic power is 


This spread is accomplished by 
attaching the steering arms to the 
knuckles at an oblique angle. Then 
their travel is not over a cor- 
responding segment of an arc, and 
the inside knuckle is_ turned 
farther than the outside, regard- 
less of which direction the turn is 
made. Due to the changing caster 
and camber angles between the 
two front wheels on a turn, as 
previously mentioned, turning 
radius readings must be taken 
after caster and camber toe-in and 
tracking corrections have been 
made. 

The comparison reading is taken 
at the degree of turn recommend- 
ed by the manufacturer, for the 
relative arcs made by the wheels 
do not correspond at all positions 
in the turn. Since the car does not 
run on rails, there is, due to cen- 
trifugal force, a certain amount of 
slippage of each wheel on the 
roadbed. This slippage varies with 
the car, so the slip angles are part 
of the calculation in determining 
turning radius, and two makes of 
cars of the same wheelbase may 
have different turning radius spe- 
cifications. 

With the front wheel alignment 
angles corrected and measure- 
ments made to make certain the 
rear wheels are tracking, the 
alignment man has completed his 
job in most cases. But design fac- 
tors move on, and at present spe- 
cial attention is being given to the 
rear suspension system, position- 
ing and angling of the rear springs 
to improve the driving and ride of 
the new models. 

In fact, the close interrelation- 


ship of the front suspension system 
steering angles must also have the 
positioning and springing of the 
rear axle included in the calcula- 
tions for the ideal “boulevard 
ride.” One weak spring or one 
weak shock absorber can louse the 
best-laid plans of engineers and 
alignment men. Each small detail 
is now a major point on every job. 

With these facts in mind, let’s 
see what further progress has 
been made toward the ideal ride 
in the new models and what effect 
it will have on service work. The 
14” tires will mean faster turning 
and hence more accurate balanc- 
ing, and lube men recommend a 
better-quality bearing grease to 
take care of this higher rpm. 

Ball joint suspension was tested 
on several factory experimental 
cars for several years before it 
first reached the market on the 
1952 Lincoln. The adoption of this 
system has increased consider- 
ably since that time and several 
makers have added it to their new 
models this year. Chrysler added 
torsion bar, springing to its ball 
joint type suspension, which, like 
on the Packard, gives the mechan- 
ic an adjustment point for increas- 
ing tension on the torsion bars for 
raising or equalizing and leveling 
the front of the car. 

Ball joint systems have given 
the designers another lease on life 
and they have been able to come 
up with some new solutions to old- 
time problems. The knuckle pivot- 
ing ball joints are so much 
farther apart than the old kingpin 
bearings that there is more lati- 
tude for positioning them for de- 
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being used here to correct misalignment. Machine in 
background shows zero reading for the camber angle. 


sired effects. This year Ford, 
Chrysler and General Motors have 
the “swept-back” arrangement for 
positioning the control arms and 
ball joints, which results in anti- 
dive or “flat” braking. 

On the Chrysler systems the up- 
per control arms are tilted back- 
ward at a 17° angle and the design 
is such that braking forces actually 
tend to raise the front end rather 
than causing it to “bow” on hard 
brake application. 

The simplified Ford suspension 
system has 33% fewer parts than 
last year, the lower control arm 
has been swept back 20° to simu- 
late the trailing arm design for 
anti-dive braking and _ steering 
stability. 

Chevrolet changed its lower 
control arm spherical joint assem- 
bly by extending the non-metallic 
bearing liner down to cover a 
greater surface of the ball stud for 
more strength and durability on 
the 1957 ball joint suspension, and 
unsprung weight was decreased. 

Improvement in shock absorber 
action has been universal in all 
these systems, and more attention 
was turned to the rear spring posi- 
tioning and design for their con- 
tribution to better handling. 

The experienced alignment me- 
chanic is familiar with the many 
changes in design and application 
of suspension systems and is not 
likely to experiment with align- 
ment angles as possibly is a less- 
informed or less-experienced man 
who doesn’t remember that “a 
little knowledge is a dangerous 
thing.” 

(Continued on page 96) 

















Fig. 1—Comparing old- and new-model windshield. The larger glass area 
promotes safety through better vision. Do you sell glass replacements? 


Glass Installation and 
Servicing Power Windows 


By E. M. Lowery 
Technical Editor 


| pene convenience alone was 
not the only factor our engi- 
neers were considering when 
larger glass areas were incor- 
porated in body design, when 
power window controls were add- 
ed, along with push-button gear 


Glass drawings courtesy of 
Libbey - Owens - Ford Glass 
Co., Toledo, O. 


shifting. Each of these items of- 
fers convenience, sure, but it also 
has important safety factors. 
Many an accident has been 
caused by the driver’s attention 
being devoted to raising or lower- 
ing a rear window with a hard-to- 
operate hand crank, when all of 
his attention should have been on 
driving the vehicle. With power 
window control any window may 
be raised or lowered to any posi- 





May: Dodge-Plymouth Tailgate 


Servicing the tailgate on the 1957 Dodge and Plymouth 
station wagon, and including the electrically controlled 
window, will be covered here next month by Ed Lowery. 











BODY SHOP OPERATIONS 


tion by the mere flip of a switch 
accessible from the driver’s seat, 
and he need not take his eyes off 
the road. Of course, this item, like 
all others, must be properly main- 
tained if it is to function properly. 

Also, many accidents have been 
caused by blind spots at the “A” 
post. Larger glass areas in which 
perfect glass is installed will tend 
to prevent such blind spots. 

Due to accidents and/or wrecks 
many windshields and other glass 
areas are having to be replaced 


: ic 's ; 
age LE 


an 


even on the very latest models. 
Following is a typical procedure 
which may be used in making a 
windshield replacement. Most of 
the present windshields are se- 
cured to the body by a one-piece 
rubber channel. In many cases 
where windshield garnish mold- 
ings are used, they are also held 
in place by the same rubber chan- 
nel. 

To remove windshield: 

1.—Cover front seat, instrument 
panel, fenders and hood. 

2.—Remove windshield wiper 
arms and blades. 

3.—Remove all 
moldings. 

4—Apply outward pressure 
close to edge of glass with palm 
of hand and, using putty knife, 
work lip of rubber channel over 
pinchweld flange. 

5.—With the aid of a helper, 


windshield 
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carefully remove windshield as- 
sembly from body and place on 
covered bench. Remove rubber 
channel from glass. 

With the windshield out, it is 
important that the size and con- 
tour of the body windshield open- 
ing be thoroughly checked before 
the installation of a replacement 
windshield glass. 

1.—Check windshield rubber 
channel for any irregularities. 

2.—Clean off old sealer from 
around windshield opening and 
check entire body opening flange 
for irregularities. 

3.—Support and center the new 
glass in the windshield opening 
with six wood spacers or four-inch 
sections of rubber channel or 
weatherstrip as shown (Fig. 3). 

Caution: Be certain that glass 
does not strike body metal during 
this temporary installation. 
Chipped edges can result in future 
breaks. 

4.—Fig. 4 shows a typical cross- 
section taken through glass and 
body opening. As to spacing be- 
tween glass and metal: 

a. Between inside surface of 
glass and body opening flange, 
spacing should be uniform and 
from approximately 3/16” to 4”. 

b. Between edge of glass and 
body opening, spacing should be 
uniform and when measured in 
plane of glass should be approxi- 
mately 5/16” to 7/16”. 

Note: These measurements are 
approximate; to be exact, check 
“specs” on job “at hand.” 

5.—Mark any section of body to 
be re-formed (masking tape ap- 
plied to body opening can be con- 
veniently marked without damage 
to the painted surface). Remove 
glass and re-form opening as re- 
quired. 

6.—Check windshield opening 
again as outlined in step 4. Mark 
the glass and body so that glass 
can be centered accurately in the 


LOCATE APPROXIMATELY MIDWAY BETWEEN LOWER BLOCKS 





Fig. 2—These fingertip controls are not only convenient. Their ease 
of operation allows the driver to put full time to driving. Proper 
maintenance—for safety and for profit—is the shop’s responsibility. 


opening when installed. 

Installation: 

1.—-If the car is so equipped, 
check drain gutters and drain hose 
opening for obstructions and clean 
out, if necessary. 

2.—Install rubber channel on 
glass (Fig. 5). 

3.—Insert a strong cord in 
pinchweld cavity of rubber chan- 
nel completely around windshield. 
Form a loop with cord at bottom 
center of glass and tape loop to in- 
side of glass (Fig. 6). 

4.—Apply a ribbon of medium- 
bodied sealer completely around 
base of rubber channel as indi- 
cated at 2 in Fig. 5. In addition 
apply a ribbon of sealer along 
pinchweld flange as indicated at 3 
in Fig. 5. This seal is to be applied 
at each side of windshield opening 
as indicated by distance 3X. 

5.—With the aid of a _ helper, 
position glass in opening and cen- 
ter glass between windshield pil- 


ohio. 


6.—Use care when positioning 
close to windshield opening for 
cord-pulling operation. 

Do not use excessive pressure or 
blows of any type during or after 


the process of glass installation. 

Have helper inside pull cord 
slowly in following sequence to 
seat lip of channel over pinchwelds 
(Fig. 6): 

Along bottom, “A” to point “B,” 
as shown. 

Along top, “C” to point “B,” as 
shown. 

Along top, “B” to point “D,” as 
shown. 

7.—Use weatherstrip cement to 
seal between outside lip of rubber 
channel and glass. 

8.—Clean off all excess sealer 
and install previously removed 
parts. 

Operation of typical 
power window system: 

Operation of the reversible mo- 
tor is controlled by two motor 
feeds running from the control 
switch to the motor. The motor is 
grounded through its attachment 
to the body. By actuating the tog- 
gle control switch in one direction, 
a clockwise motor shaft rotation is 
obtained; by moving the switch 
control in the opposite direction, a 
counter-clockwise shaft rotation is 
obtained. On the window installa- 
tion the motor drives the pinion 


electric 


Left: Fig. 3—Blocks arranged to check body 
windshield opening. 


Below: Fig. 4—Typical cross-section of body and 
windshield. 


She" to Ae” 
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Left: Fig. 5—Cross-section of rubber 
channel or weatherstrip. 
Above: Fig. 6—Location of cord used 


gear which is meshed to rack por- 
tion of the regulator sector, pro- 
viding an up-and-down movement 
of the regulator lift arm. 

Electrical unit checks: 

A light tester can be used to lo- 
cate open or short circuits in the 
electrical circuit. Fig. 7 is a sche- 
matic with wire codings of the 
wiring circuit for power windows. 

Checking door switch: 

1.—Ground test light wire to 
body metal and insert test light 
prod into switch center feed termi- 
nal, 

2.—If test light fails to light, 
current is failing to reach switch. 
Back check over feed circuit to lo- 
cate fault. 

3.—If test light operates, place a 
No. 12 jumper wire between the 
center terminal and either of the 
two switch motor terminals. If 


motor operates, the switch is faul- 
ty. (Test each switch motor ter- 
minal.) Check terminal block to 
make sure wires are secure in ter- 
minal block. 

4.—Place a No. 12 jumper wire 
between the switch center ter- 
minal and switch motor lead ter- 
minal being tested. Disconnect mo- 
tor lead at motor and install light 
tester and check switch to motor 
wire. Test opposite motor lead 
wire in the same manner. 

5.—Check the ground of the mo- 
tor at its attachment to the door 
inner panel. Scrape any paint 
away from under the attaching 
bolt which may be insulating the 
motor. 

6.—Check operation of the mo- 
tor by breaking the motor leads at 
the connectors through the loading 
hole in the inner door panel and 


“It shifted on me.” 
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in glass installation. 


connecting a No. 12 jumper wire 
between the battery positive post 
and the motor lead. If the motor 
fails to operate, motor is defective 
or a mechanical stoppage exists. 
Check the other motor lead in the 
same manner. 

Trouble diagnosis: 

1—wWindow will not operate 
from immediate control switch but 
will operate from master control 
switch: 

a. Check feed wire to immediate 
switch. 

b. Check 
switch. 

c. Check motor leads from im- 
mediate control switch to motor. 

2.—Window will not operate 
from master switch but will op- 
erate from immediate switch: 

a. Check operation of master 
switch. 

b. Check two motor leads from 
master switch to motor. 

3.—Window will not operate 
from immediate or master switch. 
Operation of other windows is 
satisfactory: 

a. Check for mechanical stop- 
page. 

b. Check operation of immedi- 
ate and master switches. 

c. Check motor leads from each 
switch to motor for shorts or open 
circuit. 

d. Check operation of motor. 

4.—Windows will not operate 
from master switch but will op- 
erate from immediate switches. 

a. Check feed wire from circuit 
breaker to master switch. 

b. Check operation of master 
switch. 

Quick checks: 

1—Turn dome lamp on and 
actuate the switch. If dome light 
dims and there is no operation of 
the unit being tested, look for me- 
chanical stoppage. 

2.—Actuate switch of unit being 
tested. If there is no operation, 


immediate control 
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“,.. rapid service and national facilities 


are valuable in closing sales” 


says GEORGE H. THORNTON, President of Thornton-Fuller Co. 
of Philadelphia. Also shown is Mr. Thornton’s son Frederick who is 
Vice-President and the third generation in the business. Thornton- 
Fuller was founded 50 years ago and has been selling the same 
car—Dodge-—since it was first manufactured. 


“Rounding out 50 years in business, 
we're glad to take this occasion to pay 
tribute to CommerciaL Crepir for the 
important part they have played in the 
sound and substantial growth of our 
business since our two companies start- 
ed working together 25 years ago. To- 
day, a high percentage of our sales are 
on CommerciAL Crepit Pian. Factory 
to customer financing makes for effici- 
ency and their rapid service and nation- 
al facilities are valuable in closing 


sales.” 


Commercial Credit dealers 
are successful dealers 





Write or call our nearest office for complete 
information on the benefits of CoMMERCIAL 
Crepit Pian. Why not do it today? 


= 
ANE \ COMMERCIAL CREDIT CORPORATION 
(COM ERCIALY R A service offered through subsidiaries of the 
CREDIT PLAN F Commercial Credit Company, Baltimore . . . Capital 
™ and Surplus over $200,000,000 . . . offices in principal 


~~, 
<2 * - cities of the United States and Canada. 
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Fig. 7—Typical wiring diagram of electric power window circuit. 


continue to hold the switch in op- 
erating position. At the same time 
listen for circuit breaker in the 
motor. If you hear the circuit 
breaker, look for a mechanical 
stoppage. 

Mechanical stoppage is not the 
only cause of failure in these two 
quick checks. The failure could be 
in the motor, but.in most cases 
mechanical stoppage will be the 
cause. 


GM's Training Centers 

To Aid Body Men 

A SCHOOL for body repairmen— 
the first of its kind in the in- 

dustry—was announced last month 

by Myrle St. Aubin, director of 

the General Motors Service Sec- 

tion. 

The training will be conducted 
in the 30 GM Training Centers 
around the country and will be 
under the direction of the Fisher 
Body Division. Eligible are em- 
ployes of General Motors’ 18,500 
car and truck dealers. 

“There has- been a_ growing 
shortage of competent body re- 
pairmen for many years,” St. 
Aubin said, “with only a few 


formal schools where men could 
learn the trade. 

“Modern car styling with its 
complicated paneling has aggra- 
vated this shortage even more. 
Repair of damaged bodies requires 
considerably more skill than even 
a few years ago.” 

The program has been designed 
initially to accommodate 900 stu- 
dents a year. 


Chevy Recommends Steps 
On Scratched ‘Shield 


tr following service tip came 
recently from Chevrolet Divi- 
sion of General Motors Corp.: 

The prime cause of scratched 
windshields is due to over-travel 
or wiper blade snap which causes 
the blade to lay over on the return 
stroke, permitting the metal por- 
tion of the blade to contact the 
glass. This is due to loose cables 
and is a situation that can be easily 
remedied by the following pro- 
cedure. These operations apply to 
both electric and vacuum wiper 
installations and to both passenger 
and driver side wiper blade opera- 
tion. 

1.—Reach 


underneath _instru- 


ment panel and check cable ten- 
sion, both passenger and driver 
side. Cables must be taut. 

2.—From outside of vehicle, 
press in on end of wiper arm at- 
tached to transmission shaft. This 
operation, in most cases, will 
tighten cables. 

3.—-To reposition blades in 
proper “park” position, remove 
arm from transmission shaft and 
set blade parallel to and approxi- 
mately 4%” below windshield in 
center groove of windshield reveal 
molding. Install arm on transmis- 
sion shaft and place blade in 
“park”’ position. 

4.—If operation in step 2 does 
not tighten cables taut, raise wiper 
arm from windshield and press in 
on base of arm attached to trans- 
mission shaft, While pressing in on 
transmission shaft, rotate wiper 
arm counterclockwise to limit of 
travel. Release transmission shaft 
and reposition blades as described 
in step 2. 

5.—With windshield wet, check 
wiper operation. Check dimension 
between tip of wiper blade to re- 
veal molding at base of windshield 
when blade travels its full limit 

(Continued on page 93) 
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NEW DU PONT M.0.A. KEEPS 
ENGINES CLEAN, CUTS REPAIRS 





WITHOUT M.O.A 


Timing-gear cover 





Rocker arm assembly 


Push-rod cover and oil screen 





PROTECTED BY M.O.A 


Timing-gear cover 











_ 


Push-rod cover and oil screen 





New patented discovery prevents low-temperature sludge better than any other 
packaged oil additive—keeps valves quieter, engine smoother running 


These pictures show the reason for many 
complaints you get about sticky lifters 
and noisy valves—engine clogging sludge. 
But now, through 12 years’ research and 
over 4 million miles of road testing, 
Du Pont has solved the sludge problem. 

Radically different from any other ad- 
ditive, new Du Pont M.O.A. stops sludge 
under all driving conditions . . . can actu- 
ally keep an engine clean as new. It is the 
only packaged oil additive that can do 
this. 

You'll see how well M.O.A. is working 
every time youcheck theoil. With M.O.A. 
the oil turns dark. There’s no graphite in 
M.O.A.—the blackening is caused by the 
combustion products it traps in suspen- 
sion. With M.O.A., they drain out at oil 
change instead of sticking to vital engine 


parts, clogging oil lines, screen, filter and 
possibly starving bearings. 

Recommend new Du Pont M.O.A. to 
your customers. They’II be back for more, 
because this additive really adds to the 
performance of any car! 


e Prevents noisy or sticking lifters and 
valves. 

e Keeps rings, pistons and other engine 
parts clean. 

e@ Prevents clogging of oil screens and filters. 

e Maintains more constant viscosity. 

e Saves gas, oil and costly repairs. 


®t6 vu 5 pat OFF 


BETTER THINGS FOR BETTER UVING. .. THROUGH CHEMISTRY 














NEWEST OF THE DU PONT No ‘‘7’’ PRODUCTS 
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1957 PASSENGER-CAR SPECIFICATIONS 
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ABBREVIATIONS 


12° manual steering, 0° power steering. E—Left +34°, right 0°. J—V-8 4 quarts, 6-cylinder engines 5 quarts. 
Left +34° and right 0° preferred. F—Powerflite 20, TorqueFlite 18. K—Right 34°, left 0°. 
4_With supercharger. G—0° to.1°8’. L—t-head. 
A—Ranges from 140 for 6 to 263 optional in V8. H—0°S’ to 1°8’. N—None. 
B—Manual steering —34° + 34°, power steering +34° + 3°. 1—Valye-in~head. NA—Not announced. 
j—If power steering, +-4 to +3. »—if power steering, 14° to 1°. 
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Yes sir, mister, this is De Soto’s “big three” —the big 
three that covers the market six ways from Sunday. 
(Over 90% excluding the lowest priced cars.) 


Fireflite, Firedome and the new lower priced FireSweep 
—a heads-up, fast moving trio that gives every De Soto 
dealer the hottest selling and profit combination in 
the industry. 


The new FireSweep series alone opens up a market for 
De Soto dealers that right now accounts for a whopping 
28% of all automobile sales; it’s the lower medium price 
market and it’s growing every day. De Soto dealers 
with the conquest power of FireSweep are growing 
right along with it! Like we keep saying. . . 


IT PAYS TO BE A DESOTO DEALER! 
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1957 PASSENGER-CAR SPECIFICATIONS 








ELECTRICAL TUNE-UP FUEL SYSTEM 


masott® ‘ | as 5 
38 ei| # 


BUICK Special 40 1244-17. 12-14@ 1875 9-104%@14” Ca St 
BUICK C lie Vs ton 


2 
ad 





| 


(Ibs.) 

Intake (.0) 
Exhaust (.0) 
Opens b or 
atde 


Spark Advance 
Max. Vac. 

Tappet Clearance 

Tappet Clearance 


Intake Valve 


| Cap. & Ter. Grd. 
Carb. Mfgr. 
Fuel Pressure 





25°bte 


hog) 
a 
> 
= 
> 
oc 








1244-17 12-14@1875 | 9-1044@14" Ca RP | 6% 34°bte 
22@4140 134@15" Ca RP c 54-64 | 36°bte 


RP 4-544 18°bte 
+4 18°bte 
4-54 


4 18°btc 
cs RP % |12)4"bte¢ 














CHRYSLER Imp. Crown and LeBaron... 
CONTINENTAL... 


10-12@18” 
90 @13” 
834-10}4@ 18” 10°bte 
14-16@ 18” 15°btc 
14-16@ 18” 15°btc 
8}4-1044@ 18" 
14@ 18” 
12-14@18” 


FORD 6 Custom and Fairlane 24- 35-38 a | al 
22@ 18" 





| RRERE 


i 
nS 
i 








BRS | RRS 





FORD Thunderbird and 3°bte> aseiio 
FORD 8 Custom and Fairlane 24-26 35-38 22@ 18” 


HUDSON Hornet 1@14" - 1234°bte 
LINCOLN Capri and Premiere 27@4000 11@16” Au | 18°bte 


MERCURY Monterey & Montclair (std). ; ty $+} 24@15” 4-5 19 | 18°bt 
MERCURY Monterey & Montclair (spec) 25}4@4000 ols" 2 Au 18*bte 


19@1900 11@14” y - Au | 12}4°bte 
7@1700 12@16” Z 15 5°bte 
26@4400 22@17” ps 13}4°bte 



































PACKARD Town Sedan and 
Country Sedan d - 12@1125 8@12” 15 s 23-25] 23-25] 11°btc 


P Baroda Savoy and 





934@1800 104%@16”" 12°bte 

H Plaza P31 16@2150 8°bte 
PLYMOUTH Savoy and Boivedere 8.._- 044@2200 8*bte 
PLYMOUTH Fury D 9@1000 114%@ 18” Ca 17°bte 
PONTIAC 13@2100 11@15” Au | Au | 22°btc 


1600 8@ 1634” 12 | 16 | 1234%bte 
1700 13@18” 12 | 14 | 1254"bte 


STUDEBAKER Golden Hawk.......... 12@1125 11” 25 25 | 11°bte 
ih ay KER | Freestone, Chaseie, - pes 

12@1125 8@11” 25 25 | 11°bte 
12@1100 8@11” 25 25 | 11°bte 
7@1400 9@12” 16 16 | 15°bte 






























































ABBREVIATIONS 


*—Mechanical tappets: int. .012, 8B8—Bal. end Bal. N—Negative. St—Stromberg. 
Exh. .018 bte—Befare top center. NA—Not announced. tdc—Top dead center. 
Au—Automatic. Ca—Carter. P—Positive. VD—Vibration damper. 
+\—Auw. trans. S*bte CsP—Crankshaft pulley. RP—Rochester Products. Z—Zenith, Ltd. 
4¢—Optional camshaft (used with mechanical Ho—Holley. 
tappets), 36°btc. 
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How to choose the 


wheel balancer 
that’s 


NEVER OBSOLETE 


—that’s ready now for 
the new 14” wheel! 














Use this 
Handy Buyer’s Check List: 

















uae it will balance ony wheel—on the cor— 
attachments! 




















save valuable time by 
















lancer 
Will your wheel bolon the car? The answer 's st one job per doy only 
Ee Alemite Wheel Balancer, be- in 85 days! At 8 cars a dey you poy {fF 1 
“yes” if you own removing wheels or hub cops 11 days! Ask your supplier 






time is lost 
coed it’s never necessary to add 









MOST COMPLETE 
WHEEL BALANCING PACKAGE EVER OFFERED! 






@ Eye-catching new Alemite styling—plus exclu- 
sive Alemite features for faster, easier jobs! 






© FREE dealer sign to tie-in your service depart- 
ment with Alemite national advertising! 


ALEMITE 


REG. U.S. PAT. OFF, 








Division of STEWART-WARNER CORPORATION 
Dept. AW-47,1850 Diversey Parkway, Chicago 14, Ill. 
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SUPER-SERVICE SHOPS? 


Memphis, Tenn. 
Gentlemen: 


If possible, will you please 


furnish me the names and ad- 
dresses of any automotive service 
shops that have been integrally 
designed as part of metropolitan 


area shopping centers, or that have 
been built as later additions to 
such shopping centers? 

Due to the tremendous volume 
of traffic at these centers, they 
have always impressed me as being 
potential locations for such service 
work as tune-up, brake, front-end 
and gas, oil and lubrication. 





The “Little Brute” 
for car and light 
truck brake drums 


for Brake Drum reconditionin 
into your Shop! Or, 2) take your 


equipped Jobber’s 
yt for you. These famous VAN 





and grinding—simultaneously! 





you where you can get this mo 


Norman Industries, Inc. 


VISIT THE VAN NORMAN 


TERNATIONAL AUTO 
AT THE INTE ont 


PRECISION 


VAN NORMAN IN MODERN, EFFICIENT SHOPS—EVERYWHERE! 


MACHINING 
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10 MILLION BRAKE DRUM JOBS! 
iti in-the-mone d 

There are 2 positive ways to A ns a = Ping Anse ee Laas 
Brake Drum work to a VAN 

t 
ng ene N NORMAN Lathes provide the fast, 
new Vapo-Jet method of dust-free, wet grinding drums to the mirror- 
finish that means maximum life to linings 


An easy, “Pay-as-You-Profit Plan” will p pekgntong 3 rsogp <> ~- 


VAN NORMAN Lathe to work for 


. ”" VAN NORMAN 
LITTLE BRUTE phaig: c0 


you. 
Lathe, or write us, and we li tell 


Brake Drums from a Shop near you. a 
ment Company, Springfield 7, Mass., U. 





The “Speedy Brute” 
for heavy duty 
vehicle brake drums 
Ne 





on today’s great demand 


NORMAN 
hese jobs quickly and inexpen- 





. . plus the speed of turning 
ut a low cost, money-making 
ion Machining Service on 


Norman Automotive Equip- 
Ss. A. A Division of Van 


BOOTHS 302-303 
MOTIVE EXPOSITION 





Readers are invited to contribute to~ SHOP TALK 





A column of informal 

comments abeut the 

automotive trade and 
its problems. 





Any aid you can give me in this 

matter will be greatly appreciated. 
HARRY CONCKLIN, JR., 
Concklin’s Esso Servicenter, 
3026 Park Ave. 

Sounds like an interesting topic 
and we’re asking our editorial field 
force to look into this. An article 
along this line will be published 
next month. 


FLEECING DEALERS 


The Oklahoma Automobile Deal- 
ers Association’s bulletin has is- 
sued a warning against a new gim- 
mick for fleecing dealers which 
goes something like this: 

A man, usually with a wife and 
children, will drive a slick 1955 or 
56 model in and try to make a 
deal for a new car. In many in- 
stances, after a minimum of dick- 
ering, he makes a deal and in- 
variably is in a hurry for the new 
car. Usually he asks if he can 
bring in the old car’s title the next 
day, saying he lives in some small 
town at a distance from the city 
or town where he is making the 
trade. 

Hurriedly the next day the man 
drives by and leaves the title with 
someone at the dealership. A close 
examination usually reveals that 
the title may be mutilated with the 
word “dealer” torn from the lower 





Address any comments to: South- 
ern Automotive Journal, 806 
Peachtree St., N.E., Atlanta 8, Ga. 
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The Right Way 
is the Best Way 


® Niehoff regulators meet and pass the highest quality standards of 
any regulator on the market. All adjustments are preset and checked 
for the most trouble-free function. These regulators are engineered for 
quick, perfect, fit in every major ignition system. You save time costs 
with Niehoff regulators and speed job completion when you test with 
Niehoff. The TSC-15 Portable Voltage Regulator Tester rolls right up 
to handy fender height. You can test regulators, generators, current 
draw of all units and voltage drops in wiring on any car, regardless 
of battery condition. When you test with, and install Niehoff, you do 
the job right. 
See these and other units at Niehoff Booths 181-182 at the 

SOUTHWEST AUTOMOTIVE SHOW «+ DALLAS, TEXAS «+ APRIL 4-7 


In attendance: 
Cc. E. NIEHOFF, G. A. GIRVIN, F. H. GEYER 
BILL DAVIS, KEN KOEHLER 


C. E. NIEHOFF ¢ CO. 


4925 LAWRENCE AVENUE ¢« CHICAGO, ILLINOIS 


ATLANTA 3, GA., 95 Pine St., N. E. DALLAS, TEX., 2715 Main St. 
BOSTON 34, MASS.,'250 Brighton Ave. NEW YORK 19, N.Y., 250 W. 54th St. 
PHILADELPHIA, PA., 1800 Fairmont Ave. 

BRANCH: LOS ANGELES 15, CAL., 1330 W. Olympic Blvd. 
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left corner and dates of ownership 
changed to show that the so-called 
owner has been in possession for 
at least a year. 

The “buyer” always pays cash 
for the difference and he always 
leaves in a hurry. 

The gimmick is that his trade-in 
car actually is a high-mileage fleet 
car, a taxicab or a rent-a-car unit 
picked up at some _ wholesaler 
auction and slicked up. These cars 
usually have around 100,000 miles 
but the speedometers have been 
turned back. Also the title has 


been changed to show the “buyer” 
as the original owner. 

In a number of instances, the 
amount the dealer allows at re- 
tail for the trade-in permits the 
purchaser to obtain a new car for 
less money than the dealer paid on 
factory-delivered price. 

The final step in the game comes 
when the “purchaser” places the 
new car on a used-car dealer’s lot 
for resale at bootleg prices. 

Isn’t it “marvelous” to what ex- 
tent some folks will go to avoid 
making an honest living? 








Catalog CB-56, listing many new Johnson 


of Johnson 
Engine 
Bearings 


bearing applications, now is available. 
Complete interchange and size informa- 
tion is included for your convenience and 
ready reference on: 





JOHNSON 
Bearings 


camshaft bearings 
Piston pin bushings 


For your free copy of this 156-page refer- 





ence manual, write Johnson Bronze, 565 


S. Mill Street, New Castle, Pa. 


Visit Us at Booth 131 


International Automotive Exposition — Miami 
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REBUILT HYDRA-MATICS 


Bedford, Va. 
Gentlemen: 

Please send me the addresses of 
firms that rebuild Hydra-Matic 
transmissions. 

I enjoy reading your magazine, 
especially the Time Savers. 

CHESTER JURKUS, 
Box 191 

Believe your best bet would be 
the Automotive Purts Rebuilders 
Association in Chicago. 


A $1,000 RATTLE 


Ralph Courtney, of Houston, 
Texas, had a rattle in his car fen- 
der recently which wound up cost- 
ing him $1,000, plus minor bodily 
injuries. 

While visiting his mother in 
Cushing, Okla., Courtney took his 
car out on a bumpy road for a 
thorough test in an effort to lo- 
cate the rattle. Unable to hear it, 
he leaned out of the car, was 
bounced onto the road and the 
driverless car plunged into a 15’- 
deep ditch. 

The rattle was later found in the 
rear fender by a mechanic who 
estimated $10 to fix it and about 
$1,000 for over-all repairs. 


“AVERAGE” SALESMAN 


Want to know what the average 
successful automobile salesman 
looks like? 

He’s 4214, weighs 180, is just 
shy of five feet ten and has been 
selling cars a little more than 11 
years. His net sales for the year 
amounted to about two-thirds of 
a million dollars on 390 deals. 

Doctors are the toughest custom- 
ers on which to operate, but he 
finds his own breed — salesmen 
— the easiest to sell. If he weren’t 
selling cars, he’d probably be sell- 
ing real estate. 

The composite is drawn from the 
records of the 66 top-ranking 
Chevrolet retail salesmen in the 
nation who were in Detroit as 
guests of the company. They are 
the leaders among the 26,425 re- 
tail salesmen in the company’s 47 
zones on the basis of their 1956 
performances. 

The 66 men, who accounted for 
more than $43,000,000 in net sales 
last year, were in Detroit as zone 
car, truck and fleet presidents of 
the honorary 100-50 Car Clubs, 
membership in which is the goal 
of every Chevrolet salesman. 
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THE GREATEST ...EVER 


You are cordially invited and especially urged to 
attend America’s finest and most complete 


Automotive event in 1957. 


fe 
International 
ee 
Automotive 
®, & 
Exposition SPONSORED BY THE SOUTHEAST AUTOMOTIVE SHOW, INC. 


cs 


APRIL 25, 26, 27, 1957 
MIAMI 


DINNER KEY EXHIBIT BUILDING ; 
Concurrently with The Annual National 17 
Convention of The Motor and Equipment 


Wholesalers Association. 


* America's leading Automotive Manufacturers will display 
their complete merchandise lines . . . including the latest in- 
novations in Automotive Parts, Tools, Accessories, Shop Equip- 
ment, Paints, Chemicals and other kindred lines. 


¢ With these many new and improved automotive devices, 
you can do a better, more efficient repair or replacement job 
. and in considerably less time. Inquire of the Manufacturer 
which of your neighboring Automotive Wholesalers stock this 
new equipment. Then place your order. You'll be dollars 


ahead. 


SHOW HOURS 
Thursday, April 25—1:00 P.M. to 10:00 P.M. 
Friday, April 26—1:00 P.M. to 10:00 P.M. 
Saturday, April 27—1:00 P.M. to 6:00 P.M. 


FREE ADMISSION... Simply register at our 
Registration Counter at the Dinner Key Exhibit 
Building and you will be issued an Identification 
Badge. 

NO OTHER SHOW OR EVENT offers you 

so much in educational advantages and improved working 

methods. 
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Dear Bill, 

Any time anyone gets the no- ») THE pute’ bik buded 
tion a service salesman (or service int 
advisor, if you please) isn’t on his = 
toes for a daily, eight tough hours, ve i 
he’d better be wrong—or the shop 
has lost some customers. 

The highly touted Wall Street 
“customers’ man” of the pre- 
market-crash days may have 
steered buyers into spending big- 
ger sums than a service salesman 
does, but his accomplishment was 
of no greater consequence than 
the service salesman’s to the suc- 














cess of the company who hired 
him. 

Those who call him an “order 
writer” had also better be wrong, 
or at least a little careless in their 
nomenclature, for if he is simply 
writing up the customers’ orders, 
a lot of business is going down the 
drain and a lot of future custom- 
ers are long gone. 

Actually, the service salesman 
must be thinking fast all the time 
to get his complex job done. For if 
he is functioning properly, he’s 
not only getting the customer’s 
order, he’s locating and then ask- 
ing him to buy other needed serv- 
ices, and at the same time trying 
to convince him that this is the 
proper place to have his car serv- 
iced for many and sundry reasons. 

The manner in which he does it 
are the “tricks of the trade,” and 
he must be a good enough ham to 
put them over without the cus- 
tomer getting the idea he isn’t per- 
fectly sincere. This shouldn’t be 

H too difficult, for, in fact, he is giv- 
micro-bronze element ing facts in all sincerity; he’s 
simply carefully choosing the right 
Famous FULL FLOW audience for the “pitch.” 
micro - bronze element Like one of our service sales- 
filters out water and dirt men, Don, says, “You can’t give 
with no pressure drop. the owner of a new car a direct 
The only type which will statement that we have the only 
not crumble or break place where he can get satisfac- 


and NEVER needs re- tory service. If you say that in so 
placement. many words, you may depend on it 


New compact size installs that he either has an uncle with 
a service setup in his neighbor- 


easily on ALL cars. hood or he’ll try to prove you are 

Packaged compiete with fittings. wrong by trying someplace else 
just to prove you aren’t as hot as 
you think you are.” 

I mention Don because he al- 
ways has a bag of tricks handy to 
fit the situation and to try to 
salvage the customer for our serv- 
ice. He plays up our procedure of 
KEM MANUFACTURING CO., INC getting the service record card in- 

FAIR LAWN, N. J., U.S.A to the hands of the salesman 

CABLE ADDRESS: KEMSALES while he is writing an order and 
still has the custemer in tow. 

When the record card shows he 








SEE re AT INTERNATIONAL AUTOMOTIVE EXPOSITION 
MIAMI ¢ BOOTH No. 43 APRIL 25-26-27 
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FOR THAT 
ae SHINE 


NNW 


7 DURABILITY 
YOU CAN 
GUARANTEE! 


TINS 


GIVES a gorgeous glaze job in a fraction of usual ALSO CLEANS AND POLISHES 


time. Cleans and glazes well-kept cars in one opera- CHROME AND ENAMEL 
tion, the only product of this type that really cleans. surfaces of refrigerators, stoves, 
Produces a hard, glossy finish that won’t finger mark, other household appliances. A big 


and lasts six months or more on most cars. Contains appeal to housewives. A brand 
famous Mac’s-It. new market...extra sales for you! 


Los Angeles 42, Calif. 


SUPER GLOSS CO., INC. Cincinnati 26, Ohio 


aa DON’T WAX IT, MAC’S-IT! 
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Model 335 
81/.”’ Dyna-Vision Projector 
$397.50 














OvaA-VISION |. 














- other patterns check entire ignition system. 


Pattern ‘‘F’’ below shows plug firing volt- ~~ 
ages which, in this case, are normal. Six —— 























JONVA AX OF 




















FIRING ORDER 
(for cylinder identification) 





See our 
Exhibit at the 


Southeast Automotive Show 
Miami, Florida, Booths 105 -106 
Or Write for Complete Details 





HEYER INDUSTRIES INCORPORATED 


; 
9 


The TV Type 
INSTANT Engine Analyzer 


OYNAVISION 


Model 537 
Dyna-:une Assembly 
Complete with Combustion Analyzer 
(one of 7 available models) 


BELLEVECEE FF, NEW JERSEY? SO. S.A. 




























is due for certain services at this 
mileage, he plays it up for all it’s 
worth. He gives the owner the 
impression that if that part of 
the service hadn’t been on record 
and accomplished at that given 
time, the results could have been 
dire, but certainly. Hardy indeed 
is the customer who would then 
risk getting service where such 
close records aren’t kept. 

He really made a big deal of the 
point that certain automatic 
transmissions are checked for 
fluid level with the engine run- 
ning and the control lever in 
neutral detent, while others are 
checked with the lever in drive. 
The customer leaves quite con- 
fident that this bit of information 
is strictly news to other shops and 
stations, yet no one ever said it 
was, least of all Don. 

Today I heard him confiding 
that the new 14” wheels turn 
faster than those on the older 
models with 15” diameter. The 
customer was duly impressed, and 
reassured by the fact our special- 
grade wheel bearing grease can 
take the gaff, and our balancer is 
sensitive enough to spot the 
weights properly. 

Guess old spring fever is hitting 
you now! 

Yrs, 
Ed. 


Chevy Scratched ‘Shield 
(Continued from page 80) 





toward the outboard side of the 
car. On 1956-57 cars equipped with 
electric wipers, the dimension 
should be adjusted to 742”. On 
1956 models equipped with vacu- 
um wipers, the distance should be 
10” and on 1957 vacuum wiper 
equipped models the distance is 
} gat 

To adjust the wiper arms, de- 
press transmission end of arm and 
reposition arm left or right the 
amount of over- or under-travel. 





Improving Power Assists 
On Studebaker Turns 


TUDEBAKER has issued the fol- 

lowing service bulletin regard- 
ing power steering which may not 
be effective on left turns by its 
1957 models: 

Interference between the steer- 
ing wheel and the top of the steer- 
ing post jacket may cause loss of 
power assist on left turns. In 
normal operation of the power 
steering unit there is slight up-and- 
down movement, depending on di- 
rection of the turn, of the steering 


wheel and the post as the control 
valve is moved into position for 
that turn. 

On a left turn the wheel and 
post must move downward. There- 
fore, interference between the hub 
and the jacket will prevent the 
downward movement of the con- 
trol valve for the left-turn opera- 
tion. 

Loosening the steering post jack- 
et clamp and moving the jacket 
down slightly to provide the neces- 
sary clearance will eliminate the 
condition. 





NHUC Names Dunkle 
To Regional Post 


— of Glen B. Dunkle 
as a regional representative of 
the National Highway Users Con- 
ference has been announced by 
Director Arthur C. Butler. 

A native of Texas, Dunkle will 
work with state conference groups 
in Kentucky, Louisiana, Missis- 
sippi and Tennessee. He will re- 
side in Nashville, Tenn. 

NHUC regularly issues reports 
on road-user legislation. “4 





IMPERIAL flexible fuel lines 






reach for ‘em 


22 lines ready to install on 90% of all jobs! 
At your fingertips . . . the fastest-moving 





oe a’ 
— " Wipy, 


a") pel 
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flexible gas and oil lines for guaranteed 


superior replacements on cars and trucks. 


Rack and lines fully labeled for quick 
selection and replacement (rack holds 
90 lines)! Calls attention to your 
first-rate service facilities — in use 
coast to coast. No. 163-FT 
Merchandiser with 22 lines. 


...OoOr make ’em 
you’ll PROFIT both ways! 


Kit includes 25 ft. of Imperial 44-FN 
4,” hose, plus 23 attachable fittings. 
Make up out-of-stock gas and oil lines — 
needed filter lines — in minutes! 
Complete kit for most car and truck 
needs. Full instructions and diagrams. 
No. 115-FN Make-up kit in 


steel cabinet. 





Dealer’s cost .. 


. . $18.98. 

















ORDER FROM YOUR JOBBER NOW — ask him for 
copy of Catalog 125, or write: 
THE IMPERIAL BRASS MFG. CO. 
ER IAL 1227 W. Harrison St., Chicago 7, Ill. 
in Canada: 334 Lauder Ave., 
| M Pp Toronto, Ontario 
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BRASS FITTINGS + FLEXIBLE LINES - SHUT-OFF VALVES + DRUM FAUCETS + SERVICE AIDS + TUBING TOOLS 








»»» ROCHESTER KITS ARE RIGHT FOR EVERY JOB! 


MEET ROCHESTER’S BIG THREE. (A) Complete 
parts kit, all the parts and gaskets (flange in- 
cluded). (B) Gasket kit, all the gaskets plus 
flange. (C) Flange gaskets in individual envelopes. 


ROCHESTER PRODUCTS DIVISION OF 
GENERAL MOTORS, ROCHESTER, N. Y. 


Easy to stock — easy to order! 
Tired of breaking up parts kits for one or two gaskets? 
Then Rochester kits are right down your alley . . . right 
for every job! For the complete job, parts, gaskets and 
flange gasket come in one package. When it’s just the 
gaskets you want, Rochester has the answer . . . all the 
gaskets in one envelope. They’re easier to stock, too... 
one Rochester kit will handle more jobs than any other 
parts kit made. And remember, to help make each job 
even easier . . . to make your time worth more money 
. .- Rochester and UMS offer you the world’s finest train- 
ing, absolutely free! Ask your Rochester representative. 


Standard equipment on Chevrolet, Pontiac, Buick, Oldsmobile and Cadillac. 


HESTER 
RBURETORS 
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Chevrolei‘s new experimental 
model, the “Corvette SS (Super 
Sport),” unveiled last month, will 
be used as a research vehicle for 
advanced engineering studies in 
car performance, handling, brak- 
ing and other safety factors. The 
custom-built car has a lightweight 
magnesium alloy body and wheels, 
a 180-pound tubular truss frame, 
four-speed manual transmission, 
inboard rear brakes, independent 
front suspension, flexible four- 
link rear suspension with DeDion 
axle, extensive use of aluminum: 
in the chassis and other innova- 
tions in car design. Chevrolet En- 
gineer Zora Arkus-Duntov (in 
cockpit) played a major role in 
developing the car. 


Selling Safety Endless 
(Continued from page 50) 


Louis A. Musselman of Mussel- 
man Auto Service & Supply, Louis- 
ville, Ky., completely checks cars 
while in for repairs, including re- 
moving wheels to check brakes, 
visual inspection underneath, 
steering and front-end for loose 
parts. 

The Studebaker-Packard deal- 
ership at Salisbury, N. C., A. C. 
Menius Co., checks brakes, whee! 
cylinders, grease seals, tie-rods 
and idler arms, Manager R. G. 
Reignwater reported. 


Edsel Appoints Matthews 
To Atlanta Sales Job 


| eam M. Matthews has been 
named assistant Atlanta (Ga.) 
district sales manager for the Ed- 
sel Division of Ford Motor Co., At- 
lanta Manager Roy A. Blount an- 
nounced. 

A native of Milledgeville, Ga., 
Matthews began his career with 
Ford in 1934 at Norfolk, Va. After 
a five-year stint in the Army as 
a colonel during World War II, he 
headed his own Lincoln-Mercury 
dealership in Charlotte, N. C., and 
later a similar organization in 
Florence, S. C. 
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USE CAA 


FOR - 


APPROVED* 


PERFORMANCE IN YOUR CAR 


USE ONE QUART IN THE CRANKCASE 


ADDED TO ANY MOTOR OIL 
LUBRI-LOY INCREASES FILM 
STRENGTH, AND FORMS A PRO- 
TECTIVE MAGNA-MATIC FILM 
ON ALL MOVING PARTS 


MONEY BACK GUARANTEE 


LUBRI-LOY is the quick, inexpen 
sive solution to such problems 
as faulty hydraulic valve lifters 
poor compression, sludge 
varnish deposits and acid cor- 
rosion. Contains no detergents 
or solvents. No modern engine 
tune up is complete without 
adding a quart of LUBRI-LOY 
to the crankcase. Ask your 
Jobbers’ Salesman for details 


or write us 


co. 





NATIONALLY ADVERTISED 
jfemxi-Melelemelelem lepte) thas 


St. Louis 10, Mo. 
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Servicing Suspensions 
(Continued from page 75) 


In one phase of automotive de- 
velopment the question of obtain- 
ing more directional stability may 
have been solved by simply adding 
positive caster to the point that tire 
wear appeared imminent. But soon 
after the advent of kingpin incli- 
nation (“knuckle support angle” 
when no kingpin is used), moving 
the engine forward in the chassis 
and inherent directional stability 
characteristics of some suspension 


systems, any such increase in cas- 
ter would be a wrong move. 

The alignment angles are now so 
highly interrelated and dependent 
on design and weight distribution 
of the whole vehicle, that simple 
calculation and reasoning are not 
sufficient or practicable in arriving 
at these angles. Exhaustive road- 
tests under varying conditions are 
necessary to establish the proper 
adjustment for the given system in 
the particular vehicle. Accurate in- 
struments and extreme care in fol- 
lowing the recommended pro- 





Put profits first... 
put Kool Kooshion out front! 


There’s going to be a bigger demand than 
ever for genuine Kool Kooshions this year. And 





Specify the Kool Kooshion 
169D Merchandiser if order- 
ing Frosty Tweeds or the Kool 
Kooshion 269D Merchandiser 
when ordering Stripes, and 
you'll receive this handsome 
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you'll want them right out in front to be in on 
the profits! Get a genuine Kool Kooshion Merchan- 
diser...an easy way to display those wonderful 
new Frosty Tweed patterns (the subtle colors that 
blend perfectly with new car interiors) and the 
ever popular Stripes. Start cashing in now on the 
tremendous demand for these quality ventilated 
seat cushions. It’s easy to stock colors, patterns 
and sizes too, to suit everyone...there is never an 
installation problem...and the profits are great! 

Don’t sell yourself short—sell genuine Kool 
Kooshions (the first and finest). 








cedure are the stock in trade for 
the modern alignment specialist. 

Thus equipped, he can put the 
vehicle safely on the road, regard- 
less of at what historical point in 
the constant evolution of the sus- 
pension systems it belongs. The 
goal seems to be a car that will 
corner and hold the road like a 
stiff-sprung, hard-steering sports 
car, yet steer and ride like a 
limousine. So be it. 


Checking Exhausts Puffs 
(Continued from page 54) 


placement may cost $12 to $15, in- 
cluding labor. However, it is your 
ability to make a fast replacement 
which may determine your ex- 
panding sales volume. 

We consider it essential for any 
garage wanting to increase volume 
to check every car carefully for 
exhaust system leaks. Stock for 
immediate servicing is also im- 
portant. We carry 200 tailpipes 
and mufflers, with all necessary 
clamps and accessories for an ex- 
haust system, and can equip 78 
cars. If we told customers to wait 
an hour while we sent our runner 
to town for crosspipes and proper 
clamps, our business would rapid- 
ly go out the window. 

Fast, efficient replacement serv- 
ice is another essential. A twin- 
post lift and acetylene equipment 
help to accomplish a thorough job 
in 30 minutes on an average car. 
Understandably, it would not be 
done in short order if a mechanic 
had to crawl under with tools. 

We have been able to pass sav- 
ings on to customers through cur 
fast, efficient replacements. 

A car on a lift getting a muffler 
replaced provides you with a fine 
opportunity to look at the drive- 
shaft, brake and transmission sys- 
tems and find other defective 
parts. Catching a grease spot can 
sell transmission and rear-end 
seals, a set of shock absorbers or 
replace a universal joint. Check- 
ing tires can mean the spotting of 
faulty wheel alignment which may 
cause a blowout. 

Do not overlook the competent, 
skilful mechanic who knows his 
job so well that he can replace a 
defective muffler in record time. 

An increasing business volume 
is in store for any garage willing 
to take time and trouble to check 
exhaust systems. Increased horse- 
power in the later-model cars is 
murder on their exhaust systems, 
all of which gives you a bang-up 
potential that is worthwhile when 
handled properly. 
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a stale battery - 


Peeeeeeeseeeeeeeeeee 


sell the battery your customers 


know is fresh- Delco Dry Charge! 


eeeeeeeeeeeeee® 


It's easy to tame a customer with a chip on his shoulder. Show 

him how you stock Delco Dry Charge batteries. Bone dry! 

This is why Delco Dry Charge batteries can’t get old before 

they're sold! 

Next, pour in the electrolyte. Tell your customer that this 

releases all the raring-to-go, factory-fresh power—that he 

won't even have to wait for a booster charge, because Delco 

Dry Charge batteries don’t need it. 

Another way to calm down a hot-under-the-collar customer is 

to show him Delco’s long-life warranties. Tell him they're aE: ORIGINAL EQUIPMENT LINE 
backed by Delco and General Motors, and that they are e) f A GENERAL MOTORS PRODUCT 
good all over the United States and in Canada, too. a 


Delco Dry Charge batteries come in all sizes, prices and 
capacities—and they're quality-built to please even the most 
demanding customer. 


ON TV...Award winning “Wide Wide World” on NBC Network. 
TUNE IN ON RADIO .. . Lowell Thomas Newscast on CBS Network. 
See local listings for time and station. 


distributed nationally by 


GENERAL MOTORS LEADS THE WAY—STARTING WITH DELCO BATTERIES 
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Selling Safety Begins 
(Continued from page 51) 


tion for the shop looking after his 
Safety. 

Many service advisors. will 
write a complete repair order 
without trying the brake pedal to 
determine if there is a safe pedal 
reserve. 

Many will also write a repair 
order without raising the hood for 
an under-the-hood inspection. Yet, 
they know that a badly worn fan 
belt or deteriorated radiator or 


heater hose is likely to break at 
any time. When the failure occurs 
it is likely to cause a highway stall 
which will endanger the lives of 
the passengers as well as others. 

When a customer comes into a 
shop he has a problem of some 
sort, otherwise he would not be 
there. It is well that we listen to 
him explain his idea of the prob- 
lem. The explanation may or may 
not be right. However, a safety 
inspection may uncover far great- 
er problems than the customer 
knew about. After the customer 





I 
Hy 
; 
i 
j 


pat 
hs 


scientific light pattern 
from new K-D turn signals f 


K-D engineers after two years of research have 
pioneered the last word in Class A Turn Signals. 
The colorfast 4%” Lucite lens is designed to 
produce maximum candle power with perfect 
places all available light 
where it belongs . . . without waste. Lens secured 
. gasketed for weather-tight 
service. Bellows type rubber grommet encases 
. positive contact... 
Heavy gauge body with reenforcing 


SAE pattern 
by four screws . . 


lead wires . . 
proof. 


; 


moisture 


KD 752 | 


plates. Available in black enameled bonderized 

steel or highly polished chrome. KD 752 may be used as Turn Signal, 

Stop and Tail Lite. KD 753 Two Face Turn Signal controls rays so 
that no blinding light from rear lens can strike driver's 


and Rear Lite. 





included. 


The Complete Line 


Want more facts? Use Reader Service Card Page 118 


eyes! KD 756... . bolt mounted on any flat surface... 


' can function as Turn Signal, Stop 
Two mounting 
; holes on 2” centers for /,” bolt 
or metal screw mounting. KD 750 
Signal Set includes two KD 752, 
two KD753, flasher, mounting 
brackets and wire. Switch not 

KD 753 KD 756 


CLASS A SWITCHES ' 
fused for burn out 
proof operation. 


KD 720 


Turn Signals, Stop and Rear Lites, Truck Mirrors, Reflectors, 
Clearance Marker Lites are representative of K-D's single-source service. 





tells us what he wants, we should 
inspect and tell him what he 
needs. 

It takes only a very few minutes 
to make a visual inspection of 
such items as tires, lights, wind- 
shield wipers, brake pedal clear- 
ance, fan belts, radiators and hose, 
rear-view mirrors and body glass. 

If a customer cannot be con- 
tacted while his car is in the shop, 
a written list of the items which 
need attention should be given 
him when he returns for the car. 
He may not follow all or any of 
our recommendations and pur- 
chase the additional services. How- 
ever, we have done our job. 

Let’s not forget that, shop-wise, 
“Everybody’s Safety Is Every- 
body’s Job,” and keep doing our 
part in advising our customers as 
to the Safety condition of their 
vehicles. 


No Brakes on Brake Jobs 
(Continued from page 61) 


First, drums have been turned to 
perfect round to prevent grabbing 
from improper seating. 

Second, lining is re-arced to 
exact turned-drum contour, which 
prevents squealing. Re-arcing, ac- 
cording to this Texan, actually 
breaks in new lining, roughening it 
just enough to sit perfectly from 
the start. 

The advisability of the pro- 
cedure is evidenced by his absence 
of comebacks. 

This shop does all its own brake 
work, turns its own drums and 
can bond or rivet its own linings. 

“Of course,’ Brown concluded, 
“we believe in advertising, but we 
like to think that taking care of 
our customers—thinking of their 
safety, drawing attention to all 
precautionary measures—is really 
what keeps our shop filled and 
busy.” 

Take it from Brown, 
safety can be profitable. 


Brakes: Go All Way 
(Continued from page 71) 


selling 


the submerged end of the tube. 

4.—When the fluid is completely 
free of air bubbles, close the bleed- 
er screw and remove the drain 
tube. 

5.—Repeat this procedure at 
each brake cylinder. Refill the 
master cylinder reservoir after 
each brake cylinder is bled and 
when the bleeding operation is 
completed. 

Adjust the brake shoes and road- 
test. 


SOUTHERN AUTOMOTIVE JOURNAL for April 1957 








win a $1000 
U.S. Savings Bond 


OR ONE OF 9 OTHER PRIZES OR ae 


2nd prize 
$500 SAVINGS BOND 


3rd prize 
$200 SAVINGS BOND 


4th prize 
$100 SAVINGS BOND 


5th prize 
$100 SAVINGS BOND 


6th prize 
$100 SAVINGS BOND 


7th prize 
$50 SAVINGS BOND 


8th prize 
$50 SAVINGS BOND 


9th prize 
$50 SAVINGS BOND 


10th prize 
$50 SAVINGS BOND 


Send entry to: 


Thompson Service Sales, Cl-77 Bearing Dept. SA 
6402 Cedar Ave., Cleveland 3, Ohio 


‘b ty Thompson | believe that the CL-77 Bearings pictured have been in use for 
Service Sales ze 


Address 











Nj { [ 
v | 


y hompson Products, Inc. (Contest closes midnight June 30. Any resident of the U.S.A, may 
aaae i ipmcme) et enter except employees of Thompson Products or their advertising 
vet Vt poll deg agency and their families. In case of ties, entry bearing earliest 

postmark wins.) 


City Zone State 
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spring drain-out? 


@ You build customer good will! 
@ You get extra spring profits! 


Here's everything you need...FREE from PEAK and NOR’WAY ! 


WINDOW 
POSTER 


To get 
started 
right NOW 
-..cut out 
the POSTER 
Bright here! 





Your spring drain-out kit is available from your PEAK and NOR’WAY supplier, or write direct 
to CSC at the address below. At the same time, get set for extra profits by placing your 
order now for your fall supply of PEAK and NOR’WAY Anti-freeze! 


Why lt{Pays To Sell 
zm PEAK and NOR’WAY’ Anti-freeze 


ANTI-FRE 


p) © Top quality products! 
~ my ®:~Hometown Advertising via TV, newspapers, 4nd other media! 
@ National advertising in consumer magazines! 
@ Dealer Protection Plan that keeps profits with you: 
1. Dealer Installation Service promoted to car owners. 
2. Retail prices Fair-Traded. 
3. No sales to employees. 
<7 E 4. Every gallon backed by CSC. 
ANTI-FREEZ 5. Quick delivery during your selling season. 


eee = COMMERCIAL SOLVENTS CORPORATION GYD 


— 
260 Madison Avenue, New York 16, N. Y. 


z 
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drain out tired anti-freeze ? 


Automotive experts warn that cars can be damaged by driving through the summer with old 
anti-freeze. Old anti-freeze gets “tired” and eventually turns acid. The special anti-rust 
ingredients wear out and no longer protect metal parts from rust and corrosion. 


“Tired” anti-freeze causes — 


e Rust and Corrosion Damage 

@ Dirt and Sludge Clogging 

© Hot Running Engine and Loss of Power 
©@ Overheating and Excessive Engine Wear 


Don't leave any anti-freeze in your cooling system all summer! Drain and discard it because ... 


... motors actually run hotter with all-winter anti-freeze than with plain water 
and a good summer rust inhibitor. 


... old anti-freeze cannot be satisfactorily renewed by adding a rust inhibitor. 


“Tired” anti-freeze can age your engine before its time. Avoid needless expense later by 
having “tired” anti-freeze drained new. 


PS. Lefus get your car 
set for Summer! 
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TOOL OF THE MONTH 


CHRYSLER CENTER PLANE 
BRAKE ADJUSTING WRENCH 


This newly-developed wrench speeds the 
adjustment of 1957 Chrysler brakes. It is 
designed with extra length of offset, to 
provide clearance around new oversize 
tires. The No. 255 has a 7/16” six-point 
opening and is 12” long. It is another in 
the endless series of time saving special 
tools designed by Herbrand. 


COMPARE THE PRICE 
MECHANIC'S NET ONLY $1.95! 


This job-matched line has been the first choice 
of master mechanics for more than 75 years— 
because superior design and quality are tra- 
ditional at Herbrand. 

Greater strength and utility are built-in 
features of Herbrand Tools, for many reasons. 
Long experience at drop forging—hot broach- 


ing methods—scientifically controlled 
hardening—special analysis alloy steels... 
These plus qualities, and advanced engin- 
eering standards, help mechanics using 
Herbrand Tools do a better job faster. 
Write for complete catalog. 








v 


CREW DRIVERS 


HERBRAND WRENCHES @ HERBRAND 


it, 


RATCHETS 


HERBRAND 


TOOL SET 


PLIERS Best for bal- 
ance —comfortable 
grip. Full polish. 
Built for heavy duty 
use. 
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Drop forged from 
toughest alloy steel. 
A size and type for 
every job. 








—CHESTS More than 
60 kits and sets to 


—SOCKETS Combine 
rugged strength 
with unusually light 
weight. Carefully 
heat treated. 


| hand Ils 


FREMONT, OHIO 


meet any special 


requirement. 














Pictured are forty graduates in 
Rechester carburetion, which rep- 
resent the first graduating class to 
be presented with diplomas out- 
side a General Motors Training 
Center. The school was conducted 
at the Electrical Equipment Co., 
Miami, Fla., for two weeks, with 
E. W. Kallas, regional service engi- 
meer of Rochester Products Divi- 
sion, and Barney Blevins, UMS 
zone instructor, instructing. 


Ford's Louisville Plant 
To Build Edsels 


| ger Motor Co.’s Louisville, Ky., 
plant will produce the new 
Edsel line, scheduled for introduc- 
tion this fall. 

The medium-priced Edsel will 
be assembled in a network of Ford 
or Mercury plant facilities blank- 
eting the United States, Executive 
Vice-President Del S. Harder said. 

“This nationwide system of as- 
sembly plants will enable Edsel 
Division to better serve its dealers 
in all sections of the country,” 
Harder said. “The Edsel manufac- 
turing staff already is at work 
with management and supervisory 
personnel of other divisions.” 


Atlanta Fieetmen Hear Beckett 


J. E. Beckett, technical engineer 
of General Tire Co., spoke on 
“Care and Maintenance of Cut 
Tires” at the March meeting of the 
Atlanta (Ga.) Fleet Superintend- 
ents Association. 


Our Car Owners See! 
(Continued from page 59) 


him about a necessary safety re- 
placement than to sales-talk him 
in the evening when he’s in a hur- 
ry to get home. A telephone call 
from you gives him a chance to 
mull over the situation favorably. 
A brush-off and loss of sale often 
occur if you try to sell him when 
he’s in a hurry. 
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~ Smooth, Bright, 
i and Beautiful! 


when you seal first with MIDSPRAY 


x Gives you a uniform color coat and brilliant topcoat gloss! 


{Ba 


MIDSPRAY 


rienar saab 


x Less rubbing time! * Minimizes sand scratches! « Fewer topcoats needed! | 
- aie - : P>- 
x Intermix Midspray colors to suit your job! tae J 


RINSHED-MASON COMPANY 


DETROIT 10, MICH. ye ANAHEIM, CALIFORNIA ye WINDSOR, ONTARIO, CANADA 











Manufacturers of Enamels, Lacquers, Paints, Varnishes, and Undercoats 
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SLI NE LED OL ELEY IS RY 


ee 


Here is the easiest-to-use . . . handiest-to-carry driveway and road service 
heavy-duty bumper jack ever developed. Actual tests under load prove the new 
Walker “Commando” No. 500 takes 76% /ess lifting effort than any other type 
mechanical operation. The reason: Walker has combined in the Commando two 
great “low effort” engineering principles—exclusive Walker Counter-Acting 
Roller Action and the famous Saginaw Re-circulating Ball and Screw Power 
Unit. This new Walker Commando operates so easily under actual lifting condi- 
tions you won’t believe it until you try it yourself. 

And, the Walker Commando is built to “take it’”—oversize double bases 
and safety lock spreader bar for extra stability . . . extra-strong, rust-resistant, 
zinc-plated support columns prevent sway and deflection under load . . . while 
the exclusive Walker “Adjust-O-Matic” Lifting Hook handles all bumpers, 
including new contours, without damage. 

Try the jack designed to meet all of the requirements of driveway, shop and 
road service—the new Walker Commando No. 500. Low in cost . . . easier to 
handle . . . handier to carry, Commandos can be used in pairs for a full one-end 
lift at less cost than a regular one-end lift jack. 


@ Safe, easy 
“stand-up” operation 


Light, portable » 
for road service 


THE GREATEST COMBINATION OF “LOW EFFORT” 
ENGINEERING PRINCIPLES IN ANY HEAVY-DUTY 
SERVICE BUMPER JACK 


Famous Saginaw Re-Circulating Ball and Screw Power Unit— 
Free-floating, rust-proof balls re-circulating in the screw of the Saginaw 
steel ball and power unit deliver smocth and easy operation when raising 
and lowering under load. Actual tests under load prove a reduction of as 
much as 76% handle effort compared to other types of mechanical lifting 
mechanisms. 

Exclusive Walker “‘Counter-Acting” Roller Action—A counter- 
acting roller principle further reduces lifting effort by transferring the 
load to two special, counter-acting, friction-reducing rollers. These 
travel along the inner and outer surfaces of the “U-Channel” supporting 
column, eliminating unnecessary frictional drag. 


WALKER MANUFACTURING COMPANY OF WISCONSIN~ RACINE, WISCONSIN 
dacks—Exhaust Silencers—Oil Filters 


WALKER Jeatsin JACKS 
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DELCO-REMY ANNOUNCES 
NEW ONE-PIECE, PREADJUSTED IGNITION 
CONTACT SET FOR THE REVOLUTIONARY 
EXTERNAL ADJUSTMENT DISTRIBUTOR 


Never before such convenience, accuracy, quality, and sales appeal in 
ignition contact sets. This new, completely assembled, factory-adjusted 
unit specially developed for Delco-Remy external adjustment distributors 
offers these important advantages: 


4 One-piece construction for easier, quicker installation. 
=<, Fully adjusted, including spring tension and contact alignment. 


Convenient primary terminal for easy attachment and detachment 


3 of leads. 


4 Revolutionary new adjusting screw permits easy, accurate adjust- 
ment of cam angle while the engine is running. 


New moisture-proof, heat-sealed foil package protects contacts from 
5 dirt and oxidation—is easy to stock, identify, and sell. 


Each set is enclosed in the new Delco-Remy moisture-proot metal foil 
package. These colorful, distinctive packages stack neatly in your parts 
cabinet, are easily identified, and assure your customer factory-fresh, 
original equipment merchandise. 


DELCO-REMY e DIVISION OF GENERAL MOTORS e¢ ANDERSON, INDIANA 


GM GENERAL MOTORS LEAD AY—STARTING WITH 


Fea 
Delc 


IGALYSYSTEMS 
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How Safe Is Yours? 
(Continued from page 53) 


truck frame apparently landed in 
a pan of gasoline. In an effort to 
remove the burning pan of liquid 
from the building, an employe up- 
set it, after which fire spread over 
the trucks parked on the first 
floor. Fire spread up open stair- 
ways to the attic and by way of the 
attic to a filling station and restau- 
rant in the same two-story build- 
ing. Masonry walls separating the 
three occupancies did not extend 


through the attic. 

April 20, 1953, Holly Hill, S. C.., 
$60,000—Drops of gasoline leaking 
from a truck fuel tank fell on the 
hot bulb of an extension light be- 
neath the truck and caused the 
bulb to break. Gasoline vapors 
ignited and fire soon spread be- 
yond control as the 140 gallons of 
gasoline in the truck fuel tanks 
fed the flames. 

Aug. 30, 1951, near Pueblo, 
Colo., $250,000—City firemen, pre- 
vented by law from fighting fires 
beyond the city limits, were forced 





Presenting... 


the new, modern, 1957 mat 
protector for new and old cars 


FRONT 
FLOOR 


Deluxe 


PILOOLB LPIBIDE 


Newest Accessory for Car Dealers & Service Stations 
It's the protector mat that new car owners want and that new car 
dealers can sell on sight. Deluxe Floor Pride is the newest idea in mat 
protectors — it gives full-floor protection door-to-door and over-the- 
hump. Protects 1957 car mats from soil and wear — covers worn 
spots in older models. It's the hottest car mat protector yet! Available 
in Red, Blue, Green, White, and Black colors. 


FRONT or REAR 


matching Deluxe 
WOOO TANG 


The rear-companion mat to Deluxe Floor 
Pride. In matching colors and design. 
Deluxe Floor Pride and a Minuvtemat are 
the answer to full-floor car mat protection, 
front and rear. 


‘DOGM MANUFACTURING CoRP. 


1761 LONDON ROAD e¢ CLEVELAND 12, OHIO 
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to stand by as fire destroyed an 
unsprinklered one-story _ brick, 
wood-joisted garage just across the 
city boundary. After being noti- 
fied, a county fire department re- 
quired 20 minutes to drive seven 
miles to the fire through the city. 
Ignition of gasoline leading from a 
fuel tank was the reported cause. 

Oct. 31, 1952, Syracuse, N. Y.., 
$250,000 — This two- and three- 
story masonry, steel-framed build- 
ing (175,000-square-foot ground 
floor area), housing the “largest 
Ford distributing agency in Amer- 
ica,” was severely damaged by 
fire discovered by the night man- 
ager at 2:54 a.m. Fire originating 
at a mechanic’s bench, where 15 
gallons of gasoline was stored, 
spread along the combustible fiber- 
board ceiling of the first floor and 
had involved the entire un- 
sprinklered and undivided build- 
ing before the first companies ar- 
rived. A short time later the steel 
roof supports collapsed. Exploding 
gasoline tanks and flowing, burn- 
ing gasoline prevented firemen 
from entering the building. 

Dec. 11, 1951, Springfield, Ore., 
$3,000—The front-end of an auto- 
mobile was jacked-up to permit 
an employe to cut off body bolts 
with an acetylene torch. Raising 
the front-end allowed gasoline to 
spill from the fill pipe of the gaso- 
line tank and when the acetylene 
torch was placed in operation a 
flash fire occurred. Two employes 
attacked the flames with fire ex- 
tinguishers while another called 
the fire department. Employes’ at- 
tempts to put out the fire were un- 
successful and extinguishment was 
completed by the fire department 
using hose streams equipped with 
fog nozzles. The interior of the 
structure was gutted. 

Sept. 4, 1952, Charles City, Iowa, 
$180,000 — Two adjoining garage 
buildings, interconnected by un- 
protected door and window open- 
ings, were destroyed by fire that 
originated in a paint spray room. 
Enamel that had been heated to 
facilitate spraying and drying was 
poured into a spray gun when it 
splattered on an unprotected 100- 
watt lamp and ignited. Flames 
spread rapidly through the unpro- 
tected doorway of the wooden 
paint room to the repair shop and 
were beyond control before appa- 
ratus arrived. 

Dec. 16, 1952, Crawfordsville, 
Ind., $150,500—Greasy rags, seat 
covers, tires and cases of oil stored 
in the furnace room were ignited 
when an explosion in the com- 
bustion chamber of the oil-fired 
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Springtime is Alemite Sales time / 














“ater pump lubri¢ 






It’s radiator clean-up time! Motor- radia O ie 


ists everywhere are discovering sé eand keeps Pe ow clean, 
Alemite Cooling System Condi- 


tioner—the remarkable new prod- while your customers drive... 
uct that does by far the best job of 

cleaning radiators—and does it no messy draining and refilling! 
while they drive! No messy drain- 
ing, flushing and refilling! Just 
pour Alemite Cooling System Con- Other famous profit-makers by Alemite: 
ditioner into the radiator . . . it goes : 

to work immediately—removes and 
prevents formation of rust and 
scale— guards against clogging and 
overheating — lubricates the water 
pump -— stops and prevents annoy- 
ing squeal! Cooling System Condi- 
tioner is sold under the famous 
Alemite Money-Back Guarantee. 
Make steady extra profits this Alemite is reaching millions of readers, listeners and viewers — 
spring—and all year long—with this in leading national magazines . . . over local radio and TV! 
fast-moving new Alemite product! 


call your ALEMITE Wz 
iobbe tod ! EG US PAT OFF. 
/ . Division of STEWART-WARNER CORPORATION Post 


WARNER 1850 Diversey Parkway, Chicago 14, Ill. 










Alemite CD-2 Alemite Kleen Treet 


Clears up—cleans out 
power-robbing sludge. 
Dissolves and removes 
lacquer-like deposits 
which cause sticky valves 
and valve lifters. Money- 
back guarantee. 





Cleans carburetors while 
your customers drive. 
Gives better starts—faster 
pickup — new-car perform- 
ence. Lubricates upper cyl- 
inder areas. Satisfaction 
guaranteed by Alemite! 













ae 
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furnace blew open the furnace 
door. Fire spread rapidly from the 
not-cut-off furnace room to the re- 
pair shop and salesroom and was 
beyond control in the unsprin- 
klered one-story masonry, wood- 
joisted building when discovered 
by a passerby. 

Aug. 17, 1952, San Jose, Calif., 
$300,000—Sixty trucks were dam- 
aged or destroyed by fire that 
broke out in this unsprinklered 
and undivided 22,400-square-foot 
one-story, wood-frame, metal-clad 
and stucco-clad building while the 


only employe in the premises was 
removing grease spots from the 
concrete floor with a flammable 
solvent (flash point 103° F.). 

Vapors from the solvent ignited 
at the gas pilot of a hot water 
heater in a small wood-partitioned 
washroom. Damage could have 
been confined to a small area of 
the building had the fire depart- 
ment been called promptly and if 
the fire involving wood partitions 
had been attacked with a stand- 
pipe hose within 50’ of the point of 
origin. 




















Want more facts? Use 


For fifty-seven years Sorensen Products 
have been outstanding in actual opera- 
tion. They Look Better — They Perform 
Better — They Sell Better — and the rea- 
son is very simple — They are Better. 


-thats all thine is to it! 


Sorensen makes it easy and economical 
for you to stock and promote this fast 
selling line. Rigid inspection insures 
prime quality — Smartly designed pack- 
ages attract buyers — Complete car and 
truck coverage enables you to render out- 
standing service. For catalog and prices 
consult your Sorensen jobber or write — 


P. SORENSEN MANUFACTURING CO., Inc. 
Woodside, N.Y. 


oe SEN 











VSLITY Ty fias? Jj 
START!  ® acorns 
1On 


IGNITION PARTS + CARBURETOR KITS + CABLE & WIRE 


Reader Service Card Page 118 





The employe attempted to phone 
the alarm and on finding the in- 
strument “dead,” drove around 
town for 15 minutes trying to lo- 
cate another telephone. He was un- 
aware that a fire alarm box was 
280’ from the building. 

During the time taken to notify 
the fire department flames spread 
beyond control. 


May Is Safety-Check 
(Continued from page 57) 


Mexico, New York, Pennsylvania, 
Texas, Utah, Vermont, Virginia 
and West Virginia.) 

Growth of community-wide par- 
ticipation in the annual Vehicle 
Safety-Check is one of its most 
dramatic developments in recent 
years. From a one-city test early 
in 1954, community safety-checks 
mushroomed in May to 147 par- 
ticipating cities. In 1955, 422 cities 
and 17 counties took part and last 
year a high of 800 cities and 95 
counties participated. In each city 
and county, public officials, civic 
groups and dealers worked to- 
gether to make Safety-Check a co- 
operative community effort. 

This year, automobile and tire 
companies have loaned the Inter- 
Industry Committee the services 
of 19 men for a 90-day period to 
aid in contacting local business- 
men, public officials and local com- 
mittees to assist in planning Safe- 
ty-Check activities. Automobile 
and tire companies and other co- 
operating groups will also support 
the program through radio, tele- 
vision, newspaper, Magazine and 
outdoor advertising messages 
throughout May. 

Nationally, the community pro- 
grams have the added support of 
Look Magazine and are conducted 
with the cooperation of the Na- 
tional Association of State Safety 
Coordinators. The Inter-Industry 
Committee serves as national 
headquarters and supplies “how- 
to-do-it” planning materials to all 
participating communities. Spe- 
cial banners, window and outdoor 
posters, hand-out leaflets and 
other promotional aids are avail- 
able to dealers and communities 
through national headquarters. 
Many dealers and communities 
will give motorists a free copy of 
the new “Safe Trip Guide’”—a col- 
orful leaflet giving tips for safe, 
enjoyable motoring. 

Vehicle Safety-Check provides 
one of the best examples of traffic 
safety support by local repre- 
sentatives of the automotive and 
allied industries. They serve on 
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for an investment of only 516.14 per month 


($37.63 down — Commercial Credit Corp. Plan) 


~~ HUNTER 


TUNE-IN 


Your profits pay for it fast! 


Now you can have a HUNTER the 

g new ’ original on-the-car balancer... for only 

no special adaptors needed $16.14 a month—and pay for if out of 

; — profits! You can atid $6,570 a year (over $540 per month) 

FREE! complete Merchandising |* to your profits by balancing just three cars a day. Many 


Package to help you promote your thousand Hunters are now in use... earning big money for 
Hunter Wheel Balancer includes J 

pas is aay: operators of all sizes everywhere! Fast, simple, accurate 
4-colo eta Ya gn 


5 Sivd-coltinn diruch testi wa Choose from six models—from passenger car to heavy-duty 
@ Promotional Gift Certificates truck and bus models. And Hunter backs you up with high- 


> Serese-qeny ree ee ae power merchandising...helps you sell more balancing jobs! 


“Based On 3 Complete Balance Jobs A Day 





puts your profits on the beam! 


Super-accurate light beam method for faster, easier wheel aligning! Priced to pay 
for itself quickly. In just 5 minutes, you can make a complete front end check—caster 
...-camber...turning radius...king pin inclination... wheel track...toe...center steering. 


Select the group to fit your business 


No expensive installation needed ...save valuable floor space with a portable 
model. Choose from sixteen models: 


Te HUNTER ENGINEERING COMPANY 
Hunter Avenue and Ladue Road 
St. Lovis 24, Missouri 


(frame or drive-on) 
Be sure to visit the HUNTER Booth at the St. Louis Automotive 
Show, May 9-12 


Please send complete information on the 


[_] Hunter Tune-In Wheel Balancer 
(_] Hunter Lite-A-Line Wheel Aligner 


, HUNTER Engineering Company 


Hunter Avenue and Ladue Road: St. Louis 24, Missouri 
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planning committees, cooperate in 
financing and promoting local ac- 
tivities and loan the services of 
mechanics to assist at check lanes. 
Their support is typical of the in- 
dividual participation in a traffic 
safety activity which the program 
makes possible. 

It also meets the need of the 
motorists, since it is an action pro- 
gram which requires them to do 
something tangible which is easily 
understood. Sometimes this lesson 
is dramatic or amusing. 

A man in Laurel, Miss., who had 


just bought a used car from a 
friend, was told at a check lane 
that the tie-rod couplings were 
held together with baling wire. 

In New Bern, N. C., a pick-up 
truck failed all check points except 
the horn. 

In Kalamazoo, Mich., only the 
taillights on one car would work. 

The Safety-Check chairman in 
Kansas City, Kan., reported, “One 
individual who had all four tires 
rejected was back the same after- 
noon with four brand new tires on 
his automobile.” 





HAPPY CUSTOMER CASE No.7 


026) 
a. \- 


Qe ZB 
Sam, here, is happy because his dealer has completely elimi- 
nated that irritating clicking noise from his engine and now it's 


quiet as a mouse. (And you know what happy customers mean— 
repeat business). Sam had tried all kinds of things to get rid of 


that noise, but to no avail. 


But, his dealer was a smart man. He took just a few minutes 
and installed a Crown overhead valve pad.—So, old Sam's noise 
was gone, his engine was always lubricated and he was happy. 
For the dealer—a nice profit and a repeat customer. 


“A Crown valve pad is made to fit 
every overhead engine" 
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EARLE ESTES 
MFG. CO. 


UNION CITY, GEORGIA 





After a Safety-Check in Rock 
Springs, Wyo., friends convinced a 
motorist he should trade his old 
car in on a new model, which he 
did. A Safety-Check lane in Jop- 
lin, Mo., had an unwelcome visitor 
when a car crashed into the sup- 
ports holding up the banner iden- 
tifying the street check lane. 
Luckily, there were no cars in the 
lane at the time and no one was in- 
jured. 

For dealers, jobbers, service 
station men and other members of 
the automotive service industry, 
Vehicle Safety-Checks also provide 
dramatic results. They find that 
by giving their support and entire 
emphasis to traffic safety, the sales 
and extra service business will 
take care of themselves. 

Here are some of the things you 
can do to take an active part: 

1.—Identify your place of busi- 
ness with Safety-Check by using 
official display materials during 
May. (A special kit of dealer pro- 
motional materials is available 
from Modern Displays, Inc., 13271 
Mt. Elliot, Detroit 12, Mich. 

2.—Cooperate with local Safety- 
Check planning groups. 

3.—Serve on community com- 
mittees. 

4——Help provide your city or 
county with official materials for 
Safety-Check lanes. 

5.—Loan mechanics to check 
vehicles at community check lanes. 

6.—Tie-in your advertising with 
the Safety-Check program. 

7.—Offer merchandise or service 
as prizes for local contests or 
drawings. 

8.— Offer Safety-Checks at your 
place of business. 

During May, urge motorists in 
your community to, “Enjoy Your 
Ride—-Drive Safely in a Safety- 
Checked Car.” 

Remember, “Safety-Checks Sell 
Service.” 


Atlanta Chevrolet Plant 
Produces 2,000,000th 


HEVROLET Motor Division’s At- 

lanta, Ga., assembly plant pro- 
duced its 2,000,000th vehicle March 
6. Atlanta operations began April 
1, 1928. 

Manager Leonard F. Coyle noted 
that the plant’s total production 
was considerably more than the 
1,293,409 motor vehicles licensed 
in Georgia last Dec. 31. 

In contrast to the 20 years re- 
quired to build the first million, 
Coyle reported the latest million 
was built in slightly more than 
eight years. 
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> AIR-TEX 


O 
IT’S GOT TO BE GOOD! 


Oo 
The name AIRTEX on a fuel pump is the 
guardian of your reputation. Every AIRTEX 
pump is engineered to strict specifications by 
skilled craftsmen, and subjected to rigorous 
factory testing. When you install AIRTEX 
pumps you are giving your customers better, 
longer-lasting service. 


ORDER FROM YOUR AIRTEX JOBBER .. . or write for catalogs today 
AIRTEX AUTOMOTIVE DIVISION e FAIRFIELD, ILLINOIS 
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GET THESE ADVANTAGES 
1. Full threads to the head 
2. High stripping strength 
3. Correct points for low 
driving torque 
e 2 oa 


LAMSON “SM-2” Tapping Screw 
Assortment... 1900 Brite-Plated 
Pieces—20 Sizes. 


Size Range 


4" x Ya" Pan Head through “+” x 112” Hex Head 


Jie LAMSON «. 
SESSIONS co. 


WORLD'S LARGEST MANUFACTURER 
OF AUTOMOTIVE FASTENERS 
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Please send me more information on 
Lamson Tapping Screws. 








Company 
St. & No. 


City State 
Zone 


0 Repair Shop 








0) Jobber 0 Other 

The Lamson & Sessions Company 

1973 West 85th Street 

Cleveland 2, Ohio 

Plants at Cleveland and Kent, Ohio 
Birmingham ¢ Chicago 





Three top salesmen in the Atlanta, 
Ga., region of De Soto Division of 
Chrysler Corp. each received 
“treasure chests” containing 500 
silver dollars. Left to right are 
James E. Ethridge of Columbus, 
Ga.; N. R. Boehmer, regional sales 
promotion manager; Charles Sorter 
of Guntersville, Ala.; Sam Tanna- 
hill, regional manager, and Harrel 
J. Morgan of Anniston, Ala. 


American Motors Boosts 
Metropolitan Output 


€¢ PAVE to the increasing demand 

for smaller cars, American 
Motors has boosted its production 
schedule on the Metropolitan 
again,” Sales Manager J. W. Wat- 
son said. 

Watson said Nash and Hudson 
dealers sold 260 Metropolitans dur- 
ing the last ten days in February, 
compared with 105 for the same 
period last year—a rise of 147.6%. 
The Austin company produces the 
car in England. 

Sales increased 119.05% during 
February, with dealers selling 736 
units, compared with 336 for the 
same period last year, Watson 
said. So far this year 1,427 units 
have been sold, compared with 646 
for the same period in 1956, an in- 
crease of 120.90%. 


Houston Is Named Head 
Of East Texas Group 


REW Houston of Brew Pontiac, 

Inc., Longview, Texas, has 
been elected president of the East 
Texas Automobile Dealers Associa- 
tion. Mays Hale of Mays Hale 
Studebaker was named vice-presi- 
dent. 

Directors chosen were E. B. 
Houston; Mays Hale; Hiram Har- 
ris, Harris Olds - Cadillac Co., 
Longview; M. B. Laney, John 
Young, Inc., and Max Hockema, 
Oil Belt Motor Co., both of Kil- 
gore; Travis Beavers, Beavers 
Buick Co., and R. J. McMaster, Mc- 
Master Motors, both of Longview. 


Blalock Leads Tarheels 


David Blalock of Blalock Motor 
Sales Co. is the new president of 
the Anson County (N. C.) Auto 
Dealers Association. Other officers 
are Bob Faulkner, Faulkner Pon- 
tiac Co., vice-president, and George 
C. Vernon, Jr., Vernon Chevrolet, 
Inc., secretary-treasurer. All are 
of Wadesboro. 
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ig AMuliler Needs 
Corrosion-balance 


FOR LONG LIFE - FOR LASTING POWER + FOR CONTINUED QUIET 


@ Soundmaster Mufflers last longer and do their 
job better, because the high-performance char- 
acteristics built into these mufflers are prolonged 
by Corrosion-Balance. 


The three principal means used by Sound- 
master engineers for effective Corrosion-Balance 
are these: 


@ Corrosion-Resistant Materials—properly used outside 
and inside, in accordance with car-factory practice. 


@ Temperature Distribution—internal design and the use 
of insulating materials maintain all zones above the evap- 
oration point of water even under normal low-speed city 
driving conditions. 





®@ Zonal Drainage—an advanced design concept which 
recirculates destructive acid-condensate from lower to 
higher temperature zones where it is more quickly vapor- 
ized and passed off. 

There is no one short-cut to Corrosion-Balance. 
Each muffler presents its ownindividual problems. 


But whatever the problem, you can be sure that 
Soundmaster Mufflers have the Corrosion- 
Balance that insures your customers the long life 
—the lasting power—and the continued quiet 
they deserve—in new cars or old, in single or 
dual systems . . . Quickly and conveniently avail- 
able from your nearby N-A-P-A Jobber. 


DE KOVEN MANUFACTURING COMPANY «+ RACINE, WISCONSIN 


~~ 


SOUTHERN AUTOMOTIVE JOURNAL for April 1957 Want more facts? Use Reader Service Card Page 118 








HELPFUL 


1010) (8 a 


FREE! 





On this and the following pages is an excellent selection of free 
Automotive literature. List numbers of those desired on the coupon 
and mail to SOUTHERN AUTOMOTIVE JOURNAL, 





101 WRITE FOR CURTIS LITERA- 

TURE ASSEMBLY KIT C-6—Gives 
full information on Ourtis Air Compressors, 
Curtis Oar Washers and Ourtis Auto Lifts. 
Curtis Pneumatic Machinery Division of Cur- 
tis Mfg Co., 19388 Kienlen Avenue, St. Louis 


20, Mo. 
10 MODEL NUMBER INTERCHANGE 
—. Handy reference sheet with com- 
plete listing of all passenger cars by model 
number interchangeably with model name. 
Saves look-up time by including car model 
data not found elsewhere, Useful as a suppie- 
ment to every automotive parts catalog. Kem 
Mfg. Co., 20-21 Wagaraw Rd., Fair Lawn, 


N. J. 

] VENTILATED CUSHIONS — Full 
merchandising program on _ Kool 

Kooshions, including handsome wire display 

rack, 4-page full color catalog, other adver- 

tising on complete Kool Kooshion line. Kool 


Kooshion Mfg. Co., Oklahoma City, Okla. 
WAG AIR BRAKE AND R&O- 
TARY AIR COMPRESSOR BULLE- 
TIN—Discusses in detail straight air and 
air-over-hydraulic air braking systems. 
Contains an explanation of the operation of 
the Wagner Retary Air Compressor com- 
plete with diagrams, cross section drawings, 
and photographs, Lists by catalog numbers 
component parts as well as field installation 
kits. Write for Catalog KU-201, Wagner 
Electric Corporation, 6362 Plymouth Avenue, 
St. Louis 14, Missouri. 
CAP MERCHANDISER — How to 
increase profits by use of radiator 
and gasoline cap Merchandiser. The space 
saving Merchandiser saves you time and 
money while increasing sales and profits. Ask 
for detailed information. Stant Mfg. Co., 1620 
Ca Ave., Connersville, Ind. 
10 HERMOID HYDRAULIC BRAKE 
panre MANUAL — A 16-page man- 
ual in simple language with illustrations. De- 
scriptions of servicing, bleeding and flush- 
ing procedures are set forth, also instruc- 
tions on rebuilding master and wheel cylin- 
ders. Brake fluid requirements are listed 
and hydraulic brake system operation is ex- 
plained. This new manual, Form No. HBP- 
100 is companion piece to Thermoid Brake 
ag ye Book. Thermoid Co., Dept., 
Trenton, N. 
108 1957 EDITION OF 12 VOLT ELEC- 
TRICAL EQUIPMENT FOR PAS- 
SENGER CARS — Contains description of 
12-volt automotive electrical equipment 
used on 1957 model cars, giving spe- 
cial emphasis to the new external adjustment 
type distributor and the enclosed shift lever 
type cranking motor. Recommendations for 
periodic servicing, checking and adjusting of 
the charging, starting and ignition systems 
are discussed. Special section devoted to 
trouble shooting of 12-volt electrical equip- 
ment. Technical Literature Section, Delco- 
Remy Div.. Anderson, Ind. 
] AMMCO BRAKE SERVICE, EN- 
GINE REPAIR, AND HONING 
TOOLS AND EQUIPMENT — Catalogs, 
scribing the Ammco line of brake drum 
lathes, brake shoe grinders, brake durm mi- 
crometers, brake shoe setting gages, brake 
hones, brake bleeders, brake safety checking 
instruments, pin fitting honing machines, 
small bore hones, cylinder hones, cylinder 
surfacing hones, ridge reamers and torque 
wrenches. Ammco Tools, Inc., 2110 Common- 
wealth Ave., North Chicago, mM. 
1 10 HEAVY DUTY AUTOMOTIVE AIR 
TOOLS — Complete details including 
prices on heavy duty air Impactools and ac- 
cessories, tire service tools and IMPACutter. 
Proof of time, labor, and money savings on 
many automotive service jobs. John K. Uhler, 
Ingersoll-Rand Co., Phillipsburg, N. J. 
112 MUSTANG ENGINES — Complete 
catalog on Mustang precision-geared 


engines. InforDation on regular, plus-power, 


116 


and high compression models. Information on 
the Mustang guarantee, and testing processes. 
Mustang Division of ee 7 en -, 100 In- 
ternational Rd., Garland, Tex 
1 14 32 REASONS FOR OL CONSUMP- 
TION — an easy-to-use, indexed cor- 
rective manual listing 32 major oil consump- 
tion problems and remedies. Informative, il- 
lustrated, prepared by one of the top tech- 
nieal staffs in this field. Write Oil Consamp- 
tion Booklet, American Hammered, 2001 San 
ford Street, Muskegon, Mich 
1 16 TOOLS FOR AUTOMATIC TRANS- 
MISSION SERVICE — Tools and 
illustrated instructions for servicing Olds, 
Cadillac, Pontiac, Lincoln, Nash, Hudson, 
Kaiser, Frazer, Ford, Mercury and Chev- 
rolet automatic transmissions are shown in 
a catalog supplement offered by Blackhawk 
Hand Tools, New Britain, Conn. 
1 ] RAMCO SERVICE MANUAL — 5th 
edition. Llustrated. Gives complete 
data on piston ring installation—also hints 
on locating engine trouble—causes of oil 
loss—pitfalls of motor-overhauling and how 
to overcome. aa ag _Genp., 3698 Forest Park 
Bivd., St. Louis 8, 
12 oIL FILTER ‘CARTRIDGE INSTAL- 
LATION MANUAL — Gives step by 
step instructions for easier oil filter service 
on all cars through 1956. Lists crankcase ca- 
pacities, tools required, plus handy cross ref 
erence chart. Wix Corp., Gastonia, N. C 
TIRE RETRUING — An illustrated 
bulletin about this newest extra prof- 
it service. Describes Bear ‘‘On-A-Car’’ Serv- 
ice which makes possible tire retruing right 
on-the-car. Explains method using most ad- 
vance truing a i Bear Mfg. Co., Dept., 
SAJ, Rock Island 
AERO-SEAL HOSE CLAMPS — An 
illustrated 4-page folder giving clamp 
ranges, mechanical information, engineering 
data, stock numbers, packaging, etc. Breeze 
Corps., Inc., 700 Liberty Ave., Union. N. J. 
| BRAKE FLUID 
— HOW TO CHECK, 
LL, BLEED — Easy 
reference book that contains helpful service 
instructions as well as detailed descriptions 
and illustrations of the latest methods and 
procedures for profitably servicing hydraulic 
braking systems. Send for Bulletin HU-17H, 
Wagner Electric Corporation, 6362 Plymouth 
Avenue, St. Louis 14, Missouri. 
129 TOOLS FOR FORDOMATIC AND 
MERCOMATIC TRANSMISSIONS — 
New 12 page catalog giving complete instruc- 
tions with illustrations for all tools necessary 
to adjust and overhaul Fordomatic and Mere- 
omatic transmissions. New Britain Hand 
Tools, New Britain, Conn. 
13 VALVE CATALOG — A new 166 
page catalog of valves, valve guides, 
valve seats, valve openings and other valve 
components is offered by Rich Mfg. Corp., 
Battle Creek, Mich. 
13 CATALOG NO. 56 — Features more 
than 300 Champ-Items automotive re- 
placement parts for all makes of sare. A 
handy service book. Champ-Items, Inc. 190 
Maple Ave., St. Louis 14, Mo 
134 STREAMLINER CATALOGS — on 
Moog Ooil action front end parts, 
coil springs, chassis parts and electrically 
heat-treated springs for cars and trucks. 
Moog Industries, Inc., 6651 Easton Ave., St. 
Louis 14, Mo. 
13 DELCO - REMY ELECTRICAL 
SERVICE — A 20-page 8%x11-inch 
booklet covering essential steps in servicing 
the electrical system on an automobile. Pro- 
fusely illustrated (84 pictures)."A must for 
the automotive electrician. Delco-Remy Serv- 
ice Department, Anderson, Ind. 
13 PLUG CHEK — A colorful wall ban- 
ner showing condition of spark plugs 
under various driving conditions. This serv- 


ice too: is designed to assist service men in 
diagnosing spark plug heat range problems. 
The Electric Auto-Lite Oe., Toledo 1, Ohie 
13 AIR COOLED ENGINE VALVES — 
A complete 8 page & cover catalog 
of valves for air-cooled engines and locks, 
first offered by any replacement valve manu- 
facturer. Lists replacement valves for Jead- 
ing manufacturers of engines used for pow- 
ering lawnmowers, garden tractors, mixers, 
conveyors, pumps, combines, industrial en- 
ines, refrigeration units. Rich Mfg. Corp., 
attle Creek, Mich. 
1 PRESSURIZED COOLING SYSTEM 
—Servicing and maintenance of the 
pressurized cooling system is detailed in a 
booklet available from Stant un Ce., 1620 
Columbia Ave., Connersville, 
141 NEW. PISTON RING CATALOG and 
full Power Story on Moog X-Plus 
Piston Rings for motor reconditioning. Moog 
Piston Ring Oo., 6651 Easton Ave., St. Louis 
° 


14 TRUCK SERVICE GUIDE — 32- 
page bulletin gives the truck service 
shop accurate time and cost comparisons in 
doing a number of common service jobs by 
hand and with air and electric power tools 
called Impactools. With this guide, a truck 
service shop can evaluate more accurately its 
present service equipment and determine in 
advance the actual savings that it may ex- 
pect through using Ingersoll-Rand air and 
electric Impactools. Ingersoll- Rand Co., 11 
Broadway, New York, N. 
| RADIATOR SERVICING EQUIP- 
MENT — A new 48 page book 
‘‘Blueprint For Profit’’ explains big profits 
servicing radiators, explains the Inland 
method, illustrates and describes Inland e- 
quipment, free factory training school, pay- 
ment plan, etc. Inland Mfg. Co., 1108 Jack- 
son St., Omaha 2, Nebraska. 
14 NEW LIGHTING SPECIFICATIONS 
BOOKLET — Illustrated 12 pages 
lists all the new American Trucking Associa- 
tion recommendations. Gives uniform speci- 
fications for wiring and lighting of commer- 
cial vehicles. Write to Signal-Stat Corp., 523 
Kent Ave., Brooklyn 11, NY. 
149 TIRE & TUBE REPAIR MATERI- 
ALS are listed in this new 12 page 
catalog. Gives the compiete line offered and 
also the stock numbers, quantity in package 
and the shipping weight. Ace Rubber Co., 
P. O. Box 6147, Dallas, Texas. 
152 MODEL 911 ROCKER ARM RE- 
PACER — All technical data and 
operating procedures are contained in this 
bulletin. Also, advantage features of the 
Rocker Arm Refacer are clearly defined. 
Storm-Vulcan, Inc., 2225 Burbank St., Dal- 
las, Texas. 
15 BLUEPRINT FOR PROFIT — A 
booklet with case histories of deal- 
ers and shops who have increased profits 
servicing radiators. Information about nec- 
essary equipment, tools and supplies needed 
to set up. Inland Mfg. Co., 1108 Jackson 
t., Omaha 2, Neb. 
155 HOW TO SELL MORE OIL, OIL 
FILTERS, LUBRICATIONS & TBA 
ITEMS — 12 page illustrated boeklet gives 
profitable tips on increasing your sales and 
making every customer a happy customer. 
Pullman Vacuum Oleaner Corp., 25 Buick 
t., Boston 15, Mass. 
156 BONDO ELASTIC FIBERGLASS 
PASTE DIRECTION FOLDER — 8 
pages of easy-to-follow, how-to-do a better 
body repair job with this ‘‘miracle body 
filler that hardens like rock.’’ Easily, quickly 
and conveniently applied, Bondo permanently 
restores surfaces ‘‘like new’’ for automotive, 
marine and industrial repairs ef metals, wood, 
stone and concrete. Bondo Div., Jaycee Chem- 
ical Corp., 1104 Forest Road, Northford, 
Conn. 
160 SUGGESTED SHOP PRICES ON 
MACHINE SHOP OPERATIONS — 
24 page booklet giving suggested shop 
A on everything from align bore blocks 
to valve jobs. Prices represent average price 
gathered from jobbers in U.S. and Canada. 
Van Norman Automotive Equipment Co., 3640 
Main St., Springfield 7, Mass 
16 COMPLETE REBUILT LINE — A 
122 page catalog covering a com 
plete line of top quality rebuilt products for 
automotive and tractor units is now avail- 
able to both present and prospective users 
of the Kimco line. For all information write 
Kimeco Auto Products, 1520 Texas St., 
Memphis, Tenn. 
162 BONDO SERVICE BOOKLET — IL- 
LUSTRATED — Describes in com- 
plete detail application and uses of plastic- 
fiberglass paste for the auto body repair — 
showing different types of repair work and 
advantages and how to save time on body 
work. Bondo Div., Jaycee Chemical Corp., 
Northford, Conn. 
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FREE! 


i TIRE TOOL CATALOG sheets show 

you the complete Ken Tool line giv- 

ing specifications for each. Includes expla- 

nation of how and where each tool should 

be used to wag ee advantage. Ken 

a Mfg. E. North St., Akron, 
10. 


164 AIRTEX FUEL PUMPS — New and 
rebuilt fuel pumps. Catalog AX-70. 
Airtex Automotive Div., Inc., Fairfield, Il, 


166 CYLINDER HEAD SsTOCK RE- 
MOVAL CHART a handy pocket size 
showing year and model of car, standard 
- jon and the amount of cylinder head 

removal necessary to attain the increased 
eo Storm-Vulcan, Inc., 2225 Burbank 8t., 
Dallas, Texas. 


16 TOOL CHEST BULLETINS — De- 

scriptive literature of the Huot tool 
chests and cabinets including the Huot Porta 
Cab designed for you to have rolling storage 
for tools. Huot Mfg pomoeny, 587 N. Wheel- 
er St., St. Panl 4M 


169 ADVANTAGES OF FILT-O-REG 
cron rILTES. On li 

a every gasoline 

as Saas po conga qroubign cansed by 

excessive fuel pressure. Explained in 

& new bulletin’ “We Write Alondra Sales, Inc., 
959 Crenshaw Blvd., Los Angeles 19, Calif. 


17 TO TREUB OR NOT TO TRUE — 

8 page «x -¥ — ives prac- 

o- advantages of hows you 

how tire rounding ee tire mileage and 

how this can be a profitable business for 
you. Bee-Line Oo., Davenport, Iowa. 


17 ILLUSTRATED CATALOG of test 
equipment for 6 and i2 volt Auto- 
near Testing and Servicing. Allen Electric 
& Equipment Co., 2101 N. Pitcher St., Kala- 
mazoo, Mich. 


17. A-1919 FUEL PUMP SHOP MAN- 
UAL — Contains the operation, test- 
ing, — > molenenes -— removal of the 


fuel and E. Jambor, AQ 
Spark Plug Di Div, _ Fiat 2 2, Mich. 


If? == a PARTS — Complete 
= the complete line of 
Eis Ny — ae and illustrates the 
lete line of repair kits, hoses, stop- 
switches, brake-master and wheel as- 
. Information complete up to 1954. 
Eis Automotive Oorp., Middletown, Conn. 


175 Gat ~ ‘Contains tnapection, cleaning 
ntains 
a = installation Legs as well as spar 
pins g heat range sy: —_ E. Jambor, AO Spark 
lug Division, Flint 2 ich. 


178 4 A-2416 OIL i INSTALLA- 
TION AND SERVICE MANUAL—E. 
Jambor, AO Spark Plug Div., Flint 2, Mich. 


180 THE LAMSON NO. 56-A AUTOMO- 
TIVE CATALOG — Completely re- 
ane illustrated reference book of a 
used daily by automotive maintenan 

men, including’ Plated Cay, Screws and Nut 
— Brass Nu i ts, 
Brake Lining Fasteners, Bum Bolts, Tap- 
ing Screws, Flat and Lock ashers, Truck 

heel Studs, Stove Bolts, Cotter Pins and 
many other items. List prices, dimensions and 


carton quantities are given. Lamson & Ses- 
gone Co., 1971 W. 85th St., Cleveland 2, 
io. 


18 WHEEL COVER CATALOG NO. 57 

— Oovers complete line of wheel 
covers in sizes to fit 14”, 15” and 16” wheels. 
Namsco, Inc., 333 31st Ave., Bellwood, Ill. 


] 82 <a THOR CATALOG 39-C COMPLETE 
ELECTRIC TOOLS — 40 
pages md all Thor SilverLine electric 
and ee. Drills, sanders, ham- 
mers, impact wrenches, nibbler, polishers, 
tappers, valve grinders, valve refacers, Write 
for “Gouion 89-0, Thor Power Tool Company, 
175 N. State St., Aurora, Til. 


184 scorrvs THOR AIR TOOLS FOR AUTO- 

MOTIVE SERVICE — 8&8 page cata- 

listing complete line of Thor Air Impact 

and ies. Also in- 

cludes information = Thor Auto Air Ham- 

mer, Body & Fender Hammer and heavy dut iy 
tire removing tool. Write for Oatalog J 

1685-A Thor Power Tool Co., 175 N. State 

St.. Aurora, 





18 Sas ENGINEERING BEO- 
— A new brochure com- 
prised suse 14 Service Engineering articles cov- 
ering oil consumption problems, rin ao 4 
lems, oil control problems liar 
the modern high compression-high ~— 
og. piston and piston ring nomenclature 
and several articles on contol rings and how 
to avoid scuffing and scoring. Perfect Circle 
Corp., Hagerstown, Ind. 


18 BRAKE PRODUCTS booklet gives 

you 20 pages full information on how 
Ray bestos products lick ~~ and wear prob- 
i. includes the steps the _— 
7 point brake check. Bevecetes Div., Bridge 
port 2, Conn. 


191 VMC GENERATOR—New 4 page 
specification and application folder 
for passenger cars including 1957 models. 
VMO Products, Inc., Box 256, Station D, 
Atlanta, Ga. 


192 DOPE SHEET — Tells how to get 
best results from Arco 45, fast air- 
dry enamel. Proper leat pre methods are 
discussed to og excellent product perform- 
ance, The Arco 01 Bessemer Ave., 
Cleveland 27, Onis 


19 WIRE & CABLE CATALOG -— A 

condensed catalog of electric wire 
and cable, complete with specifications for 
all passenger cars, The Electric Auto-Lite 
Co., Toledo 1, Ohio. 


] NEW CATALOG material on Yank- 
ee’s fender or body mounting mirror 
line. Locking mirror heads are featured, as 
ted Pacesetters and 24 Karat 

Ask for catalog 

punched for filing. 

Yankee Metal Products Corp., Norwalk, Conn. 


ee ee ee a ee ee 


aD eS EXTRA PROFITS WITH STEAM 
CLEANERS — 20 booklet show - 
ing several models of ypressure Jenn rot. 
steam cleaners, and illustrating many - 
itable usages of t in aut 
and allied industries. Also folder on Cooling 
fam Maintenance. /.—~_ /- x Jenny Div.. 
omestead Valve Mfg . P. O. Box 848, 
Coraopolis, Penna. 





210 COLUMBUS SHOCK ABSORBERS— 
Now available plastic demonstrator 
shock absorber, made of full-size production 
parts with real hydraulic fluid inside; liter- 
ature available — form No. 4097 — on how 
plastic shock and metal display can be ob- 
tained. Heckethorn Mfg. & Supply Co., Little- 
ton, Colorado. 


21 4 THE WHYS AND HOWS OF VOLT- 

AGE REGULATORS — Explains in 
simple language every detail of Voltage Reg- 
ulators — how they work, why they are im- 
portant, how to adjust and service them. In 
16-page handy pocket size edition, with 
many working drawin to clarify ‘and: il- 
ectvete the text. Standard Motor Products, 

. F * 18 Northern Blvd., Long Island City 
2 


219 HOMESTEAD HOISTER — Folder 
describing wats and auto front-end 
lifts, showing man lications of combin- 
ing 2 safe ay omestead Valve Mfg. 
Co., . Box 848, Coraopolis, Penna. 


‘“‘WHAT PRICE QUALITY’’ — 

Read how tion ay should 
made and why. ‘‘ TP OE QUALITY” 
tells the story of the making of quality ig- 
nition rts. Written in non-technical lan- 
guage. Standard Motor Products, Inc., 87-18 
Northern Blvd., Long Island City 1, N. ¥ 


AFTER BREAEK-IN DRIVING — A 

86 booklet ‘After-The-Break- 
In’’ period technica] facts on oil filter 
operation with illustrations. The booklet dis- 
cusses oil contamination during the period 
after an engine is broken in. Write for ‘‘Af- 
ter-The-Break-In’’ period, Walker Manufac- 
turing Co., Racine, Wis. 


227 FUEL PUMP TROUBLE SHOOTING 
—Olearly describes and illustrates 
correct procedure for testing fuel and vacuum 
pumps, and how to use properly a fuel pump 
pressure gauge. Four page pamphiet also in- 
Pindes complete fuel pump pressure specifi- 
cations and car application data. Kem Mfg. 
Co., 20-21 Wagaraw Rd., Fair Lawn, N. J. 


230 NEW SIOUX CATALOG NO. 56 — 
A new 52 page catalog including com- 
te illustrations and descriptions of valve 
4 grinding machines, valve seat grinder 
Specs — Ltt ra impact wrenches, 


Grills, ben rtab — flexible 
shafts, ta, sr 4 abrasive 


disc lishes. Also eeleded’s are electric 
tole for ilders, farmers and home shop. 
Albertson & Oo., Inc., Sioux City, Iowa. 
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23 NEW MODEL Ay CRANKSHAFT 
R. 2-page informative 
bulletin just published by Lempco Products, 
Ince. Complete with illustrations, dimensions 
3 reference data on this low-cost, precision 
kshaft grinder with outboard counter-bal- 
oueieg. Write Lem ~ Products, Inc., Dunham 


GRINDER — A 


Road, Bedford, 


RUBBER PRODUCTS “= A Con- 

or parts 

i re . It contains 

handy simplified jdentifieation and illustra- 
tiens of flcor mats, pedal pads, motor mounts, 
and rubber bushings. Doan Mfg. Co., 1725 


London Road, Oleveland 12, Ohio. 


OIL FILTER SELLING AIDS — 

Wix de to extra prof- 

its in oil filter service sales. A revolutionary 
merchandising cencept featuring minimum, 
centrolled inventory Va ory sales, perpet- 
O-Matic cartridge se- 

lector, cartridge installation charge guide, 
dealer franchise, plus choice of two eye- 
catching, money making merchandisers—floor 
eabinet or wall rack. Ask for brochure giving 
complete details. Wix Corp., Gastonia, N. C. 


26 AUTOMOTIVE BEARINGS — Cata- 


-O-Matic the 


ual stock control, 


log 50-CB — a 68-pa listin, 


connecting rods, cam shafts and main bear- 
ings for cars, trucks and tractor engines. 
Johnson Bronze Oo., 540 8, Mills Street, New 


Castle, Pa. 


304 ILLUSTRATED FOUR-PAGE COL- 
OR FOLDER — Showing the oper- 
ation and construction features of the new 
Storm-Vulcan Turbo Blast, a parts and motor 
block cleaner, with handy specification table. 
Storm-Vulcan, Inc., 2225 Burbank St., Dallas, 


9, Texas. 


305 3 aay Log CRANKSHAFTS  InN- 

BEARING LIFE — A new 
service ae **Stop Bearing Failures,’’ for 
the benefit of users of reconditioned crank- 
shafts. Booklet clearly shows the cause of 
bearing failures, and how the 
KOTA process prevents them, also length- 
ens bearing life. Storm-Vulcan, Inc., 2225 


most ear! 


Burbank St., Dallas 9, Texas. 


31 pe - peneaay BRAKE PARTS CATA- 

a need ONE- apy Day 
Parts an 4 
pular pon He my of cars and twueks. 
Oatalog also lists complete stock of shoe ex- 
change sets, as well as CoMaX bonded lin- 


erence to ng Farce B, . 
covering 


ing segments available to those interested in 
bentias lining in their own shops. Wagner 
Electric Corporation, 6362 Plymouth Avenue, 
St. Louis 14, Missouri, 


31 5 BETTER IGNITION by Delco-Remy 

—l16-page, 8% x 11 inch booklet 
covering theory ration and maintenance 
of Delco-Remy ignition equipment, Contains 
71 Shestections, Will help Seremastile elec- 
tricians understand and service ignition e- 
uipment. Delco-Remy Service Department, 
nderson, 


3D = NEW DEALER CATALOG OF MO- 
“= es Sea — 

Features — Storm-Vulcan jobber 

line of en; i rebel ding machines. Attractive- 
ly prin in two colors, p d and « 

for Vineinaton in jobber salesmen's catalogs 
?_ -Vulean, Inc., 2225 Burbank St., Da as 

9, Texas. 


3 BRAKE LINING — A new i8 page 
condensed catalog listing brake lin- 





tion of material to help you sell, install and 
TY § —— Fram Oorporation, Providence 


345 HYDRAULIC BRAKE WALL 
ret ay Fo eee aes 
-da information for passenger cars 
and trucks, including lis for master 
and wheel cylinder repair kits, stop li a 
switches and brake hoses. Automo 
Corp., P. O. Box 701, Middletown, a 


361 NEW ‘‘QUICK REFERENCE’’ 
GASKET CATALOG -— Oomplete 
easy-to-find listings of Fel-Pro Gaskets fer 
practically all = —— and models of cars, 
trucks, tractors, buses, etc. New cataloging 
de makes gasket selection » eempte 6 one gan 

rite for er free copy t Prod. 
se 5 Mfg. Co., 1508 Carroll ip ag Chicago 


MOTOR LIFE EXTENSION — A 
Tune-Up Digest plus petedis serv- 
ice age on Fuel Pump testin a 





ing recommendations for all popular 
ger cars, commercial care, etc. Vehicles are 
listed by year and model. Recommendations 
are made both for riveted - for bonded 
lining. World Bestos Corp., P. 0. Box 346, 
New Castle, Ind. 


334 ; STYLENGINEERED LUBRBICA- 
TION DEPARTMENTS’’ — 32-page 
booklet describing and illustrating various 
size lubrication departments and the combina- 
tion of equipment for most efficient and eco- 
nomical operation dependent on available 
floor space. Lincola Engineering Company, 
5708 Natural Bridge Avenue, St. Louis 20, 
Missouri. 


335 POWER AND MANUAL LUBRICA- 
TION IN THE FIELD is fully de- 
scribed in Lincoln Engineering Company's 
new catalog No. 74. Catalog contains all new- 
est types of grease guns, fittings and acces- 
sories for fast, clean, economical lubrication 
of farm machinery. Lincoln Engineering 
Company, 5708 Natural Bridge Ave., St. Louis 
80, Mo. 


336 NEW FILKO IGNITION PARTS 
CATALOG — Big 160-page catalog 
contains complete listings of all Filko Igni- 
tion Replacement Parts for practically every 
make and model of car, truck, bus and trac- 
tor. New simplified listings make the new 
Filko Oatalog exceptionally easy to use. F & 
B Mfg. Oo., 4248 W. Chicago Ovenue, Ohi- 
eago 51, Ill. 


33 AUTO LAMP SERVICING GUIDE 

—Illustrated and handy reference 
with replacement charts and instruction for 
aiming, adjusting, focusing, gy and 
servic ng trucks and auto ps. Also com- 
ueete information on servicing directional 

al fiashers. Tung-Sol Electric Inc., 95 
z ghth Ave., Newark 4, New Jersey. 


340 OIL, AIR, FUEL AND WATER FIL- 
TERS — Valuable information on oil, 
air, fuel and water filters. Complete selec- 


Post Card Valid For 90-Deys ONLY 


wes Regulators an 
tune-up. — re information on Fuel 
Pumps with the Lifetime Bunalon Diaphragm, 
Fuel Filters and Ignition Parts, Motor Life 
Extension Institute c/o Kem Mfg. Company, 
20-21 Wagaraw Rd., Fair Lawn, N. J. 


37 EMEROL MFG. CO. — Complete 

rinted information on entire line: 
Marve! niga? Oil, Marvel Inverse Top a 
inder Oiler, i-Rev Motor Tune-U A 
Shows uses, prices, description, dealer in- 
formation. Beerel Mfg. Co., 242 W. 69th 
St., N. Y. N. ¥. 


383 TIME SAVING ELECTRIC IMPAC- 
TOOLS — Price list, complete de- 
tails on electric Impactools, sockets and ac- 
cessories, and twelve multipurpose uses where 
Impactools can save up to 90% of time re- 
quired by hand methods. John K. Uhler, In- 
gersoll-Rand Co., Phillipsburg, N. J. 


337 =e HIGHWAY SAPETY EBQUIP- 
— A two color twelve page 


ian & of the entire Anthes line. In- 
clu the new Anthes Mirrors and om | 
Lites, All items are clearly described an 
plainly numbered with carton packing and 
shipping weight. Kalamazoo punched. rite 
for your supply. Anthes Force Oiler Oo., 
Fort Madison, Iowa. 


7 &= A B O’s OF SAFE PROFITABLE 

TIRE SERVICE — A 24 oe 3 pook 
just Bn by Bowes ‘‘Seal Fast 

te with illustrations and Soenteae t 
inotiestions: Outlines latest tube and casing 
repair techniques as well as reconditionin 
trade-ins for profitable resale. Bowes *‘Sea 
Past’’ 2° ot Rees Pine Street, Indian- 
apolis 2, Indian 


410 NEW AIR BRAKE MAINTENANCE 
BULLETINS — Series of bulletins 
each devoted to a single unit. Fully illustrated 
with cross sectional, exploded and schematic 
drawings ons every gpece of the o 

eration and maintenance. agner Electric 
Corp. 6400 Plymouth Ave., Bt: Louis 14, 

°. 


41 TAIL PIPE REPAIR KIT — A four 
tar Rese color catal describing the 
eavy gauge, seamless tail pi re- 
t. Four sizes to fit all cars. Ganher 

~poume Chemical Oorp., 315 Whitman S&t., 

Montg y, Alabama. 





Send me these FREE catalogs and Bulletins . . . 
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Send more info on advertisements 


(List page No. also company name if more than one ad on page) 
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Type of Business 





TEAR OUT AND MAIL 
TODAY! NO POSTAGE 
NECESSARY. 

Please be sure to fill in your Firm's 
Name and your position on the Cou- 
pon. This service cannot be extended 
to you unless this information is 


complete. 











900—Air Conditioners 


An air-conditioner trunk model 
(top photo), with an ice-making re- 
frigerator, and an under-dash built-in 
model, said to require about one- 
third the installation time of factory- 
built models, have been introduced by 
Artic-Kar, 3922 Kolloch Dr., Dallas, 
Texas, 

The ice-maker_ refrigerator is 
housed in the central section of the 


evaporator and provides a refriger- 
ated space 18” x 7” x 8” in which a 
temperature of from 35 to 40° is 
maintained. Both units reportedly 
provide maximum efficiency, lightest 
weight, ease of installation, lower 
upkeep and longer life. 

Want more info? Use coupon on 

page 118 and you will get it! 


901—Scratch Remover 


A “cream-like” product, packaged 
in a tube, for removing surface 
scratches and paint blemishes and re- 
storing original finish to all makes, 
colors and models of cars, has been 
announced by Woodhill Chemical 
Mfg. Co., 1391 East 33rd St., Cleve- 
land 14, O. 

Apply a small amount of “Duro 
Auto Body Scratch Remover” on a 
clean dry cloth and rub lightly back 
and forth over the scratch or blemish 
until the remover develops the de- 
sired gloss, then wipe with a dry 
cloth and finish is like new, it was 
claimed. Product will not, however, 
restore the original finish if the 
scratch is down to the primer sur- 
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AND CATALOGS 


facer or bare metal. The paint film 

must be in satisfactory condition. 
Want more info? Use coupon on 
page 118 and you will get it! 


902—Motor Oil Additive 


A motor oil additive, which re- 
portedly works in the presence of 
water, preventing sludge at both 
high- and low-temperature driving, 
has been introduced by E. I. du Pont 
de Nemours & Co., Room D-8033, 
Wilmington, Del. 

One pint added with each oil 
change reportedly has been found to 
reduce oil consumption, eliminate 
trouble due to sludge and varnish 
formation, eliminate the problem of 
clogged oil screens and filters, pro- 
mote a free flow of oil through the 
engine, etc. 

Want more info? Use coupon on 

page 118 and you will get it! 








ACME 


QUIK: MOUNT 


TUBELESS TIRE 
VALVES 


Mount 
Quickly and 
Easily <> 


NEWS ABOUT TUBELESS TIRE VALVES 


Seven brand new Sna 
ered Tubeless Tire Valves for all pass- 
enger cars including the new 14” and 
15" rims. 

Two new extensions for access to the 
valve to facilitate air service. 
Universal Tubeless Tire metal Valves 
Acme No. 25! for all 15" tires and 
Acme No. 260 for all 14" tires. 


in rubber cov- 


ber . . . Tubeless tires no longer are 





supplied free with valves. Use ACME Valves 
for 100% protection. 


aires oe 
Ss 


ME 


Complete Interchange Chart available upon request 


ACME AIR APPLIANCE CO., INC. 


100-120 HINSDALE STREET - BROOKLYN 7, N. Y. 








Want more facts? Use Reader Service Card Page 118 





903—Oil Filter Cartridge 


An oil filter cartridge said to be 
the first to offer quality features in a 
low-priced cartridge, has been an- 
nounced by Kleen Pak Corp., West 
Salem, Ill. 

The “Salem” cartridges are avail- 
able in both micron and pack types 
for most makes of passenger cars, 
trucks and tractors—both being inter- 
changeable with original oil filter 
cartridges. The pack type employs a 
uniform layer of specially processed 
wood fiber, completely surrounded by 
10 plies of cellulose filtering agent, 
then rolled into a solid pack around a 
die-perforated center tube and en- 
cased in an all-metal container. The 


micron type is made of special 
formula filtering paper, with latex- 
treated end discs, designed to elimi- 
nate additional core seals, which are 
cemented to the ends of the pleated 
paper to prevent bypassing. Each is 
encased in an all-metal container. 
Waut more info? Use coupon on 
page 118 and you will get it! 


904—Liquid Car Wash 


A liquid concentrate for manual 
and machine washing of cars, trucks 
and buses, said to remove bugs, 
grease, oil, tree sap, dirt and grime 
and to be safe for all automotive 
finishes and plexiglas, has been intro- 
duced by Shur-Gloss Mfg. Co., 3535 





Perfected by THREE cooperating 
automotive engineering groups 


working as one unit. 


“e 


Each family of 
pistons, pins, 
rings and 
sleeves are 
perfectly 
mated to each 
other. _ 


SLEEVE ASSEMBLY SETS 
> Extra profits for dealers 
> Lower labor costs 


> Maximum 
customer 


— citietedion 


s 
An 


outstanding 
achievement 


in creative 


engineering 


Improved BASIC SLEEVE ASSEMBLY SETS assure your cus- 
tomers up to 26% more power, longer engine life, lower 
operating costs because of advanced designing combined 
with premium grade metals through and through. 


It’s marvelous how pistons, pins, rings and sleeves function 
together in perfect harmony as a “family.” Indeed! this 
revolutionary precision technique is introduced for the first 
time into the truck and tractor field through cooperative 
efforts of automotive engineers representing three nationally 
known manufacturers. 

BASIC emphasizes top quality very moderately priced. Features 
include overbores, tin plated pistons and chrome rings for 
extra long service. No wonder BASIC is such a great favorite 
with tractor dealers and repair shops from coast to coast. 


Order from your jobber or from the following warehouses: 


J. B. COOK AUTO MACHINE CO. 
1503 McGavok St. Nashville, Tenn. 
H-M PARTS COMPANY 
2617-23 Warwick Kansas City, Mo. 
JOBBERS SERVICE & SUPPLY CO. 
806 W. Grand Ave. Okla. City, Okla. 


JOBBERS SERVICE, INC. 
523 Simpson St., N.W. Atlanta 13, Ga. 


THE MANDIS COMPANY 
1016 Monroe St. Fort Worth, Texas 
NATIONAL AUTOMOTIVE PARTS 
WAREHOUSE CO. 
1701 Maury St. Houston, Texas 
SOUTHWEST AUTOMOTIVE WAREHOUSE 
1611 Avenue G. Lubbock, Texas 
SOUTHERN BEARING & PARTS CO. 
500 N. College St. Charlotte 1, N.C. 


TOOLS & PARTS WAREHOUSE, INC. 
2816 Commerce St., Dallas 26, Texas 


BASIC SLEEVE ASSOCIATES 


120 Want more facts? Use Reader Service Card Page 118 





N. Knox Ave., Chicago 41, Ill. 
Self-drying and non - streaking, 
“Wonder Wash” reportedly elimi- 
nates chamois drying. Guesswork and 
waste in mixing the solution are also 
eliminated by using dispenser which 
dispenses one ounce of concentrate 
at a time, enough to make a solution 
for washing two cars, the manufac- 
turer said. The product is said to 
bring costs down to as low as 1¢ per 
car wash in some types of washers. 
Want more info? Use coupon on 
page 118 and you will get it! 


905—Air Conditioner 


A low-cost air conditioner with 
improvements in design and engi- 
neering, for mounting under the cen- 
ter of the instrument panel, with 
condenser and compressor under the 
hood, has been announced by J. F. 
Knoff, vice-president of sales of Air- 
temp Division of Chrysler Corp., 
1600 Webster St., Dayton 1, O. 

“Car air conditioning has now come 
into its own,” said Knoff. “It is an- 
ticipated that industry sales for 1957 
will reach an all-time high of some 
450,000 cars equipped with cooling.” 

Priced to retail for about $295 in- 
stalled, the conditioner reportedly as- 
sures complete comfort for driver 
and occupants with two controls—one 
regulating amount of cooling desired 
and the other permitting selection of 
either high or low speed. When cool- 
ing is not needed, a magnetic clutch 
disengages automatically and the 
compressor stops. Three adjustable 
grilles enable occupants to direct 
flow of air for greatest comfort. 

A primary sales objective is to 
make the new product available to 
all car owners in the country through 
local Airtemp distribution channels. 
Distributors and dealers are current- 
ly being franchised. 

Want more info? Use coupon on 

page 118 and you will get it! 


906—Accessory Catalog 


A 28-page, condensed catalog illus- 
trating and describing 353 individual 
safety accessories for cars, trucks, 
buses, boats and tractors, separated 
into 8 sections—passenger-car mir- 
rors, reflectors, clearance and marker 
lights, miscellaneous light equip- 
ment, emergency equipment, truck 
directional signals and truck mirrors, 
and stop and tail lamps—may be ob- 
tained by writing Yankee Metal 
Products Corp., Norwalk, Conn. 

Want more info? Use coupon on 

page 118 and you will get it! 
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New Series “1250” Hypressure Jenny 


“Our HYPRESSURE JENNYS save us approximately 4,680 


man-hours a year or $10,920 in maintenance expense...” 


say$ 

Mr. Wm. L. George, 
Supt. of Shops, 
Yellow Cab Co., 
Pittsburgh, Pa. 


Two Hypressure JENNY 
Steam Cleaners are in almost 
constant use helping Yellow 


MAIL THIS COUPON TODAY —SSaummel— Pieose send fl porisors on 


HYPRESSURE Eff, SEY 


CLEANER 


STEAM 


Cab maintain their fleet of 413 
hard working taxis at top notch 
efficiency. A vital part of the 
service program is the careful 
cleaning of equipment prior to 
repairs or overhaul plus the pe- 
riodic cleaning of motors, trans- 
missions, rear ends and steer- 
ing systems. 

“By the use of our Hypres- 
sure JENNYS,’’ says Mr. 


(_) Hypressure Jenny 


Name 


(-) Jobber Time Payment Pian 


George, “we save 15 man-hours 
of labor a day over our former 
dip-tank method, or 4,680 
hours a year which amounts to 
about $10,920 a year savings in 
maintenance expense.” 

If you’d like full particulars 
on how you can put JENNY to 
work saving man-hours and 
money in your shop, MAIL 
THE COUPON TODAY. 


(_] Trade-in 


Title 








Company 


Address 











... division of HOMESTEAD/ VALVE MANUFACTURING COMPANY 


P. O. BOX 99 
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"Serving Since 1892" 


CORAOPOLIS, PA, 
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907—Liquid Cleaner 


A liquid cleaner that washes, waxes 
and protects in one operation, which 
may be used for automobiles and all 
painted, plastic, porcelain or metal 
surfaces, has been announced by 
Seco Chemicals, Inc., 6530 W. Jeffer- 
son, Detroit, Mich. 

“Glitter Wash” is compounded of a 
neutral detergent and carnauba wax. 
Want more info? Use coupon on 
page 118 and you will get it! 


908—Pump Chart 


A colorful, easy-to-read, 22” x 28” 
wall chart titled “Let Us Check Your 
Fuel Pump and Water Pump,” show- 





ap 
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| J ALL these and more 
SO many So 
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Sales aids 
to help you sell ¥ °c 
more SHOCK econo 
ABSORBERS 


More window streamers...more window 

trims ... more wall posters . .. more hand- 

out literature ... yes, MORE of every kind 
ot sales aid than you’ve ever been offered Display Racks 
before. That’s the big BRIGGS shock pro- | 
gram for 1957. It’s your opportunity to sell P i] =~ 
mr eshocks... make more profits than ever 

be.vce. Don’t miss it. Ask your jobber today. 


The Briggs Shock Absorber Company ose oom 


1148 Euclid Avenue © Cleveland 15, Ohio Motion Displays 


Steering Wheel Snap-On and many others 


BERRA ES Silke 


FOR BIGGER PROFITS... BIGGER SALES... SATISFIED CUSTOMERS... IT’S 


HYDRO-MUSCLE 
RIDE CONTROL 


FOR THE RIDE OF YOUR LIFE... FOR THE LIFE OF YOUR CAR 





ing alphabetical listings of both fuel 
and water pump sections on cars and 
models from 1937 through 1956, with 
accompanying columns listing origi- 
nal and Airtex interchange pump 
numbers, plus a separate section 
headed “Cooling System Pressure 
Chart,” which reportedly simplifies 
testing of radiator caps by listing 
proper pressure in pounds for all 
high-compression cars and models 
through 1956, is available free to 
garages, repair shops and service sta- 
tion operators from Airtex Products, 
Inc., Fairfield, Il. 

Want more info? Use coupon on 

page 118 and you will get it! 


909—Electrical Catalog 


A 64-page catalog featuring a com- 
plete line of automotive electrical 
equipment, including switches, con- 
nectors, wiring accessories, protective 
devices, plugs, sockets and terminals, 
with voltage ratings clearly specified 
for all switches and other units, is 
available upon request from Cole- 
Hersee Co., 20 Old Colony Ave., Bos- 
ton 27, Mass. 

Want more info? Use coupon on 

page 118 and you will get it! 


910—Power Buffer Sheet 


A catalog sheet illustrating and 
describing its electric power buffing 
tool, the “EZ Buffer,” for tubeless 
tires and tubes, which cleans and 
roughens inner tubes and liners in 
tubeless tires, assuring adhesion for 
patches, is light in weight, requiring 
little effort and only light pressure 
for operation, in addition to being 
small enough to lay across the inside 
of a 670-15 tire, is available from Dill 
Mfg. Co., 700 East 82nd St., Cleve- 
land 3, O. 

Want more info? Use coupon on 

page 118 and you will get it! 


911—Wall Chart 


A wall chart showing its complete 
line of oversize and standard self- 
threading drain and filler plugs may 
be obtained upon request on letter- 
or billhead from Champ-Items, Inc., 
6191 Maple Ave., St. Louis 14, Mo. 

Want more info? Use coupon on 

page 118 and you will get it! 
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Help your customers be safe 
and sure with every stop! 


Satisfied customers are your best assets. Don’t gamble with 

their safety! Your state law may already require the use of an 

SAE 70R1 heavy duty brake fluid. Sell them Puritan Super 60 

—it does a better, safer, surer job. Here’s why: 

e Highest Heat Resistance—safety margin over 400° F. 

e Highest Rust Resistance—chemical inhibitors provide un- 
equaled moisture protection. 

e@ Proper Viscosity—at both high and low temperature ex- 
tremes. 

e@ Chemically Stable—won’t break down. Always gives safe, 
sure stops. 

e Compatible—mixes with all other brands. 


Puritan Super 60 meets and exceeds these and all other SAE 
7OR1 specifications. = 


Aas ; Fa v 
As advertised in Progressive Farmer. — 


OLIN MATHIESON CHEMICAL CORPORATION 


Automotive Products Department e Baltimore 3, Maryland 
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912—Hand Hydraulic Jacks 


Hand hydraulic jacks available in 
3- to 100-ton capacity, said to be of 
high-quality construction to assure 
stability and strength, with greater 
dependability under off-center load- 
ing, made possible by malleable iron 
top cap and pump beam designed to 
withstand sudden strain, have been 
introduced by Joyce-Cridland Co., 
Jack Division, 2027 E. First St., Day- 
ton, O. 

Other features include easy re- 
placement of pump with inexpensive 
assembly (68% of parts are inter- 
changeable); safe, positive grip con- 
tact pad with circular groove pre- 
vents loads from slipping on 3- 
through 20-ton models (serrated pads 


are provided on 30-, 50 and 100-ton 
models); all valves are under one cap 
screw; jack functions perfectly in hor- 
izontal position, and pump and re- 
lease valve on 50- and 100-ton mod- 
els are protected against rough treat- 
ment and accidental lowering, the 
manufacturer said. 

Want more info? Use coupon on 

page 118 and you will get it! 


913—Floor Mats 


Multi-color floor mats in varied 
hues against solid backgrounds of 
blue, gray, black or tan, designed to 
add beauty to new-car interiors while 
offering protection for carpeting, 
have been announced by The Wooster 
Rubber Co., 1205 E. Bowman S&t., 





SHE ['T NOW! 


the fabulous DU MONT TV-Type 


EnginScope’ 
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| See the EnginScope in action at the SOUTHEAST AUTO- 
1 MOTIVE SHOW in Miami, April 25-27th. Get all the de- 
1 tails on how easy the EnginScope is to own. Try the Engin- 
1 Scope for yourself and see WHY this shop instrument is 
1 causing so much excitement. 

I 
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SEE YOU THERE!!! 


® 
ALLEN B. DU MONT LABORATORIES, INC. 
Automotive Test Equi ¢ D , 
‘\ 
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s 


This is the television-type 
engine analyzer that is the 
talk of the town . . . the all- 
electronic shop instrument 
that makes tune-ups “duck 
soup” and puts more profit 
in the pocket of its owner. 
Best of all, the fabulous 
EnginScope builds customer 
good will — good will that 
always results in repeat 
sales — money making 
repeat sales! 
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Clifton, New Jersey F 
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Wooster, O. 

“Stylemaster” mats, in confetti col- 
ors, which reportedly are solidly in- 
tegrated and will not wear off, fit 
all makes of automobiles and are 
easily identified by the diamond-style 
top surface, designed to trap dirt and 
moisture. Molded buttons on the back 
provide ventilation and also eliminate 
movement of the mat on the car 
floor, the manufacturer said. 

Want more info? Use coupon on 

page 118 and you will get it! 


914—Piston Ring Catalog 


A 96-page “Master Ramco” catalog 
for use by installers and specifiers of 
piston rings to cover from 1930 to 
1957 cars, trucks, tractors, buses, sta- 
tionary engines and lightweight 2- 
and 4-cycle engines, with recommen- 
dations for “10-Up” sets utilizing full 
chrome, partial chrome, cast-iron and 
steel ring combinations, with simpli- 
fied listing arrangement, has been 
announced by Ramsey Corp., 3693 
Forest Park Blvd., St. Louis 8, Mo. 

Want more info? Use coupon on 

page 118 and you will get it! 


915—Radial Run-Out Gauge 


A gauge to measure radial run-out, 
which reportedly determines amount 
of out-of-roundness of tires and wheel 
assemblies and also tests wobbly 
wheels and lateral run-out, has been 
announced by Hickok Electrical In- 
strument Co., 10514 Dupont Ave., 
Cleveland 8, O. 

Most popular testing uses are on 
eccentric wheels or rims, bent rims, 


eccentric wheel studs or bolt hole 
circles, out-of-round tires, improperly 
seated tires, flat spots due to exces- 
sive wear, and eccentric brake drums, 
according to the manufacturer. 
Want more info? Use coupon on 
page 118 and you will get it! 
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THIS NEEDS OUR 
ATTENTION, NOW! 


In 1956 rear-light deficiencies 
alone led all other causes 

for car inspection failure — 
and faulty headlamps 
weren’t far behind! 


These are the results of voluntary examinations of 
more than two million cars conducted during 
Safety Check Month last May by the Inter-Indus- 
try Highway Safety Committee . . . And these find- 
ings closely parallel those of states which have manda- 
tory inspections. 


The fact of the matter is that every driver turned 
down is somebody's customer—yours or mine! 
We're in a position to remedy this situation .. . a 
serious one because it’s dangerous to drive at 
night—even within legal speed limits—with any- 


There’s a 
Tung-Sol product 

for every automotive 2 
lighting need 


FAULTY LIGHTING INCREASES 
1954...31.6% — 1955...34.3% 


1956...42.5% 


Source: Inter-Industry Highway Safety Committee 


thing short of perfectly functioning headlamps 
and complete tail-light protection! 


MAY IS SAFETY CHECK MONTH 


Let's check lights in May and 
every other month 


VEMICLE SAFETY-CoECcK 
. 


Here’s what we can do to make sure our customers’ lights are 
in perfect working condition: 


1. Check lights at every opportunity—at pump islands, during 
lubrication, washing. 


2. Feature “Complete Lighting Service’’ at a// times. 
3. Make lighting checks “‘must’’ items in all changeover specials. 
There’s both Volume and Profit 
in Lighting Service! 
Tung-Sol has the products and the program to help you get your 


share! Just ask your Tung-Sol supplier for the lighting service 
and sales aids. 


STUNG-SOL 


VISION-AID HEADLAMPS 
MINIATURE LAMPS - SIGNAL FLASHERS 


TUNG-SOL ELECTRIC INC., Newark 4, NM. J. Sales Offices: Atlanta, Ga., 
Columbus, Ohio, Culver City, Calif., Dallas, Texas, Denver, Colo., Detroit, 
Mich., Irvington, N.J., Melrose Park, Ill., Newark, N.J., Philadelphia, Pa., 
Seattle, Wash., Canada: Montreal, P. Q. 
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916—Torque Wrench 


The “R-50 Micro Torque Wrench” 
especially calibrated for safe torque 
adjustment of wheel bearings, with 
low torque readings provided by a 
clearly marked dial plate showing 
5 foot pounds torque for taper roller 
type and 7 foot pounds for ball type 
passenger car wheel bearings, has 
been introduced by Micro-Nut Co., 
937 So. Santa Fe Ave., Los Angeles 
21, Calif. 

Guaranteed to be 100% accurate, 
the wrench is also recommended for 
other low calibration applications, 
such as transport vehicle wheel bear- 
ings, spark plugs, fuel injectors, oil 


filters and automatic transmissions. 
Want more info? Use coupon on 
page 118 and you will get it! 


917—Hydraulic Floor Jack 


A 20-ton jack, claimed to be the 
only hydraulic floor jack over 10- 
ton capacity on the market, has been 
announced by Weaver Mfg. Co., 2166 
South Ninth St., Springfield, II. 

The “Model WA-85 Super-Giant” 
reportedly rolls smoothly on big tan- 
dem roller bearing wheels and ball 
race casters. Long, low-slung frame 
with triple front wheels reaches un- 
der extreme overhangs, it was said. 
Saddle lifts to 25%”, while safety 





HYDRAULIC VALVE TREATMENT 


For Top Engine Performance 


CORRECTS! 


lock prevents accidental lowering of 
load and safety valve prevents over- 
loading. 
Want more info? Use coupon on 
page 118 and you will get it! 


918—Transmission Tool Boards 


Two tool boards for band adjust- 
ments in automatic transmission ad- 
justment and repair have been an- 
nounced by Bonney Forge & Tool 
Works, Alliance, O. 

No. 27495 holds the popular tools 
for simple band adjustment and 
measures 12” x 12”. No. 27490, 18” 
x 24”, carries all the tools found on 
the smaller board, plus an oil pres- 
sure gauge, throttle pressure adjust- 
ment wrench, throttle linkage pins 
and torque wrench and adapter, five 
“must” tools for Powerflite adjust- 
ments. 

Want more info? Use coupon on 

page 118 and you will get it! 


919—Axle Manual 


A manual prepared in a simple, 
straightforward manner to help the 
jobber, his salesman and serviceman 
understand common causes and pre- 
vention of axle shaft failures, il- 
lustrating and explaining § typical 
failures, discussing remedies and 
prevention including shaft weariness 
failures and twisting failures may be 
obtained from U. S. Axle Co., Inc., 
Pottstown, Pa. 

Want more info? Use coupon on 

page 118 and you will get it! 


920—Air Brake Catalog 


Frees hydraulic valve lifters 

Permits valve lifters to operate quietly 
Dissolves engine sludge and varnish 
Increases power and gas mileage 


~. 


nie A 28-page, 2-color air brake cata- 
MAINTAINS! log, “KU-201B,” describing advan- 


by y, i tages of its straight air and air-over- 
ey eee q ¥ Keeps valves and lifters free hydraulic brake systems for trucks, 
REINFORCE 


ale: [ai4 tractors, trailers and buses, as well 
La _ ‘ Cools as it lubricates as its rotary air compressors, ac- 
Protects engine parts 


tuating and protection valves, safety 
and warning devices and other com- 
q increases the life of your car 


ponent parts, with complete diagrams 
of tractor and trailer installations, in- 
cluding illustrations, has been pub- 
lished by Wagner Electric Corp., 6400 
Plymouth Ave., St. Louis 14, Mo. 
Want more info? Use coupon on 
page 118 and you will get it! 


921—Bug Remover Cloth 


A cloth for removing bugs from 
car finishes, chrome and windshields, 
guaranteed to be harmless to all car 
finishes, has been announced by Wal- 
ter B. Bowers Co., Inc., 4209 Michi- 
gan Ave., Kansas City, Mo. 

Want more info? Use coupon on 

page 118 and you will get it! 
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net DO YOUR CUSTOMER A FAVOR! TELL HIM ABOUT THIS 

EASY Two-Step Treatment — He'll show his appreciation in 
repeat business! 


Available in Canada through Radiator Specialty Company of 
Canada Ltd., Toronto 2, Ontario, Canada 


EMEROL MANUFACTURING CO., INC. 


242 WEST 69TH STREET, NEW YORK 23, N. Y. 
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L HAL, symbol of Associates’ Health, Accident and Life Insurance 
HA ses coverage helps you close deals and keep them closed. Tell that 
“cautious” customer how Associates’ Insured Payment Plan pro- 


A LWAYS AT tects his investment, makes his payments should illness or injury 
strike, and keeps on paying until he is back on his feet again . . . 
pays off his contract in full in case of permanent disability or 

YOUR CALL death . . . provides non-cancellable life, accident and health insur- 
ance without examination; immediate coverage without red tape. 
If you and your salesmen are not completely familiar with HAL, 
call your Associates’ finance specialist today and get complete 
details on one of the best sales clinchers in automobile financing. 


“Get to know HAL—he can help you 
close that ‘cautious’ customer— 
Associates’ new sales training film 
‘Clutch Selling’ shows you how!”’ 


ASSOCIATES INVESTMENT CO. — ASSOCIATES DISCOUNT CORP. — ASSOCIATES DISCOUNT (CANADA) LTD. — EMMCO INSURANCE CO. 
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922—Bead Breaker 


An improved bead breaker with 
patented action, which starts apply- 
ing pressure at one point in such a 
way as to start the bead rolling out of 
the seat, has been introduced by Bish- 
man Mfg. Co., Route 2, Osseo, Minn. 

As the bead rolls the pressure is ex- 
tended in both directions up to a 
third the way around the rim, it was 
claimed. One stroke releases the ten- 
sion that holds the beads in place so 
that they can easily be pushed off 
the rest of the way by hand. Less 
pressure is required to start the bead 
breaking with the rolling action than 
with the usual straight push, with 
less danger of damage to air seals on 





DISPENSER 


Cilss costs 
50% AND 
QO MORE 


saves time 
saves money 
protects skin 


the original 
Double Action 


HAND 
CLEANER 


that cleans 


IN THE 
V/y TIME 


Tested and proven Go-Jo Hand 
Cleaner provides the best in 
fast action removal of em- 
bedded grease, grime, paint, ink, 


asphalt, mastic—all stubborn soil. And 
scientifically formulated to assure gentle, 
dermatologically safe protection for the 





skin. 


For efficient, economical hand cleaning — 
it’s time to depend on GO-JO. Order from 
your Jobber. 

GOJER, INC. + Box 991, Akron, Ohio 


America’s Largest Manufacturer of Creme Type Hand Cleaners 
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tubeless tires or to the sidewall. 
Want more info? Use coupon on 
page 118 and you will get it! 


923—Free-Wheel Lif? 


A new, lower free-wheel automo- 
tive lift, with 4” high superstructure 
designed for greater convenience in 
guiding all new low cars onto the 
lift, has been announced by the 
Joyce-Cridland Co., 2027 E. First St., 
Dayton 3, O. 

Floor recessing is not necessary 
with the “Model B4,” it was claimed. 
It has a 60” height of rise and a ca- 


pacity of 8,000 lbs. Five models are 
available. Webbing reinforcement has 
been added to the electric-welded, 
one-unit H-beam superstructure, giv- 
ing additional strength and rigidity 
to compensate for lowering of H- 
beam from 5” to 4”. Reinforcement 
assures increased safety for operator. 
Want more info? Use coupon on 
page 118 and you will get it! 


924—Turn Signal Lights 


Turn signals with lens design said 
to produce the maximum candlepow- 
er with correct SAE pattern, placing 

all available light 
where it belongs 
without waste, 
have been an- 
nounced by K-D 
Lamp Co., 1910 
Elm St., Cincin- 

nati 10, O. 
Colorfast 
4 17/16” Lucite 
acrylic lens is 
secured by 4 
F screws and gas- 
keted for weather-tight service. Bel- 
lows-type rubber grommet encases 
lead wires while heavy-gauge body 
has reinforcing plates. The “KD 752” 
(illustrated) can function as a turn 
signal, stop and rear light. “KD 753” 
with two-face turn signal reportedly 
controls rays so that no blinding 
light can strike driver’s eyes. “KD 
756” may be bolt-mounted on any 
flat surface and used as turn signal, 
stop and rear light. It has 2 mounting 
holes on 2” centers for “4” bolt or 
metal screw mounting. “KD 750” set 
includes 2 “KD 752,” 2 “KD 753,” 
flasher, mounting brackets and wire. 

Want more info? Use coupon on 

page 118 and you will get it! 


925—Carburetor Filters 


Carburetor air filters designed spe- 
cifically for replacement on 1957 cars 
and made in a series of eight models 
for complete coverage have been in- 
troduced by Lee Filter Corp., 41 River 
Road, North Arlington, N. J. 

Want more info? Use coupon on 

page 118 and you will get it! 
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WIREMAKER FOR INDUSTRY 
SINCE 1902 
CHICAGO 
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926—Tire Gauges 


A complete line of tire gauges, all 
with nylon bars, individually pack- 
aged for passenger cars, trucks and 
tractors, has been introduced by 
Acme Air Appliance Co., Inc., 100 
Hinsdale St., Brooklyn 7, N. Y. 

Want more info? Use coupon on 

page 118 and you will get it! 


927—Thermostat 


A “poppet pellet” thermostat de- 
signed for today’s high-pressure cool- 
ing systems and high-compression en- 
gines has been announced by United 
Motors Service, General Motors 
Building, Detroit 2, Mich. 


The thermostat has no _ soldered 
joints or hinges. A “reverse-action” 
valve feature permits a more uni- 
form, free flow of water, assuring 
accurate temperature control, accord- 
ing to the company. 

Want more info? Use coupon on 

page 118 and you will get it! 


928—Spark Plug 


A non-resistor, projected core-nose 
spark plug, which replaces the 6 
types of original equipment plugs 
needed to service Cadillac, Oldsmo- 
bile, Buick, Pontiac and Chevrolet 
cars, has been announced by Cham- 
pion Spark Plug Co., 900 Upton Ave., 
Toledo 1, O. 


NEW! PULLMAN’S DOUBLE BARRELLED 
SENSATIONAL: PROFIT-MAKING PLAN WILL... 


tele} ym (ell) Sy.1 8 3 11 


THIS TRAFFIC 
BUILDING SIGN 


YOURS FREE! 


WITH YOUR 
PULLMAN VACMOBILE 
26,450,000 LIFE motorists 
will be looking for this sign! 
Get yours free and watch 
bonus business roll in. 











Mi 
vai mobile 








0.K. I'm Interested in Your “Sign-Up” Plan. 


C Have a Sales Representative cali to demonstrate The Pullman Vac 
and show me your new SIGN for my Station. | understand I’m under 


EXCLUSIVE 

PULLMAN FEATURES 

@ Patented Accordian Hose 

stretches without moving 
not — 4 

oil of if run over by ca Some 


no obligation. 


CO Send me Puliman’s free booklet “‘How to Sell More Oll, Oil Filter 
Elements, Lubrications, TBA items, in Your Station’. 


THE VACUUM CLEANER 
DESIGNED ESPECIALLY 
FOR SERVICE STATIONS 


PULLMAN 
VACMOBILE 


YOURS 
OnLy 982 rae" 


Pay Just $144 Complete 


Just 40c a day puts this money- 
making, fully equipped Pullman 
Vacmobile and big FREE traffic- 
building sign in your station. It takes 
only 30 seconds to clean a car with 
a Vacmobile .. . 30 seconds to sell a 
high profit lube job or oil change . . . 
80 seconds to start making big prof- 
its. Take 30 seconds and fill out the 


coupon below! «sign-up FOR 


INCREASED SALES NOW!” 


nen ib ent ais ep edna dip en ~ 
Puliman Vacuum Cleaner Corp. | 
25 Buick Street, Boston 15, Mass. | 





@ Converts A 4 blower + 


seconds. @ Big wheel mo- Station 





bility . lides —_ sills, 
* down 


up ramps Street 





teps . 
ceester’ bremes. © Fuily 
equipped at no extra cost. 
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The “J-18Y” is said to provide bet- 
ter performance, minimize fouling at 
low speeds and reduce inventories. 
The core nose extends farther into 
the combustion chamber than or- 
dinary spark plugs, and runs hotter 
and cleaner at low speeds, it was 
claimed. At high speeds the core 
nose is cooled by the incoming air- 
fuel mixture. 

Want more info? Use coupon on 

page 118 and you will get it! 


929—Truck Transmission 


A semi-automatic heavy-duty truck 
transmission which minimizes shift 
lever and clutch pedal manipulation 
and reduces the need for skilled gear 
shifting has been introduced by Clark 
Equipment Co., Transmission Divi- 
sion, Falahee Road, Jackson, Mich- 
igan. 

The “StepMatic” is an integrated 
combination of a 5-speed synchro- 
nized transmission and an auxiliary 
gear train. The auxiliary unit is com- 
posed of a direct and an underdrive 
gear set which are semi-automatically 


engaged. The underdrive gear ratio 
“splits” the geared steps of the trans- 
mission, resulting in 10 closely spaced 
gear ratios, the manufacturer said. 
Regardless of the gear in use, the 
driver reportedly can obtain addition- 
al gear reduction and power im- 
mediately by “floorboarding” the ac- 
celerator pedal or by pushing a but- 
ton on the dashboard or shift lever, 
as arranged to suit the builder’s op- 
tion. This shifts the auxiliary into 
underdrive for additional gear reduc- 
tion. Auxiliary automatically returns 
to direct drive when accelerator pedal 
is relaxed. 

Want more info? Use coupon on 

page 118 and you will get it! 


930—Tar Remover 


After long testing by its laboratory 
over the “controversial” use of sol- 
vents for removing tar from the new 
Lucite-Acrylic paints, Curran Corp., 
South Canal St., Lawrence, Mass., 
has announced its product “Tarlene” 
requires no change other than the 
addition of kerosene for the “new” 
paints only 

No nesnaiel effects result to the 
new finishes when the product is 
diluted with 4% part kerosene, it was 
claimed. “As is,” it is said to be ef- 
fective on conventional finishes and 
as an underbody coat remover. It is 
sold in pints and large sizes for the 
trade. é 

There has been considerable dis- 
cussion on the subject by engineers 
recently, with caution being stressed 
by them. 

Want more info? Use coupon on 

page 118 and you will get it! 
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Kust Master Pict-l-Poem 


When customers drive in with steaming 
radiators ... 


Rust Master dissolves all rust and 
scale in the entire cooling system. 
Just pour Guaranteed Rust Master 
in the radiator — rust proofs for 
a whole year... 


There's no need 
rust and scale 
tion... 


@ No Draining 
e No Flushing 
¢ No Waiting 


to drain and flush to clean out 
and to improve water circula- 


F pROFiTS SOAR: jas 
Pe 


it's smart to stock all 
Rust Master products 
for More Satisfied 
Customers — More 


Profits! 


RUST MASTER — LEAK MASTER — SLUDG-MASTER — CARB MASTER — PARTS MASTER 





products WORK WHILE You ep), 


C=) Rust Maste, 





(| TIME SAVERS 





Making Small Drill Bit 
With Sewing Needle 


Wm an extra small drill bit is 
needed, try grinding the eye 
of a sewing needle in the same 
manner a drill bit is ground.—H. P. 
Odom, Williams Motor Sales 
(Dodge-Plymouth), Box 109, War- 
renton, North Carolina. 


To Prevent Water Leaking 
Around Radio Antenna 


OMETIMES the insulation at the 
bottom of an antenna will be- 
come broken and water will leak 
down the antenna, causing a leak 
in the car and also grounding the 
antenna. 
To overcome this, a boot from 
the end of a master cylinder can 


be slipped easily over the antenna 
down to the cowl, forming a seal.— 
H. M. Treadwell, Treadwell’s 
Brake & Alignment Service, 2758 
Montpelier Avenue, Macon, Geor- 
gia. 


Making Tappet Wrench 
For 1957 Fords 


— adjusting the self-lock- 
ing tappet adjustment on all 
1957 Ford products, I find a 
straight wrench is hard to hold 
and also wears too fast. 

Here is a wrench I dreamed up 


3 "12 POINT 
E 








which handles nicely.—Lloyd C. 
Shumway, 300 W. Central, Medi- 
cine Lodge, Kansas. 


Eliminating a Problem 
With Ford Heads 


EMOVING or installing Ford 

heads is difficult because they 
are heavy and there is no way to 
hold them. 

To solve this problem, turn two 
intake manifold holddown clamps 
upside down over the rocker arm 
studs in the heads and run the nuts 
down finger-tight. This provides a 


OLD FLEX HANDLE 














CAPACITY 1,000 Ibs. 


33 
ai 
4 


4... for ECONOMICAL 
LIFTING POWER 


: STAR'S Amazing "LITTLE OSCAR" 
HYDRO-LIFT CRANE 


Now you can own that half-ton crane you've always needed—at mini- 
mum investment. It's speedy—converts back-breaking jobs into simple 


one-man 
available to make easy work of lifting and 


operations. “Extra-reach" boom 


removing hard-to-get-at engine blocks from 


Overall Height — 54" 
Overall Length — 48" 
Overall Width — 33" 
Write for Catalog Information 
on STAR's Complete Line of 
Hydro-Lift Cranes 


late model passenger cars. 


SEE the “Little Oscar" 
and the complete line of te he tateediabe 
STAR Hydro-Lift Cranes At the Show 

at the — Star Machine and Tool 


INTERNATIONAL 
AUTOMOTIVE EXPOSITION 





NEW DELINER 


pm 
hibit Weeden new No. 45-FD 
Power operated Deliner. 


Miami 
Booth No. 137 It removes one or two 
rivets per “aa with 


and 
MIDWEST AUTOMOTIVE | ease. Double 


TRADE SHOW "Knock-Out ; Punches o 
St. Louis tional). You'll see it in 


Miami and St. Louis. 
Booth No. 633 


STAR MACHINE & TOOL CO. 
225 S.E. SIXTH ST. MINNEAPOLIS 14, MINN. 
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GOT A GOOD 
$ IDEA? 

will be paid for every 

time - saver or shop 

short - cut accepted 
for publication in this section. 
A photo or rough sketch will 
a your idea more valuable. 
Only original items, not previ- 
ously published, offered for our 
exclusive use, can be consid- 
ered. Send them to: Southern 
Automotive Journal, 806 Peach- 
tree St., N. E., Atlanta 8, Ga. 


hole anywhere in the top cap of the 
switch.—Gene Elliott, Parts Man- 
ager, Hickory Motor Sales, Inc., 
(Dodge - Plymouth), 345 First 
Avenue, S. W., Hickory, North 
Carolina. 


Making Tool to Replace 
Chevy Idler Bushings 


H™ is a method for making a 
tool for replacing 1955-56 
Chevrolet idler bushings: 

Saw a gap 5%” deep and 14%” 
wide in the side of the small end 


of a discarded Plymouth universal 
joint housing. Weld two iron 
straps approximately 144” wide by 
14” thick by 2” long on the small 
end of the housing, leaving a gap 
1 3/16” wide in line with the gap 
sawed in the housing. 

The flange on the bushing will 
slide in through the sawed gap 
and the two straps of iron will hold 
the idler arm while the hydraulic 
press pushes the bushing out into 
the center of the old housing. 

Turn the arm over, using the 
same tool, and press new bushing 














good hold on the head and lessens 
the possibility of its slipping and 
mashing a finger.—Harry Dillon, 
Moscow Mills, Missouri. 


Making Tool to Check 
Rear Grease Level 


jp is how I made a tool for 
checking the transmission for 
grease level with a saving of time 
and many times preventing a mess: 

Flatten 3” on one end of a 12” 
piece of old copper gas line (which 
stays bright). Bend to make a hook 


Copper tube I2"LONG > wees a 


—_— 
f 








C;> 


about 2” long on the flattened end 
and shape a handle on the other 
end. The flattened hook will easily 
slide into the hole for checking 
grease level, enabling one to tell at 
a glance whether or not grease is 
needed. — William Ware, Eden, 
Maryland. 


Correcting the Trouble 
In Chrysler Switches 


OUBLE encountered on the 

1957 Chrysler cars equipped 
with TorqueFlite transmission 
when starting a warm engine has 
been traced to the safety vacuum 
switch on the manifold and many 
switches are being replaced. 

The new switches are hard to lo- 
cate and correct the trouble for 
only a short time, the reason being 
that the heat from the engine ex- 
pands the trapped air in the 
diaphragm of the switch and 
causes it to break contact when the 
engine is stopped. The trouble can 
be remedied by punching a small 
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DON’T GAMBLE with sales 


BE SURE... Sell easy Sweie 


Cai OW HOSE CLAMPS 


Stainless Steel Construction © Aircraft Quality with Wittek Worm Drive Features 
© Quick and Easy to Apply * Complete Range of Sizes ¢ Convenient Packaging 


Quality materials, strong construction, and easy appli- 


cation of Wittek Hose Clamps ass' 


you of top 


sales. You can always be sure when you sell Wittek 


—hose clamps in all sizes . 


. for every purpose 


. . and all at one source of supply. See 
your Jobber today or write direct to 
Wittek Manufacturing Co. 
for complete details. __« 
= ey. 


or stacking in displays. 


0. 


AVAILABLE IN CARTONS 


Every size Wittek Hose Clamp is 
now available in attractive display 
cartons of 10 clamps each. They 
give added convenience for storing 


eeeeeeeceoeeeeeeeeeeeeeseeeeeeeeeeeeeeeeeeeeeeeeeee 


SEE WITTEK’S COMPLETE LINE OF HOSE CLAMPS ; 


See Us At: The Southeast Automotive Show—Booth No. 255 


Lawrence M. Hirsig and Co. 
Bruce T. Brantley, Sales Mgr. 
American National Bank Bidg., 
Jacksonville 7, Fla. 


21 Men Traveled—Kentucky, Tennessee, Alabama, 
Georgia, West Virginia, Virginia, North Carolina, 
South Carolina, Florida, Mississippi 


McClintock Sales, Inc. 


Mr, Sidney M. McClintock 
2631 Commerce Street, Dallas, Texas 


4 Men Troveled—Texas, Oklahoma, Arkansas, 
Louisiana 


WITTEK MANUFACTURING CO. 4341 West 24th Pl., Chicago 23, Ill. 


Want more facts? Use Reader Service Card Page 118 





into place. The flange on the 
housing makes a good stand and 
center opening is the right size for 
the bushing to fall through.— 
James W. Gattis, c/o Kemps Ga- 
rage, 501 Wick Street, Corinth, 
Mississippi. 


Obtaining Downshift 
On 1957 Mercurys 


On SOME 1957 Mercurys it is im- 
possible to adjust the trans- 
mission linkage to obtain a satis- 
factory downshift without upset- 


Heat and twist here 


G} 
If 
| 
| 
L 
‘ 
Lo} 








ting the time of the upshift. The 
trouble seems to be insufficient 
movement of the accelerator pedal 
and linkage. 

To remedy such a condition I 
heat the accelerator cross shaft at 
a point about midway between the 





WEN BD Hosts f° 7007 Shp 


K-D 175 Universal, Rotating 


Cylinder Head Holder 


at low price! 
Holds all sizes of cylinder heads in any posi- 
tion. Services GM, Chrysler-built, Ford-built 
and others. 
Lightweight, compact. Perfectly balanced to 
stand firmly on workbench. Bases can be 
mounted if desired. Heads bolt to slotted 
support brackets. Slots permit mounting var- 
ious types, widths. T-handles lock brackets in 
at any angle. 





on late Chrysler engine 
with K-D 382 Compressor. 


K-D 428 Hose Clamp Pliers. 
To remove, 

install all 

sizes wire 

hose clamps. 


ie 


K-D 140 
Battery Handler 


To install, remove and carry batteries with 
safety and ease. Quick-acting screw with T- 
handle for speedy safe operation. Grips 
battery case securely for tilting, maneuver- 
ing in tight places. 


For all widths of 


~\ popular 6 and 12 
volt batteries. 


\ 


K-D 430 Door Handle 


For GM, Spring Remover 


Ford-built, 
Nash, 
Studebaker. 





FREE CATALOG: Describes, illustrates 150 
K-D Tools to make hard jobs easy. Write. 
K-D MFG. CO., LANCASTER, PA. 
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K-D* TOOLS 





brackets and pull up about %” on 
the accelerator pedal. This gives 
more pedal movement and, while 
it will be necessary in most cases 
to readjust the transmission link- 
age for the upshift, the downshift 
will remain the same.—R. D. Hud- 
gens, 2814 Lillian Street, Shreve- 
port, Louisiana. 


Holding Adjusting Screws 
On Bendix Governor 


lO PREVENT the adjusting screws 
from creeping on the Bendix 
transmission governor used on 
cars and buses, the common prac- 
tice is to seal them with wax. 
However, I install a .140 LD. 
spring on each screw—the length 
will vary. The spring tension un- 
der the screws holds them in place 
and they can be adjusted without 
the bother of digging out sealing 
wax.—A,. B. Tunison, c/o Subur- 
ban Transit Company, 817 Meeting 
Street, West Columbia, S. C. 


Constructing an Accessory 
To Handle Transmissions 


A‘ ACCESsoRY for handling and 
swinging transmissions may be 
made of pipe welded to a platform 
and fitted with two end shafts that 


slide in and out and are locked by 
set screws.—Harry J. Miller, 991 
Forty-Second, Sarasota, Florida. 


Easing Installation 
Of Ford V-8s 


7 MAKE installation of Ford V-8 
engines easier, use two 3%” x 
3” USS cap screws and thread the 
entire length. Install a nut on each 
and run it up to the head. 

Use these as guide studs in 
transmission and run nuts up to 
pull the motor and transmission to- 
gether. The 3” studs are long 
enough to do some good and the 
nuts pull all the way.—Jack Mon- 
roe, Jack Monroe’s Garage, Route 
1, Box 96, Leesburg, Florida. 
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Bonus for you on 
ADIATOR PRODUCTS 


-REE 


Folding lawn chair—with any 4-case assort- 
ment of Du Pont Fast Flush, Anti-Rust, new 

y Duty Sealer. 
The chair is st proof 
aluminum, with colorful weather-resistant 
webbing. A $13.95 retail value! 


























“Beauty-Fold”’ table—with any 6-case as- 
sortment of Du Pont Fast Flush, Anti-Rust, 
new Cooling System Sealer or Heavy Duty 
Sealer. This sturdy table of lightweight alumi- 
num folds for easy carrying. Opens to full 
27" x 60" size at touch of a button. A $15.95 a) fy 


retail value! 


Get one case of Du Pont Fast Flush, Anti- 
Rust, new Cooling System Sealer or Heavy 
Duty Sealer (your choice) free with any 6- 
cuteliisceen case* assortment of these fast-moving Du Pont 
istietensae No. “7” Radiator Products. 
*Or % case free with any 3-case assortment 
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Here's the lamp package designed with you in mind... 
and there's no other package like it! 





THE @@ SPACE-SAVER PACK 





e SAVES 30% IN SHELF SPACE 


© More space for other items 


e Stacks easily, no round tops or 
bottoms 


@ Stock always looks neat 


e NO COVER OR FLAPS TO OPEN 


© No insert or platform to fuss with 


e Bulbs removed by a flick of a 
finger 
e No more “dog-eared” cartons 


e SPEEDS UP SERVICE 


e Identification on BOTH ends of 
each pack 

e You can count lamps at a glance 

e Space for price marking 

e Lamps fully protected 





G-E SPACE-SAVER PACK 
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OLD STYLE CARTON 
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...and to help you get the most from the new 
SPACE-SAVER PACK, here's... 


THE @2 SPACE MISER' RACK 


®@ Made of sheet metal 

@ Keeps all your small 
lamps in one place 

® Stocks stay neat, safe 
from damage 

® Cartons are easily 
reached, identified, 
removed 

@ Fits on shelf or wall 

®@ Holds 280 lamps 





G-E “SPACE MISER” RACK 


Save Time, Space, Trouble—This great new “SPACE MISER” metal rack, § -+7,,;. great new rack fs yours when you order tis 
and the revolutionary new SPACE-SAVER PACKS, combine to save } 7 fastest-moving lamp types —listed below. The 
space, time and tempers. The “SPACE MISER” rack holds up to 280 “SPACE MISER” rack and the 70 lamps 
lamps—and it’s made of heavy-gauge steel. It’s only 11” wide, 644” plus 7 empty unmarked SPACE-SAVER 
high, and 8” deep—a blue and white baked-on enamel finish. And PACKS are prepacked in a single car- 
what’s best .. . IT’S FREE! FREE! FREE! Just buy the small assort- ton! Get this deal from your G-E 


ment listed below (at your regular price), and the “SPACE MISER” Wholesaler today! 


metal rack is yours! Act now! 


G-E “SPACE MISER” Rack FREE When You Buy These 70 Lamps at Your Regular Cost! 4 , 2 
Your Regular Cost $10.77 


NO. VOLT QUAN. PRICE NO. VOLT QUAN. PRICE wt 
55 6V 10 $ 77 57 12V 10 $ .96 Less 10% Discount 1.08 
63 6V 10 96 67 12V 10 96 ( You Pay Only $9.69 


1129 6V 10 2.05 1034 12V 10 2.57 ™ : 
1154 6V 10 2.50 The G-E“SPACE MISER” is FREE 
(All prices shown are based on manufacturer's 








hanes 


Ne | 


Ordinary cartons having no rack, shelves may G-E "SPACE MISER” rack keeps stocks neat, 
get sloppy and disarranged. It’s hard to find saves valuable shelf space for other items. Lamp 
the bulb you want. . . service slows down. cartons are easily removed . . . service is faster. 


To help you sell pairs of G-E Q¢-Likeiie Headlamps 


Progress Is Ovr Most /mportant Product ...this Spring, over 50 million readers will see 


General Electric’s national advertising. They'll 
be shown why it’s wise to check their own head- 


lamps for blackened bulbs, darkened reflectors and 
condensation. They will be selling themselves. .. 
a PAIR of G-E @0-éen Hcadiamps. 
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A Bellyful, John 9? 
(Continued from page 56) 


unsmilingly. 

Congress has already invaded 
the industry with the bill spon- 
sored by the National Automobile 
Dealers Association giving dealers 
their “day in court” in disputes 
over contractual relations with fac- 
tories. Will the public, ever a 
fickle lover, suddenly turn on the 
manufacturers someday soon in 
the horsepower race—manufactur- 
ers who have found it necessary to 


“keep up with the Joneses” or go 
under? (Chrysler Corp. faced a 
serious situation in ’54 with its un- 
streamlined body styling and low- 
er-powered cars, you will remem- 
ber.) 

There’s reason for concern about 
legislation when you see _ the 
Georgia Association of Petroleum 
Retailers (composed of 3,500 serv- 
ice stations) and the North Caro- 
lina Automobile (not Dealers) As- 
sociation going on record to ask 
congress to limit the top ..speed 
which a manufacturer can pro- 





Your only 
**Comebacks”’ 
are 
Satisfied Customers 
with 





ARMATURES 


AUTO PRODUCTS, INC. 
1520 Texas St. © Memphis, Tenn. 


GENERATORS 
STARTER MOTORS CLUTCH PLATES 
ARMATURES BONDED BRAKE SHOES 
STARTER DRIVES MASTER CYLINDERS 
SHOCK ABSORBERS WATER PUMPS 
VOLTAGE REGULATORS FUEL PUMPS 
DISTRIBUTORS CARBURETORS 
CLUTCH PRESSURE ASSEMBLIES 
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GENERATORS 


Satisfied customers mean repeat 
business . . . more sales . . . more 
profits for you. That’s the big 
reason for using precision-rebuilt 
kiméo Generators, Starters and 
Armatures. You can count on 
them for top quality, top 
performance—every time! 

Go me! Write today for cata- 
log and price list on AvMed 
Generators, Starters and Arma- 
tures... and the complete Armée 
line of rebuilt auto products. 


a 


STARTERS } 








vide in the vehicles he is making. 

Despite the more-than-doubling 
of horsepower ratings on many 
cars since World War II, the aver- 
age speed by drivers has moved up 
only slightly, as was brought out 
at a luncheon by the Inter-Indus- 
try Highway Safety Committee in 
conjunction with the NADA con- 
vention in San Francisco in Janu- 
ary. 

Howard Pyle, assistant to Presi- 
dent Eisenhower on traffic safety 
problems, stated that in 1946 the 
average speed of all motor vehicles 
was 45.5mph. In 1955 it was 
5lmph. And don’t forget that in 
that interval more, newer and bet- 
ter roads were built and many old 
facilities improved. 

Horsepower is not essential to 
speed, as foreign cars demonstrate, 
he pointed out. Many foreign 
makes are much faster than Amer- 
ican, with much less horsepower. 

Emphasis there has been on the 
ranges where the most horsepower 
is needed the most often. But while 
the average speed hasn’t sky- 
rocketed, glaring examples of the 
misuse of speed may convince the 
public that at least there’s enough 
power and no need for more. 


How about Increasing Costs? 


Will the increasing cost of gaso- 
line, of repairs, of insurance—and 
just about anything else you can 
name—bring Americans around to 
accepting new cars year after year 
with no added power? 

Perhaps George Romney, the 
likable president of American 
Motors Corp., has a point in the 
Rambler. Its fuel economy is great- 
er, but if you also want a Rambler 
with 288hp, that became possible 
last month. 

Until car dealers find showroom 
visitors don’t ask about “horse- 
power,” engineers may continue to 
be pressured. Sales managers have 
long since become accustomed to 
the heavy applause from dealer an- 
nouncement meetings when the 
new and higher power ratings 
were revealed. 

Like “Tex” Colbert and Harold 
Metzel said, maybe the craze is 
just about on a plateau. 

Engine designs and modifica- 
tions are determined two or three 
years ahead of the public appear- 
ance of the cars in which they'll 
repose. 

Would you say that with so 
many factory executives discount- 
ing the importance of additional 
horsepower, maybe the engineers 
also have been allowed to rest on 
today’s power plateau? 
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OLDSMOBILE 


FIRST WITH THE FEATURES WITH NEW SALES APPEAL! 


eeeeeeens 
eee? ila 


GOLDEN ROCKET 88 HOLIDAY CouPé 


Salesman: “Knew you'd agree once you got behind the 
wheel. Just about everyone who tries the J-2 Rocket* wants it.” 
Prospect: “Sure has got a powerful kick when you need it 
... but what really sold me was that J-2 will be easier on gas.” 
Salesman: “No doubt about it. It’s the most terrific engine 
development since the first Rocket Engine.” 

Prospect: “Must keep you pretty busy demonstrating.” 
Salesman: “Sure does. And once a fellow tries J-2, I hardly 
need to say another word.” 

Prospect: “Not to me anyway. You know, since that first 
Rocket Engine I’ve never owned anything but an Olds.” 
Salesman: “Same with a lot of people. That's what's great 
about Olds . . . always first with the features that folks 
want most!” 


*277-h.p. Rocket T-400 Engine standard on all models. J-2 Rocket Engine, with 
300 h.p., and special Rocket Engine, with up to 312 h.p., available of extra cost. 


OLDSMOBILE DIVISION GENERAL MOTORS CORPORATION «+ LANSING, MICH. 
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Selling Safety Belts 
(Continued from page 63) 


do was wait. 

At the last instant, the other car 
did turn for the ditch on Wedding- 
ton’s side, but too late. The left 
front wheel sank in soft earth, 
spinning the vehicle so that its rear 
smashed full into the Weddington 
car, which was a complete loss. 
Yet Weddington and Mrs. Wed- 
dington climbed out, badly shaken 
but unhurt. Weddington said later 
there is no question that safety 


belts saved them. He was rather 
certain his belts were of the type 
that connect with the frame. 

However, a check with this par- 
ticular car dealer produced con- 
tradictory evidence. The Wedding- 
ton belt anchors beneath the floor- 
boards, with braces, the braces be- 
ing such that installation charge is 
$4.50 a pair, with each belt retail- 
ing for $10.95. 

Perhaps this demonstrates the 
extent of knowledge among car 
owners about safety belts. Perhaps 
it suggests, too, that any kind of a 





IT TAKES LONG LIVED 


QUAL 


Those shiny new Rotors and Distributor Caps won't 
look the same after even a hundred miles. Vibration, 
knock, bump! Heat, cold, water, oil! How long can 


they stand it? 


TO MAKE LONG TIME 


PROFITS 


There’s no profit in a chipped rotor, no protection in a 
cracked cap. That’s why the smart boys insist on replac- 
ing with P & D Quality Controlled parts. P & D’s rigid 
control system starts with the raw materials, continues 
with engineering and production line supervision, winds 
up with a triple inspection of the finished product. 


For the sake of your reputation and your profit 
make P & D your standard for all ignition jobs. 


Export Sales: Borg Warner International, 36 So. Wabash Ave., Chicago 3, Ill. 
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web strap with buckle will pass as 
a safety belt. However, there is too 
much being printed, too much in- 
formation is abroad, so that an 
automotive establishment would 
hardly dare experiment with un- 
approved merchandise. And al- 
though securing the belt to the 
frame may be the ultimate, it can 
be said in the same breath that in 
the case of Weddington, floorboard 
anchorage got results. 

Yet it must be pointed out that 
there is a vast difference between 
the force of impact of two cars at 
passing speeds and the impact of 
two motor vehicles with one mo- 
tionless. 

Incidentally, did anyone try to 
sell Weddington safety belts when 
he bought that new car? 

“No one in the dealership tried 
to sell me,” says Weddington. ‘I 
ordered safety belts installed.” 

Which brings up the question: 
Why don’t new-car salesmen at- 
tempt to sell safety belts? 


Why They're Not Pushed 


There is one obvious explana- 
tion, already mentioned. The sales- 
man on a deal for a new car at 
today’s prices does not want to in- 
troduce any minor distractions. 
Loading on one more final extra 
might queer the sale. 

A new-car sales manager, in re- 
ply to the same question, said: 

“T just don’t have any idea. May- 
be it’s because they haven't been 
educated to safety belts.” 

One new-car salesman admits 
that in selling cars, he deliberately 
tries to influence customer not to 
include safety belts. He was asked 
why. 

“For one thing,” he said, “if 
you’re strapped in there, have a 
wreck and the car catches fire, how 
you going to get out?” Then he 
meditated for a moment. 

“Come to think of it,” he added, 
“T don’t recall] ever having heard 
of a wreck with a fire where a 
passenger could get out anyhow. 
Maybe I’m wrong.” 

This observer has ridden with 
front-seat safety belts, frame-an- 
chored, for six months, but has 
had no need of them, fortunately. 
For town driving, at low speeds, 
they clutter the front seats and 
must be shoved aside. On the high- 
way, they are always in use. 

There are arguments for and 
against them, The arguments 
against them are petty. Although 
they can be released with one hand, 
two hands are required to fasten 
one belt—at least by one accustom- 
ed to using two hands. Thus, start- 
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So rugged we offer full 
year’s free service certificate! 


Only B&D ty Wrench has this 


No other impact wrench manufacturer dares make this 
offer—because no other impact wrench runs as cool, 
lasts as long, performs so well. That’s your best guarantee 
of real, on-the-job ruggedness! 

This tool is really power-built! From patented arma- 
ture construction, precision machined, heat-treated im- 
pactor and anvil to heavy-duty ball bearings throughout 
—this impact wrench is extra tough, extra durable. This 
faster working, easier handling impact wrench belongs 
among your tools. 

And it’s yours for as little as $10 a month! Pay for it 
out of profits and, at the same time, get life insurance 
that pays any unpaid balance, full fire and theft insur- 
ance—no penalty for advance payment. You need no co- 
signer! See your Black & Decker distributor today for 
a demonstration! THE BLack & DECKER — 
Mrc. Co., Dept. 5904, Towson 4, Md. (In || .Wokareme- | 
Canada: 80-86 Fleet St., E., Toronto 2, O.) le) 


RE 


Leading Distributors Everywhere Sell 


© Bich Decker: 


Portable Electric Tools—Power-Built to set the pace 


VACUUM 


U 
SCRUGUNS® POLISHERS 





CLEANERS SANDERS 


Faster! B&D Heavy-Duty 
Impact Wrench hits maxi- 
mum torque in six seconds— 
twice as fast as any competi- 
tive tool! 


ReveErRsIBLE! Positive-action 
reversing ring protects acci- 
dental operation. Full power 
in either direction for easy, 
time-saving use. 


Easter Hanpuinc! Pistol 
grip positioned to eliminate 
nose or tail heaviness; give 
greater comfort, no starting 
torque twist. 


Hanpy Kir! Saves time on 
the job. Protects tool and 
equipment, prevents loss, 
everything hand eae types 
to suit your nee 





ing out with unbuckled seat belts 
calls for a road-side stop. 

In favor of belts are these points: 
If pulled up as snug as a trouser 
belt, driving seems less tiresome 
since the body moves as the car 
moves. Then, of course, there are 
the advantages of being alive in- 
stead of dead, walking instead of 
maimed. And, after all, safety 
belts are less expense than funerals 
—even less expensive than hos- 
pitals. 

And that’s what sells safety 
belts, in spite of the indifference 


of personnel in establishments 
where car owners drive in for 
service. It does seem that “selling” 
safety belts as they are being 
“sold” would be an unusual ex- 
perience for a dealership ac- 
customed to all types of sales re- 
sistance. It’s so simple. Put them 
on display. Forget them until time 
to re-order. 

Safety belts are here to stay. 
And on some of them the mark- 
up is 100% for the dealer. 

How helpful are belts? Doubt 
is raised in the next column, 








- CLEANING PARTS WITH INFLAMMABLE 
LIQUIDS CAN CAUSE DISASTROUS FIRES! 


KLEER-FLO SOLVES PROBLEMS 
WITH SAFETY EQUIPMENT AND 
HIGH FLASH POINT SOLVENTS 





Kleer-Flo Model 30 (less 
Jet Air Gun) also available 





America’s 


CALL, WIRE, 
WRITE FOR 


3 WAYS — SAFELY! 


1. Continuous Flow Hose 
2. Air Agitated Soaking Tank 
3. “Super Power” Jet Air Gun 


CLEAN PARTS 


OD surtn 
CLEANMASTER 


MODEL 50 


Adapted for Critical 
Cleaning of Automatic 
Transmissions and 
Power Steering Units 
A continuous flow pump strains, filters 
and ejects abrasive foreign material 
and returns clean Kleer-Flo Hi T Degrea- 
sol or M-467 Cleaning Fluids through 
the semi-rigid hose to the upper soak- 
ing tank. 
Fire hazard is reduced by a quick ac- 
tion fusible link in self-closing cover. 
Efficient patented electric pump is driven 
by a fan-cooled brushless, sparkless 
motor. 





Foremost Producer of Parts Cleaning Equipment 


PRACTICAL MFG. CO. 


2840 4TH AVE. S. « 


MINNEAPOLIS, MINN. 


Complete line on display — Booths 95, 96 and 97. 
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Researcher Doubts Value 
Of Using Safety Belts 


NEW use for seat belts was 

suggested at New London, N. 
H., recently. During a talk at the 
College Community Forum at Col- 
by Junior College, the director of 
Motor Vehicle Research, A. J. 
White, said: 

“Our research in the field of 
restraining devices reveals little 
value for seat belts in most types 
of accidents. I might suggest un- 
buckling the seat belts and apply- 
ing them to the seats of traffic vi- 
olators, the old-fashioned way, as 
an effective use. The occupants of 
vehicles wearing seat belts are 
seated in a ‘fool’s paradise’ and are 
likely to be translated into a per- 
manent one in the event of an ac- 
cident.” 

Another speaker, Prof, Jonathan 
Karas of the University of New 
Hampshire, described sections of 
the seat belt research program 
conducted by Motor Vehicle Re- 
search of New Hampshire. He 
urged stricter law enforcement to 
reduce highway accidents and 
demonstrated what was termed the 
ineffectiveness of seat belts with 
ultra-high-speed motion picture 
studies of actual automobile crash 
tests. 

White asserted: 

“Too many agencies and indi- 
viduals have been tainting their 
findings with commercialism and 
in some cases certain groups have 
been misleading motorists with in- 
valid, yet well-meaning, conclu- 
sions due to a lack of qualifica- 
tions. 

“Any qualified person would 
endorse passenger restraint as a 
means of survival in an automobile 
crash, but to advocate a seat belt 
for this particular purpose is sheer 
nonsense. 

“It is my belief that proper re- 
straint will some day be used in 
automobiles, but not without ex- 
tensive research in the field of pas- 
senger packaging. 

“Until science proves the facts, 
slow down; it is the only means 
of coming out of a crash alive!” 


Fort Myers Elects Coles 


Walter Coles of Gallman-Coles 
Pontiac has been elected president 
of the Fort Myers (Fla.) Automo- 
bile Dealers Association. Harold 
Case of Hough Chevrolet Co. 
(Chevrolet-Cadillac) is vice-presi- 
dent and Dennis Henry, The Henry 
Co. (Dodge-Plymouth), is secre- 
tary-treasurer. 
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ON THE SHELVES, READY FOR 
GARAGEMEN! Looking over part of the 
shipment are (front to rear) T. V. Masingill 
and B. M. Smith of National Parts, and Bob 
Martin and Henry Hunt of Moog. 
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ANOTHER TRUCKLOAD OF MOOG UNDER-THE-CAR 
PARTS! This one is bound for National Parts Warehouse in Atlanta, 
just three days after receipt of order by Moog. 


Your Moog Jobber is ready now 
to help you 


BREAK ALL RECORDS IN 
UNDER-THE-CAR BUSINESS! 


The big selling season in under-the-car parts is under way. 
And thanks to Moog’s new Warehouse Distributors and 
Truckload Selling Policy, your Moog Jobber is better prepared 
than ever to serve you promptly! : 


See him for the industry’s most complete line of chassis and 
suspension parts, backed by a powerhouse line-up of new 


Moog displays and selling aids. 


Don’t miss under-the-car business because you failed to order 
enough fast-selling Moog parts and take advantage of the 
Moog merchandising materials available to you. Your Moog 
Jobber is awaiting your call! 





FLASH! The hottest item in the under-the-car field right 
now is the MOOG PH OVERLOAD Helper Spring* for 
passenger cars and station wagons, advertised in Popular 
Mechanics. If you are not yet cashing in on this sensation, we 
advise you to investigate at once! See your Moog Jobber 
or write... *Patent Pending 


Moog Industries, Inc. 

















St. Louis 14, Mo. 
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Dirzier announces new SAN QuUIC Neutral 
—DZL-3600—a new neutral gray lacquer 
primer surfacer that dries with unusual 
speed. Sands so easy that #400 paper can 
be used without clogging. 


@ New SAN QUIC has exceptionally high solid 
content. Fewer coats are needed for proper 
filling. It feathers out with no splitting or 
chipping around edges. SAN QUIC also has 
exceptional adhesion and color holdout, 
improving the appearance of final coats. 


@ This outstanding primer surfacer is now 
available in convenient, easy-to-pour cans. 
It is non-settling, eliminating waste, time 
and laborious stirring. DZL-3600 doesn’t 
settle hard in the can or gun cup. 


DITZLER COLOR DIVISION 
Pittsburgh Plate Giass Company, Detroit 4, Michigan 


DITZLER 


PITTSBURGH PLATE GLASS 


@ Easy Sanding 
© Non-Settling 
@ Extra Filling 
@ New Color 


@ Fast Drying 


SAN Qui 
cn, NEUTRAL 
Prim 


*R~SURFaces 


DZL-3600 


COMPANY ie 


IN CANADA: CANADIAN PITTSBURGH INDUSTRIES LIMITED 
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Officers of the show include (1. to 
r.): Guy B. Dodd of Southern Bear- 
ings, Inc., Jacksonville, Fla., first 
vice-president; Glenn N. Keim of 
A.C. Spark Plug Division, Atlanta, 
second vice-president; Ned E. Hol- 
land of Holland Auto Supply, Inc., 
Greenville, S. C., treasurer, and 
Harry F. Gee, Jr., of Federal- 
Mogul Service, Atlanta, secretary. 


Jobber News 
(Continued from page 67) 


position. By mid-March 18 spon- 
soring jobbers from that region 
had signed up. A hospitality room 
for the overseas visitors, staffed 
by linguists, will be maintained at 
the Everglades Hotel. A Latin- 
American booth will be provided 
at Dinner Key Auditorium, too. 

Automotive Affiliated Repre- 
sentatives will stage a luncheon at 
noon Wednesday, April 24, for 
members, their associates and 
visiting factory executives. Among 
AAR officers expected are Claude 
E. Sharp of Detroit, president, and 
Ed. L. Lee of New York, executive 
secretary. 


Elaborate Program Planned 
To Entertain Ladies 


N ENTIRELY different kind of 

program for entertaining the 
lady visitors to the show has been 
arranged, Chairman Glenn N. 
Keim of the fellowship committee 
announced. 

On Thursday, April 25, buses 
will leave at 11 a.m. from the Co- 
lumbus Hotel, travel along the fa- 
mous MacArthur Causeway to 
Miami Beach, tour along world- 
renowned Collins Avenue and 
arrive at the modernistic Fontain- 
bleau Hotel for luncheon and elab- 
orate style show. The show will 
feature 15 of Miami’s loveliest 
models, showing beach and sum- 
mer apparel. 

The ladies will have a choice of 
catching a bus to the mainland or 
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be ready for sales with 


REDI-CURV 


You can fit all popular passenger cars and light 
trucks with just 23 sizes. So, be ready for Spring 
check-ups. Replace worn, suspicious-looking 
radiator hose with Thermoid REDI-CURV. Its 
strong but flexible construction makes those hard- 
to-fit connections easier—saves you time and 
skinned knuckles. Ask your Thermoid wholesaler 
for ‘““REDI-CURV”. 








Thermoid 


Thermoid Company, Trenton, N.J. 


A complete line of : Hydraulic Brake 
Friction Materials Parts and Fivid 
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iliane 


Monteveccht 


co-starring with 
STEVE FORREST 


in Albert Lewin's Production of 


“THE LIVING IDOL” 


in CinemaScope and Color 
Released by M-G-M 


Like the performance... 


in motors everywhere...of... 


NMNanliey 


vaive parts 
Airchrome VALVES, SPRINGS, GUIDES—and TIMING CHAINS 


Manley Valve Corporation, 1 5th St. & Fairmount Ave., 
Philadelphia 30, Pa. Supplier to leading original 
equipment manufacturers. District Sales Representa- 
tives: Lawrence M. Hirsig Co., Jacksonville; J. S. 
Connell Co., Dallas. 





Employes of Chambers Automo- 
tive Supply, Princeton, W. Va.., 
wore these mustaches recently to 
win a wager with Owner L. W. 
Chambers that they would not 
wear them all day. Management 
lost $100. Note the mustachioed 
lady who joined in, too. 


of shopping in Miami Beach before 
a bus picks them up at 4:30 p.m. 

On the following day they will 
board a sightseeing boat at 9:30 
a.m. at the Miami City Docks (near 
the Municipal Auditorium on Bis- 
cayne Boulevard) and cruise for 
three hours along Biscayne Bay, 
viewing the mainland and beach 
skylines and extending north to- 
ward Fort Lauderdale. 

The charge will be $5. “This 
would cost an individual $25 to 
$30,” Keim pointed out. “How- 
ever, right now it is urgent that 
we be advised how many to expect 
in order to make proper reserva- 
tions.” 

Persons interested in this or any 
other phase of the exposition may 
contact Show Director Foster B. 
Steward, Room 200, 1430 West 
Peachtree Street, N.W., Atlanta, 
Ga. 

Show directors include: 

Wholesalers—Sam B. Meadows 
of Montgomery, Ala., Dave Wilson 
of Miami, Fla., John A. Doyle of 
Atlanta, Harold W. Hart, Sr., of 
Columbia, Miss., L. T. White, Jr., 
of Raleigh, J. B. Bagwell of 
Charleston, S.C., B. M. Gibbs of 
Knoxville, Tenn., and Max A. 
Hayes of Asheville, N.C. 

Manufacturers — Lem W. Bell, 
Ed H. Britton, W. E. Fike, Albert 
S. Goodgame, C. G. Jackson, G. W. 
Klier, A. Lee Proctor and John 
Rogers, all of Atlanta, and Law- 
rence M. Hirsig, Jr., of Jackson- 
ville, Fla. 


ASI Show Is Planned 
June 4-8 at Chicago 


oo of the Automotive Serv- 
ice Industries Show June 4-8, 
1958, at Chicago’s Navy Pier is be- 
ing arranged by Motor and Equip- 
ment Wholesalers Association and 
Motor and Equipment Manufac- 
turers Association. 

Meanwhile, National Standard 
Parts Association has reconfirmed 
its intention of having no part of 
the show but instead will carry 
through plans for its 1958 conven- 
tion in Los Angeles, preceding the 
Pacific Automotive Show, and its 
1959 convention in Chicago. 
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Tennesseans Save Money 
By Group-Backed Law 


MINIMUM annual saving of 
$100 per main store and per 
branch for every jobber in Tennes- 
see should result from the new law 
which was sponsored by the Auto- 
motive Wholesalers Association of 
Tennessee, Executive Secretary 
Keith Broyles said last month. 
The law scales down sharply the 
tax for firms wholesaling oil. 


UMS Moves Gresch 
To Memphis Zone 
E. GroscH, formerly Houston, 


e Texas, zone manager for 
United Motors Service Division of 


General Motors, has been appoint- 
ed Memphis, Tenn., zone manager, 
succeeding W. A. Price, who was 
named manager of the newly 
formed Newark, N. J., zone. 

Joining the division in 1948 as 
a salesman in the Kansas City zone, 
Grosch later that year was named 
district manager, a position he held 
until his appointment in August 
1952 to assistant zone manager at 
Dallas. When the Houston zone 
was formed in June 1955 he was 
named zone manager. 


C. H. Remde Dies in Dallas 


Charles Howard Remde, 51, 
southwestern division manager for 
Hastings Mfg. Co., died in Dallas, 


Texas, last month following a 
heart attack. A native of Cleve- 
land, O., Remde had lived in Dallas 
for 12 years. He had been associ- 
ated with Hastings for 18 years. 


Cordomatic Names Watkins 


John W. Watkins, 3106 W. Leigh 
St., Richmond, Va., has _ been 
named automotive sales repre- 
sentative for Cordomatic of Phila- 
delphia. Watkins, who will rep- 
resent the firm in Virginia, will 
maintain a Richmond warehouse. 


Gates belts and hose have been 
added to the line of Culpeper Auto 
Parts, Inc., Culpeper, Va., accord- 
ing to President R. L. Inskeep. 
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WT. APPROX 
3 .8s. 


DUAL ACTION . . . COMPLETELY NEW sanding 
moves two directions AT THE SAME 
TIME. Turns 6000 R.P.M. to the right and at the 
same time moving in fast REVERSE action to the 


action... 


left, cool operation, no swirls. 
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305 
times faster 


REMOVAL OR FINE FINISHING. 
BLOCK SANDING, SCUFFING, FEATHER-EDGING, DISCING, BUFFING. 
FAST FOR REMOVING SCRATCHES AND “FROST” FROM WINDSHIELDS. 


2 SANDERS IN 1 


SPINNER (DISC) ACTION! Press shift ring for 
unique, OFF CENTER, rotary action that elimi- 
nates disc swirls. VERY FAST for removing stock, 
nicks. Ideal for sm 


thing solder, working fiber- 





glass, polishing windshields. 
See your jobber —write for literature and bulletin “Glass Scratch Removal.” 


DETROIT SURFACING MACHINE COMPANY 


See us at Southeast, Southwest and Mid-West Auto Shows 


1245 E. EIGHT MILE RD. 


DETROIT 20, MICHIGAN 
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East Coast district managers and 

members of the headquarters staff 

of Thermoid’s automotive replace- 

ment division attended this annual 

sales meeting in Trenton, N. J. A 

similar meeting was held in St. 

Louis under the direction of S. E. 

Shepard, sales manager of the re- 

a division. Shepard 

: . stated that “1957 will be the auto- 

first with new motive repairman’s biggest year. 

5 Vehicles in the three- to nine- 

weights for 1957 year age group will exceed 

F : 35,000,000 vehicles, or 60% of the 

models* ... first entire registration of passenger 

; cars, while registrations in 1956 in- 

in wheel weights... creased by a wd 3,000,000 ve- 
icles.” 


Peterson Welding Labs 
Appoints Parker 


ETERSON Welding Laboratories, 
Inc., of Kansas City, Mo., has 
announced the appointment of P. 
“Phil” Parker as vice-president 
and general manager, following its 
recent merger with Parker-Mc- 
Knight Co. of Cincinnati. 
Representing the company now 
in Florida and Georgia is J. L. 
" The SPEED-CLIP “14” “Bud” Meadows of Ocala, Fila., 
See it!... Miami... Booth 26 who has 11 years’ experience in 
automotive equipment. 


Maremont Names Johnston 


Leon J. Johnston has been ap- 
pointed sales representative for 
Maremont Automotive Products’ 
Kansas territory, with headquar- 
ters in Kansas City. For ten years 
prior to his present appointment, 
Johnston called on automotive 
wholesalers in Kansas and western 
Missouri. 


Morris Advances in Texas 


Auto Spring and Supply Co. of 
Wichita Falls, Texas, has ap- 
pointed E. T. “Butch” Morris sales 
manager to succeed Clyde Bassett. 
wovwm are cos Morris has been connected with 
a eee the company for several years as 

equipment specialist. 


SPEED-CLIP MANUFACTURING DIVISION 
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G. W. Derby, formerly vice-presi- 
dent and general sales manager of 
A.R.A. Mfg. Co., Fort Worth, 
Texas, has been named to the 
newly-created position of execu- 
tive vice-president. Succeeding 
him as general sales manager is 
D. A. Brown, who has been as- 
sisiant sales manager for approxi- 
mately three years. Predicting the 
biggest year in the history of the 
industry for 1957, Derby said, 
“Our pre-season sales for this 
year, even in the midst of winter, 
are 50% above 1956.” 


McQuay-Norris Expands 


Expansion of its service and 
facilities to wholesaler customers 
in the Richmond, Va., area has 
been announced by the McQuay- 
Norris Mfg. Co. of St. Louis. Its 
complete line of automotive re- 
placement parts has been ware- 
housed in Richmond through ar- 
rangements with General Ware- 
housers, Inc., for handling all func- 
tions of filling and shipping orders 
in that area. 


Bay Mfg. Names Lace 


Richard W. Lace has been named 
manager of sales of the Bay Mfg. 
Division of Life Time Products 
Corp., Youngstown, O., according 
to Director of Sales George T. 
Stevens. Lace was formerly New 
York zone manager of American 
Motors Corp. 


“Carl Griffiths, formerly with 
Packard, is now covering our east 
side of the city territory,” reported 
Art Hilts, manager of Alexander- 
Seewald Co., Atlanta, Ga. 

* * * 

“We changed to Gates belts and 
hose,” reported Ned Holland, presi- 
dent of Holland Auto Supply, Inc., 
Greenville, S. C. 

7 . * 

Paul Short is the new counter- 
man at Harlan Auto Supply, Presi- 
dent Carl E. Lowson announced. 


for garages, shops, storage 


IMMEDIATE ERECTION AMAZINGLY LOW COST 


DixisTEEL BuriLpines are planned to suit your specific needs. 
Virtually any length, width, or sidewall height can be obtained 
from standard units. Rigid-frame, clear-span, post-free construc- 
tion. A full variety of accessories available. You can own a 
DixisTEEL Building for as low as $1.50 per square foot. 


TYPICAL OF THE WIDE VARIETY AVAILABLE 





GARAGE 


This 60’ x 80’ insulated build- 
ing is ideal for general re- 
pairs and service. Rear en- 
trance is large enough for 
tractor-trailer unit to enter. 





eeeteeeeeeeeeeeeeeeee 








REPAIR SHOP 


This clear-span 40’ x 60’ 
building has three bays, each 
with roll-up door. Overhead 
crane easily installed. No pil- 
lars or obstructions. 











TRUCK DEPOT 

This 50’ x 120’ building is de- 
signed with canopy and load- 
ing platforms on both sides 
Office space provided in front. 
Maximum usable space. 











FREE ESTIMATES—NO OBLIGATION 


STEEL BUILDING DIVISION 


Atlantic Steel Company 


P.O. BOX 1714 + ATLANTA 1, GEORGIA TRinity 5-344] 
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Midwest Show at St. Louis Expected 
To Attract Thousands on May 9-12 


a of thousands of members 
of the automotive service mar- 
ket are expected to attend the 
Midwest Automotive Trade Show 
May 9-12 at Kiel Auditorium in 
St. Louis, Mo. 

Admittance for dealers and 
station operators will be by tickets 
supplied by sponsoring whole- 
salers. Tickets became available 
early this month. From 17 mid- 
western states approximately 425 
wholesalers are sponsors of the 
show, which will not be open to 
the general public at any time. 

Approximately 250 manufactur- 
ers will occupy two floors of the 
giant air-conditioned building to 
display their wide assortment of 
merchandise and services. 

Officers of the show include C. 
W. Corcoran, Car Parts, Inc., 
president; L. C. Dobrunz, Wagner 
Electric Corp., vice-president; John 
R. D’Agostino, Borbein, Young & 
Co., secretary; Wm. M. Hudgins, 
Jr., Koochook Co., Inc., treasurer, 
and Tom Mills, Auto Parts Co., 


chairman of the finance committee 
Jos. L. Haenny is general manager. 

The show will be following up 
earlier shows this month at Dallas 
and Miami. 

An outstanding display of classic 
automobiles, including Roamer, 
Rolls-Royce, Duesenberg and many 
other famous names in the in- 
dustry’s history, is being arranged. 
This display will have units valued 
at more than $1,000,000. Each car 
has been restored and will be in 
operating condition. 

There will also be a display of 
antique cars dating back to the 
early 1900's. 


MEWA Sales Conference 
To Feature Shannon 


ag erpgematy Your Way to 
Sales” is the theme for the 
Motor and Equipment Wholesalers 
Association’s National Sales Con- 
ference in St. Louis May 8, with 
Sales Management Consultant Ross 
C. Shannon as luncheon speaker. 


Preceding by a day the Midwest 
Automotive Trade Show opening 
at St. Louis’ Kiel Auditorium 
May 9, the MEWA meeting, to be 
held at the Jefferson Hotel, will 
tackle supplier-distributor prob- 
lems, mainly relating to sales de- 
velopment programs. 

Audience participation will be 
encouraged, with question-answer 
periods scheduled throughout the 
day. The manufacturers will head 
up the morning session, presenting 
views on “Creative Salesmanship 
for the Jobber Sales Organization,” 
while the afternoon program will 
be awarded to a panel of jobbers 
and manufacturers for a presenta- 
tion on the manufacturers’ sales 
organization. 

Other conference topics will in- 
clude: “The Sales Department— 
Heart of Your Business,” “The 
Duties of Supplier and Distributor 
to Themselves and Each Other,” 
“A Dealer Stocking Plan to In- 
crease Profits,” “Coping with Price 
Cutting,” “Your House and Your 
Lives,” “Merchandising” and “Get 
Out and Sell or Get Out.” 

The St. Louis program is one 
of several over the country. Two 
national conventions were ar- 
ranged for Miami and Boston also. 
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FRIGIQUIP CORPORATION 
3724 North May Ave. 
Oklahoma City, Oklahoma 


Send me the complete story about space-modern FRIGETTE 


for ‘57! 


NAME 


mine ee BS 
Sage a Ame, 


Jin 
aN 


<n oed 
one. 
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*~ 


=~AS..MODERN AS AN ADVENTURE INTO SPACE 


@ Space-modern NEW DESIGN blends perfectly . . . fits 
perfectly, under the dash on all cars! 

@ New KEYBOARD CONTROLS, with pushbutton operation 
of clutch and 3-speed blower! 

@ New AUTOMATIC TEMPERATURE CONTROL adjusts cold- 
ness thermostatically with the turn of a dial—completely 
eliminates old-fashioned, inefficient by-pass valve! 

@ ELECTRIC CLUTCH (standard equipment for 1957) is auto- 


matically controlled! 


@ Outstanding BLOWER WHEEL air-flow system is silent 


and highly efficient . . . 


makes noisy fans obsolete. 


Utilizes 100% of coil surface! 


in seconds! 








ADDRESS 





ciTY ZONE 


STATE 


@ HIGH CAPACITY LeHigh compressor is only one specially 
engineered for automotive use. Cools entire automobile 


FITS 95% OF ALL CARS AND TRUCKS 
TWO MEN INSTALL IN THREE HOURS 


We still have some areas available to strong, qualified 


distributors and dealers. Mail the coupon NOW—learn 





—__._AM NOT 
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LISTED BY DUN & BRADSTREET. 


of this world''! 


why the opportunity FRIGETTE offers in 1957 is ‘out 
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CD © s 
TAPERED ROLLER BEARING 
(Cup and Cone) 
WHEEL BEARING 
CYLINDRICAL 
ROLLER BEARING a nls 


; \ 
producing ALL the different types \\ 
Bras A of Bearings for Automotive 


BALL BEARING and Industrial use. | 
; AMERICAN ee 
BALL BEARING COMPANY en 
FACTORIES 


FLUSHING AVENUE AT CUMBERLAND STREET, 
BROOKLYN, N. Y. 
BALL BEARING WITH 


FELT SHIELD 


BALL BEARING 
WITH SHIELD 
a2 C) we oy — 


ROLLER ASSEMBLY TAPERED ROLLER BEARING 
(Shoulder Cup) 





























See us at the SOUTHEAST SHOW, Miami, April 25-27, Booth Nos. 117-118. 
Look us up at the MIDWEST SHOW, St. Louis, May 9-12, Booth Nos, 615-616 
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50% Report Sales Higher for 1957; 
Cheers and Grimaces Cloak Outlook 


IFTY per cent of the replying 
wholesalers reported their 
sales volume up the first two 
months of this year over the same 
period of 1956, in a survey mailed 
to 350 firms over the South and 
Southwest. 
Twenty-eight per cent said their 
sales were down and 22% report- 


ed the same amount. Some pointed 
out that because of price increases, 
the same movement of merchan- 
dise as last year would automat- 
ically show an increase in sales 
figures. A North Carolinian at- 
tributed his 5% rise directly to this 
situation. 


The blues comments 


singers’ 





HERE'S THE AUTOMOBILE CLEANER 
SERVICE STATIONS HAVE BEEN WAITING FOR 


ful 
F Pod RAM 
Lamb Mot 
q Flexible Hosé 


Thot Real! 


+ 
scacnoust THOMPSON 
MOBILE VAC 


e Pewerful, light weight, with easy 


portability combined with lew cost. 


¢ All aluminum housing, weight 21 Ibs. 
Diemeter, 18" everall. Height, 2414" 


overall. 


¢ Thompson Mobile Vac will make 
goed-will building quick and practi- 


COMPLETE 
cal. 


STANDARD 
PARTS 


(A) rerad 


10 Ft. 


e It will increase gallionage, lubrication. 


¢ It will increase new patronage and keep 
your present customers seld. 


SEE US AT: 


SOUTHEAST AUTOMOTIVE SHOW 
APRIL 25-26-27 — Bocth 98 


and 
MIDWEST AUTOMOTIVE TRADE SHOW 
May 9-10-11-12 — Booth 128 


Thompson & Sons, Ine. 


Further information 
sent upon request 


LYONS, ILLINOIS 
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mingled with the optimistic in the 
reports. For example: 

From Texas — “Sales volume 
1734% ahead of last year. If em- 
ployment level is maintained, we 
believe wholesalers have the best 
outlook for good business in sev- 
eral years.” (And that came from 
a mid-Texas city which has only 
lately received rains after the long 
drought.) 

From agricultural southern Geor- 
gia — “Volume down .02%. We 
had no rain the first two months 
of this year.” 

From Oklahoma — “Sales vol- 
ume very good. After closing two 
branches in the past three years, 
I have finally got my desired vol- 


A Reader Su 


ume without a lot of headaches. 1 
believe I can go fishing this year!”’ 

From North Carolina—“Tobacco 
is our only source of revenue in 
this section and, frankly, with the 
cutback on acreages, the situation 
does not look good a bit.” (His 
volume was up by 5%.) 

From Kentucky—‘‘22% increase 
this year. Looks like it should con- 
tinue better than last year.” 

From Virginia—‘Off 5%, but 
we are not crying. Here is the 
reason: 1954 up 19% above 1953, 
which equals 119%. 1955 up 5% 
above 1954, which equals 125%. 
1956 off 7% from 1955, which 
cuts the figure to 116%. 1957 5% 
below 1956, which brings us down 
to 110%. So we are still 10% 
above 1953, which was a good year. 

“And the weather has been rain 
—rain—rain and more rain in 1957, 
so we are right happy!” 

From New Mexico—‘January 
up about 15%, February down 
about 10%, for an average in- 
crease of 242%.” 

From Texas—“Down 0.8%. Con- 
tributing factors included the fact 
we changed territory arrange- 
ments, giving men special ter- 
ritories rather than by account 
classification. Two men were out of 
production for one month readying 
a new branch operation. Also, we 
have been breaking in two new 
salesmen.” 

From North Carolina — “Too 
many jobbers are cutting prices 
and giving long terms. There con- 
tinues a lack of good men for job- 
ber salesmen. Our sales volume is 
up 9%.” 
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From Florida—“Sales about the 
same. Now have three competitors 
instead of one last year.” 

From Tennessee — “12% off. 
Sales tickets just as many as last 
year but sales smaller.” 

The Florida Automotive Whole- 
salers Association monthly sales 
summary gathered from members 
said: 

“One interesting innovation was 
revealed by one member who has 
gone on a five-day week. He re- 
ported an unusually large in- 
crease over February 1956, al- 
though his sales were under that 
of January this year.” 


Ruark Tells Southwest 
Of Merger Benefits 


| | presen from creating one as- 
sociation of wholesalers and 
one of manufacturers only were 
cited at Dallas, Texas, April 3 by 
B. W. “Whit” Ruark, general man- 
ager of MEWA, at the association’s 
business conference. 

Among others, he listed: 

“Assure best possible organiza- 
tional contacts between manufac- 
turers and wholesalers on matters 
and problems of mutual interest — 
without the possibility of domina- 
tion of either by the other.” 

“Enable each association to give 
best possible attention to matters 
of particular importance to its 
members.” 

He cited economies resulting 
from ending present duplicating 
services, better cooperation with 
local, state and regional groups and 
elimination or lessening of “ ‘splin- 
ter’ groups claiming to represent 
the industry and which, however 
well-intentioned, result in dupli- 
cated effort, added costs and 
wasted energy.” 


General Manager B. W. “Whit” 
Ruark of MEWA will repeat at the 
Miami convention his address ear- 
lier this month at the Southwest 
Show MEWA meeting in Dallas. 
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“Eliminate cross-purposes_ in 
representation at Washington 
which is ineffective under the 
present setup.” 

“Remove the rampant political 
connivery which is the direct re- 
sult of the triangle in our indus- 
try’s present organizational struc- 
ture.” 

“Lay a sound foundation for an 
effective industry-wide merchan- 
dising program to promote the 
manufacturer - through - whole- 
saler-to-retailer system of distri- 
bution in our industry.” 


“Give fullest possible effect to 
the essential foundation on prin- 
ciple of trade association work, 
namely, cooperation for the com- 
mon good.” 

He cited a report by a New York 
law firm which he said was pre- 
pared for NSPA and Motor and E- 
quipment Manufacturers Associa- 
tion in 1948 and which recom- 
mended creating two groups. 

Nationa] Standard Parts Associ- 
ation has named members of a pro- 
posed industry committee which 
would study the merger proposal. 











replacement 
parts 


jobber. 


SEE US AT 
BOOTH NOS. 280 & 281 
SOUTHEAST AUTOMOTIVE SHOW 
MIAMI, FLORIDA 
APRIL 25-27 








Hastings offers you a cemplete line of 
quality rebuilt replacement parts. You 
have the satisfaction of knowing that 
most any replacement part needed can 
be found at your Hastings jobber. Ask 
your jobber for Hastings replacement 
parts and you will be assured of com- 
plete customer satisfaction. Write us 
for the name of your nearest Hastings 


astinds 


mpd ny 


Want more facts? Use Reader Service Card Page 118 














ALERS 


EW “GUARANTEED” 
Buld-a- Stock 
MERCHANDISER 

Cabinet 


Sales-Making Display! 


Convenient Storage! 


) Quick Inventory Check! 





With ALL Guaranteed 

Parts Merchandisers the 
Cabinets are always FREE to the 
Dealer. Your entire investment is 
in “Popular Profit Making” parts 
covering all 3 systems. 
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See your 
GUARANTEED PARTS 


JOBBER for full details 


or write now to 


> GUARANTEED 


PARTS CO. 


INC., Seneca Falls, N. Y. 


Ignition Service Parts 





R. E. Kirkland, Jr. (extreme left), 
of Barnes Motor & Parts Co., Wil- 
son, N. C., is the new president of 
the Virginias-Carolinas Automo- 
tive Wholesalers Association. Other 
officers are (l. to r.): Oscar New- 
berry of Spartanburg, S. C., sec- 
retary-treasurer; Frank G. McKen- 
zie of Bluefield, W. Va., retiring 
president; J. A. Richardson of 
Richmond, Va., retiring secretary- 
treasurer, and Carl Johnson of 
Charlotte, N. C., vice-president. 


VCAWA Urges States 
To Train Mechanics 


A RESOLUTION urging the boards 

of education of the Carolinas 
and Virginias to inaugurate train- 
ing programs for mechanics won 
adoption at the semi-annual con- 
vention of the Virginias-Carolinas 
Automotive Wholesalers Associa- 
tion at Winston - Salem, N. C., 
March 28-29. 

J. Austin Latimer, a native South 
Carolinian and member of the 
Washington, D. C., legal counsel 
for NSPA, in an address substi- 
tuting for NSPA’s executive vice- 
president, J. L. “Jack” Wiggins, 
whose 92-year-old mother was 
seriously ill, reviewed legislative 
trends on Capitol Hill. 

B. W. “Whit” Ruark, general 
manager of MEWA, asserted that 
“one weak spot in the jobbing 
business today is that top manage- 
ment does not so schedule its work 
as to devote sufficient time to the 
main job of planning soundly.” 

Banquet speakers were Clarence 
N. Walker of the Coca-Cola Co., 
Atlanta, and William C. “Bill” 
Herbert, editor of SOUTHERN AU- 
TOMOTIVE JOURNAL. 

Topics chairmen were Ned Hol- 
land of Greenville, S. C., Allen 
Lewis of Wilmington, N. C., L. T. 
White, Jr., of Raleigh, N. C., Ivey 
W. Stewart, Jr., of Charlotte, N. C., 
R. G. Devlin of Winston-Salem, 
Clyde F. Hoy of Charlottesville, 
Va., Frank Alford of Florence, S. 
C., and Herbert. 
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Chicago Garageman to Pinpoint Ills 
Of Jobber and Factory for NSPA 


CHICAGO garageman is going 

to “tell off” aftermarket 
manufacturers and jobbers again— 
and by invitation at that. 

He is Mel Turner of Mel Turner 
& Sons, a past president of the 
National Automotive Maintenance 
Association, who “brought down 
the house” in his address two and 
a half years ago before the same 
convention he will be addressing 
this time — the National Stand- 
ard Parts Association, whose dates 
are May 21 and 22 at the Somer- 
set Hotel, Boston, Mass. 

The annual welcome breakfast 
for new members will be held the 
morning of May 21. The annual 
membership banquet will be held 
the evening of the 21st and the 
fourth annual dinner meeting of 
the Young Executives Club will 
be held the night of the 22nd. 

Registration for members and 
guests will be from 9 a.m. to 5 
p.m, on Sunday and Monday, May 
19 and 20. 

Hal Miller, general manager of 
Womwell Automotive Parts Co., 
Lexington, Ky., is president of 
NSPA. Under usual procedure the 
senior vice-president, Edward 
Gammie of Victor Mfg. & Gasket 
Co., Chicago, would move up to 
the presidency next month and 
John Reynolds of Straus-Frank 
Co., Houston, Texas, would be 
advanced to senior vice-president. 

Convention speakers will in- 
clude Arthur C. Butler, director 
of the National Highway Users 
Conference; Dr. Benjamin Werne, 
a New York attorney and labor 
relations consultant for the Na- 
tional Association of Wholesalers; 
G. Walter Kleinschmit, a past 
president of NSPA and an owner 


President Hal Miller 
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of The Automotive Equipment Co., 
Detroit wholesalers; Selby Greer, 
president of Van Norman Automo- 
tive Equipment Co., Springfield, 
Mass., who will introduce NSPA’s 
“Automotive Wholesaler’s Store 
and Machine Shop Guide;” Ralph 
Neal, manager of Myers Motor E- 
quipment Co., Kansas City, Mo., 


who will discuss handling person- 
nel, and a “How to Get More Prof- 
its” discussion, in which the speak- 
ers will include John Stair, sales 
promotion manager for The Auto- 
motive, Inc., Fort Smith, Ark. 


Eis Names "Mel" Ficke 


M. E. “Mel” Ficke is the new 
district manager for South Texas 
and Louisiana for Eis Automotive 
Corp. He was formerly district 
manager at Houston for The Elec- 
tric Auto-Lite Co. 
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@ series 
of ads 
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Comparison 
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sealed, 
Turning Aligners for precision service at all 
times. No chance for dirt to jam turning plates. 
Open working space between turning aligners 
is always available. All tools are portable. 
There are no crossbeams to crawl over. 


SEALED TURNING ALIGNERS 


off-center, ball bearing 


Beeline Ci. 


DAVENPORT, IOWA 


US.A 
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Automotive NEWS BRIEFS 


{Continued from page 15] 





Wiles of GM to Address 
Tennesseans in Memphis 


pa L. Wiles, General Motors 
executive vice-president in 
charge of dealer relations, will 
speak at the May 26-28 annual 
convention of the Tennessee Auto- 
motive Association at the Peabody 
Hotel in Memphis. 

Sunday, May 26, GMAC-MIC 
will hold a reception honoring the 
president. Scheduled for Monday 
are a directors’ breakfast and 


Ivan L. Wiles 


meeting, membership - at - large 
meeting and a luncheon, at which 
James Arrington of Collins, Miss., 
will speak. Afternoon speakers will 
be Walter B. Cooper of Fort Col- 
lins, Colo., NADA secretary, and 
Birkett L. Williams of Cleveland, 
Ohio, immediate past NADA sec- 
retary. Murdock Acceptance Corp. 
will sponsor a cocktail party in the 
afternoon and Wiles will speak at 
the banquet that night. 

A breakfast for the NADA area 
chairmen and young executives is 
scheduled Tuesday morning at 
which the speakers will be Edward 
Payton, automobile business ana- 
lyst of Cleveland, and M. R. “Bud” 
Darlington, managing director of 
the Inter-Industry Highway Safe- 
ty Committee, Washington, D. C. 
A luncheon that day will conclude 
the convention. 


Maremont Cancels Deal 
With Glen Alden 


— Automotive Prod- 
ucts, Inc., Chicago, and Glen 
Alden Corp., Wilkes-Barre, Pa., 
have called off plans for the latter 
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to purchase Maremont, Chairman 
Howard Wolfson and President 
Arnold H. Maremont of Maremont 
announced. 

Plans for the purchase, previ- 
ously approved by directors of 
both companies, were opposed by a 
minority group on the Glen Alden 


board. That board then asked per- 
mission for them to withdraw the 
contract. 

“We negotiated in good faith,” 
Wolfson said, “but the internal 
fight within Glen Alden has caused 
us to lose our enthusiasm for the 
project.” 








Johns-Manville 


Repeat profits come from doing the right 
kind of job with skilled workmanship and 
quality materials. And J-M Lined Brake 
Shoes and Exchange Plan give you a range 
of select materials that precisely match 
the requirements of every brake system. 


[> Depending upon the need, you have 


your choice of —J-M PB Sets for power 
brakes—Custom Four Star sets for stand- 
ard systems—or popular WireKIad lining. 

But quality isn’t all you get... J-M 
backs up these outstanding materials with 


| Johns- Manville 
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Labor Unions Open Drive to Draw 
West Virginia Dealers’ Mechanics 


= unions are working to or- 
ganize automobile mechanics 
in the southern part of West Vir- 
ginia. 

In one town a meeting was held 
in which 90% of one dealer’s me- 
chanics were signed up without the 


dealer’s knowledge. 
For the past ten years the Na- 


tional Automobile Dealers Associa- 
tion and state associations have 
urged dealers to be constantly on 
the lookout for various methods of 
improving employer-employe rela- 
tions. Here are just a few things 
that NADA has advised that where 
the answer is “no,” something be 
done about it: 





Brake Lining 


sales-service training for dealers; with 
consistent, effective merchandising to car 
owners in your community; with distrib- 
utors who can fill your requirements 
quickly and accurately from stock, and 
who supply constructive ideas to expand 
your brake service volume and profits. 


There is a reliable J-M Distributor near 
you. Ask him about the advantages of the 
J-M Lined Brake Shoe Exchange Plan. Or, 
write Johns-Manville, Box 14, New York 
16, N. Y. In Canada, Port Credit, Ont. 


Sales-Service Clinics —Training program 
covers techniques of servicing brakes, in- 
cluding the newest types, that make brake 
work more efficient, more profitable. 


Pre-sold customers and prospects — 
Powerful advertising includes the NBC Tel- 
evision show “Meet the Press,’ Saturday 
Evening Post, plus point-of-sale material. 


Reliable Distributors — J-M Distributors 
ore selected on the basis of their under- 
standing of your needs, their ability. to 
give you the service you require. 


elestes Brake Lining 
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1.—Are the job responsibilities 
of every employe in the dealership 
carefully spelled out and thorough- 
ly understood by the employe? 

2.—Do you explain periodically 
how much of an employe’s wages 
go to taxes, old age benefits, in- 
surance, etc.? 

3.—Do you explain periodically 
to every employe how much the 
dealership pays in “fringe” bene- 
fits like holidays, vacations, social 
security taxes, company insurance 
and hospitalization, etc? 

4.—Have you reviewed your 
methods and systems for paying 
your employes . . . your working 
conditions? Are they comparable 
to your competitors? 

5.—Are you sure that if your 
employes are unhappy that they 
can bring their complaints to you 
and get an interested, friendly re- 
ception? 

“Remember, happy employes do 
not feel it necessary to join 
unions!” NADA said. 


Rambler Fuel Injection 
To Sell at $395 


4 electronic fuel injection sys- 
tem, to be offered as optional 
equipment for American Motors’ 
new Rambler Rebel, will develop 
288hp in the V-8 engine and will 
cost $395, Roy Abernethy, vice- 
president of distribution and mar- 
keting, announced. 

Equipped with a  four-barrel 
carburetor as standard equipment, 
the Rebel is priced at $2,785.90 and 
is offered in a four-door hardtop 
model only. It is equipped with the 
AMC 327-cubic-inch V-8 develop- 
ing 255hp. 

The Rebel with the four-barrel 
carburetor is currently in produc- 
tion, with production of the fuel 
injection model to begin at a later 
date, Abernethy said. It is avail- 
able either with an overdrive or 
Flashaway Hydra-Matic transmis- 
sion as optional equipment on the 
unit. 


“Profit Picture" Programs 
Scheduled in Alabama 


A LABAMA dealer “Profit Picture” 
{& programs will be conducted in 
Mobile April 23, in Montgomery 
April 24 and in Birmingham April 
25 to assist dealers in their pres- 
ently pressing profit problems. 

Ways and means of best pro- 
tecting dealer interests and best 
serving public needs and demands 
will be discussed on the program, 
arranged by the Automobile Deal- 
ers Association of Alabama. 
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American Motors Forms 
Metropolitan Club 


MERICAN Motors has inaugu- 

rated a Metropolitan Owners 
Club, dedicated to “more intelli- 
gent motoring,” according to Sales 
Manager J. W. Watson. 

One objective is to stimulate 
thinking along the line of “more 
intelligent motoring,” by encour- 
aging conservation of natural re- 
sources and by driving automobiles 
that better meet the everyday per- 
sonal transportation needs of many 


people, he said. 

All Metropolitan owners, pres- 
ent and future, are eligible to join 
the organization, Watson said, the 
Latin motto of which is “Motores 
Prudentiores,’” meaning “more in- 
telligent motoring.” 

“We believe that the trend to 
smaller cars in this country is gain- 
ing momentum every day, because 
people are becoming more con- 
scious of automobile operating 
costs, congested traffic conditions 
and the ever-present parking 
problems,” he said. 





Wid 


TUNGSTEN 


See us at SOUTHEAST AUTOMOTIVE SHOW 
Miami, Florida—Booth 153 
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ME 


swap 
© dollars 2! 


You're a smart Jobber! Sure — that was a whopper of a check 
you sent your ignition parts supplier — really, something that 
deserves a pat on the back! But, how much net profit did that 
leave you — 16%? — 20%? — 25%? If that’s all you made, 
ALL YOU'VE DONE IS SWAP DOLLARS! You haven’t made 
enough money on the ignition line you carry to even pay the 
overhead! You're even kidding yourself into thinking that the 
other lines you carry will make up the deficit. 


Now, take Tungsten Contact Ignition. Quality wise? It’s up 
there with the best of ‘em! Price wise? It’s better than the 
best of ’em — because with Tungsten, you’re guaranteed as 
much as 100% markup! And, to prove our point, tell us in 
confidence what ignition line you carry. We'll be glad to send 
you our comparative price sheet. It will show you how you can 
sell a quality ignition line, competitively — AND STILL MAKE 
A HANDSOME NET! 


Contact ignition 
North Bergen, N. J. 





Movie Star Kathy Grant was on 
hand at the opening of the new 
used-car lot of Aubrey, Orval & 
Mac, Hudson dealership in Hous- 
ton, Texas, at which a key to the 
city was presented to visitors. At- 
tending the ceremonies were (I. to 
r.): L. W. Stevens, director of deal- 
er development, American Motors 
Corp.: G. W. McCarter, dealership 
proprietor: Miss Grant: Mayor 
Pro Tem Brakefield, and John 
Beach, general manager of the 
dealership. 


Tarheel Antique Club 
Selects Taylor 


_ North Carolina Region of 
the Antique Automobile Club 
of America has elected Claud D. 
Taylor of Raleigh director. E. H. 
McFarland, Louisburg, was chosen 
assistant director, Lewis Timmons, 
Raleigh, secretary, and Fred Long, 
Roxboro, treasurer. 

The aim of the club, which has 
around 75 members from all parts 
of the state, is to restore and pre- 
serve antique classic and special- 
interest motor vehicles of any age. 


Ford Appoints Kucher 
To Head Engineering 


NDREW A. Kucher, director oz 

Ford Motor Co.’s_ Scientific 
Laboratory, has been appointed 
director of the engineering staff, 
President Henry Ford II an- 
nounced. 

In the absence of Engineering 
Vice-President Earle S. MacPher- 
son, who is ill, Kucher will su- 
pervise all activities of the central 
engineering staff. He joined Ford 
in April 1951. 


Inventor John Flammang Dies 


John Flammang, 72, an auto- 
motive inventor specializing in the 
piston field, died at Miami Beach, 
Fla., last month. 

(More News Briefs on page 161) 
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This 2-page advertisement talks your language—spells out clearly why a FELLS THEM! 
s 


new Purolator filter is the best insurance a car can have .. . right now! 


Flages of abericng in LIFE 


start Purolator’s biggest sales drive at FILTER CHECK TIME! 


These Filter 
Purolator launches its national 1957 Check displays 


advertising program with a dramatic, 
customer-stopping multi-page LIFE ad 
... gives your customers the filter facts 
that save money for them—and make 
money for you! 


Be sure you have this new material out 
front where it can work for you. Tie in 
with the big, sales-stimulating Lire 
advertising to remind, stop, and sell 
your customers a new full-profit 
Purolator filter. 


“ 








4 s 
’uROLaArTOF 


2s PURC)LATO 


“Purolator” Reg. U.S. Pat. Off. 


OIL AND AIR FILTERS 


What a team to clean up with! 


PUROLATOR PRODUCTS INC., Rahway, N. J.; Toronto, Ontario, Canada 
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Everybody's looking at Gabriel advertising | 


All through 1957—in all these favorite magazines— 


Gabriel will be the best-advertised line in the shock busi- 
ness. And that means Gabriel is the most salable line for 
you. Only Gabriel offers you so much: famous HydrOshox 
and Silver “E”; exclusive AjustOmatic; a name your cus: 
tomers know and trust. All these advantages are yours 
to use. Profit from them now... with Gabriel. 


THE GABRIEL COMPANY, CLEVELAND 5S, OHIO 





AJUSTOMATIC 
SHOCK ABSORBERS 
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Richard T. Guthrie of St. Petersburg. Fla.. (at top) prepares to light 
the kerosene burner which fires the 500-pound-capacity boiler under 
the hood of his Stanley Steamer. Fifteen minutes is required to get 
up 200 pounds pressure to set the car in motion. It travels 12 miles 
on a gallon of kerosene. Below, Guthrie helps his youngest child, Mary. 
2%. aboard for a Sunday spin. Mrs. Guthrie sits in front. while their 
other children, Heath, 11, Nancy, 9, and George, 7, occupy the back seat. 


“Come Away with Me, Lucille," But 
Give Me 15 Minutes Starting Time 


HEN Richard T. Guthrie of St. 

Petersburg, Fla., gets ready 
to take his best girl and their four 
youngsters out for a spin, he 
needs 15 minutes to get started 
because he has to fire a boiler! 

The boiler is located under the 
hood of Guthrie’s 1923 Stanley 
Steamer and 15 minutes is re- 
quired to get up 200 pounds pres- 
sure from a cold start—enough to 
get the car rolling. 

From there, there’s no telling 
how fast it will go, Guthrie said, 
since, theoretically, there is no 
limit to the speed it will attain. A 
Steamer has been clocked at 
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190mph on the sands at Daytona 
Beach, he said. 

Referred to by Mrs. Guthrie as 
“The Thing,” the 34-year-old car is 
in almost perfect condition and has 
all its original parts except the 
boiler, which was replaced with a 
copper-fused one several years 
ago. The original steel-fused boiler 
rusted out. The car operates from 
steam generated by the 500-pound- 
capacity water boiler fired by a 
kerosene burner. 

Bought new by Guthrie’s father, 
Dr. Herbert Guthrie, a Hunting- 
ton, W. Va., dentist, in 1923 for 
$4,200, the Steamer was driven 





Get a 
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SHOCK ABSORBERS 
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A DYNAMIC NEW 


Merchandising Force 
Assures You 


INCREASED 


Sales and Profits 


NEW UNIVERSAL HOLDDOWN 


For 6 and 12 Volt Batteries. Adjustable to 
fit over 90% of all battery installations from 


5\Q" x 8%" to 7 1/2" x 14 1/2". 


ISUAL-PAK 


TUNE-UP KITS 


KIT TRIS7MY FOR 





Contents: Factory Pre-assembled Matched 
Ventilated Heavy-Duty Points. Heavy-Duty 
Condenser. High Dielectric Rotor. 


FREE 


Colorful Display Stand 
Creates IMPULSE Sales 
TK24MV Merchandisers consist of two each 
of 12 FAST MOVING Tune-Up Kits—Dis- 

play with Colorful Sign. 


Individually 
Packed in Sales 


Attractive Handy 
Sales Carton BATTERY 
HOLDDOWN 





WELLS. wisiracturne core. 


FOND DU LAC 
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Well-known throughout the coun- 
try for many “firsts” won in major 
stock-car races, Fonty (left) and 
Tim Flock (right) recently received 
keys to their own Mercury Turn- 
pike Cruisers from Lee Jones, 
president of the Decatur (Ga.) Lin- 
coln-Mercury Co. Both bought 
completely equipped models, in- 
cluding air conditioning. Tim re- 
cently set a NASCAR record of 
101.32mph in winning the 160-mile 
beach-and-road race for new con- 
vertibles with a Mercury at Day- 
tona Beach, Fla., while Fonty 
placed third with a Mercury in 
the 160-mile Grand National. 


during the ’20s. It was then stored 
in a garage until 1945, when Dr. 
Guthrie turned it over to his son, 
who has pampered it ever since. 

Only 9,324 miles register on 
the speedometer and Guthrie said 
the longest trip his Steamer ever 
made was a 150-mile journey at 
50 to 60mph. When his family 
moved from Huntington to St. 
Petersburg last fall, the car trav- 
eled with the rest of the family— 
on a truck bed. 

Guthrie has practically no ex- 
pense in operating his car, since 
the only cost involved is kerosene 
and cylinder oil. The car gets about 
12 miles to a gallon. 

His children, of course, are the 
envy of their neighborhood and 
have a lot of fun riding in the 
definitely dated family car, even if 
they do have to wait 15 minutes 
before “scratching off!” 


Greater St. Louis Names 
Irvin Jordan President 


goa F. Jordan of St. Johns Mo- 
tor Car Co., Inc., has been 
elected president of the Greater 
St. Louis Automotive Association. 

Other officers are Michael J. 
Bilgere, Bilgere Chevrolet Co., 
vice-president; C. A. Gilbert, Gil- 
bert Buick Co., treasurer, and Fay 
Hahn, secretary. Ed Hayward is 
manager. 

Directors elected for a two-year 
term were Michael J. Bilgere, 
Thomas E. Costello, Costello- 
Kunze Ford, Inc.; C. A. Gilbert, 
Irvin F. Jordan, and Ray Rixman, 
Ray Rixman, Inc. Remaining di- 
rectors whose terms will expire in 
1958 are Lester Francis, Francis 
Chevrolet Co.; Lawrence Gold- 
beck, Goldbeck Motors, Inc.; Ben 
Lindenbusch, Ben Lindenbusch 
Studebaker; Ray E. Nolting, Ray E. 
Nolting Oldsmobile Co., and A. H. 
Roeper, Roeper-Danz, Inc. 
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“Switch to Gates 
put me in the fan belt business 


ina big way’ 


2 


“Two years ago,” continues H. L. Stumbaugh 
of Lee’s Atlantic Service in Steelton, Pennsylvania, 
“TI switched to Gates V-Belts. Accustomed to selling 
only a few fan belts a month, I was frankly amazed 
when my sales — as a result of using Gates tested 
methods — soared to 40 a month. My customers like 
Gates V-Belts, and I like the profit I make — the 
largest in my accessory line.” 


Gates station-tested methods can increase your 
V-Belt sales 


® without bother to customers. 
¢ without slowing down service time. 


Changing over to the Gates top-profit line 
is easy — and you won’t lose a penny on present 
stocks. Just call your nearby Gates jobber, and 
let him handle the details. The Gates Rubber Co., 
Denver, Colorado — World’s Largest Maker of 


V- Belts. 


Gates Vulco V-Belts 


TPA 147 





TULDEX 


The TULDEX is an entirely new idea for 
protecting and locating tools. It was de- 
signed particularly for the master mechanic 
who appreciates and wants the best of 
care and protection for his equipment. 
Saves those many hours that are lost 
hunting for a misplaced tool. 

Six tool holding panels, 12” x 20’, are 
made of tempered, perforated hardboard 
and move on separate tracks with geared, 
self-lubricating nylon bearings. Doors 
swing completely out of the way when 
open. Panels and doors together have 
more than 24 square feet of tool storage 
area—twice as much as most tool chests! 
Top and bottom locks are built-in. 

The cabinet of heavy steel is finished 
in attractive blue and grey baked enamel 
and is grease proof. The big drawer is 
just right for power tools or bulky items. 
You can place the Tuldex on a bench, 
hang it on a wall or mount it on top of a 
portable Huot Porta-Cab. Overall size: 
29° x 26” x 1334". 

Werehouse Stocks 
Carried in Dallas 


Made by America’s leading manufacturer of | 
“* Modern tool storage systems for modern tools. 





HUOT MANUFACTURING CO. 
587 Ne. Wheeler St., St. Paul 4, Minn. 
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Three of Five Buyers 
Use Their Credit 


— out of five new-car buy- 
ers use credit, according to a 
recently completed study by the 
University of Michigan’s Survey 
Research Center. 

Titled ‘Factors Associated with 
the Use of Consumer Credit” and 
recently published as part of a 
five-volume study on consumer 
credit by the Federal Reserve 
Board, the study reveals that cred- 
it buyers tend to be younger and 
in lower income brackets than 
those who pay cash for cars. 

One out of every three new cars 
is purchased by families with in- 
comes between $5,000 and $7,500— 
more than two-thirds of whom 
buy on credit. Families with in- 
comes over $7,500 comprise an- 
other third of the new-car market 
and they are more likely than not 
to pay cash. 

Eighty per cent of those with 
incomes between $3,000 and $4,000 
use credit to purchase cars, com- 
pared with only 35% of those with 
incomes of $10,000 or more. Three- 
fourths of all new-car buyers are 
between the ages of 24 and 54. 
One-fourth of those who pay cash 
for new cars come from families 
with two or more cars, a proportion 
twice as high as that for car own- 
ers generally. Those who pay cash 
are more likely to buy high-priced 
cars and about a fourth do. 


Virginians Elect Jennings 


Dealers from Isle of Wight, Sus- 
sex and Surry Counties (Va.) or- 
ganized a local association at 
Wakefield last month, electing V. 
F. Jennings of Jennings Motor Co., 
Waverly, president pro-tem. J. E. 
Pittman of Southside Motor Co., 
Wakefield, is secretary-treasurer 
pro-tem. A management clinic is 
scheduled for Wakefield April 23. 


Kentuckians Appoint Purdy 


Glenn D. Purdy, president of 
Purdy Motors, Inc., Frankfort, Ky., 
has been appointed to serve B. W. 
Whitaker, Jr.’s unexpired term on 
the board of the Kentucky Auto- 
mobile Dealers Association by 
President C. E. Brents of Lebanon. 
Whitaker left the automotive field. 


Oldsmobile Ups Fiesta Output 


Oldsmobile Division is increas- 
ing its production of the Fiesta 
station wagon in line with in- 
creased retail orders, according to 
J. F. Wolfram, general manager. 








SUPER LUBRICANT 


A Super 
Lubricant 
Additive for 
Straight Trans- 
missions and All 
Overdrives and 
Differentials. 
NO-HUM has one major pur- 
pose—to raise and maintain the 
operation of straight transmis- 
sions and all overdrives and 
differentials to the peak of ef- 
ficiency. 
When NO-HUM is used as di- 
rected, it will reduce costly re- 
pairs ‘and breakdowns. 
NO-HUM will not foam or 
thicken in a differential or 
transmission. 
NO-HUM is not injurious to 
gears or bearings. 
Choice Territories Available 
For Jobbers 


NO-HUM CORP. 


Division of 


HYDRA-LUBE OIL COMPANY 


3501 Nebraska Phone 2-9496 Tampa, Fiorida 











AMERICA’S LOWEST 
PRICED HIGH-QUALITY 
REFRIGERATED AUTO 
AIR CONDITIONER HAS 
OPEN FLORIDA 
TERRITORY FOR LATE 
1957 AND 1958 


© Buy this attractive high ca- 
pacity “front” unit direct 
from factory. 


© Installed retail price less 
than $300. 


Mail coupon today for full particulars 
—— a oe a 


INTERNATIONAL AUTOMOTIVE 
AIR CONDITIONING, INC. & 


548 N. Victoria Park Ter. 
Fort Lauderdale, Florida 


NAME 





COMPANY. 





ADDRESS. 


CITY. STATE. 
ee eee 
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Every minute of the day 
. across the country 























@ Pioneers in the field of 
“TRANSMISSION 
ENGINEERED PARTS.” 


TRAMCO BUSHINGS 


Tramco Precision Finished 
Bushings are manufactured to 
original specification and dia- 
mond bored to exact fit for 
easy installation without fur- 
ther machining. 

Complete catalog informa- 
tion on inner envelope pack- 
age; packed in colorful dis- 


play box. 


e A complete line 
Nationally Distributed. 
See your jobber. 


KITS 





Tramco Industries Ine. 


\ 43 WEST 61 ST... NEW YORK 23,N. Y 


and around the world 

. millions of cars, 
trucks and tractors are 
on the go with WARCO. 
Warco means round-the- 
clock dependability in 
every climate. 
Combine extra profits 
for you with extra safety 
for everyone. 


WARCO S.A.E.70R1 HEAVY DUTY 
HYDRAULIC BRAKE FLUID 


Approved by States 
with Brake Fiuid Ordinances 





S.A.E.70R1 is for use in trucks, tractors, 
buses, and for passenger cars when 





recommended by manufacturer. 








WARCO S.A.E.70R2 
MODERATE DUTY 
HYDRAULIC BRAKE 





for 195711 
Sinko ADJUSTABLE 


SILENCER 


Guaranteed to reduce Air and 
Wind noises! Enables you to en- 
joy a quiet ride while windows are 
open. Exclusive adjustable feature 
permits mounting 
SILENCER higher 
or lower as de- 
sired, in the most 
effective position. 

Fits all cars. 
Looks “terrific” 
. « « albplastic, 
gleaming _ fluores- 
cent colors (red, 
green, or blue), 
with chromed metal spring clips 
that hold SILENCER securely to 
car door. 
Order From Your Favorite Jobber 


>: SINKO MFG. & TOOL 
YJ 7310 W. WILSON AVE * CHICAGO 31 









































“e 
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FLUID 
For passenger cars and light 
trucks. 
. 
WARCO 
. “GRADE A” 
HYDRAULIC BRAKE FLUIDS 
nationally accepted by leading jobbers over 
the past 20 years. 
WARCO S.A.E.70R1 and S.A.E.70R2 
brake fluids meet or surpass every 
S.A.E. specification. 





Available in: 12 oz., Pint, Quart, Gallon, 
5 Gallon and 54 Galion Drums. 


WARCO 

AUTOMATIC TRANSMISSION 
FLUID-TYPE A 

A laboratory tested product that 
mixes perfectly with original equip- 
ment type A fluids. 


Available in: Quart, Gallon, 
5 Gallon and 54 Galion Drums. 


Write for our catalog now! 








WARWICK LABORATORIES COMPANY 
334-42 Cleveland Street, Brooklyn 8, N. Y. 
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Jacobson Cites South's Great Rise; 


Paints Future for Louisiana Dealers 
By CHARLES L. JACOBSON 


Vice-President in Charge of Dealer Relations 
Chrysler Corp., Detroit 


IKE many other people in the 
United States, I find the eco- 
nomic changes which have oc- 
curred in the South since the end 
of World War II almost unbeliev- 
able — even though I have read 


the statistics which reveal what 
is happening, and even though 
I have personally observed what 
is going on in a number of states. 

It is apparent that a sweeping 
economic upsurge is in progress 





“Most profitable piece of equipment 


in our shop’ 


says H. W. Halliburton 
service manager 

Charles Reed Buick Co. 
Memphis, Tennessee 


Ed Ulrich, Equipment Specialist 
for the Mills-Morris Co., AMMCO 
Distributor (at left) and Mr. 
Halliburton watch Operator Hearl 
Bowers turn a brake drum, 


Model 3000 
Safe Turn 
Drum Lathe 


Mr. Halliburton also states tha 
with the AMMCO Drum Lathe 
and Model 2000 Safe-Arc Brake 
Shoe Grinder they have practi- 
cally eliminated all brake prob- 
lems and the equipment PAID 
FOR ITSELF IN 45 DAYS. 


AMMCO TOOLS, INC. 
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FIND OUT FOR YOURSELF — ASK YOUR 
AMMCO JOBBER TO ARRANGE A 
DEMONSTRATION IN YOUR OWN SHOP. 





Excerpts from an address, “A Dy- 

namic Partnership,” at the annual 

convention of the Louisiana Auto- 

mobile Dealers Association in New 
Orleans April 1. 


throughout the area. The new 
South is vibrant and dynamic — 
an area in which thousands of 
people have begun an entirely new 
way of life. 

To me as an automobile man, 
one facet of this progress is par- 
ticularly interesting. It is the tre- 
mendous increase in automobile 
registrations. Back in 1945, passen- 
ger-car registrations in 16 south- 
ern states and the District of Co- 
lumbia totalled 6,213,430. By 1955, 
just ten years later, car registra- 
tions in these same states had in- 
creased to 14,668,871 — a jump 
of nearly 8,500,000 cars. This re- 
gional rate of increase, incidental- 
ly, is substantially higher than the 
national increase rate. 

Just recently, I ran across some 
other illuminating facts about your 
progress right here in Louisiana, 
and I think you may find them of 
considerable interest. 

Between 1930 and 1955 the total 
personal income of individuals in 
the country as a whole increased 
by 295%. But in Louisiana, the 
total personal income increased by 
419%. During the same quarter of 
a century, the per capita income 
in the United States increased by 
196% and in Louisiana it increased 
by 272%. 

Now while all this growth has 
been taking place, what has hap- 
pened to the market for automo- 
biles in this area? Between 1946 
and 1956, the use of passenger cars 
in the United States as a whole in- 
creased by 98%. But in Louisiana 
it increased by 144%. 

What these facts add up to is 
that the South will continue to of- 
fer tremendous opportunities for 
the automobile industry and to in- 
dustries of all kinds. We in De- 
troit are aware of these opportun- 
ities and every company in the 
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business is stepping up the amount 
of attention it gives to promoting 
sales in this expanding market. 
Your job here where the sales are 
made and our job at the factory 
is to work together to take full ad- 
vantage of the promise we know 
is here.... 

Interference with a dealer’s own 
legitimate area of decision-making 
is one thing — and helping him 
to set realistic sales goals, provid- 
ing him with techniques for reach- 
ing those goals, and urging him 
to use those techniques is another 
thing. ... 

A dynamic partnership, in its 
fullest sense, is a two-way street. 
It takes more than an overhaul- 
ing of factory policies and their 
administration to give it real 
meaning. Each dealer must like- 
wise carefully and honestly exam- 
ine his operation and take the 
steps to remedy any indicated 
weaknesses. Only in this way can 
a dynamic partnership continue to 
serve our mutual interests for to- 
day and for the years ahead. 


Just Look What's Ahead! 


If we look ahead a few years 
we can see tremendous opportuni- 
ties for both dealers and manufac- 
turers. When you take the long- 
range view of the automobile busi- 
ness, whether you talk about new 
cars, used cars, or servicing the 
rapidly growing number of ve- 
hicles in use, you find a lot of rea- 
sons for being optimistic. For one 
thing, we all know that the pop- 
ulation is growing at a terrific 
rate, and in the early sixties it’s 
going to start growing a lot faster, 
when those big wartime crops of 
babies start getting married and 
setting.up housekeeping. 

In a few years the scrappage 
rate of ‘automobiles is going to ap- 
proach 5,000,000 units a year, and 
it may go even higher than that 
if people get excited enough about 
the new cars we offer for sale. 
Even a scrappage rate as high as 
5,000,000 a year could be surpassed 
if the industry should come up 
with a new, revolutionary type of 
engine — quieter, lighter, simpler, 
smaller and more efficient. 

By 1965 an 8,000,000-car year 
may not look like anything very 








Recommended by 


The Saturday Evening POST 
to millions of car and truck owners 
for outstanding Dependability, Per- 


formance and Economy. 


Liberal trade-in 
allowance. 

Quick, one-day 
installation. 

Extra profits 
selling related parts. 
10% more power 
Up to 200 new 
parts used. 

Every engine 
factory-tested. 


Nothing else so profitable for deal- 
ers . . . so satisfactory for customers 
as MUSTANG REPLACEMENT EN- 


GINES. You make more money 
easier and faster with superior, pre- 
cision-built MUSTANG which gives 
customers better performance, more 
economy than when their cars were 
brand new. 


Micrometer alignment in grinding 
crankshafts and camshafts are just 


For most 
popular makes 
of cars and 
trucks 


two examples of how MUSTANG 
duplicates, even excells, every ‘new 
engine manufacturing process. Parts, 
too, are better than new such as the 
improved Conformatic Pistons. Think 
of it! Up to 200 new parts are used. 


Why overhaul engines with distorted 
blocks when you can offer a written, 
nationwide guarantee on a powerful, 
efficient MUSTANG. Perfectly engi- 
neered to save gas, oil and repairs. 


See your jobber for complete Mustang 
profit story or write direct. 





exceptional, and in the years fol- 
lowing 1965 it isn’t inconceivable 
that we may hit a 10,000,000-year 
now and then, and without over- 
selling the market. 

To make the most of the great 
opportunity that lies ahead we 
need to build a more vital relation- 
ship between dealer and factory. 


Visit Our Exhibit at the 

Midwest Automotive Show 

St. Lovis, Mo. May 9-12 
Booth No. 631-632 


o—., 


MUSTANG ENGINES 
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GARLAND, 
TEXAS 
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MUFFLERS 
BREAKS THE 


SOUND 
BARRIER 


Produces an 
ACCEPTABLE SOUND LEVEL! 


The all new Grand muffler with TURBO- 
JET diffuser completely overcomes one of 
the most challenging problems ever to face 
the muffler industry. TURBO-JET diffuser is 
an entirely new concept of sound dynamics 
—the result of four years of scientific re- 
search and testing. Now, at last, the ulti- 
mate has been achieved—Grand, a muf- 
fler that gives the full advantage of straight 
through construction without sacrificing the 
control necessary to create a pleasing, ac- 
ceptable sound level. 


GRAND FEATURES DESIGNED SPECIFICALLY TO 
MATCH MODERN ENGINE PERFORMANCE 


¢ Maximum dissipation and evaporation of acids 
and exhaust gas condensates, reduces internal 
corrosion and “rusting out” * Complete circula- 
tion in expansion chambers reduces temperature 
and physical volume of exhaust gas...speeds up 
discharge + Fiberglass packed high frequency 
sound chamber + Minimum back pressure - 
TURBO-JET Diffuser sets exhaust gases in swirl- 
ing motion to speed-up discharge. 
Fully backed by National Advertising 


Grand Automotive Products 


Dept.55 + 2055 NW. Ruby St. - Meirese Park, lil. 
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Allied Auto Parts outgrew its old location in Lucedale, Miss., and has 
moved into this building constructed by the wholesaler-owner himself, 
Emmett Hughes, formerly a jobber in Mobile, Ala. Coffee, cake and soft 
drinks were served at the open house March 16. The building embraces 
2,800 square feet of floor space. The counter is 24’ long with four 
24” by 15” displays painted light blue, each laminated with a fluor- 
escent light. Pictured behind the counter are Hughes, Jewel Hodges, 
salesman; Autry Rigby, counterman, and Mrs. Hughes, bookkeeper. 


1957 Is a "Test Year," 
Says "Mike" Monroney 


J iee year is a “test year” for the 
automobile industry in which 
dealers will determine whether 
they remain as independents or 
whether the “chain store” or “su- 
permarket” method of merchandis- 
ing cars becomes a reality. 

So said Senator A. S. “Mike” 
Monroney (D-Okla.) at the 39th 
annual convention of the Iowa Au- 
tomobile Dealers Association last 
month. 

He continued: 

“The year 1957 will determine 
whether the dealers, running their 
own show with pledges of more 
ethical advertising, finance and 
business operations generally, can 
sell as many or more cars than 
formerly or whether the industry 
will revert to some of the old high- 
pressure practices, questionable 
advertising, factory-imposed quo- 
tas and other ‘fast’ practices.” 

Complimenting all dealers for 
voluntarily answering his 1956 
questionnaire on business prac- 
tices, he declared, “the National 
Automobile Dealers Association 
and state associations are in a 
great campaign this year to show 
that improved business practices 
can sell more cars.” 

Last year’s low profit margin 
was discussed, with the senator 
calling for a better profit picture 
this year. 

At his talk before a recent an- 


nual convention of the Oklahoma 
Automobile Dealers Association, 
Monroney warned of the threat of 
“supermarket” merchandising of 
motor vehicles. 











SPRAY STARTING FLUID, 

with the propellent used in the 
pressurized can, insures quick starts 
for Diesel and gasoline engines in 
temperatures as low as 65° F. below 
zero and withstands 180° F. heat. 
This combustible propellent was 
developed after two years of research. 
SPRAY STARTING FLUID 
pressurized with our inert 
propellent is absolutely safe 

and odorless in storage. 

SPRAY STARTING FLUID is sold 
through distributors, wholesalers 
and ‘their dealers located throughout 
the United States and Canada. 


SPRAY PRODUCTS 
CORPORATION 


P. O. BOX 584 « CAMDEN 1, NEW JERSEY 
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Nobody throws away a JX 
pair of shoes when the 
shoe laces break.... 


no need, either, to 
junk those faulty 
tail pipes! Repair them easily with 





GENERAL ARMATURE & 
MANUFACTURING CO. 


WELCOMES YOU 
to the 
SOUTHEAST AUTOMOTIVE SHOW 





Quaker Supreme -TAIL PIPE 


— 


4 numbers give 
100% coverage! 
No inventory problems 


SOUTHEAST REP.: L. M. HIRSIG CO. 


Quaker Supreme Chemical Corp. 


MONTGOMERY *ALABAMA 


MIAMI, FLA. 


REPAIR KIT! 


where we will present 


install it in 5 MINUTES! Remove rotted 
tail pipe end with hack saw. Slip TAIL 
PIPE REPAIR KIT over old tail pipe; move 
back until the rear is even with bumper, 
tighten repair kit clamp and refasten tail 
pipe hanger. It’s the hettest PROFIT 
MAKER in the industry! Packaged 
individually bexed or in assortments. 


jobbers. 


Lock Haven, Pa. 








See us at Booth no. 324, 


r ‘A 


Pictorial Tour” of Arma- 
ture and Generator manu- 


facturing, of interest to all 


GENERAL ARMATURE & MANUFACTURING CO. 


Atlanta, Ga. 
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Introduces the New 


Lightweight Phenolic Shop Light Handle... 
OUTLASTS 5 OLD-FASHIONED HANDLES! 


Do away with old type rubber shop light handles that wear out quickly and constantly 
need to be replaced. Use this modern, low cost unit with your own power supply cord 
... it'll solve your lighting problems and save you the expense of costly replacements. 
Guard and handle come complete. There’s nothing on the market like it! impact- 
resistant phenolic handle has Levolier toggle-action switch, side convenience outlet, 
built in strain relief. Chrome plated reflector has swing open guard for quick bulb 


change and reinforced hanger hook. | BOOTH 115—SOUTHEAST AUTOMOTIVE SHOW 
BOOTH 511—MIDWEST AUTOMOTIVE SHOW 


Send for free illustrated 
brochure and dealer prices. 








Cordomatic, Dept. "F" 
17th & Indiana Ave. 
Philadelphia 32, Pa. 


Nome 





Firm 





17th & Indiana Ave., Philadelphia 32, Pa. Address 
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Senate Committee Begins Look-See 
Into Car Financing and Marketing 


S. SENATORS last month be- 
e gan scrutinizing automobile 
financing and marketing when the 
Senate Subcommittee on Automo- 
bile Marketing Practices opened 
public hearings March 18. 
Subcommittee Chairman A. S. 
“Mike” Monroney (D-Okla.) said 
the subcommittee intends to ex- 


amine automobile financing and 
marketing practices as a part of 
its over-all study of automobile 
marketing. 

“The subcommittee has previous- 
ly concentrated on manufacturer- 
dealer contracts and freight rates. 
It held extensive hearings last 
year, which were instrumental in 





NEw VULCAN 
TRISOWN suPERtrr 


CABLE JACK No. No. 250 


NEW VULCAN 
TRI-LOW sack no. 2% 


The low pick up and strong flexible 
steel hook are designed to meet the 
requirements of the new cars. Here 
is maximum value in a popular priced 
jack plus design features that really 
sell. Capacity 2500 Ibs. 

Pat. No. 2,608,382 

Pat. No. 2,060,780 

WRITE FOR PRICES AND 

DETAILS ON THIS LINE 

OF ADVANCED DESIGN. 
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Here is an entirely new Jack design 
employing a flexible cable, and 


ratchet for a direct powerful, 1% 
ton capacity lift. Handles latest 
model cars. 


Pat. No. 2,719,696-7 
OTHER PATENTS PENDING 





bringing about voluntary steps by 
automobile manufacturers to im- 
prove their dealer contracts and to 
eliminate ‘phantom freight’ on cars 
shipped to points distant from De- 
troit,” Monroney said. 

He added that the subcommit- 
tee intends to hear testimony con- 
cerning a state-by-state survey of 
automobile financing practices 
which will include: 

1.—Illegal and deceptive insur- 
ance charges; 

2.—High and misunderstood fi- 
nance charges; 

3.—The so - called “Mickey 
Mouse” no-down-payment plans, 
requiring the buyer to mortgage 
his furniture or goods: 

4.—‘‘Balloon”’ notes in which the 
last payment equals many hun- 
dreds of dollars that must be re- 
financed; 

5.—Repossession abuses; 

6.—The use by some finance 
companies and dealers of “multiple 
rate charts” under which the buy- 
er can be charged whatever rate 
the traffic will bear. 

First witnesses, representatives 
of the National Better Business 
Bureau and the Association of Bet- 
ter Business Bureaus, were ex- 
pected to detail their recent alle- 
gations to the subcommittee that 
car buyers have been overcharged 
an estimated $25,000,000 by cer- 
tain finance companies through 
their insurance subsidiaries by 
means of “misclassifying” policy- 
holders to higher cost rate classes. 
This allegedly is accomplished by 
putting the policyholder who has 
no children under 25 into the more 
expensive category, which report- 
edly can amount to an overcharge 
of as much as $125 over a three- 
year period. 

“Several state insurance depart- 
ments have confirmed this mis- 
classification,” Monroney said, 
“and in many states refunds have 
been required to be made to the 
extent of millions of dollars. The 
subcommittee intends to check on 
the progress of these refunds.” 

Subcommittee members are Sen- 
ators Monroney, chairman; Strom 
Thurmond (D-S. C.), and Fred- 
erick G. Payne (R-Me.). 


100-Car Club Picks Two 


Chosen officers of Chevrolet’s 
100-Car Clubs on the basis of their 
sales exploits were Sidney Rosen 
of Luby Chevrolet Co., Miami, Fla., 
vice-president, and Robert L. Cole- 
man of Cagle Chevrolet, Inc., Lake 
Charles, La., treasurer. The presi- 
dent is H. Walker, Los Angeles. 
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American Motors Issues 
Management Guide 


BOOK outlining the basic fun- 

damentals of the parts and 
service operations of automobile 
dealerships has been published by 
American Motors Corp. and will 
be distributed to all Nash and Hud- 
son dealers. 

The 27-page “Parts and Service 
Merchandising and Management 
Guide” is illustrated with photo- 
graphs, charts and sketches to 
simplify reading. Subjects covered 
include facilities, organization, 
personnel relations, training, man- 
agement, promotion and merchan- 
dising, safety, ordering and rec- 
ords. 

In announcing the book, C. M. 
Tillinghast, general parts and serv- 
ice manager, said, “This is one of 
the most comprehensive books 
ever produced for the service de- 
partments of Ameriean Motors 
dealerships.” 


Storage Battery Book 
Published by Exide 


sind Scars about Storage Bat- 
teries,” a manual prepared 
specifically for the layman and 
said to be a complete handbook on 
the subject, has been published by 
The Electric Storage Battery Co., 
P. O. Box 8109, Philadelphia 1, Pa. 

Telling the car, boat and trac- 
tor owner how to care for his bat- 
tery, how to get the most from 
it, how to select, test, recharge, 
install and remove it, the manual 
also contains a simply written ex- 
planation of how a storage battery 
is made and what it does. It shows 
in description and illustration the 
design and elements of an automo- 
tive electrical system. 

Requests for copies, at 10¢ each, 
should be mailed to Dept. No. 13, 
Exide Automotive Division. 


Asheville Dealers Elect Orr 


The Asheville (N. C.) Auto and 
Truck Dealers Association has e- 
lected John E. Orr of Ed Orr Mo- 
tors, Inc., president. Other officers 
are Ed Denison, Denison Motors, 
vice-president, and Roy Robinson, 
Matthews Motor Sales, secretary- 
treasurer. 


Caron Retires at Chrysler 


John H, Caron, advertising man- 
ager of Chrysler Division, has re- 
tired after 22 years of service. A 
native of Kentucky, Caron first 
joined the division in 1926 and re- 
mained until 1930. 
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BIG SPRING PROFIT SPECIAL! 


WILLARD QUALITY 


hain store price! 


| iil \\ 


i 


| 


) 
i 


7 


} Sell it at only 
I JOIN THE WILLARD AUTEX 


| [ec Cg Slag Po 


MARCH 15 to APRIL 30 
exchange 


Take advantage of this opportunity to boost spring 
battery profits . . . include a battery check in every 
spring tune-up. Recommend and sell Willard—the 

Mm 4 kp 4 fy | one line with a type, size and price for every customer. 

Been Ts )ag FREE PROMOTION PACKAGE 

e contains hard-hitting point-of-sale display material 
- + + just send your name and address to Willard 
Storage Battery Division, Cleveland 1, Ohie. 


Place your order at the 


Spring Special price 
e r e now! If he is unable to 
supply you, write im- 
mediately to Willard 
Storage Battery Division, 


Cleveland 1, Ohio. 
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faster ) 


Here's the Trunk Model with 
the completely new Ice-Making 
Refrigerator. First and exclu- 
sively im ARTIC-KAR. 





Make More Money No 


ke 
i . . you can mai 
: >= oo conditioning with 
sell ‘em, install = — ad 
jour customers will . ys 1000 bine a 
vorvies calls will we " ATIC-HAR. ie 
m 
i 4-cyli ve 
‘wer “te 93 cubic inc 


h disp 


This is the newest, finest 
Under Dash model ever offered 
motorists for fast cooling. 


Write, Wire TODAY | 


for complete details of dealership in your 
market. Be ready for the demand. 


anced 
ier for you sor coils, 
be rosi nder V Compres lacement . - 


f SALES 
INSTALLATIONS 
PROFITS 


cone veces we O 


5 MODELS 


_.2 Under Dash 
_.2 Trunk 
-1 Built-in 


w...+ FASTER! 


48,000 BTU. 

Polar-Matic © 

tors = 

control © \ 
YOUR BEST DEAL rig’ 
ull is with ARTIC. Maa 
= cir conditioning istory. 


ARTIC-C 


3922 KALLOCH DR. 
DALLAS, TEXAS 





642 Allegheny Avenue 


For the STUBBORN GREASE FITTING 


“LITTLE LUBE’’ Recommends 
The Amazing UNIVERSAL 
12,000 Ib. GREASE GUN 


@ All steel swivel coupler rotates through 360° 
and locks in 18 rigid positions. 

@ Patented ball swivel allows complete free- 
dom to service the hard-to-reach fitting. 

UNIVERSAL manufactures a complete line of 

guns, grease fittings, hose assemblies, couplers 

and gun adapters. 


*WRITE for our New Catalog. 


UNIVERSAL LUBRICATING SYSTEMS, Inc. 


Oakmont, Pennsylvania 
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Tennessee Group Names 
Downing President 


M. Downtnc of Reed-Down- 

e ing, Inc., Nashville, Tenn., 

was elected president of the Auto- 

motive Wholesalers Association of 

Tennessee, effective April 9, suc- 

ceeding Burris M. Gibbs of Service 
Auto Parts Co., Inc., Knoxville. 

Named vice-president was Jack 
Black, Black & Co., Knoxville, to 
succeed J. Gordon Puckett, Win- 
chester Auto Supply Co., Winches- 
ter. 

Other elections, which took ef- 
fect with the convention at Gatlin- 
burg this month, included board 
members elected for a two-year 
term. They are: Mike Cochran, D 
& C Auto Parts Co., Camden; Har- 
ry Maxwell, Nashville Spring 
Service, Nashville; A. D. Moody, 
R. T. Clapp Co., Inc., Knoxville; 
J. M. Nelson, Holston Auto Supply, 
Kingsport, and Larry Wilson, A & 
W Auto Parts, Clarksville. 

Board members remaining for a 
one-year term are Burris M. Gibbs; 
John Duke, Auto Supply Co., 
Nashville; Cecil Hopkins, Automo- 
tive Service & Supply, Bristol; 
George Kinnie, McNutt & Burks, 
Knoxville; W. R. Lowe, W. T. 
Lowe & Son, Murfreesboro; T. D. 
Rhodes, Barnes-Rhodes, Inc., Chat- 
tanooga, and W. F. York, Jr., Tul- 
lahoma Parts & Service Co., Tulla- 
homa. 


Tarheel Wholesalers Offer 
Free Stockholm Cruise 


Be free tickets good for the 
six-day convention cruise a- 
board the Swedish - American 
Line’s Stockholm this coming No- 
vember will be offered as door 
prizes at the annual convention of 
the North Carolina Automotive 
Wholesalers Association May 12-14 
at the Sir Walter Hotel, Raleigh. 

R. E. Kirkland of Wilson, as- 
sociation president, said the tick- 
ets were being provided by Allen 
Travel Service, New York, which 
is arranging this cruise, similar to 
the one in November 1955. 

A ballot is being taken among 
members of the Virginias-Caro- 
linas Automotive Wholesalers As- 
sociation on whether they would 
like to join the North Carolinians 
for a special convention at the 
same time. A number of the 
NCAWA members also belong to 
VCAWA. 

All wholesalers, their families, 
friends and factory men who serve 
the aftermarket are being invited 
to make the voyage. 
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ANOTHER 
MUFFLER IS 


SOLD | 


MAKE IT A 


HAVILAND 
MUFFLER 


REDESIGNED FOR TOP QUALITY 
AND PERFORMANCE 
Arnold Haviland Company Defiance 7, Ohio 





PRESSURE CLEAN WITH 


cold steam Mae | 4, 10,000 


A YEAR 
SERVICING 
@ BLASTS STUBBORN DIRT wy RADIATORS!” 


‘*My first year | took 
in $12,000. My second 
/ ‘ year $16,000!" 
~~ A 

NO BACK SPLASH , ; McRILL AUTO SERVICE 

TWIN FALLS, IDAHO 

MANY MAKE OVER $10,000 A YEAR! “‘After 3 months we are doing 
$850 per mo. in radiator work and increasing all the time’’—Robbins Motor 


Co., Marlow, Okla. *“Now going at rate of $18,000 a year,”’ says Clough, 
Storm Lake, Ia. You, too, can do this well! 


<< 20,000,000 Radiators Need Servicing Yearly! And with today's engine 
a power increased, cooling capacity decreased, radiators will require more ser- 
- . vice than ever! Get your share of this huge profit potential—now ! 


Inland, the industry's leader, offers equipment, training, Pays-For-Itself 
urchase plan—advertises nationally to attract radiator servicing business to 


PRESSURE WASHER Fe nland-equipped shops. Mail coupon for Free Book today. 
WASH ’ INLAND MFG. CO. 


1108 Jackson $t., Dept. SA-4 Omeahe 2, Nebr. . 
World's Largest Manufacturer Factory school trains you 
of Radiator Servicing Equipment or your man quickly: Clean- 
“SOLD EXCLUSIVELY BY MAIL” Jor fing everything | FREE 
oe ee es ee ee ee ee ee ee to [land customers. 
INLAND MFG. CO., Dept. SA-4 1108 Jackson $t., Omaha 2, Nebr. 
Please send new free book, “Bive Print For Profits.” 


@ HARMLESS TO FINEST FINISH ‘ 











(PLEASE PRINT) 
ADDRESS 





CITY. ZONE___STATE 
BY. TITLE 


D&M PRODUCTS, if dealer, make of cor seld__ 


N MSADENA 1, CA Are you now operating a radiator dept.? [] Yes [] Ne 
SO Oe OE Se eee ae) me CR oe ee SR RU 
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American Motors Definitely to Enter 
Black in ‘58, President Romney Says 


MERICAN Motors Corp. “will be 

operating profitably by early 
1958,” President George Romney 
asserted last month at a press con- 
ference in Detroit. 

Reporting on the meeting he had 
held a few days earlier in Miami, 
Fla., with Louis E. Wolfson, largest 
AMC stockholder, Romney also 


asserted at the conference: 

“IT brought Mr. Wolfson up-to- 
date on our plans. Mr. Wolfson, 
in turn, laid before me a number 
of suggestions. There was no dif- 
ference of opinion between myself 
and Mr. Wolfson on the objectives 
of the company and our basic ap- 
proach. 





See us at Booths +56 - 57 


INTERNATIONAL AUTOMOTIVE EXPOSITION 
Miami, Fla. — April 25 - 27, 1957 


Attention Compelling 
Display helps sell more 


Trim-Fit CAR MATS 





This striking display in full 
color holds a ready stock of 
Trim Fit Car Mats. It has a 
built-on color chart showing 
all nine colors for quick buy- 
ers’ selection. A wonderful 
sales-making display for any 


store location. 


Monkey Grip Car Mats are 


available in nine colors to 
match any car interior. Per- 
fect fitting for all cars. 


OTHER HIGH QUALITY 
MONKEY GRIP PRODUCTS 


® Sizzle Patches 
* Rayon Cord Tire Patches 
* Cold Patch Material 


Monkey Grip offers 
a complete line of 
rubber mats in col- 
ors for auto, home 
and all-purpose. 
Ask for illustrated 
literature. 


Vulca-Matic Patches 


Vulcanizes without 


heat or pressure 


Safely repairs any average puncture 
in tube and tubeless tires. No spe- 


vial tools required. Will not slip 


® Friction Tape 
* Electrical Tape 
* Casing Repairs 


Vulca-Matic Patches are to be 


® Vulcanizing Clamps 


applied with Monkey Grip Vulca- 
Matic cement. Automatic curing 


Packed in attractive 


assures a strong, lasting repair. 





rubber compounding factory and 


all products are manufactured 
under strict quality controls. 


MONKEY GRIP SALES CO. 
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“These objectives are that A- 
merican Motors is going to move 
forward more vigorously than 
ever, continuing its automotive, 
appliance and defense programs 
and adding to them a new pro- 
gram of expansion. 

“Among the highlights of our 
discussion were the following 
points: 

“‘1.—The further growth and im- 
provement of the historically 
strong Kelvinator Appliance “Di- 
vision, both in the U.S. and a- 
broad. 

“2.—Moving forward aggressive- 
ly with our unique program in the 
automobile field, maintaining and 
building our leadership in the 
small and compact car field and 
increasing the penetration of the 
medium-price market by our sen- 
ior cars. 

“3.—An aggressive program of 
expansion and diversification for 
the company. 

“4.—-Further selective cost re- 
duction steps and economies... . 


‘58s Appear on Schedule 


“The new 1958 Rambler and 
new 1958 senior car models will be 
introduced during the normal new- 
model introduction period next 
fall. The Nash and Hudson cars 
are continuing and our 1958 sen- 
ior models are already largely 
tooled. 

“Because of the long lead time 
which is normal and necessary in 
the automobile industry, this 1958 
program will be the first one com- 
pletely planned, styled, engineered 
and tooled since the formation of 
American Motors in the spring of 
1954. It will achieve further con- 
centration, integration and reduc- 
tion of tooling and product costs 
and include the most economical 
cars built in America, as well as 
other models that will have un- 
excelled performance. 

“Mr. Wolfson is in full agree- 
ment with me that we should press 
forward with the completion of 
the tooling for our full line of cars 
for 1958. 

“Our 1958 models will not only 
continue to be distinct in their 
basic concept, size and economy, 
but all will employ modern single 
unit airplane type construction. 

“While it is still possible to a- 
chieve a profitable operating level 
during the current year, based on 
the results of our conference and 
the company’s automobile and ap- 
pliance programs, I can state with 
confidence that American Motors 
will be operating profitably by 
early 1958.” 
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Harrison's new thermostat is designed specifically 


for today’s high-pressure cooling systems! 


Stock the most modern stat on the market! Stock 

Harrison’s new poppet pellet thermostat. This new stat 
combines all the advantages of the conventional pellet-type 
thermostat with a revolutionary reverse-action valve feature 
which permits a more uniform, free flow of water. No 
soldered joints and no hinges for extra-rugged, extra- 
dependable service! And modern high-compression engines are 
assured of accurate temperature control even under the most 
severe operating conditions. Stock the newest—stock 


Watch WIDE WIDE WORLD Harrison poppet pellet thermostats. Order from your nearby 


Sundays on NBC-TV United Motors Service distributor or zone office today. 


| ZARRISON 


RADIATOR DIVISION, GENERAL MOTORS CORP., LOCKPORT, N.Y, 


TEMPERATURES 
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They're hard at it, these mechanics 
. studying automatic transmissions 
os che: in Lake Charles, La., at the 

ELECTRIC : oe SOWELA Vocational and Techni- 
BUFFERS and fa» 5 a cal School under a program pro- 
mi : .¢ moted by the Automotive Whole- 
VULCANIZERS . - salers Association of Louisiana 








Louisiana Schools Focus 
On Mechanic Shortage 


pwn in automatic transmis- 
sions are cropping up over 
Louisiana. 

A program initiated by the Au- 
tomotive Wholesalers of Louisiana 
with the Louisiana Department of 
Education aims at equipping and 
staffing a course on automatic 
transmissions in the state’s 26 vo- 
cational and technical schools, with 
classroom facilities, equipment and 
tools at no cost to the student. 

Jack Hodges of United Service, 
Lake Charles, is chairman of the 
ie ioe AWAL’s mechanic training pro- 
Ragen On petye ssereseee ° gram. He has rounded up manuals, 
4 ‘ Hf. film strips and drawings. 

Ae 3 Vocational staff members gave 

The Complete 4 Line of aptitude tests to applicants in order 
° ° ° to qualify them for the course. The 
Tire and Tube Repair Materials first classes were started Feb. 19, 
with a limit of ten students to each 

FOR COMPLETE INFORMATION — WRIT class, which operates two nights a 
ACE RUBBER COMPANY week for four hours a night. 
aie goat caddie einae Classes are being arranged now 
for Lafayette, Abbeville and Baton 
Rouge. 





hi 








It’s EASY to keep your floors 
FREE of SLIPPERY OIL SPOTS 


with e * CHECK THESE ADVANTAGES 
ad @ Easy to use E omical 
ty @ Reduce slipr Mmulehalac 


Re 


ABSORBENTS 


B WRITE TODAY FOR FREE / . . ' : 
$0-SECOND DEMONSTRATION, OT Olam Melaellaclilelamola Vanl-lalee 
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STRAIGHTEN HEAVIEST AXLES 
COLD - ON THE VEHICLE! 


BEAR HEAVY-DUTY AXLE PRESS; 


Exclusive Bear leverage 
principle makes it possible 
to concentrate up to 200 
tons of hydraulic power in 
one spot to straighten heav- 
iest truck, bus and trailer 
axles COLD on the vehicle! 
Unique Bear system makes 
it possible to bend both 
ends ofaxle at onetime.Con- 


Power Equivalent 
to Seven 30-Ton 
Heavy-Duty Jacks 


e 
No Dismantling! 
No Reassembly ! 


structed to make fore and 
aft bends. Special holding 
appliances prevent axledis- 
tortion at spring pads when 
pressure is applied. Bear 
Heavy-Duty Axle Press is 
ideal tool to complete your 
new Bear outfit, or to equip 
older Bear racks with latest 
in modern SUPER POWER. 


See your BEAR Jobber or write 
for FREE CATALOG BULLETIN to z 











BEAR Mfg. Co., Dept. S-1, Rock Island, Illinois 


DEGREASER! 


engine shampoo 
QT. SIZE CONCENTRATE 
MAKES 2 GALLONS 


Spray Or Brush On 


takes cling out of oil and grease—emulsi- 
fies it so that all dirt may be hosed off as easily as you 
rinse hands under water faucet. Launders engines faster, 
more completely and safer than steam cleaning (warm 
the engine). Self scouring action brings out factory new 
appearance—provides accurate visual inspection—Gunked 
engines run cooler. Genuine Gunk is sold in quart and larg- 
er sizes at better automotive wholesalers everywhere. 

Try it today! 


TE DELIVERS 


MEDIA 
ten 1 PINT OR A 


AR £ Jus AWers 
elem Cxoacl ¥ 


(CHICAGO PLANT) GUNK CHICAGO CO. + CHICAGO 38, ILL. (LICENSEE) 





FIRST...To break the POLAR BARRIER! 


the new under-dash 


REFRIGERATED 


Jesilette 


“AUTO AIR CONDITIONER 














The customer and the coils won’t 
give you the big freeze once you 
install the ’57 MOBILETTE. Now 
. with the exclusive Mobil-D-Icer 
...» you electrically-automatically 
control the clutch, meaning even 
coil temperature and maximum 
cooling always! 
OTHER MOBILETTE FEATURE-FIRSTS 
Push-button Controls — New low, sleek effi- 
cient cooling case — two 2-speed fans — 
pressed mounts. 


MOBIL-AIRE MANUFACTURING CO. 
BOX 122 + DENISON, TEXAS 
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SMART AUTOBODY MEN 


Protect their kenateition 


WITH SCHOFIELD REPAIR PANELS 


FORD TAIL LIGHT 
SECTION 


FORD TRUNK 
om SECTION 


PICTURED ABOVE IS ONE OF 
MORE THAN 400 SCHOFIELD 
PANELS THAT PRODUCE BETTER 
BODY REPAIR JOBS FASTER! 


Write for the new Schofield cat- 


alog today! 


JOBBERS : Certain choice territories ore 
still available. Write, wire or phone 
for full information. 


sa esto icing in Co. 


NC AFGR. OF BC REPAIR NEI 


1158 E, 222nd ST. CLEVELAND 17, OHIO 


Want more facts? Use Reader Service Card Page 118 





California Survey Shows Parts Hunt 
Costing Garagemen $12 to $18 a Day 


Maxx garage operators are 
“wasting $12 to $18 a day” 
which could be avoided, according 
to B. W. “Whit” Ruark, general 
manager of Motor and Equipment 
Wholesalers Association, Chicago. 

He told the spring convention 
of the Virginias-Carolinas Auto- 
motive Wholesalers Association at 


Winston-Salem, N. C., March- 29 
that records kept by several ga- 
ragemen in California at MEWA’s 
request revealed the loss. 

The waste depended on the lo- 
cation and wage scale of the op- 
erators and came from time spent 
in phoning for parts or in picking 
up parts needed for a shop job. 





Youre seeing more and more of thece filter 


Hey re signe of a amar buyer ! 


‘ FULL FLOW 
MICRON ELEMENTS 


Easy on, by off! No tools, mess 
or parts to clean! No housings, oil 
lines or connections! No fuss, no 
adjustments! Built-in diaphragm 
scientifically controls oil flow! 
Pressure by-pass valve insures im- 
mediate oil supply. The accordion- 
pleated filtering material traps 
asphalt and carbon as fine as 5 
millionths of an inch! Amazing 
Feridium Anode destroys damaging, 
motor- crippling acids! The LEE 

“Discardit” works better — costs 
less — leaves a er net profit 
Make sure you stock a a 

REPLACEMENT on ford, 

Mercury, Lincoln, Thucderbird? 
Continental, Turnpike Cruiser, 
Studebaker Golden Hawk an 
Studebaker President. 


opiSCAROIT- 
For conversion 


on all Ford Prod- 
ucts equipped 
with conventional 


LEE FILTER CORP., 
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sMICRALYTIC" « 


CARBURETOR 
AIR FILTERS 


Only 8 numbers give Fad 
coverage for every 

been factory-equipped! Exclusive 
moisture-resistant “Micralytic” 
construction insures high dust 
capacity! High-velocity air passages 
are constantly maintained at all 
engine speeds! Bonded gaskets 
a egg somes of dirty air! 

rder at once! 


yr yo4 


FULL FLOW 
MICRON ELEMENTS 


Made exactly to replacement spec- 
a hey provide two-way 
with accordion-pleated 

ilte: ering = material that traps asphalt 
and carbon as fine as 5 millionths 
of an inch PLUS the amazing 


— Anode that destroys dam- _ 


aging, ay pee | acids! No 
fr filter can match LEE in con- 
cept, quality or performance! 
They’re better — they cost less — 
you profit more! Be sure to stock 
them! STANDARD REPLACEMENT for 
all popular cars, trucks, 
tractors. 


6 FEET OF ACCORDION-PLEATED 


waren ELEMENT TRAPS 
ASPHALT 


ay Le 
5 MILLIONTHS OF AN INCH! 


aw 


AMAZING ANTI-ACID FERIDIUM 
COMPLETELY NEUTRALIZES 
DESTRUCTIVE ACIDS! 


NORTH ARLINGTON, N. J. 





The association is announcing 
this month, Ruark said, a program 
for minimum stocking by garage- 
men of fast-moving parts which 
would require an investment of 
$300 to $400 but would provide 
quick availability of many parts. 

Because these would be fast- 
moving, the investment would be 
safe because the wholesalers could 
guarantee no obsolescence costs 
would result to the garageman, he 
explained. The wholesaler, too, 
would run no risk in this respect 
because of the fast-moving nature 
of the parts. 

“This would cut the garageman’s 
procurement costs and reduce the 
volume of small orders for whole- 
salers,” said Ruark. “Small orders 
are an economic burden that does 
not produce any profit.” 


Economic Rise to Last, 
Says Edsel's Doyle 


ier American economy’s prog- 
ress, as typified by Ford Mo- 
tor Co.’s $250,000,000 investment 
in its new Edsel line, will “con- 
tinue without any major interrup- 
tion,” according to J. C, “Larry” 
Doyle, general sales and marketing 
manager for Edsel Division. 

Speaking to the Georgia State 
Chamber of Commerce at Atlanta 
last month, Doyle said that this 
country’s “fantastic technological 
progress” must be implemented by 
the “kind of tough-minded, rea- 
soned optimism that America’s eco- 
nomic facts of life support.” 

“It is up to the businessman to 
generate and maintain the kind of 
confidence that will keep our e- 
conomy healthy,” he said. ‘Most 
of America’s highly respected eco- 
nomic thinkers agree that another 
1929 simply is not in the cards.” 


Economy Run Admits 
Women First Time 


HE Mobilgas Economy Run has 

been opened to women this 
year for the first time, providing 
an entrant wished to enter another 
car of the same make and model 
as that driven by men. 

Whichever car turns in the high- 
est ton-miles will be used in the 
official scoring. Thus, the women 
will, in effect, be competing 
against the male drivers for inclu- 
sion among the four class winners 
— and for the sweepstakes honors. 

The 24 new stock cars, repre- 
senting 90% of the industry’s pro- 
duction, were to begin the four-day 
run from Los Angeles to Sun Val- 
ley, Idaho, on April 14. 
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Alabama highway safety gets a 
boost from this dramatic display 
set up by state highway police. 
Through a loudspeaker on their 
station wagon, troopers lecture 
crowds at fairs and other gather- 
ings on principles of traffic safety. 
The wreck on the accompanying 
trailer serves as an object lesson 
to motorists. 


Missouri Dealers Plan 
Panel on Profits 


A PROFIT panel composed of four 

representative dealers will get 
the ball rolling at the day-and-a- 
half annual meeting of the Mis- 
souri Automobile Dealers’ Associ- 
ation, beginning at 1:30 p.m. May 
6. 

J. A. Smith (Buick) of Kansas 
City, O. P. Pitts (Chevrolet) of 
Cameron, W. E. Zenge (Ford) of 
Canton and Lawrence Goldbeck 
(De Soto) of St. Louis will make 
up the panel. 

H. B. “Doc” Sharer, sales train- 
ing specialist for United States 
Rubber Co., will set off the discus- 
sion with a sales management 
speech. A question-and-answer 
forum will end the session. 

Reports from all officers and 
committee chairmen are scheduled 
for Tuesday morning. Following a 
luncheon, addresses will be heard 
from Frederick Bell, executive 
vice-president of the National Au- 
tomobile Dealers Association, and 
Karl Richards of the Automobile 
Manufacturers Association. A ban- 
quet, floor show and late dancing 
will conclude the day. 

R. G. Bentrup of Kansas City is 
president of the association. 


Pontiac Offers Spring Hues 


In keeping with car buyers’ an- 
nual desire for bright and fresh 
colors, Pontiac Motor Division is 
offering three new exterior spring 
colors, Cascade blue, Mayfair yel- 
low and Iris. 








Me ieitias) : 
VULCANIZER 


CAMEL Jzr . ? 


VULCANIZING PATCHES 


It’s almost like magic— 
no heat is require 
quick and easy, so sure! 


CAMEL power buffer makes 
buffing a cinch 


MANUFACTURED BY H. B. EGAN MFG. CO. MUSKOGEE, OKLA. / TORONTO, CANADA 
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“CLEAN UP” 
with... 
Stape 


the ORIGINAL WATERLESS 
HAND CLEANER 


Since 1933 
THOROUGH 
BUT 
GENTLE 
FOR 
THE CLEANEST 
HANDS 
AT THE 
LOWEST 
an efficient COST 
fool proof 
dispenser 
thats EASY to 
load 


Order from your jobber 
SEE IT—TRY IT 
BOOTH #352 SASI SHOW—MIAMI 


STAPO CHEMICAL COMPANY 





COMPTON, CALIFORNIA 


LEE (ule 


@ Zero to 90° Valve Refacer 
minus one SUPER FINISH 

@ Vovays with AND 

@ Cotte Cont ACCURACY 


| egg \ EXTREME 


K403C 


Occasionally a manufacturer develops a product that is s0 
outstanding that the trade gives it a rousing welcome. The 

O. Lee Lifetime Refacer is such a product. 

The K403C refacer does an exceptionally fine job of grinding 
valves—providing a super finish seldom equaled by more ex- 
pensive machines. 








K. O. Lee Company, Aberdeen, S. D. 











AVOID BIG JACK REPAIR BILLS 








AG 
Nao 


IT’S EASY TO REPAIR-IT-YOURSELF WITH A 
NEW JACK-PACK HYDRAULIC JACK REPAIR KIT 


Complete kits to fit every make and 
model hydraulic jack. Each kit contains STO PS 
simple instructions and all the working 
and wearing parts to quickly,make your e LOAD CREEPING 
jack work like new. Save money...avoid eo 
those big repair bills, high freight IL LEAKS 
charges ~ costly -~ s...tr A. JACK. ® PRESSURE LOSS 
ee your jobber's illustrated 
catalog for quick identification of your © LOSS OF FULL STROKE 
jack. Write for free folder. JACK-PACK ® SCORED INEFFICIENT 
Ss 


is sold exclusively thru jobbers. VALVE: 


| 


MFG. COMPANY === 
2115 N. MARIANNA AVE., LOS ANGELES 32, CALIF. 
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HEADLININGS 
FLOOR MATS 
DOOR PANELS 


SEATS 


FOR 

FABRIC 
LEATHER 

& PLASTICS 


EASILY AND SAFELY 


/ 
CLEANS AND RESTORES COLOR li 
JENSEN products 


4119 BROADWAY 40 e) O41 5 Se 
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FOUR STAR 
ENGINES 


The Best Remanufactured 
Engines Ever Offered 


With FOUR STAR ENGINES . 
You Know You Get 


+*« SOUND BLOCKS ... no blocks used 
with repaired or welded valve ports. 


* All new pistons, pins, rings, rod bear- 
ings, main bearings, camshaft bear- 
ings, timing gears or chains, exhaust 
valves, intake guides, gaskets. 


XK Precision Remanufactured Connecting 
Rods, completely reground and pol- 
ished crankshafts with all main 
journals the same size and all rod 
journals the same size, all rebored 
and micro-honed cylinders, remanu- 
factured oil pump. 


+ A DEPENDABLE WARRANTY backed 
by a Responsible Company. 


CENTRAL STATES SALES, INC. 
HUTCHINSON, KAN. 
Warehouses 


Dallas, Tex. Kansas City, Mo. 
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Certificate of merit marking the 
25th year of Kentucky Ignition 
Co.’s association with The Electric 
Auto-Lite Co. as distributor is ac- 
cepted by the firm’s president, E. 
A. Deiss (left), B. A. Noonan 
(right), Auto-Lite merchandising 
manager, service parts, made the 
presentation at a recent ceremony 
honoring the firm, which has op- 
erations in Lexington and Louis- 
ville. 


Assembly Lines Run 
In Low Gear 


SSEMBLY lines ran in low gear 

last month as factory sales 
chiefs kept a close eye on the an- 
ticipated spring upturn. 

Output for the first three months 
of this year was estimated at 1,- 
790,000 units, however, which was 
topped only in the record year 
1955. 

Ford and General Motors cur- 
tailed some plant operations. 

Figures announced tentatively 
by factories for the first quarter 
included (with GM’s divisions in- 
cluding Canadian plant output): 

Chevrolet, 403,953 compared 
with 468,430 the same three months 
of 1956; Pontiac, 114,566 and 114,- 
406; Oldsmobile, 130,376 and 149,- 
532; Buick, 140,232 and 191,392; 
Cadillac, 42,684 and 43,235. Pas- 
senger cars produced in the U. S. 
by General Motors totaled 831,- 
811 for the quarter, compared with 
966,995 the same quarter of 1956. 

Ford, 428,937 and 362,457; Mer- 
cury, 101,322 and 63,848; Lincoln, 
14,294 and 14,096; Continental, 278 
and 767. 

Plymouth, 190,142 and 130,691; 
Dodge, 84,521 and 54,797; De Soto, 
43,731 and 32,738; Chrysler, 39,- 
470 and 32,027; Imperial, 12,180 
and 3,797. 


Garagemen of Minnesota 
Organize, Hear James 


ALPH H. James of Tulsa, Okla., 

executive director, spoke of the 
program and benefits of the In- 
dependent Garage Owners of A- 
merica at a special meeting of the 
Independent Garagemen’s Associa- 
tion of St. Paul March 27 in St. 
Paul, Minn. 

Following the meeting, the Min- 
neapolis garagemen set up a com- 
mittee-and plan to call a general 
meeting soon to organize the in- 
dependent garagemen in their city. 
The St. Paul organization also ex- 
pressed a strong desire to federate. 





Now available in 
TWO STYLES 


FILTO:REG 


FUEL PRESSURE 
REGULATORS 


Style Cc COMBINATION FUEL PRESSURE 
REGULATOR & FUEL FILTER all 
in one compact unit. Special 
Bendix-Skinner filter ele- 
ment prevents dust, rust, or 
other abrasive materials 
from reaching engine. 


Style x STRAIGHT FUEL PRESSURE REG- 
ULATOR with screw plug. 
This style has no filter. 


Both styles of FILT-O-REG available 
in three models. The patented regulator 
mechanism is the same, but each model 
is FACTORY SET at specific controlled 
constant maximum PSI. 


STANDARD 2 PSI MODEL 


for general use on the majority of all 
engines with fuel pressure systems. 


HEAVY DUTY 3 PSI MODEL 


recommended for use on high horse- 
power passenger car engines with two 
and four barrel carburetors; and for 
heavy duty commercial trucks and farm 
equipment motors having displacement 
of 300 cu. in and over. 


SPECIAL °4 PSI MODEL 


for use on smaller engines with gravity 
fuel flow--including air-cooled motors, 
material handling equipment, auxiliary 
motors, industrial and stationary en- 
gines, trenchers. 


Makes Gasoline Engines 
Run Better! 


ORDER FROM YOUR JOBBER 
Write today for details 
Alondra Sales, inc., 959 Crenshaw, Los Angeles 19 


Want more facts? Use Reader Service Card Page 118 181 





Trade Schools Produce Small Number 
Of Mechanics to Fill National Need 


N 1950, there were 73 cars for 

each mechanic. Last year, this 
figure had jumped to 93 cars per 
mechanic, according to a National 
Automobile Dealers Association 
bulletin last month. 

Of all 1955 graduates of all-day 
trade schools, 13.5% became auto- 
mobile mechanics, according to the 


U. S. Office of Education. Less than 
1% of them (0.6%) went to work 
in body repair shops. These fig- 
ures cover 13 North Atlantic states. 

In some areas the shortage of 
mechanics is acute. The number of 
motor vehicles being added to the 
nation’s highways, in some places, 
is proportionately greater than the 














MO 


belong in museums 
.»» NOT IN CARS! 


DERN WHEEL CYLINDER 


SERVICE DEMANDS THE 


“E” Series CUPS 


and Expanders! 





Service wheel eo 
Series Cup, Expander and =. 
Con- 


ig Assortment. 
tains all sizes up to 142”. 


from this new, 


“E” Series STANDARD PACKAGE 
Contains 10 Cups, 10 Expanders, 
5 Spri ngs. 


mean hotter drums and cylinders. Make sure of 
every stop — insure against leakage by servic- 
ing wheel cylinders with EIS “E” Series Cups! 
They're made of a new, heat-resisting compound 
— yet they remain flexible at 40° below zero! 
EIS “E” Series CUPS ARE A MUST ON MOST 
1956-57 CARS THAT HAVE BEEN FACTORY- 
EQUIPPED. — THEM ON ALL JOBS! 


=~ 


EIS Master Cylinders and Kits come with 
Ribbed Cups. They're better — they cost 
no more! 


ef it~ 


EIS Wheel 1 and Kits now > 
. nan ‘E” Series Cups and Expanders and 
in applicable cases, with Ribbed Cups. a 


. EG). 4 


Write for Catalog 


\ 


\ 
\ 
: 


“The COMPLETE Siake Parts line” — EIS AUTOMOTIVE CORP. Middletown, Conn. 
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number of young men entering the 
automotive service industry. 

Dealers were urged to increase 
efforts to attract young men of 
ability and promise whom they 
prefer, one way to do this being 
to cooperate with local trade and 
high school officials. Plans for next 
year will be drafted by them in 
April and May as June graduates 
will be looking for jobs. 

Another alternative is to offer 
GI training to Korean veterans. 


Studebaker Sets Sights 
On Profits in ‘57 


IMING at a profit in 1957, 

Studebaker-Packard Corp. has 
made plans to enhance its prospect 
in the second half of this year and 
in 1958, according to President 
Harold E. Churchill. 

One phase of the program will 
be a continuing series of meetings 
with dealers. 

For the first nine months of 1956, 
the company reported a net loss 
of $49,600,000, before charges of 
$60 million related to moving op- 
erations from Detroit to South 
Bend. 


Plainview Texans Name 
Cooper President 


O. Cooper of Cooper Pontiac- 

® Cadillac, Plainview, Texas, 

is the new president of the Plain- 

view Automobile Dealers Associa- 
tion. 

L. H. Maggard of Maggard-Nall 
Motor Co., Inc., and W. T. Cain 
of W. T. Cain Motor Co., both of 
Plainview, were elected vice-presi- 
dent and secretary-treasurer, re- 
spectively. 


Karnes County Texans Elect 


Louis George Kendricks, Karnes 
City Motor Co., Karnes City, Tex- 
as, has been elected president of 
the Karnes County Dealers Asso- 
ciation. Other officers are Marvin 
Witte, Witte Implement Co., vice- 
president, and James McClane, 
McClane Motor Co., secretary- 
treasurer. Both are from Karnes 
City. 


Atlanta SAE Hears Eldred 


Don Eldred, sales service man- 
ager, Atomic Power Equipment 
Department of General Electric 
Co., San Jose, Calif., spoke on 
“Research, Design and Application 
of Atomic Reactors” at the April 
1 meeting of the Atlanta (Ga.) 
Section of SAE. 
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Joe P. Surles of East Point, Ga., 
already had one car, a 1955 model, 
and has been informed he has won 
two more. A jobber salesman for 
Fram Corp., Surles had the task of 
stirring up interest in a contest 
among dealers in his territory. Of 
the seven winners in the United 
States and Canada, two were in 
the territory serviced by Surles — 
the first-prize and third-prize win- 
ners. Each will receive his choice 
of seven cars and Surles will get 
duplicates. Pictured (l. to r.) are 
Bruce T. Brantley, Fram zone man- 
ager: Charles Chumley, owner of 
Motor Parts and Supply, Atlanta; 
H. C. McTyre of McTyre Shell 
Service, Clarkdale, Ga., nationwide 
first-prize winner: R. T. Kosten, 
Fram sales manager; Surles and 
Walter F. Pohl, Fram district man- 
ager. Buddy Harper (not shown) 
of Temple, Ga., was third prize 
winner in Surles’ territory. 


Two-Car Sales Continue 
To Increase, Says Rude 


Ee increasing trend toward sub- 
urban living is continuing to 
pile up a bigger market for sec- 
ond-car sales, according to Alan 
G. Rude, president of Universal 
C.I.T. Credit Corp. 

Between 1950 and 1956, Rude 
reported last month, the popula- 
tion of the outlying areas of the 
country’s 168 largest cities grew 
about six times as rapidly as the 
central city populations. The for- 
mer showed a 29.3% _ increase, 
compared with a 4.7% gain for the 
total of the in-city populations. 

“Dealers now are generally well 
aware of the potential that exists 
for second-car sales,” Rude said, 
“but many still are making no spe- 
cial effort to capitalize on this rel- 
atively new market. American 
thinking about automobiles is 
changing from the idea of the fam- 
ily car to the concept of the indi- 
vidual car for each family driver.” 


Clear Seat Covers Grab 
25% of All Sales 


ALES of clear plastic seat covers 

have risen 35% in the last six 
months and now make up more 
than 25% of all unit and dollar 
sales, it was reported last month. 

The figures revealed at a recent 
annual meeting of the Automobile 
Seat Cover Manufacturers Associa- 
tion covered all other types of cov- 
ers, plastic saran, jet spun, fiber. 

“The phenomenal rise in demand 
for clear plastic seat covers indi- 
cates that the public is becoming 
increasingly concerned with good 
car keeping,” officials said. 








SPEED UP 
Shop 
Service- 


install a | 
CURTIS all-purpose single post FRAME LIFT 


e Spotting and lifting chart for 1946 thru 1957 cars furnished 
with each Lift—permits easy spotting and safe Pick-up. 
Faster, easier under-car service. 

Maximum Accessibility ...everything you need to reach at 
your finger tips. 

Relaxes spring suspensions—for more thorough lubrication. 
Wheels hang free. 

Easy servicing of tires and brakes. 

Clear floor space. 

No recess in floor to catch dirt. 

Costs less to buy—less to install, than any type of two-post lift. 


Q cOUnW, 

r ° 
© 4t 
REMEMBER... 


OUR 103rda YEAR 
MANUFACTURING COMPANY 


PNEUMATIC DIVISION 
1938 Kienlen Ave. St. Louis 20, Mo. 


PACKAGED AND 
REMOTE AIR 

AUTOMOTIVE HIGH PRESSURE INDUSTRIAL CONDITIONING 
AIR COMPRESSORS CAR WASHER AIR COMPRESSORS EQUIPMENT 
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PUSH PULLERS 


GRIP-O-MATIC 
PULLERS 
or 
ically pow- 


ered 2 Jaw or 3 
Jaw. Sizes range 
ton 


through | 100 ton 
capacity. = 


OWATONNA TOOL 


306 NORTH CEDAR-OWATONNA 
BOX 34 5 


EXPORT DEPARTMENT 


MORE PULLING OR 
PUSHING POWER 
Ss with the magic of 

hydraulics. See the 
- most complete line in 
the world at Miami. 


versatile 


34” or 


longer with various Check the line ot our 
combinations. 


booth. 
COMPANY 


MINNESOTA 
TILLWATER, MIND 





RAJAH PAT. HAND CRIMPING TOOL 


NOTE—The simplicity of this Tool 
it strips and also crimps Rajah Terminals to 
Ignition Cable 


Order from your jobber or direct from us. 
Send for circular and prices. 


The Rajah Company, 35 Verona Ave., Newark, N. J. 





Genuine 
LAKE 
CELLULAR-TUBULAR 
RADIATOR CORES 


LAKE 


RADIATOR SHOP 
TOOLS & SUPPLIES 


te for fre Write for fr 


Supply Catalog Core Cata 


LAKE AUTO RADIATOR 


y 








PORTABLE 
AIR HORN 
with 
COMPLETELY 
SELF-CONTAINED 
REPLACEABLE 
POWER UNIT 


wow! 
__ SEE IT...HEAR IT... 
LONG RANGE = 
POWERFUL 


For WARNING + CALLING 
SIGNALLING + EMERGENCIES 


Use in INDUSTRY + TRAVEL 
HOMES * SCHOOLS 
MOUNTAINS + BOATS 
CIVIL DEFENSE 


Available at Your 
Local Dealer's 


‘, PUSH-BUTTON 
CONTROL 


Mfg. by GROVER PRODUCTS CO. 
An Affiliated C. A. Roesch Concern 
1221 S. HOPE STREET « LOS ANGELES 15 





You can hear this tiny airhorn's penetrating blast 
up to a mile away. 


Up to a thousand blasts from each lightweight 
cylinder. 


Use when all other power fails, The ys | 
Midget needs no auxiliary power of any kind. 


Can be used as a portable or stationary airhorn, 


You may now have beautiful chrome horns and 
brackets or baked enamel finish horns and 
brackets. 


@ See this versatile Mighty Midget at Booth #73. 
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STOP olL PUMPING 
AND PISTON SLAP 


Automotive engireers agree that worn or col- 

lapsed pistons must be expanded from the in- 

side by exerting constant pressure against the inside of the piston. 

WHERRY MASTER RECAMS is the accepted, time-proven, scientifically cor- 

rect method of re-camming pistons. They stop oil pumping, piston slap 

and motor noise. Easily installed—without removing pistons in most cases. 
Write for our free inside story on piston contraction and expansion. 


Include MASTER RECAMS in every over-haul job 


See the WHERRY exhibit 
MIDWEST AUTOMOTIVE SHOW—Booth 914 


WHERRY 
fast OIL CHANGER 


With the WHERRY MINIT DRAIN you can drain 
a crankcase in !'/. minutes. It's easier, faster 
and cleaner. No air hoses—no electric wires. Five 
turns of the crank and the oil begins to flow 
from crankcase through transparent cylinder so 
customer can see condition of the oil in his car. 
Helps sell oil-change service, new filter or cart- 
ridge. Get it from your jobber or write to us. 


$74.50 


f.o.b. 


WHERRY ENGINEERING CO., 
3229 Morganford Rd. ST. LOUIS 16, MO. 
RRR RMR 
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60c EACH 











Arkansan Asks Garagemen to Size Up 
Market and How They Are Losing It 


i conditions facing the 
independent garage operator 
were outlined last month by a well- 
known Arkansan. 

Said Pierce Hutton of Voss-Hut- 
ton-Barbee Co., Little Rock, in an 
article in the bulletin of the Ar- 
kansas Auto Service Association: 

“Not over ten years ago, the in- 
dependent got 62% of the repairs 
and the maintenance, but the car 
dealer and service station have 
taken 42% of his business away 
from him, and unless the inde- 
pendent garages change their 
method of operation, they are go- 











Manufacturer's Representative 
and Warehouse Distributor in 
the Southwest 


EMEROIL PRODUCTS 


Marvel Mystery Oil, Marvel 
Oilers and Marvel Hi-Rev. 


Manufacturer's representative for all 
of Texas. 


GABRIEL COMPANY 


Inverse 


Complete line of standard and heavy- | 


duty shock absorbers for passenger cars, 

trucks, and buses; automobile thermo- 

stats; car, truck, and bus heaters. 
MARVEL-SCHEBLER 

Industrial gasoline and LPG. 


Warehouse distributor for 
Lovisiana and Texas. 


H. H. WHELAN 


COMPANY 
2616 Ross Avenue Dallas |, Texas 











MODERNIZE 
Your Engines 


Get Hydraulic 
Lifter performance 
without hydraulic 
lifter troubles! 


SKINNER AUTOMATIC 
Valve Adjustors 
Use these quality products to 
replace both solid and hydraulic 
lifters. They quiet the valves and 
increase efficiency and power. 
Most important result is cooler 
valves, longer valve life, less 
downtime for valve maintenance. 


DEALERS AND JOBBERS WANTED 
== Write for details =~"~-~~-~~ 


Allied Precision Products 
Dunedin, Florida 


Push Rod 
Type 
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ing to suffer a still greater loss. 

“Somebody once said, ‘If you’re 
going to be a horse, you’ve got to 
look like one.’ I can’t think of a 
single independent garage that will 
compare in cleanliness, up-to-date 
tools and equipment or looks with 
even the smallest of car dealers. 

“Few independents have tech- 
nical information and data on the 
latest models. . . 

“Most service stations now have 
mechanics. In a lot of cases their 
equipment and tools are equal to 
or better than that of most inde- 
pendent garages. They have first 
shot at muffler service, shock ab- 
sorbers, wheel packing, brake serv- 
ice and tune-up service. . . 

“Where does that leave the in- 
dependent garageman? He is usu- 
ally found in his dirty and unclean, 
unsightly and ill-lit building grab- 
bing jobs which are actually the 
unwanted jobs and dregs that the 
car dealer and service station turn 
down. 

“That’s not a pretty picture is 
it? But as you read here, just turn 
around and look at your shop. Is 
the floor clean and painted? Do 
you have the correct new special 
tools? And do you have technical 
knowledge and bulletins to prop- 
erly service the latest cars? Are 
you proud of what you see? Do 
you think your shop will attract 
customers? Do you think your 
service will hold your customers? 

“It may be that lack of finances 
has held up the independents’ 
progress, but would firms in other 
businesses have formed corpora- 
tions and sold stock to get finances 
for needed expansions and mod- 
ernization? Sole ownerships have 
taken on partners for the same 
reason. Why can’t independents? 
You say you don’t have a lift and 
can’t afford one? Consider then 
leasing a _ service station with 
two, three, or four bays. The ma- 
jor oi] companies approve of me- 
chanics. 

“The word of warning submitted 
here should be sufficient for you 
to consider where you are and 
where you are going. If it is not 
your intention to change and im- 
prove with the times and your in- 
dustry, you should make immedi- 
ate plans to change your vocation. 
If it is your intention to stay in the 
best business in the world, make 
plans to improve your facilities and 
your lot. Plan and replan.” 





LOCATE TIRE LEAKS 
INSTANTLY... 


with Amazing New 


Saves Time — Saves Work 
ENDS MESSY DUNKING! 


Simply spray tire and § 

rim with Detecto-Mist — 

—on or off the vehicle 

—and the tiniest leak 

shows up in a moun- 

tain of bubbles. For 

all tires—tubeless and 

tube-type. One quart 

of concentrate tests 900 to 1000 tires, 


D-100 

Detecto- Mist Spray 
Unit. Portable 1-qt. 
size. Ideal for service 
stations and trucks. 
Solid brass. Auto- 
matic air release 
keeps solution from 
aerating. 


Detecto - Mist 
Spray Unit. 
Holds 3 gallons. 
Suitable for 
larger opera- 
tions, Automat- 
ic air release. 


SEE YOUR JOBBER for Ken Detecto-Mist z 
Solution and Spray Units. Locate leaks 

instantly in large or small tires — passen- . 
ger car, truck, earthmover, bus, aircraft 

—on or off the vehicle. Made by the & 
world's largest exclusive mfgrs. of tire- ¥ 
changing tools and equipment. 7 


The KEN-TOOL Mfg. Co. 
AKRON 5, OHIO 
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LINE 
E REPA/p 


OF ryge & 1'* 





MATERIALS 


Qu) DUAL-DUTY 


TUBELESS TIRE 
Repair Kit 





FEATURING 
COLD VULCANIZATION 


Everything needed to make safe, 
sure and profitable tubeless tire re- 
pairs: specially-designed, patented 
plugs, cold, chemical cure cement, 
plug pulling tool, buffer and punc- 
ture gauge. 


Alo) DUAL-DUTY 


TUBE REPAIR 
FEATURING 
COLD VULCANIZATION 


Great time-saver and money-maker 
for tube repairs. Feather-edge of 
cushion-gum welds repair to tube 
during wheel spin. The kind of tube 
repair your customers want and 
need! 

A 


PLUS Akro Criss-Cross, 
Double Cushion and Perma-Patch 
Tire Repairs. 


“Automotive Service & Know-How Since 1929" 


THE BUXBAUM COMPANY 














CANTON 1, OHIO a 
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South Carolinians Play Up 
“Progress with Profit" 


YRON J. Nichols, general man- 
ager for group marketing for 
Chrysler Corp., will be a principal 
speaker on the “Progress with 
Profit” program of the South 
Carolina Automobile Dealers As- 
sociation at its 18th annual con- 
vention at the Francis Marion Ho- 
tel in Charleston April 26-27. 
Sharing the spotlight with Nich- 
ols will be Rear Admiral Frederick 
J. Bell, executive vice-president of 


Byron J. Nichols 


the National Automobile Dealers 
Association, and Elson G. Sims of 
Vincennes, Ind. 

The convention will open with 
a golf tournament. 

Henry Sitton, Jr., of Greenville, 
state chairman of the Young Au- 
tomotive Managers, will conduct a 
luncheon given by his group fea- 
turing its national president, John 
H. Nash of Austin, Texas, and na- 
tional director, Sumpter Priddy, 
Jr., of Washington, D. C. Lunch- 
eon speaker will be Edmund Hard- 
ing, “The Tarheel Humorist,” from 
Washington, N, C. 

The famous convention breakfast 
skit will open the Saturday pro- 
gram, followed by the feature 
business session. A hospitality hour 
sponsored by Universal C.LT. 
Credit Corp. will precede the Sat- 
urday luncheon, conducted with 
a “chuck-wagon” motif. 

A reception sponsored by Auto 
Finance Co. will initiate the Sat- 
urday evening program, followed 
by a banquet. A floor show will be 
presented during the intermission 
of the annual ball, and the con- 
vention will conclude with the 
“Mr. Topper” after-dance break- 
fast sponsored by Stephenson Fi- 
nance Co. 

W. E. Hancock, Jr. (Buick), of 
Columbia is president of the asso- 
ciation. Convention chairman is 
George W. Stout of Charleston. 





NO. 515 WINDOW.TITE 


Banishes Window 
Rattle! 

Solves noise problems 
due to wear of original 
channel, 

e Easy and Permanent! 


Just install entire length 
of window between win- 
dow glass and old 
channel. Works regerd- 
less of window posi- 
tion. Order from 


your jobber now! qa 


List, $1.25 


NO. 516 CHANNEL-TITE 


For Hard-Tops, Convertibles, Trucks and 


Buses! 
Designed for wide-type window channels. 


e Makes worn channels like-new. 
e Keeps window glass in line. 

e Eliminates glass breakage. 

e Provides cold, rain insulation. 


Order from your jobber now. 
List, each, $1.50 


NO. 66B REPLACEMENT 
IDLER ARM BRACKET 


with 
NYLON 
—_ BUSHING! 
ALWAYS 
ADJUSTABLE! 
Fits Buick, 
Cadillac, 
== 


Olds, Pontiac 


a SEE US 
AT 
BOOTH 338 


IN MIAMI! 
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“Better Shops” Theme 
Chosen by AERA 


“H ow to Operate a Two-Man 
Shop” will be the subject 
of an address by P. J. “Pete” Saw- 
yer of East Alabama Auto Parts, 
Anniston, Ala., a past president of 
the Automotive Wholesalers of 
Ala., before the 35th annual con- 
vention of Automotive Engine Re- 
builders Association at the Shera- 
ton Cadillac Hotel in Detroit May 
13-15. 

A past president of AERA, he 
at one time was with Womwell 
Automotive Parts Co., Lexington, 
Ky. 

Theme of the convention will be 
“Better Shops Ease the Profits 
Squeeze,” with one-half of each 


P. J. “Pete” Sawyer 


of the three days devoted to man- 
ufacturer conference period and 
the other half devoted to program 
session. 

Topics and speakers will include: 
“Methods of Profitable Shop Op- 
eration by Catering to Fleets,” by 
V. D. Ackerman, Miami, Fla.; Mo- 
tor Rebuilding,” by Peter E. Casey, 
Motor Service Co., Worcester, 
Mass.; “What I Expect from My 
Engine Rebuilder,” by John Hale; 
“Mechanic Education and Train- 
ing,” by Prof. Amos E. Neyhart, 
Pennsylvania State University, 
College Park, Pa.; “Shop Kinks,” 
by William K. Toboldt, editor of 
Motor Service Magazine, Chicago, 
Ill.; “Fuel Injections,” by A. K. 
Hannum, chief engineer of Thomp- 
son Products, Inc., Cleveland, O. 

Two panel discussions, “Cracked 
Block and Head Repair” and 
“Selling Slants,” will be held, with 
Frank C. Bradley, Jr., of Connec- 
ticut Bearings Co., New Haven, 
Conn., as moderator of the latter. 

Other speeches scheduled are 
“What AERA Means to Me in My 
Four-Man Shop,” by Thomas H. 
Reynolds, Reynolds & Bookout 
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Parts Co., Youngstown, O0.; 
“Thumb Rule for Shop Profits,” 
by F. M. Norfleet, Ozburn-Abston 
& Co., Memphis, Tenn., and “Valve 
Guide Sleeves and Oversized 
Stems,” by Arnold Goetze, Rich 
Mfg. Corp., Battle Creek, Mich., 
and P. C. Green, Hub City Iron 
Co., Aberdeen, S. D. 

Morrill Palmer of Trackman 
Auto Supply Co., Joliet, Ill., will 
moderate an open-forum discus- 
sion. 

The convention committee con- 
sists of E. R. Sluggett, chairman, 


Detroit Cylinder Grinding Co., G. 
W. Kleinschmit, The Automobile 
Equipment Co., both of Detroit, 
and G. J. Dickson, Bowman-An- 
thony Ltd., Windsor, Ont., Canada. 

Harry A. Torgis of Toronto, Ont., 
Canada is president of AERA. 
Vice-Presidents are Fred A. Lam- 
bert of Los Angeles and Leonard 
Connett of Piston Ring Service 
Co., New Orleans, La. 

Charles W. Yount of Indianap- 
olis, Ind., is the veteran treasurer 
and Robert G. “Bob” Patterson is 
the executive vice-president. 





TIREMAN. 


ane 
“Yes, today’ s new 
wheels and tires re- 
quire versatile tire 
service equipment 
that’s designed to 
handle all sizes 
and types, from 12 
to 17 inches. 
So, for the easiest, fast- 
est tire service available any- 


where, choose the new, double-duty 


Tireman. Tire engineers all agree that Coats famous roller action is 
best for mounting and demounting tubeless as well as conventional 


tires, regardless of rim size. 


New, gentler bead looseners handle 


14-inch or any other size passenger car wheels quickly, safely. Once 
you see a Tireman in action, you’ll know why more dealers use Coats 


Tireman than any other make. 





MODEL 
4101 
TIREMAN 











JUNIOR 


‘ 9 
COATS wweer 
BALANCER 


You can be sure of the finest tire 
equipment on the market when 
you choose Coats, the brand that’s 
often imitated but never equalled. 


' ; y Complete conversion kit, 
including upper arm & 
shoe, bottom shoe 


handle 14-inch wheels. 


= 














Conversion kifs for other model Tireman changers are also available. Write 
for complete information. 


JACK P. HENNESSY COMPANY, INC. 


Manufactured by COATS COMPANY 
FORT DODGE, IOWA 


PIONEERS IN 
TUBELESS TIRE SERVICE EQUIPMENT 


WESTERN DIVISION OFFICES 

3453 Cahuenga Boulevard 

Los Angeles 28, California 
MID-WEST OFFICES — Chicago, Ill. 
250 E. Delaware — Room 804 


GENERAL OFFICES: 12 DEPOT SQUARE, ENGLEWOOD, N. J. 
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Tae Koting 
Beery care 
yeur caitimg 
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A 


Ace Rubber Company 

Acme Air org Corp. 

AO Spark Plug D 

Airtex Automative Div. 
Albertson & Co. 

Alemite Division 5, 
Allen Electric & Equip. Co. 
Allied Precision Products 
Alondra Sales, Inc. 

Aluminum Industries, Inc. 
American Ball Bearing Co. ... 
American Brakebloc Div. .. 
American Hammered Division . 
Ammeco Tools, Inc. 

Arco Company 

Aro Equipment Corp. 
Artic-Kar 

Associates Investment Co. .. 
Atlantic Steel Co. 

Atlas Weight Co. 


Banite Company 

Barrett Equipment Co. 

Basic Sleeve Associates .... 
Bear Mfg. Company 

Bee-Line Company 

Belden Mfg. Co. 

Bell Co., Ine. 
Bingham-Herbrand Corp. 

Black & Decker Mfg. Co. 
Blackhawk Hand Tools .... 
Blackhawk Mfg. Co. 

Bowes ‘‘Seal Fast’’ Oorp. 
Breeze Corporation, Inc. 

Briggs Shock Absorber Div. .. 
Buxbaum Company 186 


Cc 


Camel Patches 

Carter Carburetor Corp. 
Casite Division ° 
Central State Sales, Inc. 
OChamp-Items, Inc. 
Chevrolet Motor Division 
Chrysler Motor Parts Div. 
Olevite Service, Inc, 

Coats Company 
Cole-Hersee Company 
Commercial Oredit Co. 
~~ Solvents 


Cor 
Continental Piston Ring Co. 
Cordomatic Division 
Curran Oorporation 
Curtis Pneumatic 
Machinery Div. 


D 


D & M Products 

D & V Mfg. Go. 

DeKoven fg. Company 

Delco Battery Division 

Delco-Remy Division ... 

DeSoto Division 

Detroit Surfacing Machine Co. ae? 

Ditzler-Color Div. 

Doan Mfg. Co. 

Dodge Division 

Dow Chemical Co. 

DuMont Laboratories, 
Allen B. 

Du Pont de Nemours and Co., 
Inc., E. I., Finishes Division 
Zerone-Zerex Div. 

Chemical Specialties 
No, 7 Line 
Refinishes 


Inc., 


° ere and Monajacturery” Agents is published as a 
0 index correctly. Uoerca: 
“Seentton any correetions or omissions promptly. 


However, no a 


E 


Echlin Mfg. amy ag 

Egan Mfg. Co., H. B. 

Eis Automotive o orp. 

Electric Auto-Lite Co. 
Parts & Service 
Spark Plugs 

Emero] Mfg. © 

Estes Mfg. ag Earle 


is 


F & B Mfg. Co. 
Federal-Mogul Service 
BCA Division 
Bower Bearings, Inc. 
Federal-Mogu] Engine 
Bearings 
National 
Felt Products Mfg. Co. .. 
Fram Corporation eoee 
Frigiquip Oorp. .......+++++ 7150 


G 


Gabriel Company 

Gates Rubber Co. 

General Armature & Mfg. Co. . 

General Electric 
Lamp Div. 

Go-Jer Co. 

Golden Glide Division, 
Gabriel Co. 

Grand Automotive Prods. Co. 

Grey-Rock we 

Grover Prod. 

Guaranteed Parts Co., 

Guide Lamp Division 


H 


Harrison Radiator Division 
Hastings Co. 
Hasting’s Mfg. Co. 

(Piston Rings) 

(Filter Division) .. 
Haviland Co., Arnold 
Heckethorn Mfg. & 

Supply Co. 

Hein-Werner Corp. 

Heller Tool Co. 

Heyer Industries, 

Hirsig Co., Lawrence M. 

Holmes Co., Ernest 

Homestead Valve Mfg. Co. 
Hunter Engineering Co. 

BUmO6 Bile, GO. cc ccccvcccees 164 
Hygrade Prod. 


Division Second Cover 


Imperial Brass Mfg. 
Ingersoll-Rand Co. 
Inland Mfg. Co. 
International Automotive 
Air Conditioning, Inc. 


J 


Jack-Pack Mfg. Co. 
Jaycee Chemical Corp 
Jensen Products 
Johns-Manville Corp. 
Johnson Bronze Co. 
Joyce-Cridland Co. 
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K 


K-D Lamp Co. 

K-D Mfg. Co. 

Kem Mfg. Co 
Ken-Tool Mfg. Co. 
Kimeo Auto Prods. 
Kool Kooshion Mfg 


L 


Lake Auto Radiator Mfg 
Lamson & Sessions Co. 
Lee Co ° 

Lee Filter Corp. 

Lempco Products, 

Lincoln Engineering Co. 
Lisle Corp. 


Lubri-Loy Company 


M 


Mac's Super Gloss Co., Ine 
Manley Valve Corp. 
Marshall-Eclipse Division 
Martin-Senour Company 
Mathieson Chemical 

Corp., 
ee. — 

ME, ccoctcr. f 33, 34, 
Merit Muffler Div. 
Midwest General Corp. 
Milesmaster, Inc. 
Minnesota Mining & Mig. 
Mobilaire Mfg. Co. 
Mohawk Rubber Co. 
Monkey Grip Sales Co. 
Moog Industries, Ine. 


35, 36 
* 


N 


Namsco, Inc. 

Nashville Auto Diesel College 
National Seal Division 

New Britain cA Co., 
Niehoff & Co., C. E 

No-Hum Corp 


oO 


‘*Official’’ Products Co., 
Oil-Dri Corp. of America 
Oldsmobile Division 
Otto-Items, Inc. 
Owatonna Tool Co. 


Inc. . 17 


P 


FO OS arr 140 
Packard Hiectric Div. : : 
Park Chemical Co. 
Perfect Circle Corp. 
Permatex Co., 
Permite Parts 
Pick Mfg. Co. 
Plumbian Mfg. Co. 
Portable Elec. Tools, 
Practical Mfg. Co. 
Proto Tools 
Pullman Vacuum 
Cleaner Corp. 
Purolator Products, Ine. 


2 


Quaker Supreme 
Chemical Co. 


R 


Rajah Company 
Ramsey Corp 
Raybestos Division 
Rebuilders, Inc. 
Rich Mfg. Corp. 
Rinshed-Mason Co. . 
Rochester Products 
Rogers Co., John . 
Rust Master Chemix 


Fourth 


Ss 


Santay Corp. .. 
Schofield Mfg. Co 
Sealed Power Corp 
Signal-Stat Corp. 
Sinko Mfg. & Tool Co 
Snap-On Tools Corp 
Sorensen Mfg. Co., 
Southern Friction 
Materials Co. 
Southeast Automotive 
Show, Inc. 
Speed-Clip Mfg. Div. 
Spray Products Corp. 
Standard Crankshaft & 
Hydraulic Co., Inc. 
Standard Motor Products 
Stant Mfg. Co.. 
Stapo Chemical Co. 
Star Machine & Tool Co. .. 
Stewart-Warner Corp 
Storm-Vulcan, Inc 


T 


Texas Company 
Thermoid Compaiy 
Thompson Prod., Inc 
(Service Sales Div.) 
Thompson & Sons, Inc. 
Thor Power Tool Co 
Timken Roller Bearing Co 
Toledo Steel Prods. Co. 
Tramco Industries ; 
Triplex Corp. of America 
Tung-Sol Electric, Inc 
Tungsten Contact Ignition 


U 


United Motor Service 
Universal Lubricating 
Systems, Inc. . 


Vv 


V. M. ©. System 
Van Norman Co. . 
Vellumoid Company 
Vulcan Mfg. Co., Inc 


Ww 


Wagner Electric 
Walker Mfg. Co. . 
Warner-Patterson Co 
Warwick Laboratories, | 
Weaver Mfg. Co. , 
Wells Mfg. Corp. 
Whelan Co., H. H. 


Corp 


h 


cenvenionce, and as as a part of the advertising contrect. 


made for errors, or for failure to insert. We will appreciate 


184 
Cove er 


Division 


al Corp 


Inc. egeetadpgens 


Wherry Enginee oy Co., “Ine 


Wilkening Mfg. Co, 
Willard Storage Battery ‘ 
Wittek Mfg. Co. 

Wix Corp. 

World Be stos ‘Corp 


Y 


Yankee Metal Products 


‘0. 
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MANUFACTURERS' 
AGENTS 


REPRESENTING 
OUR ADVERTISERS 











Alan Sales Co. — Birmingham 
Acme Air Appliance Co., Inc. ...... 119 
Cranford, Baron — Birmingham 
American Motor Prod. Go. ........ 162 
Downey, Herman J. — Birmingham 
Tungsten Contact Mfg. Co., Inc. ... -158 
Warwick Labs., Inc. 
Stewart, Harry — Birmingham 
Kem "Mfg. 0. 
Automotive Warehouse & Sales 
Agency — Decatur 
tt Fa oe: ee 162 
FLORIDA 
Kidder, Martin — Ft. Lauderdale 
Kem Mfg. Co. 0 
Universal Lubricating Systems, Inc. 172 
A & 8 Sales Co. — Jacksonville 
Star Soci ek | ear 132 
Hirsig Oo., M. — Jacksonville 
Egan Mite Co., H. B. 
Manley Valve Corp. 
Mebilaire Mfg. Co. 
qoakes Supreme Chem. Corp. 
ust Master Chemical Corp. 
Santay Corp. 
Triplex Corp. of America 
WE: OO: ikke chetoedovesté 133 
Pilkington, Bob — Jacksonville 
Heckethorn Mfg. & Supply Co. 
Kool Kooshion Mfg. Co. 
Rogers, H. M. — Jacksonville 
Hunter Engineering Co. 
Huot Mfg. Co. 
Hershey, 
Doan Mfg. Co. 
Jones, J. H. — Miami, Fila. 
Homestead Valve Mfg. Co. 
Meadows, J. L. — Ocala 
PG dunant 04 eb.s'es es 600 es 180 
Pullman Vacuum Cleaner Corp. ....130 
Bell-Well Sales, Tampa 
Detroit Surfacing Machine Co. ..... 147 
Yaras, Max — Tampa 
Ace Rubber Co. 
Sinko Mfg. & Tool Co. 
GEORGE 
Aaron & Bell — Atlanta 
Jaycee utc ot Co. 3 
Son esoveeectsoons 140 
“ — Atlanta 
~_ A, Co 
Clark ,* Henry S. — Atlanta 
American Bali Bearing Co. 
Bingham-Herbrand Corp. 
Clayton-Mattie Co. — Atlanta 
Speed-Clip Mfg. Div. ..........05. 148 
Kitchens, William — Atlanta 
Detroit Surfacing Machine Co. .....147 
McDonald, McPherson & 
Bowling — Atlanta 
Buxbaum Oo. 
Minnick Oo, — Atlanta 
Practical Mfg. Co. 
Morris, W. L. — Atlanta 
General Armature & Mfg. Co. 
Spray Products Corp. 
y & Hefner-—Atlanta 
*‘Official’’ Prod. Oo., 
Smith, Ray M. — Atlanta 
CT s< ote Wkeiiilen an Sede 60.es « 187 
Williams, N. A. — Atlanta 
Breeze Corp. 1 
TE cnn. 66 bdhs Ohadeeneses 128 
BPD BE GRE cs wvcesccccsecvocese 134 
it, i n+. echo nkenus © 185 
Lamson & Sessions Co. ........... 114 
Zinnell, Edward — Atlanta 
Lee Filter Corp. .. 
Trameo Industries 
Williams Oo., E. H. — Covington 
Acme Air Appliance Co., Inc. 
Monkey Grip Sales Co. 
Isom, Dave — Decatur 
A OU. OK OR ee 180 
Jensen Products 
Garrett, G, — Jonesboro 
YS ns WO OK06 050060 s000 164 
Oxley, Paul — Macon 
K-D Lamp Co, 
Davison Oo., Geo. H. — Marietta 
res Sales, Inc. é 
GEC Se Es CECE Se dwccccreses 186 
KANSAS 
Russell, H. E. — Iola 
Arnold Haviland Co. 
Hein-Werner Oorp. 
Wells Mfg. Co. 
Wittek Mfg. Co. . 
Cullins, Robert — Overland Park © 
Curran Corporation ......6e060++s177 
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Detroit Surfacing Mach. Co. 
ranteed Parts Co., Inc. ... 
Leahy, E. T. — Prairie Village 
DuMont Labs. 
Homestead Valve Mfg. Co. 
Copan, D. D. — Wichita 


Lee Co. 
KENTUCKY 

Brinton, H, J. — Louisville 
Arnold Haviland Co. ...........+.-. 173 

Dicello, ‘‘Tony’’ — Louisville 
Grand Automotive Prod. Co. 

Kem Mfg. G 
LOUISIANA 
Cressy, L. M. — New Orleans 
Tungsten Contract Mfg. Co., 
MARYLAND 
Lindsay, H. 8S. — Baltimore 
Kem Mfg. Co. 

Neal Merv — Baltimore 
Park Chemical Co, 

Shemer, Sam 8. — Baltimore 
Sinko Mfg. & Tool Co. ............ 165 

Snyder, Wm. — Baltimore 

‘ullman Vacuum Cleaner Oorp. ....130 
MISSISSIPPI 
—"s Guy N. — Jackson 
Lee Company 

eames Sales Co. — Jackson 
eer 186 
Huot Mfg. Co. 

Keen, C. Guy — Meridian 
General Armature & Mfg. Co. 
Pullman Vacuum Cleaner Corp. 

Shields, Herman A. — Meridian 
Arnold Haviland Co. 

Johnson Bronze Co. 
Wherry Engineering Co., 
MISSOURI 

Earl, John W. — Independence 
K-D Lamp Co. 

Black, R. 8. — Kansas City 
Doan Mfg. Corp. 

Sinko Mfg. & 

Buettner, C. M. — Kansas City 
Aeme Air Appliance Corp. 
Monkey Grip Sales Co. . 

Calkins, Inc., Herb — Kansas City 
Grand Automotive Prod. 

Craft, E. G. — Kansas City 
Buxbaum Co. 

Danzo, F, J, — Kansas City 
Speed- Clip Mfg. Div. 

Dennis Co. — Kansas City 
Rust Master Chem. Corp. 

Ebert, Earl — Kansas City 
Practical BRR, GO. cocccecvccesece 142 

Halco, Inc. — Kansas City 
Kem Mfg. Co. 

Koslowsky, OC. H. — Kansas City 
Warwick Labs, Inc. 

Libby Co., Frank — Kansas 
Tramco Industries, Inc. 

Snyder, H. J. — Kansas City 
Heyer Industries, Inc., 

Pullman Vacuum Cleaner Corp. 

Wilcox OCo., Paul K. — Kansas City 
Alondra Sales, Inc. 

Jack-Pack Mfg. Oo. 
Park Chemical Oo. 
Star Machine & Tool Co. ali 

Link & Chambers Sales Co. — St. Louis 
Ken Tool Mfg. Co. 185 

Nixon, Russ — St. Louis 
Detroit Surfacing Mach. Co 
Guaranteed Parts Co., Inc. 

NORTH CAROLINA 

Butz, Sidney — Charlotte 
Grand Automotive Prod. 

Cain, John — Charlotte 
Spray Products Corp. 

Case & Ward — Charlotte 
Ace Rubber Co. 

D & V Mfg. Co. 

Reckethann “Mfg. & heroogre Co. 
Jack-Pack Mfg. Co 

Jensen Poodectes 

Huber, Jerry — Oharlotte 
Lamson & Sessions Co. 

Kidd, T. L, — Charlotte 
Johnson Bronze Co. 

Stroud & Walden — Charlotte 
Alondra Sales, Inc, 

x yr Co. 


ooee el 5d 


p Co. 

Glover, Charles A. — Fayetteville 
Arnold Haviland Co. 

Longdon, J. 8. — Greensboro 
Huot Mfg. Co. 
K-D Mfg. Co. 

Besley, J, E. — Southern Pines 
General Armature & Mfg. Co. 


OKLAHOMA 
Hogan, Ralph — Oklahoma City 
Spray Prod. Corp. 
Huff Nelson — Oklahoma City 
Genera] Armature & Mfg. Co. 
TENNESSEE 
Rule, Jim — Knoxville 
Jensen Products 
Spray Prod. Coe. 
Anderson, Geo. . — Memphis 
Kool Kooshion wuts. Co. 


Potter, Earl — Memphis 
Lamp Co. 
Skinner, J, B. — Memphis 
Homestead Valve Bee. Gas evesscce 121 
Cherry Co.., McEwen — Nashville 
Oordomatic Div. 
Heyer Industries, Inc. ............ 
Tate, J. R. — Nashville 
Sinko Mfg. & Tool Co. 
Tungsten Contact Mfg. Co., Inc. .... 
TEXAS 
Bowles, Stanley D. — Dallas 
 - fF re Srey 164 
Brogan, F. J. — Dallas 
onkey Grip Sales Co. ........... 174 
Caphton-McEvoy Co, — Dallas 
ein-Werner Corp. 
Connell Co., J. 8. — Dallas 
Basic Sleeve Assoc. 
Bingham-Herbrand Corp. 
Manley Valve Corp. .........+...+- 146 
Wherry Engineering Co., Inc. ..... 
Cree, H. M. —- Dallas 
Breeze Corp. 
Heyer Industries. Inc. 
Park Chemical Co. 
Pullman Vacuum Cleaner Corp. 
Crockett-Jordan Co. — Dallas 
Kem Mfg. Co. 
Gee Cee Sales — Dallas 
Sinko Mfg. & Tool Co. 
Hart & Foster — Dallas 
Warwick Labs., Inc. 
Hirsig-Frazier Co. — Dallas 
Curran Corp. 
Quaker Supreme Chem, Co. 
Jayne, Albert — Dallas 
en Tool Mfg. Co. 
Johnson Co., Dean — Dallas 
Alondra Sales, Inc. 
Jack-Pack Mfg. Co. 
Kenney, G. W. — Dallas 
Homestead Valve Mfg. Oo. 
Lynn & Hemphill — Dallas 
Buxbaum Co. 
Heckethorn Mfg. & Supply Co. 
Jaycee Chemical Co. 
Kool Kooshion Mfg. Co. .... 
Martin, W. D. — Dallas 
Detroit Surfacing Mach. Co 
McClintock Sales Corp. — Dallas 
Acme Air Appliance ... ; 
Grand Automotive Prod, Co. 
Wells Mfg. Oo. 
Wittek Mfg. Oo. 
O'Connell, J. J. 
Speed-Clip Mfg. Div. . 
Russell, Ralph — Dallas 
,— all Bearing Co 
Portable Elec. Tools, Inc. 
Schnair Sales Co. — Dallas 
Tramco Ind., Inc. 
Shipp & Payne — Dallas 
Doan Mfg. Co. 
Practical Mfg. Co. 
Rust Master Chem. Corp. 
Tuttle, L. D. — Dallas 
DuMont Labs, Inc. 
Star Machine & Tool Co. 
Thompson & Sons 
Wayne, Bradley — Dallas 
Lee Filter Corp. ........-+ 
Whelan Oo., H. H 
Emerol Mfg. Oo. 
Gabriel Co. 
White, Dick — Dallas 
Detroit Surfacing Mach. Oo. 
Jensen Products 


p Co. 
Lamson ry Sessions Co. 
Copeland, Rudy — Ft. Worth 
Ace Rubber OO. 
Egan Mfg. OCo., H. B. 
Greenfield, Neal — Ft. Worth 
Tungsten Contact Mfg. Co., Inc. 
Keller Oo., Fritz — Ft. Worth 
Lincoln ‘Eng. Co. 
Lovelady, John W. — Ft. Worth 
Go-Jer 4 
K-D Mfg. 
Lamson % , oS Co. 
Vv H 


Kail, Wm. 
General Armature & Mfg. Co. 
Metzgar, Arch — Houston 
Detroit Surfacing Mach. Co. 
Seifert, J. E. — Houston 
Homestead Valve Mfg. Co. , 
Meadows, Jack — San Antonio 
Spray Prod. Corp. 


VIRGINIA 


Foster, Alex J. — Alexandria 
Arnold Haviland Oo. 
Armistead, T. 8. — Richmond 
Homestead Valve Mfg. Co. 
Cody, Dave — Richmond 
herry Eng. Co., Inc. 
Lambert, Kar! — Richmond 
Detroit Surfacing Mach, Co. 
Shirey, Wm. — Richmond 
Hunter Eng. Co. 
Taylor Bros. — Richmond. 
ein-Werner Corp. 
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IT’S EASY to understand why Hirsig Ser- 

vice means complete service for manufac- 
turers and jobbers in the South. A quick look 
at the Hirsig organization is all that is neces- 
OMY. . 0. 


AUTOMOTIVE EXPERIENCE | |. Hirsig Ser- 
vice is complete because of the many years of 


automobile experience behind this organiza- 
tion ... an average of over 13 years per man! 
These years of experience bring know-how to 
the creation and maintenance of the kind of 
service that builds business. 


SMALL TERRITORIES =... Hirsig men have 
small territories so they can make more fre- 
quent calls on their customers and serve them 
better. From headquarters in 17 Southern cities, 
information brought to customers on Hirsig 
lines is timely and complete. 


CAREFUL PLANNING |. . The work of the 
Hirsig men in the field is planned and directed 
from Headquarters by men with long and suc- 


cessful experience in the automo- 
tive field. A fully staffed 


home office promptly handles the 
necessary details as required by an 
efficient sales organization. 
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Why settle for 


Hastings Oil Filter Cartridges keep oil 
clean all the time—from filter change to 
filter change.* The reason is Densite. 


Densite—an amazing new type of filtering material—is made 
of millions of selected cotton fibres, pressure packed so oil 
must flow through countless tiny openings, pass many surfaces 
of fibres. The most microscopic abrasives cling to these fibres 
—and stay there! Recommend Hastings Filter Cartridges. You'll 
add a host of satisfied customers—build repeat business, 
repeat profits. 


*When replaced as normally recommended. This fact proved by tests con- 
ducted in accordance with U. S. Bureau of Standards procedure. 


HASTINGS MANUFACTURING COMPANY- HASTINGS, MICHIGAN 
Oil Filters, Piston Rings, Casite, Wear Reducer, Spark Plugs 


woMEEPS OIL CLEAN 


When Reps ae TO FILTER CHANGE 


NO. 101 


e 
NGINEERED FoR REPLACEMENT SERVICE 





has BOTH Spiro-Seal and C-9 
Chrome Oil Rings — both with years-ahead Side Sealing Action 


the chrome Spiro-Segment 

dishes under contraction to provide 
a gentle sealing action against oil escape 
at both top and bottom of the ring groov 
‘as shown in diagram. 
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the C-9 Duomatic Expander 
exerts a special dishing action 
on the chrome plated rails which seal 
the top and bottom of the groove to 
prevent oil escape due to high vacuum. 





V/// 
Uttar. 
SS 


~ 
~. 


YY": 


»” 


Whatever is FINEST for the Engine you get in Ramco 10-Up Sets! 


You can depend on Ramco engineered 10-Up sets 
for the finest answer to any re-ring problem. 
Take the new family of engines. Here, top and 
bottom sealing of the oil groove is important due 
to high vacuum conditions. In 10-Up sets for such 
engines, you get C-9 Chrome Oil Rings. 


However, for over 18 years, Ramco engineering has 
provided advanced side sealing action for all types 


RAMCO JZ piston ring sets 
arcs’ bot Pf GOL 


Left to Right + + » Tapered Face Compression 
Top Chrome Compression @ Chrome Rail Compression 
Chrome Spiro-Seal Oil @ Chrome C-9 Oil 


Copyright 1957, Ramsey Corporation R-1546 


of engines through exclusive Spiro-Seal Oil Rings. 
For most of today’s re-ring jobs, this ring with its 
chrome plated Spiro-Segment and exclusive Dou- 
ble-Life Principle provides the right combination 
of chrome and full fledged cast-iron oil ring con- 
tacts for finest results in quick seating and long life. 


See your Ramco Jobber for all the facts or write 
Ramsey Corporation, St. Louis 8, Missouri. 





